
CHAMPAIGN COUNTY
DEVELOPMENTAL
DISABILITIES BOARD
CHAMPAIGN COUNTY
MENTAL HEALTH BOARD

Champaign County Mental Health Board (CCMHB) Meeting Agenda
Wednesday, July 21, 2021 at 5:45PM

Shields-Carter Room, Brookens Administrative Building
1776 East Washington Street, Urbana, IL

https://uso2web.zoom.us/j/81393675682 312-626-6799, Meeting ID: 813 936 75682

Public Input: All are welcome to attend the Board’s meetings, using the Zoom options or in
person, in order to observe and to offer thoughts during the “Public Participation” period of the

meeting. For support to participate during a meeting, let us know how we might help by
emailing stephanie(Oiccmhb org.

If the time of the meeting is not convenient, you may still communicate with the Board and
public by emailing stephanie@ccrnhb.org any written comments which you would like us to read
to the Board during the meeting. Your feedback is appreciated, but be aware that the time for

each person’s comments may be limited to five minutes.

1. Call to Order

2. RoIl Call
3. Zoom Instructions (page 3)
4. Approval of Agenda*

5. Citizen Input/Public Participation
The CCMHB reserves the authority to limit individual public participation to 5 minutes
and limit total time to 20 minutes.

6. President’s Comments—Joseph Omo-Osagie
7. Executive Director’s Comments — Lynn Canfield
8. New Business

A. UIUC Evaluation Capacity Project Proposal for Year Seven (pages 413)*

Included in the packet are a Decision Memorandum and proposalfor continuing
the evaluation capacity consultation project. Action is requested.

B. Setting the Stage for PY2023 (pages 14-41)
For information, a briefing memorandum summarizes current year priorities,
funded programs, Three Year Plan, and planning activities. Also included are
spreadsheet of PY22 requests/awards, charts showing PYI9-PY22 allocation
trends, the CCDDB/CCMHB Logic Model, and a brief version of the Champaign-
Vermilion Regional IPlan 2021-2023.

C. CILA Facilities Project (pages 42-220)

Included for review are a cover memo, appraisal reports, bids from local licensed
realtors proposing sale of each of the two properties, the Intergovernmental
Agreement between the CCDDB and CCMHB, a draft budget for maintaining the
homes without occupants, and a draft of RFP in the event a new service provider



should be identified. No action is requested; this will be addressed at a special
meeting with the CCDDB on July28 at 5:45PM.

9. Agency Information
The CCMHB reserves the authority to limit individual public participation to 5 minutes
and limit total time to 20 minutes.

10. Old Business
A. Alliance for Inclusion & Respect/Ebertfest Film and Events (pages 221-222)

Included for information is a briefing memorandum regarding the film festival and
events to be sponsored byAlR in the Sept 8-11 Ebertfest. No action is requested.

B. Contract Amendment Report - deferred
Only an amendment changing an agency address was issued during this period.

C. 211 Data Summaries (pages 223-230)
For information, the packet includes summary reports from the United Way of
Champaign County and from PATH, regarding 211 activity during the second
quarter of 2021 (April 1 through June 30). No action is requested.

D. Schedules & Allocation Process Timeline (pages 231-235)
Updated copies of CCMHB and CCDDB meeting schedules and CCMHB allocation
timeline are included in the packet.

11. CCDDB Information
12. Approval of CCMHB Minutes (pages 23624O)*

Minutes from the June 23, 2021 board meeting are included in the packet Action is
requested.

13. Staff Reports (pages 241-252)
Included for information are reports from Kim Bowdry, Leon Bryson, Stephanie
Howard-Gallo, Shandra Summerville, and Chris Wilson.

14. Board to Board Reports
15. Expenditure List (pages 253265)*

Copy of the Expenditure List is included in the packet. Action is requested to accept
the list and place it on file.

16. Board Announcements
17. Other Business — Closed Session*

Requesting a “motion to move the Board to an executive session, exception 5 ILCS
120/2(c) (11) of the Open MeetingsAct, to review status of minutes of prior closed
session meetings, and that the following individuals remain present: members of the
Champaign County Mental Health Board, Executive Director Canfield, and Operations
and Compliance Coordinator Howard-Gallo.” When the closed session discussion
finishes, a motion to return to Open Session and roll call will be needed, followed by
suggested action: “motion to accept the closed session minutes as presented (or as
revised) and to continue maintaining them as closed.”

18. Adjournment

*Board action requested



Instructions for participating in Zoom Conference Bridge for

CCMHB Meeting July 21, 2021 at 5:45 p.m.

You will need a computer with a microphone and speakers to join the Zoom Conference

Bridge; if you want your face broadcast you will need a webcam.

Go to Join Zoom Meeting

https://usO2web.zoom.us/j/81393675682
Meeting ID: 813 9367 5682

One tap mobile

+13 126266799,,81393675682# US (Chicago)

+13017158592,,813936756821t US (Washington DC)

Dial by your location

+1 312 626 6799 US (Chicago)

+13017158592 US (Washington DC)

+16465588656 US (New York)

+1 669 900 9128 US (San Jose)

+1 253 215 8782 US (Tacoma)

+1 346 248 7799 US (Houston)

Meeting ID: 813 9367 5682

Find your local number: https://uso2web.zoom.usfu/kclgvKiumy

When the meeting opens, choose to join with or without video. (Joining without video doesn’t impact

your participation in the meeting, it just turns off YOUR video camera so your face is not seen. Joining

without video will also use less bandwidth and will make the meeting experience smoother).

Join with computer audio.

Once you are in the meeting, click on “participants” at the bottom of the screen.

Once you’ve clicked on participants you should see a list of participants with an option to “Raise Hand”

at the bottom of the participants screen. If you wish to speak, click “raise hand” and the Chair will call

on you to speak.

If you are not a member of the CCMHB or a staff person, please sign in by writing your name and any

agency affiliation in the Chat area. This, like the recording of the meeting itself, is a public document.

There are agenda items for Public Participation and for Agency Input, and we will monitor the ‘raised

hands’ during those times.

If you have called in, please speak up during these portions of the meeting if you would like to make a

contribution. If you have called in and therefore do not have access to the chat, there will be an

opportunity for you to share your ‘sign-in’ information. It your name is not displayed in the participant

list, we might ask that you change it, especially if many people join the call.

Members of the public should not write questions or comments in the Chat area, unless otherwise

prompted by the Board, who may choose to record questions and answers there.
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CHAMPAIGN COUNTY
DEVELOPMENTAL
DISABILITIES BOARD
CHAMPAIGN COUNTY
MENTAL HEALTH BOARD

DECISION MEMORANDUM
DATE: July 21, 2021
TO: Members, Champaign County Mental Health Board (CCMHB)
FROM: Lynn Canfield, Leon Bryson. and Kim Bowdry
SUBJECT: University of Illinois “Building Evaluation Capacity: Year 7” Proposal

Background:
For the last six years, the CCMHB has contracted with the University of Illinois to build
evaluation capacity of funded programs. The initial proposal was the result of meetings with
evaluators, staff and Board representatives. We have since met annually to review past
performance and agency engagement and to gauge interest in continuing the project. Two years
ago, the Champaign County Developmental Disabilities Board (CCDDB) joined. Board
representatives have included Drs. Thom Moore, William Gingold, Anne Robin, and Julian
Rappaport. Staff participants are the Executive and Associate Directors. Consultants are Dr.
Nicole Allen and Dr. Mark Aber, who have worked with funded agencies for many years and
are familiar with the mission and work of the Boards.

On July 6, 2021, we met for review of the past year and discussion of this support during
PY2022. Drs. ALlen and Aber reviewed the PY2021 emphasis on continuing partners, with
focus on utility of the data as some agencies had requested more of this type of support. Greater
continuity of contact helped develop confidence in this area and expand on previous work.
Surveys of past programs showed positive attitudes toward the array of supports. While two
new target programs funded by the CCMHB were very active, it was more difficult to engage
fully with a new target 1/DD program, in spite of positive experiences during their first year of
support. Two years ago, as discussion of renewing the CCMHB contract began, the CCDDB
expressed an interest and I/DD target programs were included. Although COVID- 19 prevented
CCDDB-funded agencies from target program participation during PY21, they did make use
of the greater access to logic model workshops, consultation bank, and online resource
repository. The L’1LC Evaluation Capacity Building team developed new trainings related to
data collection and analysis and helped the CCDDB and CCMHB staff with evaluation of the
outcome sections of select applications. In addition, the UIUC team worked with members of
the CCDDB and CCMHB and staff to develop a Logic Model representing our own work. (This
document is inclieded with a planning memo eLrewhere in the Board packet.)

The exaluation team presents an annual report on the outcome of work with funded programs
to the Board and to funded agencies each year. The presentation to the Mental Health Board is
scheduled for September 22. The evaluators and agencies with PY21 targeted programs will
present at the August or September meeting of the Mental Health and Developmental
Disabilities Agencies Council (MHDDAC). Throughout the last year, a representative of the



evaluation team has periodically attended meetings of the MHDDAC to report on activities
and services available to CCDDB/CCMHB funded programs.

A copy of the Uni\ ersity of Illinois Building Evaluation Capacity. Year 7” Proposal for Program
Year 2022 is attached. New for PY22 is guidance for CCDDB/CCMHB staff in developing
principles for the :eview of proposed agency outcomes. Another planning meeting will take
place in the fall, especially to ensure the balance of support to agency programs.

Budget impact:
The first year the CCMHB contracted for evaluation support was for an assessment of
evaluation requirements and agency reports. Building off that assessment, years 2-6 focused
on devcloing e’ auation capacity within programs. including targeted intensive support to a
small set of programs each year as well as quarterly follow-up with previously assisted targeted
programs, Other services include supporting any CCDDB or CCMHB funded program through
what is known as [he “consultation bank” where a program can request technical assistance,
holding Logic Model and data collection and analysis workshops, and building an online
resource of docwnents and other evaluation related materials developed with supported
agencies.

Renewal is recommended, to continue the progress achieved by prior targeted programs, to
engage new programs with intensive evaluation technical assistance, and to offer consultation
and other supports to all CCMHB and CCDDB funded programs and to the Boards. The
proposed cost is $83,625 and includes support to CCDDB programs. CCDDB participation
offsets the total contract amount by $35,248 for a final cost to the CCMHB of $48,377.

Contingent on ceminued participation by the CCDDB, staff recommends the Board approve the
contract proposal. Under the Intergovernmental Agreement, CCDDB participation would equal
the agreed upon ad:IHnistrative cost rate of 42.15%.

Decision Section:
Motion: Move to tccept the University of Illinois Capacity Building Evaluation: Year 7
Proposal, and authorize the Executive Director to enter into a contract with the University of
Illinois at a cost of $83,625. contingent upon the Champaign County Developmental
Disabi!ities Board participation offsetting the contract amount by S35.248.

________

Approved
Denied
Mo di tied
Additional Information Needed



A Proposal to Build Evaluation Capacity/hr Programs
Funded by the Champaign County Mental Health Board (CCMHB) and Champaign

County Developmental Disabilities Board (CCDDB)
lear 7, F)’ 2022

Abstract

The aim of this effort is to continue to build evaluation capacity for programs funded by
the Champaign County Mental Health (CCMHB) and Developmental Disabilities Board
(CCDDB). In Year 7, we propose to continue to implement the recommendations and
specific plans identified via Year I assessment of current evaluation activities and
priorities and to build upon previous effort. Specifically, we will provide evaluation
suppon to CCMHB and CCDDB funded agencies, work closely with agencies identified
for intensive ;Dartnership to develop evaluation activities, and provide trainina/workshops
on the development of logic models as wel] as on data collection, storage and use. In the
coming year we will continue to engage par nerships with previously targeted programs
to encourage greater data usage and translation.

Proposal and Delii’e,-ab/es

Statement ofPurpose:
The aim of this effort is to continue to build evaluation capacity for programs funded by
the Champaign County Mental Health (CCMHB) and Developmental Disabilities Board
(CCDDB). In Year 7, we propose to continue to implement the recommendations and
specific plans identified via Year I assessment of current evaluation activities and
priorities and to build upon our previous efforts over the last few years. In particular, we
aim to intensify partnerships with previously targeted programs to encourage greater data
usage and translation.

Specificall>. we propose the following activities and deliverables.

1. Continue to Create a Learning Organization among Funded Agencies and the
CCNIHB/CCDDB

a. Prepare new “targeted” agencies to share information at MHDDAC
meetings once/year by Summer, 2022 (as schedules allow). The actual
presentation will occur in the July or August following the end of the
fiscal year at the MHDDAC meeting

2. Continue to Support the Development of Theory of Change Logic Models.
a. Offer 2 logic modeling worshops to support funded programs in model

development in Fall 2021
h. Schedule and announce iogic model training dates with 30 days advance

notice
c. Provide follow-up support to targeted agencies who submit a model to the

team for review (and to agencies who choose to develop the model using
tours” from the consultation bank)



3. Choose three Programs for Targeted Evaluation Development in Consultation (up
to two CCMHB and one CCDDB)

a. Work in collaboration with up to three funded programs to develop
evaluation plans and support them in the implementation of those plans
(e.g.. instrument development, data gathering, data reporting)

b. The goal would be to guide an evaluation plan and process that can be
irnpleniented and sustained by the program in subsequent years

4. Choose three Programs for Targeted Evaluation Data Usage in Consultation (up
to two CCMI-IB and one CCDDB)

a. Work in collaboration with up to three funded programs to support
ongoing evaluation implementation (e.g.. data collection, data usage. data
translation).

b. The goal would be to emphasize translating evaluation findings to inform
program activities and facilitate usage of evaluation data to make informed
programmatic decisions.

5. Invite follow-up with all previously targeted agencies via the Consultation Bank.
This could include (depending on agency need):

a. Reviewing evaluation implementation progress
b. Revising and refining logic models
c. Reviewing gathered data and developing processes to analyze and present

data internally and externally

6. Continue the Evaluation Consultation Bank with Agencies Who Have not Had
Targeter Partnerships

a. Offer a bank of consuitarion hours for use by funded programs
b. Funded prorams would req iest hours based on specific tasks

i. Developing an evaluation focus
ii. Completirg a logic mace1

iii. Developing and sustaining evaluation activities (particularly in
targeted agencies)

iv. Reporting data

7. Continue to Build a “Buffet” of Tools
a. Maintain and expand a Google drive or other web-based repository for

measures dcveloped ith and/or for funded programs

8. Offer up to three workshops with CCMHB/CCDDB funded agencies regarding
data usage fundamentals including, for example:

a. Data storage (setting up cxci. confidential storage, identity keys)
b. Sasic analysis (snareware. means, standard deviations, change over time)
c. Conceptualizing process and outcome evaluation questions based on the

theory ot’char:ae iogic model
a. Aoniying evaluation findings to inform programmatic decision-making



9. Meet with CCMHB/CCDDB members as requested to provide inibrrnation on, for

example:

a. The varied uses of evaluation
b. Logic modeling process
c. CCMHB/CCDDB goals and priorities with regard to evaluation
d. instantiating evaluation practices for the CCMI-IB and the boards’ tuinded

programs

10. Provide training and support to CC ML-lB/CCDDB staff regarding criteria for
review of evaluation section of applications for funding.

3
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Budget Justification

Mark Aber (1 ma) ($7,215 x 4691%% benefits), Nathan Todd (I mo) ($7.666 x 46.91 %%
benefits). Drs. Mark Aber and Nathan Todd would co-lead these evaluation activities. Both
would reserve time throughout the year and intensively during a summer month (most likely
May 15th to June 15th) to execute project dclix erables. Dr. Nicole Allen will assist with the
project.

Two Research Assistants- It mos (S49.278- limo 50%fte x 99]%% henefifs,L A research
assistant would assist in all facets of project execution which would but not he limited to
suppcrting evaluation plannn workshop deve:opment, and collaboration/funded program
partnership.

Fringe benefit Raws: 46.91°/b Tar SLRS (non-self-managed), 41.81% for SURS (self-managed),
7.66% for non-SURS emploees, 9.9 1% for Graduate Assistants, 0.01% for students enrolled at
or more than haL time, and 766% for students enrolled at less than halftime of salaries and
wages, per the Negotiated Fringe Cost Rate Agreement with the Office of Naval Research.
$11,864

Indirect Costs (10% of Total Dhecc Costs $76.023) $7,602

GRASD TOTAL S83.625



UI Program Evaluation Team
CCMHB Targeted Programs by Agency/Program year

PY17
Community Choices — Connect program
Rosecrance — Criminal Justice program
Family Services — Senior Counseling & Advocacy program
Promise Healthcare - Weilness & Justice program

PY18
CCRPC - Youth Assessment CenterfMHB program
Courage Connection — Courage Connection program
DREAAM House - DREAAM program
GROW in Illinois — Peer Support program

PY 19
Community Service Center of Northern Champaign County - Resource Connection program
CUAP - TRUCE program
Rattle the Stars - Youth Suicide Prevention Education program

PY2O - CCMHB
Champaign County Head Start/Early Head Start — Early Childhood Mental Health Services program
Crisis Nursery (CN) — Beyond Blue Champaign County program
Uniting Pride Center (The UP Center) — Children, Youth, & Families program

PY2O—CCDDB
Community Choices — Community Living program
Developmental Services Center (DSC) — Apartment Services program

PY21 - CCMHB
Cunningham Children’s Home (NEW)
RACES (NEW)
Community Service Center of Northern Champaign County (continuing)
CROW in Illinois (continuing)
Rosecrance Criminal Justice (continuing)
Uniting Pride Center (The UP Center) (continuing)

PY21-CCDDB
Community Choices (continuing)

C



UI Program Evaluation Team
CCMHB Targeted Programs by Agency/Program year

PY2022 CCMHB Eligible Agencies (no prior Targeted Program)

Champaign County Christian Health Center
POB 5005 Champaign, IL 61825
217-766-6425
ED: Crystal Rogue ccchcdirectoroutlook.com

Champaign County Health Care Consumers
44 E. Main St., Champaign 61820
217-352-6533
ED: Claudia Lenhoff (claudia@shout.net)

Children’s Advocacy Center (CAC)
201W. KenyonRd., Champaign, IL 61820
217-384-1266 or 217-778-6448
ED: Kari May (kmayco.champaign.il.us)

Don Moyer Boys & Girls Club (DMBGC)
201 E. Park St. P011 1396 Champaign 61824-1396
217-355-5437
Executive Director: Sam Banks (Charles Burton as of October)
sbanksdmbgc-cu.org

FirstFollowers
Bethel A.M.E. Church
POB 8923 Champaign, IL 61826
FirstFol1owersCUgmail.com
Director: Marion Mitchell
mar1onniitchellsbcgloba1.net

Mahomet Area Youth Club (MAYC)
700W. Main St., Mahomet, IL 61853
217-590-2860
Executive Director: Sara Balgoyen
saramahometyouth.org

RACES
301 S. Vine St, Ste. 211 Urbana, IL 61801
217-344-6298
Director: TBA
aime(äjcu-races.org

Refugee Assistance Center (RAC)
201 W. Kenyon Rd., Suite 4D, Champaign 61820
217-344-8455
Director: Lisa Wilson (ecirmac@hotmail.com)

Urbana Neighborhood Connections Center (UNCC)
1401 E Main St, Urbana, IL 61801
217-954-1749



UI Program Evaluation Team
CCMHB Targeted Programs by Agency/Program year

Director: Janice Mitchell
janiceurbanaconnectionscenter.org

PY2022 CCDDB Eligible Agencies (no prior targeted program)

CU Autism Network
P0 Box 17024, Urbana, IL 61803
(412) 953-8434
President: Julie Palermo (j palermo.cuan(gmail.com)

Persons Assuming Control of their Environment (PACE)
1317E. Florida Ave., Urbana, IL 61801
(217) 344-5433 TTY: (217) 344-5024
Executive Director: Nancy McClellan-Hickey (nmchpacecil.org)

Rosecrance Central Illinois
2302 Moreland Boulevard, Champaign, IL 61822
(217)398-8080 Fax: (217)398-0172
Interim Director: Gail Raney
graney(Ziroseecrance.org
Financial Contact: Peggy Schneider 373-2432



CHAMPAIGN COUNTY
DEVELOPMENTAL
DISABILITIES BOARD
CHAMPAIGN COUNTY
MENTAL HEALTH BOARD

BRIEFING MEMORANDUM

DATE: July 21,2021
TO: Members, Champaign County Mental Health Board (CCMHB)
FROM: Lynn Cantield
SUBJECT: Review of Strategic Plan and Funding Priorities

Background

The purpose of this memorandum is to set the stage for evaluating and planning
Champaign County’s system of supports and services for its residents who have Mental
Health conditions, Substance Use Disorders (SUD), or Intellectual and Developmental
Disabilities (I/DD). Strategic plans and objectives and annual funding priorities are
typically reviewed during the fall, as the Board establishes priorities and decision support
criteria for Program Year 2023 (July 1,2022 to June 30, 2023) and the next Three-Year
Plan with Objectives for Fiscal Year 2022 (January Ito December 31, 2022), Board
members have offered suggestions for strengthening the allocation process. These will
have a positive impact on the strategic plan and priorities under development, as technical
requirements are also a reflection of the values of Board, staff, and community.

Consultants with the UIUC Evaluation Capacity project worked with staff and members
of both the CCMHB and the Champaign County Developmental Disabilities Board
(CCDDB) during Spring of 2021 to create the logic model for our work. Two final
versions are attached.

Community Needs Assessment

In September and October 2018, the CCMHB reviewed and approved a community needs
assessment, which is completed every three years as part of the strategic planning
process. CCMHB staff partner with the Regional Vermilion-Champaign Executive
Committee, representatives from health and behavioral health sectors which have similar
requirements to complete community needs assessments and three-year plans. The result
was a shared health plan, the brief version of which is attached, enhancing our current
efforts toward a 2021 Community’ Needs Assessment Report, which provides context for
a new strategic plan.

Program Year 2022 (Current) CCMHB Priorities

Based on the current Three Year Plan and public board discussions and many
collaborations involving CCMHB members or staftç the Board approved the following



priorities for funding for the Program Year 2022 and then in May 2021 made awards to
agencies offering services associated with each.

Priority — Crisis Response and Intervention
Community-based behavioral health and other resources that lead to wellness should be
available to people who have significant ‘problems in living’ when and where they
appear to be in need of support. These supports should reduce unnecessary or
inappropriate institutional care (hospitals, prisons, jails, e.g.) and counterproductive
encounters with law enforcement or other systems not designed to address serious mental
illness or addiction issues. The safety of individuals in crisis, their families, and members
of their community are all important; qualified professionals, including certified peer
supporters, should engage people where they are and connect them to care, to help people
move toward wellness and away from criminalization or containment. Without a
functional crisis response system and effective interventions, individuals suffer, and other
public systems are stressed.

Collaborations of law enforcement, local government and finders, service providers, and
stakeholders emphasize: data sharing and analysis; Drug Court coordination; brief
screening, case management, peer support, and benefits enrollment for people in jail; and
coordinated supports for those in reentry. Recommendations from a previous project
funded by US Department of Justice and the CCMHB are still relevant: strengthen the
system; create a coordinating council; add case management for those served by the
Public Defender’s office; and explore feasibility of a 24 hour ‘crisis center’ or alternative,
such as coordinated crisis interventions across the community. Where there is overlap
with public safety or public health interests, co-funding by appropriate entities will
amplii5’ these efforts and ensure we are not duplicating or interfering with similar work.

Supports and services should: improve health and quality of life; connect people to care
and out of crisis; increase access to effective treatments; reduce contact with law
enforcement and inappropriate incarceration or hospitalization; decrease length of stay in
jails and hospitals; and facilitate successful, healthy transition to the community:

- Programs offering an alternative to crisis, hospitalization, arrest, booking, or
charging may include intensive case management, Assertive Community
Treatment, enhanced crisis response (access to detox/stabilization, triage center,
or assessment leading to care), counseling and other supports for youth with
juvenile justice involvement and their families;

- Access to treatment/connection to care, for those with justice system involvement,
history of crisis or hospitalization, or chronic homelessness/houselessness as a
result of mental illness or substance use disorder, may include benefit enrollment,
coordination of discharge/transition to community, peer mentoring and support,
and group work (Moral Reconation Therapy and anger management, e.g.);

- Services disrupting the cycle ofviolence may include counseling, case
management, and crisis support (for survivors of violence or abuse) and trauma
informed programming (for survivors of violence and/or people of any age with
justice involvement or in re-entry.)



6 agencies, 9 programs, totaling $902,176
- CCRPC “Justice Diversion Program” $75,308
- CCRPC “Youth Assessment Center” $76,350
- CC CI4C “Children’s Advocacy Center’ SS2,754
- CC Health Care Cons “Justice Involved CHW Service.c & Benefits” 5:75,140
- Family Service “Counseling” 530,000
- First Followers “FirstSteps Community Re-enfly House” 839,600
- Rosecrance Central Illinois “Criminal Justice PSC’ 8304,350
- Rosecrance Central Illinois “Fresh Start” 879,310
- Rosecrance Central Illinois “Specialty Courts” 8169464

Priority — Innovative Practices and Access to Behavioral Health Services
Insufficient safety net systems not only lead to unnecessary incarceration and crisis
contacts but also to more serious symptoms and loss of life. Community awareness,
system advocacy and coordination, and better access to resources are all needed,
Problems qf living include untreated conditions for which treatment can be effective and
which are compounded by financial and housing insecurity, also barriers to access.

The social determinants of health (access to food, healthcare, and housing, e.g.) impact
behavioral health but have not been the traditional purview of behavioral health systems.
Collaboration and co-funding by other appropriate entities will add value to an
application and ensure that we are not duplicating or interfering with similar efforts.

Barriers to community care include: stigma, siloed care, outdated regulations, insufficient
provider capacity, difficulty securing insurance coverage, high costs of care even with
coverage, and limited transportation or resources. To increase access to care and support
innovations which are not otherwise funded:

- Guiding people to services which are billable to insurance, through wellness and
recovery supports, mobile crisis response, home visits, transportation, specialized
case management (in some cases used as match for supportive housing), and self-
advocacy/self-determination;

- Enrollment in well-matched health plans. using benefits enrollment specialists
and system navigators, outreach and education, and benefits counseling, such as
SSI/SSDI Outreach, Access, and Recovery (SOAR);

- Offering treannent services lo people with severe mental illness and no insurance;
- Innovations which narrow gaps in the service sj’stem and improve outcomes for

people, such as assistance for caregivers. social connections for seniors,
employment services, community living support, suicide prevention education;

- Building empathy, resilience, recovery, and a greater sense ofcollective wellness
through youth and adult peer support and mentoring, groups which foster
creativity and the sharing of creative efforts, and the promotion of stress
management through physical activity, music. etc.

- Educational or treatment programs specifically addressing racism and racial
trauma, to reduce their negative mental health impacts.

12 agencies, 15 programs, totaling $1,668,089



- CCRPC “Homeless Services System Coordination” $51,906
- CC Christian Health Ctr “Mental Health Care at CCCHC” $33, 000
- CC Health Care Consumers “CHW Outreach and Benefit Enrollment” $77 960
- CSCNCC “Resource Connection” $67,596
- Cunningham Children ‘s Home “ECHO Housing/Employment Support” $1 01,604
- ECIRMA C ‘Refugee Center) “Family Support & Strengthening” $56,440
- Family Service “Self-Help Center” $28,430
- Family Service “Senior Counseling & Advocacy” $162,350
- GROW in Illinois “Peer-Support” $77,239
- Promise Healthcare “Mental Health Services with Promise” $350,117
- Promise Healthcare “Promise Healthcare Weliness” $1 07,987
- RACES “Sexual Violence Prevention Education” $63, 000
- Rattle the Stars “Suicide Prevention Education” $86,500
- Rosecrance Central Illinois “Crisis, Access, & Benefits” $203,960
- Rosecrance Central Illinois “Recovery Home” $200,000

Priority — Systems of Care for Children, Youth. Families
For two decades, the CCMHB has focused on youth with multi-system involvement,
funding evidence-based programs to reduce juvenile justice system contact among those
with serious emotional disturbance. Several programs promote positive youth
development. The System of Care for Youth and Families includes initiatives for summer
youth programming and community crisis response to mitigate the harm caused by gun
violence, racial trauma, and other. Where such community efforts overlap with public
safety and public health interests, co-funding by appropriate entities will strengthen this
work and ensure that we are not duplicating or interfering with similar efforts.

The CCMHB has also funded programs for young children, including perinatal supports,
early identification, prevention, and treatment. Coordination of early childhood provider
organizations has resulted in a Home Visitors Consortium, a “no wrong door” System of
Care for very young children and their families, building self-determination and
resilience, with consideration of the negative impacts of Adverse Childhood Experiences.
Programs may also serve children who have an identified developmental delay or
disability (DD) or risk, as well as offering supports for the families of these children,
aligned with Collaboration with the Champaign County Developmental Disabilities
Board (CCDDB) priority below.

For best outcomes and to avoid criminalizing behavioral and developmental issues,
Systems of Care should be strength-based, well-coordinated, family-driven, person
centered, trauma-informed, and culturally responsive. Early involvement improves
individual and community health and disrupt poverty. Year-round, positive opportunities
for all Champaign County children, from birth through young adulthood, should
maximize social/emotional success and help them stay excited about learning. Success is
sustainable when families and communities are resilient. Of interest are:

- Family-driven and youth-guided organizations which acknowledge the role of
peer support and mentoring, coordination, and system planning and advocacy;
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- Behavioral health supports organized through partnerships such as the
Community Coalition or the Home Visitors Consortium;

- Evidence-based, evidence-informed, innovative, or promising programs for
children or youth who have been impacted by trauma, including violence or racial
trauma, or a mental, behavioral, or emotiona’ disorder or who have multiple
system involvement; and

Positive programs for girls, young women, and youth ofany gender, to mirror successful
programs for males.

9 agencies, 13 programs, totaling $1,485,400
- CCRPC Head Starl/EHS “Early Childhood MH Services” $204,370 ‘MH

p01-lion,)
- Courage Connection “Courage Connection” $127,000
- Crisis Nursery “Beyond Blue Champaign County’ 575,000
- Cunningham Children’s Home “Families Stronger Together” $403,107
- DREAAMHouse “DREAAMBig!” $80,000
- Don Moyer Boyc and Girls Club “C-U CHANGE” $100,000
- Don Moyer Boys and Girls Club “CUNC” $110,195
- Don Moyer Boys and Girls Club “Coalition Summer Initiatives” $90,000
- Don Moyer Boys and Girls Club “Youth and Family Services’ $160,000
- Mahome/Area Youth Club “BLAST” $15,000
- Mahome! Area Youth Club “M4 IC Members Matter!” $18,000
- UP Center of Champaign Co. “Children, Youth, & Families Program” $77,423
- Urbana Neighborhood Connections “Community Study Center” $25,500

Priority - Collaboration with the Champaign County Developmental Disabilities Board
The Intergovernmental Agreement with the Champaign County Developmental
Disabilities Board (CCDDB) requires integrated planning concerning Intellectual and
Developmental Disabilities (l/DD) allocation decisions and includes a specific CCMHB
set-aside, which for PY2022 will likely total $728,818 (PY2021 amount of $696,137 plus
an increase equal to increase in the property tax levy extension, adjusted by previous
CILA contribution of $50,000 per year). In addition to funding agency programs, the
Boards share a Community Integrated Living Arrangement (CILA) Expansion project,
which has enabled the purchase. improvement, and maintenance of two small group
homes for people with I/DD who would otherwise be unable to live in this community.
This effort aligns with the Ligas Consent Decree and Oliristead Decision, The CILA
Project is being revisited, likely through a separate, detailed Request for Proposals, in an
effort to continue responding to community needs,

This commitment to young children continues for PY2022, with a focus on social-
emotional and developmental needs of very young children, with involvement from and
support for their families, The CCMHB has funded such programs along with behavioral
health supports for very young children and their families, and for which service
providers collaborate toward a System of Care for children and families. Services and
supports not covered by Early Intervention, for young children with developmental and
social-emotional concerns, might include: coordinated, home-based services addressing



all areas of development and taking into consideration the needs of the family; early
identification of delays through consultation with child care providers, pre-school
educators, medical professionals, and other providers of service; education, coaching, and
facilitation to focus on strengthening personal and family support networks; identification
and mobilization of individual and family gifts and capacities, to access community
associations and learning spaces.

2 agencies, 2 programs, plus CILA project, totaling $718,521
- CILA Expansion CCMI-IB Commitment $ Ofor 2020, mortgage paid off in 2019
- CCRPC Head Start/EHS “Early Childhood MH Services” $121,999 (DD portion)
- DSC “Family Development” $596,522

Overarching Priorities:
- Underserved/Underrepresented Populations and Countywide Access
- Inclusion and Anti-Stigma
- Outcomes
- Coordinated System
- Budget and Program Connectedness
- Added Value and Uniqueness, which includes Approach!Methods/Innovation,

Staff Credentials, and Resource Leveraging.

CCMHB Three Year Plan Goals, 2019-2021

SYSTEMS OF CARE
1. Support a continuum of services to improve the quality of life experienced by

individuals with mental or emotional disorders, substance use disorders, or
intellectual and/or developmental disabilities and their families residing in
Champaign County.
(Nine objectives for 202].)

2. Sustain commitment to addressing health disparities experienced by
underrepresented and marginalized populations.
(Six objectives for 2021.)

3. Improve consumer access to and engagement in services.
(Five objectives .for 202].)

4. Continue the collaborative working relationship with the Champaign County
Board for Care and Treatment of Persons with a Developmental Disability
(CCDDB).
(Four objectives for 2021.)

MULTI-AGENCY INVOLVED YOUTH AND FAMILIES
5. Building on progress achieved through the six Year Cooperative Agreement

between the Federal Substance Abuse and Mental Health Services Administration
(SAMHSA), the Illinois Department of Human Services (IDHS), and the Champaign
County Mental Health Board (CCMHB), sustain the SAMHSAJIDHS system of
care model.
(Seven objectives for 2021.)



CRIMINAL JUSTICE AND MENTAL HEALTH SYSTEM COLLABORATION
6. Divert from the criminal justice system, as appropriate, persons with behavioral

health needs or intellectual/developmental disabilities.
(Four objectives for 202].)

7. In conjunction with the Champaign County Sheriffs Office and other community
stakeholders, pursue a continuum of services as an alternative to incarceration
and/or overutilization of local Emergency Departments for persons with
behavioral health needs or developmental disabilities.
(Three objectives for 202].)

8. Support interventions for youth who have juvenile justice system involvement to
reduce contact with law enforcement or prevent deeper penetration into the
system.
(Three objectives for 2021.)

COMMUNITY ENGAGEMENT AND ADVOCACY
9. Address the need for acceptance, inclusion and respect associated with a

person’s or family members’ mental illness, substance use disorder, intellectual
and/or developmental disability through broad based community education efforts
to increase community acceptance and positive self-image.
(Six objectives for 202].)

10. Engage with other local, state, and federal stakeholders on emerging issues.
(Five objectives for 2021.)

Suggested Actions

As in previous years, the September board meeting packet will include a DRAFT Three
Year Plan for 2022-2024 with draft objectives for the coming year. This document will
be distributed to providers, and stakeholders for input, and a final draft presented in
November for board consideration. No change is suggested to this process. The Associate
Directors have organized a focus group to discuss and review a survey which will be
distributed. Data from this and other relevant surveys and reports, along with discussion
of relevant considerations, will be included in a community needs assessment report as
context for the drafl of the new strategic plan.

A draft document of priorities for funding for the next cycle (in this case, Program Year
2023) is scheduled for presentation to the board in October, to be finalized in November
or December. The COVID- 19 pandemic and related epidemics revealed gaps and
disparities in our healthcare and service systems, making them more deadly for the
people most central to our mission. Board members may desire to discuss priorities more
deeply as well as with the developments of 2020 and 2021 in mind. Additional time may
be needed, possibly during the October 20, 5:45PM board meeting or October 27,
5:45PM study session, or special meeting called for this purpose.

In addition, CCDDB and CCMHB members are welcome to join each other’s meetings
and may be especially interested in discussions of priorities.
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su’ut.x1
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Crisis

CCMHB Allocation Recommendationsfor PY2022
5/26/2021 PY 2022 Priority priority Priority Priority PY2022 NOTES NOTES

Agency Program Request Crisis !nnoeorio,i SOC 1/00 AWARD Deny/Held MXYr/ARPA

CCRPC - Community Services Justice Diversion - EXPANDED $207,948 $75,308 $75,308 $132,640 ARPAforfull

Youth Assessment Center $76,350 $76,350 576,350 2yr

Champaign County Children’s Advocacy Center Children’s Advocacy Center $56,425 $52,754 $52,754 $3,671 2yr, Pr21 orfsll(ifARPA)

Champaign County Christian Health Center Mental Health Care at CCCHC $33,000 $33,000 $33,000 2yr

Champaign County Head Start/Early Head Start Early Childhood Mental Health Services $326,369 $204,370 $121,999 $326,369

Champaign County Health Care Consumers CHW Outreach and Benefit Enrollment $80,274 $77,960 $77,960 $2,314 2yr, FY21 orfu?IfifARPA)

Justice Involved CHW Services & Benefil $77,394 $75,140 $75,140 $2,254 Iyr, FY21 ctfu?l(iJARPA)

Disability Services NEW $71,500 $0 $21,500 ARPA

Community Svc Center of Northern Champaign Ci Resource Connection $68,609 $67,596 $67596 $3,013 2yr, FY21 erfull(,fARPA)

Crisis Nursery Beyond Blue Champaign County $90,000 $75,Q’JO “‘ $75,000 $35,000 2yr, Fy21 o,full(,JARPA)

UREAAM House DREMM Big $100,000 $80,000 $80,000 $20,000 Fy21 erellARPA

)eve oomental Services Center Famiiy Development $996,522 $595,522 $596,522 iw

Don Moyer Boys and Girls Club (DMBGC) CU Change $i0o, $100,000 $100,000
CUNC $110,000’ $110,000 $110,000 2yr

Community Coalition Summer Inibacive 5107,0001 $9o, $90,000 $17,’f,sll(,fAgPA)

Youth and Family Services $16o,0oQ $360,000. $160,000 2 yr

East Contra’ IL Refugee Mutual Assistance Center Family Support & Strengthening 562.000 556,440 555,440 ss lw FY21 orfull(,JARPA)

Family Service of Champaign County Counseling 530,000 $30,000 $3D,000 2yr

Self-Help Center $28,430 $28,430 $28,430 lyr,’$sw

Senior Counseling & Advocacy $162,350 $162,350 $162,350 2yr

Firsttollowe’s First Steps Reentry House $39,500 $39,500 $39,500 i#0RARPA

Peer Mentoring for Re-entry $95,000 $95, ARPA

Mahomet A’ea Youth Club Bulldogs Learning and Succeding S15,000 $15, $15,000 2yr

‘MAyC Members Matter! $21,905 $18,000 $18,000 $3,905 lyr.PY2lerfullf,fARPA)

Rape Advocacy, Counseling & Education Services Sexual Violence Prevention Education 563,000 $63,000 $63,000 2yr

Rattle the Stars youth Suicide P’tvention Education $86,500 $86,500 $86,500

Rosecrance Central Illinois Fresh Start $85,409 $79,310. $79,310 $4099 ‘fist? (if ARPA)

Prevention Services $60,000 $0 . $60,000 AJ1PA

Specialty Courts $169,464 $159,464 $169,464 2yr

ferrapin Station Sober Living Recovery Home - NEW $47,000 $0 $42,000 PAPA

:ourage Connection Courage Connection n/a $127,000 $127,000

:unningham Child,ens Home ECHO Housing and Employment Suppor n/a $101,604 $101,604

Parenting Model Implementation n/a $403,107 $403,107

5ROW in Illinois Peer-Support n/a $77,239 $77,239

‘romise Healchcare Mental Health Services with Promise n/a $550,117 $350,117
Promise Healthcare Wellness n/a $107,987 $107,987

Rosecrance Central Illinois Criminal Justice PSC n/a $304,350 $304,350

Crisis, Access, & Benefits n/a $zo3,96o $203,960

Recovery Home n/a $2ooooo $200,000
TOTALS AND SUBTOTALS $304,350 $1,092,813 $530,107 50 $1,927,270

TOTAL will, ARPA request,
$4,774,185 PY221e1o1x $5,545,310

rhe WELL Experience

rhe UP Center of Champaign County Children, Youth, & Families Program

Jrbana Neighborhood Connecbons

MN Recovery

Family Services

Community Study Center

NEW

5/26/2021

‘ $77,423

CCMHB PYZOZ1-2022 Multi Year Awards

‘Igency

$71,423

TOTALS AND SUBTOTALS $3,488,540

$0

$25,540

$9,180

:CRPC- Community Services

fury Of APPAl

$597,826

$25,500

$84040

Program

$575,275

ARM

$955,293

2yr

$718,521

$49,483

Homeless Services System Coordinatior

APPA

$2,846,916

Priority

$641,624 I

Priority Priority

Swore tie,,

plus $129,500 overhodget

Prlerey

System etc

s$770,436ARPA request

$51,906
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CCMHB Appropriations by Sector, Population, and Service for Program Year 2019, 2020. 2021. and 2022

Community Based Service Sector PY 2019 Pt 2020 PY2021 PY2022

Intellectual/Developmental Disabilities (l/DD) $685,885 $716,750 $696,137 $718521

Mental Health (MH) $1,719,653 $1,964,896 $2,191,609 $2,103,186

Multiple Sectors (Mx) $1,333,391 $1,467,505 $1,593,058 $1,583,015

Substance Use Disorder (SUD) $463,000 $463,000 $463,000 $369,464

Total $4,201,929 $4,612,151 $4,943,804 $4,774,186
• CILA mortgage paid off in PY20.

Community Based Service Sector
Szoouuoo

EJ: iii it. 1. iIi.i_
Pc 7019 PY suzu PV2021 PV2077

•In,eIrPct,aFIDpv,Iopm,[c,,l o,s,rnlities 1/uD’ .Mect,l Ho,sh IMH, , Mulsiple Sectors lMoi • 000StOice Use O,sorder lOUD)

Targeted Population Group PY 2019 Pt’ 2020 PY2021 PY2022

Children/Youth $741,829 $891,874 $993,625 $873,430

Family $1,356,934 $1,378,730 $1,443,032 $1,534,861

Adult $1,960,829 $2,179,197 $2,344,797 $2,203,545

Seniors $142,337 $162,350 $162,350 $162,350

Total $4,201,929 $4,611,151 $4,943,804 $4,774,186

Targeted Population Group
57,5 00. 000

S7aeJ5

5EE L_ Ill.. iI_ iF_
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a Clii,) ,e”/O,uth ac,,’ Pp — Adcls•Sco,p,s

Type of Service PY 2019 PY 2020 PY2021 PY2022

Prevention $714,262 $882.12] $838,403 $761,403

Screen/Support $2,081,024 $2,418,401 $2,577,969 $2,594,082

Outpatient $1,036,129 $982,355 $1,248,164 $1,139,628

Crisis $320,514 $279,268 $279,268 $279,073

Residential (CILA’) $50,000 $50,000 $0 so
Total $4,201,929 $4,612,151 $4,943,804 $4,774,186

CILA mortgage paid off in PY2O.

$1000000

52500,000

$2,000,000

51,500000

st000.ooo

$000.00

$0

Type of Service

•Ii III IIIIa_ --
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The Champaign Urbana Public Health District (CUPHD)

is the local public health authority for the Cities of

Champaign and Urbana and Champaign County. CUPHD,

in conjunction with Cane Foundation Hospital, OSF

Hospital, and United Way of Champaign County, used the

Mobilizing for Action through Planning and Partnership

(IIAPP) model, a community-based model that necessi

tates community engagement at all levels to conduct

the Champaign Community Health Assessment ([HA) and

Community Health Improvement Plan (CHIP). We assessed

the current health status oF the community, identified

needs! and created a comprehensive plan to improve our

community’s health by acquiring input from community

partners, planners, elected officials, and residents,

The NAPP is composed of four assessments. The use of

survey monkey was imperative to completing each as
sessment; approximately 25 community leaders submitted

information for the assessment, reviewed the community

health data, set a vision, and identified priorities and

goals for the 2021-2023 Community Health Improvement

Plan.

[haundra Bishop
Community Health Plan Coordinator

CHAMPAIGN REGIONAL
EXECUTIVE COMMITTEE MEMBERS

Awais Vaid
Champaign-Urbana Public Health District

Elizabeth Silver
Cane Foundation Hospital

Julie Pryde
Champaign-Urbana Public Health District

Melissa Rome
Vermilion County Health Department

Jim Russell
Vermilion County Mental Health Board

John Walsh
Carle Foundation Hospital

Jake Ozier
OSF HealthCare

Sue Grey
United Way of Champaign County

Mary Suprenant
United Way of Danville Area

Lynn Canfield
Champaign County Mental Health Board

... ••p.
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THE PLANNING PROCESS
I

IIAPP
The Champaign County Community

Health Plan was created using the

Mobilizing for Action through Plan

ning and Partnerships (MAPP) Model.

This collaborative approach to

community health planning was

developed by the National Asso

ciation of County and City Health

Officials (NACCHO) in cooperation

with the Public Health Practice

Program Office and the Centers

for Disease Control and Prevention

(CDC).

MAPP helps communities form ef

fective partnerships that can bet

ter identify their unique circum

stances and needs in order to use

their resources wisely.

0
The COMMUNITY

THEMES & STRENGTHS

ASSESSMENT

uses participants to

make a list of issues

of importance to the

community, identify

community assets, and

outline quality of I ile

concerns

The LOCAL PUBLIC

HEALTH SYSTEM

ASSESSMENT

measures the local

public health systems’

ability to conduct

essential public health

services

0
The COMMUNITY

HEALTH STATUS

ASSESSMENT

collects and analyzes

health data and de

scribes health trends,

risk factors, health

behaviors, and issues

of special concern

The FORCES OF

CHANGE ASSESSMENT

identiFies local health,

social, environmen

tal, and economic

trends that affect the

community or public

health system

CHAMPAIGN COUNTY COMMUNITY HEALTH IMPROY[MENT PLAN 2021-2023

-
local

r Public Health
System

Assessment .

trnmunity
Health Status

Aise:sment

‘a
4-

C

C)

C

0
0

2
0
‘—I

‘a

0
a
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PRIORITIErS:
A.

Priorities to address in the 2021-2023

implementation cycle.

4 BEHAVIORAL HEALTH

e Increase capacity, create behavioral health triage

center, promote education and training on mental

and behavioral health to reduce stigma, provide

youth-targeted prevention programs.

REDUCE
OBESITY & PROMOTE

•
HEALTHY LIFESTYLES

Improve access to healthy food options,

expand physical activity prescription pro

gram, and increase access to

physical activity.

VIOLENCE
Promote police-community relations, increase

community engagement, and reduce commu

nity violence through partnering with local

initiatives,

CHAMPAIGN COUNTY COMMUNITY HEALTH IMPROVEMENT PLAN 2021-2023
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VISION

Champaign County will be the Healthiest and
Safest, Environmentally Sustainable

Community to Live, Work, and Visit in the
State of Illinois.
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2020 Champaign County Health Rankings and Roadmap
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OUR HEALTH STATUS:

The Champaign County Violent Crime Rate

(the number of reported violent crime

offenses per 100,000 populations) at 487 was

higher than the State of Illinois Rate of 403

‘-7,

The Champaign County Unemployment Rate

(the percentage of population ages 16 and older

unemployed but seeking work) at 4.4% was

higher than the State of Illinois Rate of 4.3%

The Champaign County Child Poverty Rate

(percentage of people under age IS in poverty)

of 8% was higher than the State of Illinois Rate of (6%

The Champaign County Sexually Transmitted

Infections (Chlamydia Rate: the number of

newly diagnosed chlamydia cases per 100,000

population) of 813.8 was higher than the State of

Illinois’ Rate of 589.9
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The Champaign County Teen Birth Rate (the number of births per

1,000 female population ages 15-19) at 13 was lower than the

State of Illinois Rate of 21

S U I CID The Champaign County Suicide Rate (the number of deaths due to

suicide per 100,000 population) at 12.9 was higher

than the State of Illinois Rate of 10.3 but lower than

— the National Rate of 13.4
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4 OUR HEALTH STATUS

The Champaign County Infant Mortality Rate (the

number of all infant deaths (within I year),

per 1,000 live births) of 7% was higher than ,..

the State of Illinois Rate of 6%

The Champaign County Child Mortality Rate (the

number of deaths among children under age

18 per 100,000 population) was 10 which was

higher than the State of Illinois Rate

of 52
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Rate

The Champaign County Adult Obesity Rate (the percentage of

the adult population (age 20 and older) that reports a

body mass index (BMl) greater than or equal to

30 kg/m) at 31% was higher than the State of Illinois Rate

of 30%

The Champaign County Drug Overdose Death

(the number of drug poisoning deaths per

100,000 population) at 14 was lower than

the State of Illinois Rate of 21

The Champaign County Food Insecurity Rate

(percentage of population who lack adequate

access to food) at 15% was higher than ç
the State of Illinois Rate of 11%
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The Champaign County Excessive Drinking

Rate (the percentage of adults reporting

binge or heavy drinking) of

21% was at par with

the State of Illinois

Rate Ct

The Champaign

County Adult

Smoking Rate (the 0
percentage of adults J
who are current smokers) of 16%

than the State of Illinois Smoking Rate

of 15%

The ratio of population

to primary care phy

sicians for Champaign

County is lower than the

ratio for Illinois.

The ratio of population

to dentists in Champaign

County is higher than

the ratio for Illinois.

The ratio of mental
health providers per

100,000 has improved

significantly over the

past decade.

OUR HEALTH STATUS.. :1

The Champaign County Uninsured Rate (the percentage

of population under age 65 without health insurance)

of 6% was lower than the State of Illinois

Uninsured Rate of 8%.
C

-f

2018, the leading causes of death

in Champaign County were due to

heart disease, cancer, and

accidents.
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The Champaign County

Physical Inactivity Rate

(the percentage of adults age

20 and over reporting no leisure-time physical activity)

of 22% was at par with the State of Illinois Rate

Champaign Illinois

Primary Care
1,050:1 1,150:1

Physicians

Dentists 1,560:1 1,280:1

Mental Health
400:1 440:1

Providers

‘3.
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COMMUNITY HEALTH SURVEY
—

SURVEY ADMINISTERED SURVEY RESPONDENTS BY

ZIP CODE

SURVEY RESPONDENTS
BY RACE
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SURVEY RESPONDENTS
BY EDUCATIONpopulations of the community was limitedt

CHAMPAIGN COUNTY COMMUNITY HEALTH IMPROVEMENT PLAN 1011-2013
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NEIGHBORHOOD SAFETY CONCERNS

WERE CONCERNED? SOMEWHAT CONCERNED

ABOUT TRAFFIC SPEEDS
64%

61%

53%
48%

30%

43%

ill ii Ii
38%

2%

Traffic Speeds

Not Concerned

42%

Gang Activity Lack of Crime Patrols! Crime Rates
Block Watches

•NA •Concerned/ Somewhat Concerned

•NA tPoor/Needs Improvement L:1Good

46% 45%

• 38%

27%128% Ii

HI iii
Low Vision Bike Paths

Accessibility

FELT THAT THE NEIGHBORHOOD

STREETS WERE NOT ADEQUATELY LIT

63%
59%

50%
46%

40%C 39%

28%

21%21%r

‘ ía lb .1
Wheelchair Pedestrian Street Lights Access to Public Access to

Accessibility Crosswalks Transportation Sidewalks

H FELT THAT ACCESS TO PUBLIC

TRANSPORTATION WAS GOOD

CHAMPAIGN COUNTY COMMUNITY HEALTH IMPROVEMENT PLAN 2Q11 -2023
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FORCES OF CKANGE ASSESSMENT Fj.
i.

:4

THE FORCES OF CHANGE ASSESSMENT OBSERVES WHAT IS OCCURRING OR MIGHT

OCCUR THAT IMPACTS THE HEALTH OF THE COMMUNITY OR LOCAL PUBLIC HEALTH

SYSTEM, AND WHAT THREATS OR OPPORTUNITIES ARE GENERATED BY THESE OCCURRENCES.
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THE FOLLOWING THREE AREAS WILL

INDIVIDUALS REPRESENTING VARIOUS AGENCIES WITHIN CHAMPAIGN COUNTY, NEt AND DETERMINED

HAVE PRIORITY FOCUS

_jr
AREA TO

OVER THE NEXT THREE YEARS

ADDRESS :

BEHAVIORAL

H [ALT H

I
S REDUCE OBESITY

I
I. S.
I a’

S
• S

tfl47.,.

& PROMOTE HEALTHY
LIFE ST YES

ACCESS, PREVENTION, SUBSTANCE

ABUSE, AND RESOURCES

NUTRITION, ENVIRONMENT, AND

PHYSICAL ACTIVITY

GUN VIOLENCE, DOMESTIC VIOLENCE,

CHILD ABUSE, AND NEGLECT

CHAMPAIGN COUNTY COMMUNITY HEALTH IMPROVEMENT PLAN 20212023 Z±L



PRIORITES AND GOALS

B E H AV I 0 R AL

H E ALT H

çOAj

0
MAKE ADVANCEMENTS IN BEHAVIORAL HEALTH FOR CHAMPAIGN COUNTY

RESIDENTS BY EXPANDING ACCESS TO PREVENTION, INTERVENTION, AND
TREATMENT SERVICES

Health Day

xs

REDUCE OBESITY ‘p cOAj

4-
OPPORTUNITIES FOR

IN CHAMPAIGN COU
COMMUNITIES BY

& PROMOTE HEALTHY
LIE ESTYES

I
SI

I

INCREASE
LIVING

c3OA

0
I

ACTIVE
NTY

IMPROVE ACCESS TO, INTEREST
IN, AND AFFORDABILITY OF

HEALTHY FOODS

4

VIOLENCE

____

itFY .-;•:__‘t.
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S
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DECREASE GUN VIOLENCE, DOMESTIC VIOLENCE, & CHILD ABUSE & NEGLECT IN THE

COMMUNITY BY INCREASING COMMUNITY ENGAGEMENT, FOSTERING BETTER

RELATIONSHIPS BETWEEN LAW ENFORCEMENT & CITIZENS, & IMPLEMENTING
ANTI-VIOLENCE INITIATIVES

& CHAMPAIGN COUNTY COMMUNITY HEALTH IMPROVEMENT PLAN 2021-2023
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LAND OF

MCKINLEY

MIDWEST

NA]10 N AL

URBANA

URBANA

URBANA

URBANA

URBANA

COMMUNITY PARTNERS

CARIE FOUNDATION HOSPITAL

CHAMPAIGN COUNTY SHERIFF’S OFFICE

CHAMPAIGN COUNTY BOARD OF HEALTH

CHAMPAIGN COUNTY HEAD START

CHAMPAIGN

C HAM PA I G N

CHAMPAIGN

CHAMPAIGN

COUNTY HEALTH CARE CONSUMERS

COUNTY MENTAL HEALTH BOARD

COUNTY REGIONAL PLANNING COMMISSION

PARK DISTRICT

LEGAL ASSISTANCE

GREATER COMMUNITY AIDS PROJECT

HABITAT FOR HUMANITY

HEALTHY CHAMPAIGN COUNTY

ILLINOIS DENTAL SOCIETY

LINCOLN

HEALTH CENTER

CENTER FOR INVESTIGATIVE REPORTING

ALLIANCE ON MENTAL ILLNESS

OSF HEALTHCARE HEART OF MARY MEDICAL CENTER

PARKLAND COLLEGE

CHAMPAIGN POLICE DEPARTMENT

CHAMPAIGN-URBANA PUBLIC HEALTH DISTRICT

CHRISTIE CLINIC PRAIRIE CENTER

CITY OF CHAMPAIGN NEIGHBORHOOD SERVICES PROSPERITY GARDEN

CITY OF URBANA ROSECRANCE

COMMUNITY GARDENS AT LEIRMAN UNITED WAY Of CHAMPAIGN COUNTY

COURT APPOINTED SPECIAL ADVOCATES FOR CHILDREN UNIVERSITY OF ILLINOIS COLLEGE OF MEDICINE

CR15 HEALTHY AGING UNIVERSITY OF ILLINOIS AT URBANA CHAMPAIGN

CRISIS NURSERY UNIVERSITY OF ILLINOIS EXTENSION

C-U AT HOME UNIVERSITY OF ILLINOIS POLICE DEPARTMENT

C-U MASS TRANSIT DISTRICT ADULT EDUCATION

CUNNINGHAM CHILDREN’S HOME NEIGHBORHOOD CONNECTIONS CENTER

DEVELOPMENTAL SERVICES CENTER PARK DISTRICT

FAITH IN ACTION POLICE DEPARTMENT

FAMILY RESILIENCY CENTER SCHOOL DISTRICT /

FAMILY SERVICE CENTER WELLS FARGO

CHAMPAIGN COUNTY COMMUNITY HEALTH IMPROVEMENT PLAN 20112013
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HEALTHCARE

LIVE UNITED

CHAMPAIGN
‘1,

COMMUNITY

j 202 1-2023
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RESOURCES

TO ACCESS A COMPLETE COPY OF TilE CHAMPAIGN COUNTY COMMUNITY HEALTH IMPROVEMENT PLAN,
PLEASE VISIT

W W W. C-U PH D .0 RG

FOR ADDITIONAL DATA ABOUT CHAMPAIGN COUNTY,
PLEASE VISIT

WWW.COUNTYHEALTIIRANKINGS.ORG
HTT P://WWW. D PH. I LLI N UI S.GOV/ DATA-STATIST I CS

TO LEARN MORE ABOUT THE MAPP PROCESS,
PLEASE VISIT THE NATIONAL ASSOCIATION OF CITY AND COUNTY HEALTH OFFICIALS (NACCHO) AT

WWW.NACCHO.ORG/TOPICS/INFRASTRUCTURE/MAPP

•
Public Health
Prevent. Promote. Protect.

COUNTY
HEALTH IJIPROVEMENT PLAN

..
‘I
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CHAMPAIGN COUNTY
DEVELOPMENTAL
DISABILITIES BOARD
CHAMPAIGN COUNTY
MENTAL HEALTH BOARD

DATE: July21, 2021 and July 28, 2021
TO: Members, Chamroaign County Mental Health Board (CCMHB) and

Champaign Cour1y Developrr.eritat Disabilities Board (CCDDB)
FROM: Lynn Canfield, Executive Director
SUBJECT: CILA Facilities Project Updates

To support Board discussion of possible next steps for the CILA Facilities Project, several
documents are included as attachments to this cover letter. The Boards will have a special
joint meeting on Wednesday, July 28, 2021 at 5:45PM in the Shields-Carter Room (and on
Zoom) during which they may agree to take action or identify which additional information
will be helpful prior to decisions.

At June 23 meetings, the Boards approved posting of the following notice for Realtor Bids:

Notification of Bid Process: The Executive Director of the Champaign County
Developmental Disabilities Board and the Champaign County Mental Health Board
is seeking bid proposals from local, licensed realtors who are interested in listing
one of our houses for saie. The proposal should include the realtor’s qualifications
and experience, the realtor’s plan to market the property or properties, the realtor’s
commission and any other expenses the Boards would incur regarding the realtor,
and the reaitor’s proposed reasonable selling price along with their method of
making such a determination. The Boards shall select the realtor who offers the
best value to the Boards and set the initial asking price. The Boards reserve the
right to reject any and all proposals. Proposals are due to the CCMHB/CCDDB
Director by no later than Friday, July 9 at 4:30PM. Please email lynnccmhb.org.

Three bids were submitted, and appraisals completed for each property. These and other
related materials are attached:

1. Appraisal Reports for each property.
2. Max Mitchell email, realtor bids for each property, supporting materials.
3. Nick Ward email, realtor bids for each property, supporting materials.
4. Genia Laslie email, realtor bid.
5, The current Intergovernmental Agreement between the CCDDB and CCMHB.
6. Diaft budget for maintaining the homes without occupants.
7. Draft Request for Proposals if a provider of CILA services is to be sought.



APPRAISAL OF REAL PROPERTY

BY

—\-

Paul I Sailor
Paul I Sailor

P. O Box 3002
Champagn. IL 61824-3002

(217) 398-0100
appraise home scomcast. net

_

-

F
es ign .a lamed e.comNerify

: t’-’
-

-

I

_________ __________

LOCATED AT
3707 Englewood Dr

Champaign, IL 61822
lot 715 GLenshire Subdivision Number? and Replat of Lot 531 of Gienshire Subdivision NumberS

FOR
Lynn Canfield, Executive Director

1776 E. Washington St.
Urbana. IL 61802

AS OF
07/0212021

I

Farm GA2NV_LT - ‘TOTAL” appraisal sgt’ae.
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RESIDENTIAL APPRAISAL SUMMARY REPORT 21051
P1*iaIW 3707 ErIewood Dr £4 Champaign ‘ IL ?CO° 51822
COBFt ChamDaian ‘°c’ Lot 715 Glenshire Subdiension Number 7 and Replat of Lot 831 of Glenshire
$ubdivision Ntmiber6 “‘ 44-20-16.375-046
TaYW gg QT..i 0 0 WflV4 None
Q_ OBNtd R@t a.rc Coefly Bowl for Cere end Tae*nient Ocoet Once Tnt Vicar MtiSnx Koearq
P1*6 TM fl PUP fl tendorEios p Ceepeeten p Ste death H0& $ 235 “ D wwai

taalan Glenshirs MacRelease: 16580 CenanaTrart 0012.05
lbe perese elthb todeefl Si oytee at Menu Vatee (as las,. a p othflpe of nine tdnaetel
là eel rdIn tie elating — (I fbI Caret see rennet): Canal (fin hspeclinn Dais is Inn Efethe Dliii C tetoaceotto C Pranaectavn
xro.di deedoped cretin arortiui: Sie Conipuan ftpproaet Q Gain Await fl beans fplnrniCn (See Oncaiciriadon Coanret eid Scaçe at Wet)
Prnpey Elgie Apriiat: fee saupis fl Le’dIeM fl leased Fee Q rena (dart.)
ISIdedIM Client engaged the appraiser for an appraisal for potential sale price. Intended User of this Appraisal Report is Lynn Canhield,
Exanxthne Diredor Chamoaion Counte Deesloornental Disabdities Board Chamoaton County Menial Heath Board.
W.dWelilrarexllcel Client Lynn Canfietd, Executive Director

Lynn Canfleld, Executive Director AtSSt 1776 2. lashington St, Urbana, IL 61802
Paul J. Sailor Saxon R Cl Box 3002. Champaign, IL 61824-3002

Inca 3an SonEaj p Ru Pneeairt.enn Ore-*dhMee.tg Pneeennta,dUn anagnm Land Use
Sentw: CvsrIi% 2173% fl tfluaal% ROt AGE --‘ eo
CoDWIITat Q Saps Seth lJ Sine tern 90 (ats( 2-4 ansI % LikVe ) In Prr,car
Ptypfl values Irconasrag Staten Q sidling Teen Lie Mit’unli 5 % Tr
Denarsappir SPatial ] nt Balance Q Seen Supply Vacarr t-5%( Cliii OernisT
Mndaedrp sat: [bile 3 Man. 3-s alas Q Over 6 Mis Q Vacant >5%) Prof inner 5
MaJIInnNea Baundanie. Beacrptan, act Metal Cardrtrnn [nrclrdirng nippier tithe ansi cnaaaclehntca nil seods): North - Colleen Dr., East
Interstate-57., South - Kirby Ave., West - Staley Rd. The subiect neighborhood consists of single family dwellings of various description with
few 2—4 & multi-family dwellings, commons areas, ponds and limited business use. More business use to the north of the neighborhood and
grain oroducino fami land to the west. The University of Illinois at Urtana -Champaign main campus, one of the largest emoloveen eE the

a, 4v + Th •n4 —

Banwate,ni 78.S’x 105’ 8,242sf
lollIng 9nsulloaiaa- SF1 Oncrptar Single Family Residential

henna Cornpliercn Legal tngof rato&aaiag (Irendtamndl Q [mci Nonala
We CEaSe appacaten? Na tnilauwn layette dacannorta baa reined? Ye Na Gnarl Ret It arpecatiel S ‘I
Hiahesl& Bal Lane aa’niansd: Pinaennuua, at [] ttieunn leøaLn( Highest & Best Use a the present Single Family Residential. Other uses
would not be permitted by zoning.

-[C’ AcwaahlnnnaalEltncbsenata. Single Family Residence Uaeaaapnnaardinttsrepoat Single Family Residence
Sunnnnr.ynt Higrrnst & Detain. Highest & Best Use is the current single family residential use. Other uses would not be economically feasible
nor permitted by zoning.

2 Ujntia Too eta, noiiti1yflescrtsi Del-ate i.preenanwrls n,re [n: ien> I Tppoqe’y Level- Slightly above street
rectum C 200 Amp Panel saner Concrete C I Sate Average
315 . .abGfe Concrete C I Rectangular
Wane n tocewa% Concrete Z C I To Lot Lines

.. Sasaiay Semi Saner Laths None C C ilew Beneficial / Water
Storm Sine P wary None C C I

$ Onion tile details. mIle Lu C Goaw Lan p tel in Sac tntesrrand tunes C Ots [descnbel
“ FEFMS0eC’l Rood yhaaardkaa Ye Na FSMAROOa hire X ElMS Map C 17019004D6D FEIntS MapEnta 10/02/2013

sea connnnnnaa: Subiect is located in a residential neighborhood. Views are beneficial with a pond to the rear. Site sq. ft. is similar to other
nearby properties in the area.

n Sense Saa4tta I Lanes’ Dexnpien Fea’deaa C a Ceairq
:.L. CcItt 1 fl ‘‘auonaar. MasonrylAvg Nore A’eaSq F’ 0 Tryo 5orced Ar
.- Ccl ra 1 toWSa nvi&BAvg Unw.Sieca y %Fed PS atura) Gas

y;o Dc C : ri RuSsIan Ccmn Sri-e’.nIAs’g tea”’ None Ic
EeS;lt.Yai Ranch &--on5tene MetaLrAvg fl None Wait CeetSe

trtu C ?nppenac ‘d.Gxs *tn Ty DooNe Hung/Avo CS9’ C None Nc’eg ‘--

Aclid Poe LYra.) 24 Slennvicrnenn Yes SuOITIt None Noted Gaelic bay Dma None
Eateries Aol cnn.) 20 nlelasar None No1
Intaninianianlptnn - Appliaroan AOla C Nine snenr,iieo OarSman. C Sari
Santa Canpnl,Wssd ,Lnm.cerlAvg IsIn)aanan C [baits C Rinplace)a( Woaaanava)u( 0 Garage C at cans I 4 Tat)
Walls lanavover C trap stair Pact None Slant 2 Garage
tnnrVPLnast Wood Painted/Avg Diaposal C Scares Once Wood Delict. —

Bit fear Ceramic Tile/Avg hisctstt, Eoareay C Parnnr Stoop Bit-In —ala
tat Cartel FibergassUnivAvo an//ccd “‘ C Parce wood Cannot

Pale/Avg Mrss.,e C sad None Vsnna3i 22 Lane
Waerflw Cl F’ C Suxa Concrete

Sins aare.aasew5raaecaantans 7 annie 4 Bedrooms 2 tua)nl 1,993 SnaanennaualSratnlinraPseataoiiCtadn
AidIØal tease. Front stoop, wood deck and fence to real. Fireplace and cathedral ceiling in living 100rr. One bathroom has a large
shower for easy access The bathroom appears to have pe’eneiously been att.shed to the largest bedroon,.
Denote en tandbns at me pncpncy /eatnnedns5 piiynlial, tntflo’i and nieta ibiatsetnrcn). The subreci dwel)ino appears in averaoe overall condition.
The kitchen appears in average condition. Average upkeep and maintenance are noted. No repairs appear necessary at this lime- The
appraiser makes no guarantees or warranties as to the mechanical or sfrn.ectura) soundness of the property. The appraisers observation or
inspection should not be confused with a home inspection by a licensed home inspector, which is a much more in-depth inspection of the
property and improvements. The change of floor plan to include an accessible bathroom with common access, not a private bathroom off of
a bedroom, could limited tile subiecfs market appeal.

@ RESIDENTIAL
Cyera,ns Xc? - 55, nnn,e ray al negearni ‘enrolled ‘e’nmae anile, nenIsa a S aa,nndp,d a,dn,45j

C-F9ES - DTAlaaa.‘T - l-ftC-AYCJE anNer

Paal Sailor Real Estila ftppraisals I ,tata fOe Ni 2105! I Pane #3 of 15

indcate a current shortage of properties listed for safe. Many properties sell for more than their list price.



Seist County Assessor
2nd Pita So*ct Saieir.nea

Da
Price:

I MainfileNs 21051 I Puge#4sllS I
RESIDENTIAL APPRAISAL SUMMARY REPORT 21c5

liaaitI dn#iwtj aypfleeIs,#tec,flxt.fla.ebafladIkt

*Y ChampaignCountyAssessor
Is Pnrr &ta SjWrrnuw M*5s&aatr&rrbslcry .r4r.yo,retda Pac reads macate tha: tie subject

0 10/2712020 sold 10/2112020 by Champaign County Mental HeaPPi Boad to CtIa’lwaion Counw Board or Care and
11t Treaunentof Persons th a Develooniens Disability. There is no sale o,icelisted No other tames of

Soecetsi:
SALS500MPARIBON APPROACRI TO VALUE(Wdei&op.i) firs Sub COFTRSOII OpprubriF ens III dredopad fared apprasa.

FEATuRE SUBJECT COMPARABLE SOLE S I COMPARASLE SALE 2 COMPARABLE SALE 0
Aridness 3707 Engfewcod Dr 4101 Crail Rd 3922 Englewocd Dr 3905 Glenn Smoke Rd

Chamoaicn 61822 Chamoaion. L61822 C-amoa:an IL 61822 Charnoaion. 1L61822

subject were found in the past 3 vears No other sales of comas were found in the 12 months Dror to
the effective date of appraisal or since.

CX0,5d 0.38 miles NW 0.17 miles W 0.20 miles NW
Selefrce iS S 225000 I 230,000 20
SaAePnSLA 5 ,‘P, 5 135.62 5 108.18 4f 114.46 ‘%
Os5il Interior observation CCAR MLS #ii070950 OCAR MLS #109 19099 CCAR MLS #10776598
VeilIcasai Saroele) Assessor MLS Exterior Observations Assessor Exterior Observations, Assessor Exterior Observation. Assessor

tALtlEAO,SISTMENTS DESCRIPTION DESCRIPTION •I’IS Ad5at DESCRIESION +1-15 AleRt BESCRIPISON +(-) $ ASfra
ta5E&IO MnLlh ArmLth kmLth

OOflCSNSIVG
• None Closing Costs $1 000. 0 None

BaEaatSSWtew 06/21 -25 Days 03121 -36 days 08/20-1 day
asflakortM Fee Simple Fee Simole Fee Simple Fee Simple
LOCNBQII Average Equal Equal Equal
‘ 18,242sf 9.865 sf 8.000 sf 0 10.880 sf a

.1 fl—n-1aI I tAt.r

Ranc1i Ranch Rand, Ranch
Ayerage Average Average Average

A;a 24 21 023 022 0
CorSo, Average Average Average Average
•t:VRS,OUS t I SASS era Ten ear., Ban T# less Burrs rus Eu, fan
Rrsrrit.urrt 2 7 3 2 07 3 2-1/2 -2,500 7 4 2
CrORDLISrIMOA 1,993 1,659 flt +10,000 2,126 -4,000 1.922 ‘fl a
aasertraii&tsifld 0 0 0 0
tOOaSB&iWGIRSR 0 0 0
AuralaslUat Adeguate Adequate Adequate Adequate
HRRtryCOSIu Forced Air/Cental Forced Air/Cenfral Forced Air/Cenbal Forced Air/Cental
sreRE EmceE sirs i Insulation Insulation Insulation Insulation

2-Car Putt Garaae 3-Car Att. Garaoe -5.000 3-CarAti. Garaoe -5.000 2-CarAt Garaoe

‘

r
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. SomayefsuseeCaiipateeAp5rsadi Extensive research of area sales found these comparable sales to be the most recent & similar to the
., subiect. .411 comps sold within the past 12 months. Comparable sales are adiusted for differences between subiectand comos. sq. ft.
‘ adiusturients $30. per sq. ft. rounded to the nearest $500. Comp I is adiusted for its smaller sq. ft. of livIng area and its larger garage.

Comps 2, 3 & 4 View adiusirnents based on Subiect view of pond to rear. Compa residential views. Comp 2 is adjusted for its additional half
bathroom, Baraasq. ft & Saner canoe. No add&nal adiusln,ents are necessary for Comps 3 & 4. .411 a1rnents are based on market
research and are within noimal morteace La,deqwddna gtidelines. Adjusted sales data indicates a s.jbject market value range of $223,500.
Co $230,000. The comps Indited in this appcalsal report are found to be the most similar in terms of location, style, age, size, functional
unity and market apoea!. Realtor corronents and interior photos indicate similar cor,dition for the sub4ect and aS comps. The final
recor.dlialion of value, toward thelowerofthe value ranoe, takes into considercfcn The sjbiect lack of attached bathroom off bedroom.

The appraiser has not provided any services in regard to the subiecl property wit.iin Ihe past three years

This appraisal report contains a digital signature which Es password protected. This report cannot be altered once the cassword has been
entered. This appraisal report contaIns original digital photos of the subject, which have not been re-touched or altered. All comparable
sales were viewed by the appeaiserfrom the frontsireet, CCAR MLS Realtor data & photos, public records and aerial mapping. Comp
photos from MLS. The intended user(s) of this appraisal report should be aware that the term inspection’ may be found in this standard
appraisal farm. The term inspedon” or ‘appraiser inspection’ used in this report is to mean the appraiser made a visual observation of the
property. either 11w, The exterior or’r,te,ior and exterior. The terms must not be confused with a home ispection which is a much more
in-depth lnspad, of the various components of the prooerty and improvements. Unless otherwise notea herein the appraiser considers.
and assumes the sfuucturef s) and mechanical systems are Ni normal condition. The appraiser san Illlrois Cerlifed Residential Real Estate
Appraiser and not a licensed home inspector nor a building code insoector or enforcer.

This aooraisal recort a ccovnoht orceeded Convnobt law p-’ohibrtsfpprodLc ci cru eof 0 a v pa-to It-is “errort a , trr,cs client
; and/or user other than those identified herein. Copyright 2021

Irdicaind value by Sales Coapsrison Approndi

RESIDENTIAL
224,000

_____________

csvflss2Trq, ,ertel,’ssgtrsnness,ssu,.tral s’wysardaarae

Fc.ni GPRES2 . ‘TTCTA: c’risaf s:tr,’,1r,-,- -eCD-Ll,Ai’C3[ :•;i;’.rn-nty U’TWP

7j

‘i.

It
:4



I Main Fin Nn 25051 I Page Saris I

RESIDENTIAL APPRAISAL SUMMARY REPORT Fl/sin.: 21051
1TAffiOAbI1O VAU!(Idewlcp. E ma CoOPpvrno Sr Teldeenlnpdtthdlt ctasS

Piefl aa Wea.b rs*tca I. thA,atp tee Içaa rd aaAsn.

atiaasnrnael:

tsrwitfl “1 mDxcr.o, RtftAOEMENT COST IF*

taste oe en
fl km roe ITh°Le. titiothe dfl ar ossO a

Gaiajwcoapco

Toid tithan & Ooni’fl

Dafisdatna
Derecaladsontedlnne.,n

and cdvetely reed ,ooefljes make, rental data stave and the income agoroacit less apdicab(e,

PQJectWOmU1t(FCRpUV,frØcdd.) -J 1D*&theb p1°t iPlased Uris 04&eprrnait

Ltn&Pi

Swats tasalel Cairns aid iwnatoeal lad tao

g

Iadlal.dVsUaa bSalnDs.nyastnonApçraash$ 224,000 CoenApwa.ce ft d.n.lopntS lresre4proam lii day&opedfl

list 44n04& I efl E
- asd. L SAC 51 stespna e tisti Lid SpeWStiYS , Zn 0e’’ lC7i cot’ - rat It arpennawe ng,n bees

to an !tot1 IrAn ci raisers a l bos it a arericta tern tot to :ia 04 IUttOtXS Iaoi boa ccipflc. azqer a
too bIasing rtçoirnd uioecson sari on tin taSri’rbng Asiut,tIcn sins rot contour or tnfcinicg does nob require atitatwi 04 riflr

mm rwl sO too tiziO it otai H59e3eto Crntcl t ECicnfl’y Mno’s 00 STOO.i0 i’ tie 5&td< aisros

sane at the dew.. ci Wepecdan it Si. stied p’ipaits, as axtoIlar ten,, anired Siope Watt, Sb/awn at An.erclrird hits,5 Ca,et110ri,
snot Apnslae?a Ceotteabans, roy (nor) Qdun UI the Uadbnl trite (ci other f.tifoed oaler lype), as deflnsd herein, st in. real petperty thu I. lire areO
ci thu repeet It $ 224,000 santo 07102/2021 wtitinii I hr rtfootno dote ni this uppesleal
Ii irdicaled .keie, OTIS Opinion ii Value subjeol to Nypo*anotoel Corrnuiuna ad/es tnaordirary Assunpllorn. related iii this roped. See snaked sddaidl.

A ass ipsO norniplta copy of this repeal esthuTa j5 page, undoang e&brte stooP 500 otniualrit on itrapol Pr of Oil Topsit Thin eppfltool ripen Irny tel bo

prcpa urdorsteod shity,i rufeun.cu Is able Otmoratco tantairat in to cOtTflW 0001

AToctar Ed/tilt

E Smpe of Wonlo Z Linuting Cond./Ceidfloatons E Norratot Actoodum E Photgraph Ad/orb E Sketch Adder/urn
El Map Adderda ,z Addaisra] Sales L Cost Adderdoru ReId Ad/CT/Urn E MoTif. House Adder/urn
H Ho000tetoal Cood:tons Eaordina Assumotons E C C

Act-ran 1778 E Washington St.. Urbana! IL 61802

/YtoUTWtt Paul S
Cercinr Paul J. Saitc,
POate (217)398-0100 r0c
b-Vol. ap0msthhonies-tcon-casbnes
Dent at Repel0 t5Tablsril: 07/12/2021

SUPERViSORY APPRAISER ltf required)

0.’ CC’PPRAlSER i/ apa.icabsiy

:1 Loerononteidicater:

rsnicjuuo/Stbict 1ITIUOT&EXtOuOn fl EaToiseOrly
— :115000

:1 ismalts:

Oo*,rutitttOTou !=%i= COO irtaieto Sito.it0idrarodtsd

Fain GPRES2 ‘ 1T0TAL’ appraisal software 1 -800-ALAMOOS yaw

0PM 5Th WLh€ =5

silte:
Stft@S

CnorCosdgnosatoeardrodandflsiornm4
. 4 —

The Cost Approach is considered but nol found to be applicable for the 4

subject older dwelling. This information is not pertinent to buyeis.

,

2
0’
- “Au-la’ taboo elSie bswc.easfl =9

5eR@t

541i @5

Las

505

54ft@5 ,, =9

thWcj wn
=51

=1

dn*IEaLrrIWMT las nCAivaUE3ystST?natciI 4

AfltCtTOVJW!flp4 Then.It see CesOofed lb in wrst

5 r tat hVsSeWbcoffskpea.b

a
0

-J
C,
a
0
M
a

Fest abecerorlesair All approache, to value are considered in this assignment. The Sales.Comparison Approach gives the best estimate of
value for this grogerty. The Cost Approach, because of difficulty in eslimating depreciatycn. is not considered dependable. The Income
Approach is not reliable due to the predominan of owner occupied oroperties in the area and corresponding lack of market rental data.
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Prepay PJØna *flaed: Fee Simple fl Laaatedd fl leaned Fee Q Itre (decibe)

t Client engaged the appraiserfor an appraisal for potential sate price. Intended User of this Appraisal Report is Lynn Canfaeld,
Executive Director, Champaign County Developmental Disabilities Board, Champaign County Mental Health Board.
Wbatdfwlel yremarnsce)’ Client: Lynn Canfneld. Execotive Director CCODB. CCMHB

Lynn Canfield, Exeouteve Director °‘ 1778 B. ‘Pkshington St., Urbana. IL 61802
*flW Paul J. Sailor MSasS p C. Box 3002. Champaign, IL 61824-3002
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South_-_Wentdsor Rd., West -_lnterstate-57. The subiect neighborhood consists of single family dwell(nos of various description with few 2-4 &
melt-family dwellinos. commons areas. oonds and limited aoriculture usa. More business use to the south oart of the neighborhood in the
Oqocer Rd. & Wndsoc Rd. area. The University of Illinois at Urbana - Champaign main campus. one of the largestemployers orthe area, is
cdn appcoxirnatet.y 4 miles to the east. The market area values appear stable to increasing. Suppty &defliared aopear to indicate a

- . amwttatage of properties listed for sale. Many propea-tias sell for more than their list price.
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- would not be permitted by zoning.

- Anneal ale as 0€ Etlectre Cane: Single Family Residence tsa as apçraiand in tan orpoat Sinole Family Residence
Suroten at Hegheta tertsae: Highest & Best Use is the current sincle family residential use. Other uses would not be econon,icettv masible

2 nor permitted by zoning.
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- Ftt Spoil Anna hazard Ire U Ye tea ptnatt Anna Zone x F(MA Map dl 1701 9C0406D Map Dane 10/02)2013
:r Suocanrareals: Sub(ect is located in a residential neighborhood. Views are neub-al residential. Site sq. ft. is similar to other nearby properties
. in the area.
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kttor4teaiau Front stoop, concrete patio & wood fence to rear Gne bedroom has attached fti! bat,room arid walk-in coset

De,oteteceaaeananCa,ni, (r,.2npcyscl niivuarealatseteaa(: Tne sub:ect dwe;linc socears in averace overall condition
The kitchen appears in average condition. Average upkeep and maintenance are noted. Walls have been parched and not peinled.No
other repairs appear necessary at this time. The appraiser makes no guarantees or warranties an to the mechanical or structural soundness
of the property. The appraisers observation or inspection should not be confused with a home inspection by a licensed home inspector,
which is a much more in-depth inspection of the property and improvements.
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Myiesa#ct Sd etdrennl .W atVaIetMtS4anPfllrrt.tneflI2nx5Th&Jnatnnaid.
vr Sw SaIcnlsi Champaign County Assessor

‘flcsie.T’s Aes&e.wnyr,ayanwaan Public records indicate thatthe subject
OaR. 10127/2020 sold 10127/2020 by Champaign County Mental Health Board no Champaign County Board for Care and
Peon 0 Treatmentof Persons .4Th a Development Disability. There is no sale price listed. No other sales of
sower(s):

County Assessor subject were found in the past 3 years. No other sales of comps were found in the 12 months prior to
2nd Paso SotiowSawilanate the effective date of appraisal or since.
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3508 Royal Oak Ct 3507 Royal Oak Ct 3C03 Valleybrook Dr 3506 Roxford Dr
Champaign, IL 61822 Champaign, IL 61822 Champaign, IL 61822 Champaign, IL 61822

. Panninuipto SiJ*t [ 0.03 miles SW 0.75 miles SE 0.06 miles NE
.. SuJnPiico IS :.: 5 260,000 257.000 255,000

.
saleteritLA 5 AttN 117.75 fl S 116.29 ISa 1 98,27 /ntl
Daanscrnce{s) Interior observation CCAR MLS #11000545 CCAR MLS #11002172 CCAR MLS #10944956

i. Veflean Seicola) Assessor, MLS Exterior Observations, Assessor Exterior Observations, Assessor Exterior Observations, Assessor
:, VkIAkJSrMENTS DC’PItt rEW15S f tiS&m 3ESCA’QI +(‘}5iS CER91’ +(-)$AM

.

Salsrsfsre-q AnnLth Armtb ArmLth
concusas

I Closing Cosissio.ooo. -10,000 None None
°.°54’ 05/21-Il days 04/21-8 days 03/21-36 days

4, FIStS PW&nea Fee Simple Fee Simple Fee Simple Fee Simplei- Inoanan Average Average Average Average
;‘, 112.602 sf 16.732 sf 013,136sf 010,350sf 0
: Vew Neub’aI,Residential Neufll,Residential Neutral.Residential Neutral,Residential
4 Sent ISbia) Ranch Colonial 0 Ranch Colonial 0* Orato of Onnasurton . Average Average Average Average
; 5n 24 19 47 +5.00025 0
- Cct Ave-age Average jAverage Average

‘ ftenr Crude Toni aura lain Talon term Boo’, T,Tai semis anon taos ran’s l.a’s
*2ansniC;ri 814 3 8 42-1/2 +250084 2-1/2 +25009I52-1/2 +2500
“I ;o’nn,raf.Ase 2,182 tOt 2,208 ta 0 2,210 l 0 2,595 rn. -12,500

InsannolS teinted 0 0 0 0
Rnsmn3ilowt’rndn

.o 0 0 0
hiactorini JtktT Adequate Adeguate Adequate Adequate

: Hanriratoolino Forced AirICerewul Forced Airicentral Forced Air/Oenfrat Ferced Air/central
. EoaacyilicnrnIlIean Insulation Insulation Insulation Insulation

‘. Gt’ettturpn’t 2-Car Alt. Garage 2-Car Alt Garage 2-CarAtt Garage • 2-Car All, Garage
Po’sts?ntetnoc ‘Stoop. Patio Porch, Deck 0 Porch, Patio ‘ Sroop, Patio
Rraplote None None 1 Fireplace -1,500 None

I
NonACin,TnfenI(rotaIl l.:.,:::: ..r.. fl+ ‘ -7,500 N D- 5 6,000 D - S —io,ooo
AdsstddsnlnPnce $1’’ .

nIceopurnten r’ . ‘ 5 252,500 . 263,000 245,000
l,anoiwt at Sale Cornainnan krrrant Extensive research of area sales tend these comoarable sales 10 be the most recent & similar to the
subiect. A’l comps sold within the past 9 months. Comparable sales are adiusled for dittèrences between subied and cornps. Sq ft
adiustments $30. per sq. ft. rounded to the nearest $500. Comp 1 Concessions adjustment based on Seller paid Buyer dosing costs, Room
adjustment based on Subiect three fri bathrooms, Comp two full & one half bathroom. Comp 2 Age ad’ustment based on normal wear&
tear, Room adiusb’nent based on Comp two full & one half bathroom. Ccmp Rcot adiustr-,ent based on Subiect three full bathrooms, Camp
two full & one half bathroom. Cornp 4 Age adiustment based on normal wear & lear, Room adjustment based on Subiect three full
bathrooms. Comp two full bathrooms. No recent camps were found with three full bathrooms. All adiusfrnents are based on market research
and are within normal mortgage underwriting guidelines. Adiusted sales data indicates a subiect market value range of $243,500. to
$263,000. The comps induded In this appraisal report are found to be the most similar in terms of location, style, age, size, functional utility
and market appeal. Realtor comments and interior photos indicate similar condition for the subject and all camps. The camps induded in
this aporaisal report are found to be the most similar properties, sold recenify in the subiect market ares and the best avaiable.

The appraiser has not provided any services il reaa,d to the subject property within the past three years.

Thisappraisal repoetcontains a digital signatajrey.4,’sdt is password protected. This repon cannot tie altered once the password has been
entered, This appraisal report contains original digital photos of the subiect. which have not been re-touched or altered. All comparable
sales were viewed by The appraiser from the front street, CCAR MLS Realtor date & photos, public records and aerial mapping. Comp
photos from MLS. The intended u5ers of this appraisal report shoUld be aware That the term ‘inspection” may be found in this standard
appraisal form, The term “inspection” or ‘appraiser inspection used in this report is to mean the appraiser made a visual observation of the
property, either from the exterior or interior and exterior, The tennis must not be confused with a home inspection which is a much more
in-depth inspection of the various components of the property and improvements. Unless otherwise noted herein the appraiser considers,
and assumes the slnsctures) and mechanical systems are in normal conotlcn. Tt’e aooraiser ‘san Illinois Certified Residertal Real Estate
poraiser and not a Ucensed home insoector nor a bulding code inspector or enforcer.

This aporaisai report is cooyhgt,t protected. Coovright law prohibits reorc&cto’ or use of all or any can ofthis reoort for any ourocse, dient
andlor user other than tnose identified herein. Coovriaht 2021
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Subject Photo Page
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Borrower None
Property Address 3506 Royal Oak Ct
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Lender/CEicna Lynn Canttel& Executive Director

Subject Front
3506 Royal Oak Ct
Sales Proc
C-ross L’g Ata
Tnt] Rrs
Thlal Bet’ers
Tot] BatrEs
Lcoat:,

Site
Quality
Age

Subject Street

Sortie OBF2I 302
eoignaeamodecomteerify

2182
8
4
3
A’,erae
Neutral Resoderalia
12,602sf
Average
24

Subject Rear

Foam PICFIXSR - TOTAL appraisa salman sy a Jo



Photograph Addendum
I Main 90 NO. 21052 I Page ft 0 d IS I

Sx;wa Nofle
Pzog A$Ss 35C6 Rova. Oak Ct
Ct. Chantaaicr Corn Champaign IL 61822
xda/C 51 ynn Car.fle!d. Executive Diredor

anna [I DBF2I 302
asian a Ia m od 0 C 0 m (we city

Liviri Room Dining Room Kitchen

I,

- 4 I
•0.? —

Bethc,m 1 €d:nuJ 2 Bedroom 3

arTi:7 E0’zmm Etanm 4 Bati:toua I

8athrorn 2 athcorn 3 Sathroom 3

Laundry

Fcr, 21C15 -



Comparable Photo Page
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Comparable 1
3507 Royal Oak Ct
Pror. to SMct 0 03 mOos SW
Sales Pdco 260000
Gross Livirs Ajea 2208
Total Roams 8
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Locator Average
View NeutralResidential
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12’l = 45

Total Lying Area (enurIdea): 2282 Sq ft
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From: max(Thmaxrnitrhel[.com
To: lynn@ccmhb.org
Subject: presentation for 3707 Englewood Dr 3506 Royal Oak Ct
Date: Friday, July 9,202111:071.6 AM
Attachments: maceOOl.Dno

Champaign CounW Presentation Lynn Canfeld.bdf
3707 Engleweod Dr CMA docod’
3506 Royal Oak Ct CMA doc.odf

Lynn,

Attached please find the presentation, CMA, Max Mitchell Exc!usive 10-Day Selling System, sellers net
sheet for the above properties.

Please let me know if you need any further information. I will look forward to successfufly selling
these properties for your organization.

Max ‘ REMAX Rcoy Asscdatos
M,kb.fl. RedIoç £ohy Aa,.,dat REALTOR®

471.002297 217-373-4804
217-373-4804



Max Mitchell, Realtor, GRI, CRS
p1/MAX REIMAX Realty Associates

2009 Fox Drive
Champaign IL 61820

217.373.4804
Max@MaxMitchell.com

wjw.MoveWithMax.com

TO: Champaign County Board, Champaign County Board Care, Lynn Canfield Iynnccmhb.org
FROM: Max Mitchell, GRI, CRS REMAX REALTY ASSOCIATES MaxcâMaxMitcheII.com
July 9, 2021

Evaluation for:

3707 Englewood, Champaign, IL., built 1997, 1988 sq. ft., 4BDR., 2BTH, 2 car garage, ranch

3506 Royal Court, Champaign, IL., built 1997, 2162 sq. ft., 4 bdr., 3 bth, 2 car garage, ranch

Full CMA reports included within this proposal.

MAX MITCHELL

Licensed since 1975

Additional education:

Graduate REALTORS Institute

Certified Residential Specialist

Career sales: 2,200+ successfully closed transactions in Champaign & Piatt Counties.

My plan to market the properties:

Max Mitchell, Exclusive 10 Day Selling System — Plan attached

I prepared a thorough Market Study for the properties, also called a Comparative Market Analysis. Please
find the CMAs attached.

3707 Englewood, Champaign, IL. $225,000 - $230,000

3506 Royal Oak Ci., Champaign, IL, $180,000 -$190,000 proximity to 1-57 was considered

I also prepared a sellers Net Sheet which gives you all costs associated with the sale of the properties. This
gives you how much you are going to walk away with after the sale. These are all the standard closing fees
and expenses including real estate commission charged by REMAX Realty Associates, IT is further broken
down to show you the co-brokerage amount being paid to a cooperating broker bringing a buyer for the
property. I am happy to answer any questions you may have regarding the net sheet.

Once we have a serious buyer or two, we can set down and negotiate the best price and terms that work
for your organization. I will continue working through home inspections and keeping you informed of the
buyers financing to get us to a successful CLOSE for the properties.

Respectfully submitted,

Max Mitchell

w c&



MAX MITCHELL’S
EXCLUSIVE 10-DAY SELLING SYSTEM

Higher. Faster Easier. Satisfaction Guaranteed!

PRE-MARKETING:

1. Promote immediately to your PC, Hot Buyer list, and on social media.
1. Shoot short video from the property when you take the listing for

social media.
2. Take a few photos of the best features of the house at the time of

listing.., post on coming soon on your site and social media.
2. Property inspection scheduled (recommended).
3. FREE Professional staging consultation to get your home in

“showcase” showing condition.
4. Home professionally staged (recommended).
5. Necessary repairs and touch-ups made to the property.
6. Professional Marketing Photos and HD Video and Drone taken of the

property and emailed to Seller for approval.
7. Marketing Description written and submitted to Seller for approval.
8. Custom Color Flyers designed & produced.
9. Direct Mail Campaign “Coming soon” to 200+ neighboring

homeowners.
10. Complimentary Home Warranty Sellers’ Coverage ordered by listing

agent.
11. Your property pre-marketed and promoted through Max’s personal

real estate networks, to our company, Realtor networks, and Personal
Circle.

12. Post the “Coming Soon” information on our Real Estate Office
Facebook page with pictures.

13. Post to “Coming Soon” on MLS and web portals such as Zillow and
realtor.com.

Pour Trusted Real Estate Adwisorl

______

Max Mltd,ell ptttlA

REALTOR, GRI, CRS
Direct: 217-373-4a04
Cell: 2i7-369’-0376
Max@MaxMitchell.com RE/MAX
MoveWlthMax.coni Realty Associates

‘%_ —



14. Post on ThePLS.com (free)
15. Brokers Open House scheduled and pubUshed for all area real estate

agents.
16. Schedule Open House Event with Seller including Neighbors Only

Preview Party before public open house event.
17. Post COMING SOON with best pics (and/or video preview) and Open

House Event Invite on Facebook and Instagram and other social media
sites.

THE MARKETING BLITZ:
18. Publish home on the Regional MLS (Multiple Listing Service) on

Tuesday or Wednesday morning of launch week.
19. 30-pIus Professional photos of your home posted on the MLS and

syndicated to over 5,000 real estate websites.
20. Narrated HD Video Tour posted on Social Media, YouTube.com and

other sites.
21. Custom property website set up with your address (E.g.

www.3142Ventura0ourt.com)
22. Virtual Tour of home set up and posted online.
23. For Sale yard sign installed.
24. Home posted For Sale on Facebook, NextDoor, Craigslist with

photos and link to property website
25. Reverse prospecting query activated on MLS for any agent/buyer

searches that match your property.
26. Realtors Broker OPEN HOUSE Lunch Event hosted by
27. Daily Prospecting by Max and his Team looking for buyers for

your home (100+ people each week).
28. E-Mailffext sent to the Top 100 Buyers Agents in your market area

about your property.
29. Your property posted on our Office Listing Board.
30. Your home promoted to agents at weekly company Sales Meeting.
31. Direct Mail Campaign “Just Listed” to 200+ neighboring homeowners.
32. Facebook Live from the property with hashtags (popu’ar things in the

area, trending area hashtags).
33. Have it on any company or broker tours for launch week.

Your Trusted Real Estate Advisor!
Max Mitchell gFfMAk

REALTOR GAl, CR5
Direct: 217-373-4804
Ccli: 217-369-0376
MaxO MaxMitcheii.com
MoveWithMa,. .com Realty Associates



34. Per Sellers’ request, allow no showings until start time of Open House
Event (OHE) on Saturday or Sunday.

35. Install Supra lockbox.
36. Knock 100-200÷ doors in the neighborhood using the OHE Invite

Script.

1. OHE Invite Script add: “And also I want to let you know, we’ll be
having a Neighbors Only Open House Preview from 1 -2. There will
be

_____[snacks,

etc.] and the

_______

[owners names] will be
there. It’s going to be awesome! Hope you can make it.”

37. Direct mail 200+ Open House Event Invitations to the neighborhood!
area.

38. Sly-dial 200+ homes in the neighborhood to invite guests.
1. Use Cole Realty Resources to find cell phone numbers.

39. Open House Event signs posted 1 to 2 days prior (unless prohibited by
the city).

40. Open House Event published to all REALTORS for their buyers.
41. Open House Event advertised on Craig’s List and local newspaper.
42. Email blast to Personal Circle (as Featured Listing Open House Event).
43. Post numerous directional signs leading to the house.
44. Post large feather OPEN HOUSE signs in the front yard.
45. Hold Neighbors Only Preview Party 1 hour before the event. Serve

refreshments and invite sefler to stay for first 30 minutes (no owners’
children or pets).

1. OPTIONAL: Have a food truck at your Open House Event.
46. Hold Open House Event.

(Have your lender, Buyers Agent, Assistant, and/or other agent(s) in
your office at the Open House Event to help with the traffic flow.
Sometimes you may need more than one helperj

47. Do a Facebook Live Video before or at the beginning of the Open
House Event.

48. Use Open Home Pro or spac.io to register people outside the front
door.
1. Have one agent assigned to do this (not you) per seller’s request. 4
2. Also controls traffic flow, so the house isn’t too crowded.

Your Tn,sted Real Estate Advisor!
Max Mitchell pf/t14*

REALTOR, GRX, CR5
Direct 217.373-4804
Cell, 217-369-0376
MaxOMaxMItchelI.corn P FIll AX
MoveWIthMax.com Realty Associates



3. A Line increases perceived demand. Those who leave or won’t
register are window-shoppers, so you lose nothing

49. Place a flyer with your IRRESISTIBLE OFFER, In Master Bathroom by
&nk:

1. HOMEOWNERS Sell Your Home the Easy Way with Our Guaranteed
10-Day Selling System. We will sell your home for Top Dollar, Guaranteed.

50. Send video and written thank you to every person who attends, and
follow up with all leads.

NEGOTIATING AND CLOSING THE SALE
51 .Offers presented to seller.
52.Negotiating Stage where we negotiate all offers to get the highest price

and best terms.
53.Sales Contract executed.
54.Transaction Stage once we execute a sales contract on your property

where we oversee everything to protect your equity and coordinate and
schedule closing.

55. Successful Closing. We’re not done until your property is sold and you
get your check.

Max Mitchell
REALTOR, GRI, CRS
Direct: 217-373-4804
Cell: 217-369-0376
Max@MaxMitchell.com
MoveWithMax.com

RE/MAX’
Realty Associates

2009 Fox Drive. Champaign Illinois



Max Mitchell
217-373-4804

max@maxmitchell.com
w,wGuaranteedSoldByMax.com

Date Prepared

Estimated Closing Date:

Sales Price;

Closing Costs:

Balance:

Prorated Tax Owed:

09/07/2021

$225000.00

$15,769.25

$0.00

$0.00

Closing Cost Breakdown

Net At C$ose: $209,230.75

Other Fees

Title Fees
Title Policy
Closing Protection Letter (Cpl)
Search Fee
Attorney Fee

$543.75
$50.00
$50.00

$500.00

State Transfer Tax:
County Transfer Tax:
Home Warranty:
Term ite Inspection:
Recording Fee:
Illinois Registration Fee:
Buyers Broker Fee (3%):
Listing Broker Fee (3%):

$225.00
$112.50

$650.00
$100.00
$35.00
$3.00

$6,750.00
$6,750.00

REMAX Realty Associates
Your Trusted Real Estate Advisor

2009 Fox Or
champaign, ILGla2o

I-.

litre fees ard
roles prc’Med by

S

07/09/2021

This estimate peted icr tn’c,n,alsenaI pcrposes onk based ‘cn the atew prcnosad pearchase pta, type Cf l:nrscng and perected closing dare has been, prepared to assist s tosipe., ni Costs. A100tollS wI va,y sepenci5 upondifferences betea,eerl acical and estimated repaint that mayoccur in the n,astactlon, assessments, liens, impsund aocccnts, Cha’ges by lenders, esdIuw con’ ponies, title insure’s er.d other se,vice vss4de:s aid cth,: iress, Net at ie’rs rayyeeha., been id.st’led. Neither goekee, Agent roe PabregentgJarw3ee, asaa accuses no ‘eseosetCityfo’ the aecracy. timnesness. coerectnecn. on coesperercess ortere abase n’c,ratis.-e. My rsr,dc,sioss trot kan fuses irs’,, We nfo,matjsncresentad ten ar, their own and acer at to be atttcted to We Beolce’i Aeon, am P.h-nA0.nt PilmAgest lo sot ernancl incctuloo ensaged irt rtss-tsaga knci’ and ‘oa’ a .robcrtrrseinte.ant.areo ret, dare acr ereplary ocepes..only, All nsin,bcrs an. estiniwes end stosald be viewed es suds. totet msnrthij paermnrit idastAied inscace, Pm lPinci pa. lntnces lacoc arid Innanoncel Final ncoesbers should he cbcoir.ed from ysur landing institution prio, to rlesieg sysigning below tirenta clas,owledges that client ban read, carderstende and egmee. to this claclaimer

SlgnOJ Date: Sign(Y)___________________________________________________________________________________________

Chicago Title
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Estimated Closing Date:

Sales Price:

Closing Costs:

Balance:

Prorated Tax Owed:

09/07/2021

$180,000.00

$12,900.50

$0.00

$0.00

Net At Close:

Closing Cost Breakdown

$167,099.50

Other Fees

Title Fees
Title Policy
Closing Protection Letter (Cpl)
Search Fee
Attorney Fee

$442.50
$50.00
$50.00

$500.00

State Transfer Tax:
County Transfer Tax:
Home Warranty:
Termite Inspection:
Recording Fee:
Illinois Registration Fee:
Buyers Broker Fee (3%):
Listing Broker Fee (3%):

$180.00
$90.00

$650.00
$100.00

$35.00
S3.00

$5,400.00
$5,400.00

This estimate is provided for lnrornrationel pcrposes only, based upon the atose proposed porcha no price, type of financing and projected cicang dare, has been prepared to as.ls t Ira computing costt Amounts will voty deper’dirr5 upondifferences between actualand estImated repa[es that rnsyoccur in the tnnsactt. assessments, liens. lmyaun accourits.charge, by renders,escroaa, coanranies, title nsurers and other senoce providers and other items,Not all lets nra 5ethew been loencitled hiedther loroluar, Ag•nt nor Pabmgest eaerar-tee, and eute’a no rasp tbidty!ov the accsclcy, C ‘rex atreosr.es noeepletenessoftheahoo’e lnfoernatest Ary coa’.duoioe’s that anon dress ‘toss the jqlcrn,enjonpreserlad he ‘a are their o.on and an rot to — atwbaat.d to rite Beaker, Agent a, Pa’mAgenr Paransçenc a flat. rnaercaltsttutlsner.oageo in mortgege lendi w4ile’ loan origianlona Pta interest rates Ibted era fore eemplaiy ps,pos.sonly. All rajnbars are estimate, end et’ouOd be viewed as each.. Tonal monthly payment idestifiadi ncl,4es Pin Principal lnte,esg ‘axes and lrrsur.ncet. Final numbers should he obtue ed from your lending irsdlutior, Prier no rlosinw Bydgrjng belewdle,taOsmsskdges thatd thus read ends ard agrees to t”ia ‘Dticlo,renee.

REMAX Realty Associates
YourTrusted eaI Estate Advisor

2009 Fox Dr
champaign, 1L61820

Ldo fees and
rates prouded by

217-373-4804

Max Mitchell

max@maxmitchell.com
www.CuaranteedSoldByMax.com

Date Prepared 07/09/2021

1’

cienlYl Date: SignCll.

—
I-.

Chicago Title

ILl



Comparative
Market Analysis

3707 Englewood Drive, Champaign, Illinois
61822

Champaign County Board, Lynn
Canfleld

JuLy 6,2021

REMAX Realty Associates

Max Mitchell
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July 06, 2021

Dear Champaign County Board, Lynn Canfield,

I appreciate the opportunity to share my business plan with you.

In order to inform you about the current happenings in today’s market, I have
prepared this comparative market analysis (CMA) especially for you. There are many
properties on the market today, and each has different amenities, sizes, and values.
By reviewing this CMA, you will have the information needed to price your home in
the appropriate range in today’s market.

Home buyers always do a lot of comparison shopping. In today’s market it is
especially important to price your home right from the beginning and to get it ‘show
ready”. There are many homes available in all price ranges, but the homes that are
priced right and show well are the ones that bring in qualified buyers.

Part of this package includes a detailed copy of my personal marketing plan. We will
certainly go over this in detail so that you feel comfortable to entrust your home sale
to me. I am sure that once you review the plan, you will feel very satisfied with me
marketing your home.

My goal is to help you sell your home quickly and at a fair market value. I look
forward to working with you on the sale of your home.

Sincerely,

Max Mitchell

Max Mitchell
REMAX Reaity Associates
ceil: 217-36gO376
max@maxmitcheli.com I Www.MoveWithMax.com 2



Max Mitchell

Max Mitchell epitomizes integrity, energy, hard work and creative services in every detail of your real estate transaction.
Max grew up in the Champaign-Urbana area and started his sales habit at the age often, selling The News Gazette in his
neighborhood. He has continued rising early and has built a successful career in real estate for over 40 years in the
Champaign-Urbana area. He has worked every aspect of the industry representing sellers, buyers, investors and banks, in
both the residential and commercial market.

Max is a family man with a devotion to God, his beautiful wife, two children and two beautiful granddaughters. An
adventurer by nature, Max enjoys spending time in the skies floating over Champaign-Urbana in his hot air balloon. He and
his family often travel to Albuquerque to attend the Albuquerque International Balloon Fiesta as well as other events
through the summertime. He continues to challenge himself by early morning cycling classes. Max attends the 5:30 am
cycle classes at Mettler Center and YMCA. Early mornings are a great time to recharge the batteries and meet nice
people.

Max has been trained and inspired in sales by some of the best from Dale Carnegie, Tom Hopkins, Mike and Tom Ferry,
Brian Bufini and others. Max believes in giving back to the industry and community in serving on the Illinois REALTORS
Board of Directors and has served as President for the Champaign County Associations of REALTORS. Max has been
elected to the Champaign County Board and currently serves in district 5. Keeping active within the community is
important by serving on Visit Champaign County Board, Champaign County Economic Development Board and the Willard
Airport Advisory Committee.

Five words you can count on from Max Mitchell Love, Integrity, Commitment Passion and FUN.

0 Max Mitchell
REMAX Realty Associates
cell: 217-369-0376
max@maxmitchell.com I Www.MovewithMax.com

71



Comparative Market Analysis 3707 Englewood Drive, Champaign, Illinois 61822

REMAX Realty Associates

Our company is a multifaceted business that operates with you, the customer, at the forefront of our day-to-day
operations. We are well known and respected in the community and our philosophies are based on both honesty and
integrity. As a client centered business, you will receive personal service and be backed by a reputable company.

We implement multi-level marketing strategies that benefit our clients with every transaction. Our real estate agents have
extensive access to information about the communities in which they deal. This includes, but is not limited to: schools,
populations, recreation, entertainment home values, growth potential and surrounding areas. Many agents live in the
areas we serve and therefore can more accurately overcome potential obstacles and focus on the unique needs of our
clients.

Our commercial division is well-equipped to provide todays growing number of real estate investors with opportunities for
both income and commercial properties.

The real estate market is always changing and as a result, our agents regularly attend training sessions and events to
further their knowledge and be sure that they are focusing on current conditions that affect today’s buyers and sellers.
This type of training is imperative if we are to be successful in obtaining top dollar on home sales. Our goal is to make
sure that we satisfy the special needs of all of our clients and at the same time make the process and transactions go as
smoothly as possible.

Our company is dedicated to maintaining a professional, trustworthy relationship with our clients. One way this can be
seen is through this Comparative Market Analysis (CMA) which you hold in your hand. This CMA compiles the most
current and accurate information relevant to the sale of your home. Seeing that this is perhaps your most valuable asset it
is imperative that you be equipped with the most complete information possible related to the pricing and marketing of
your home.

O Max Mitchell
REMAX Realty Associates
Cell: 21 7-369-0376
max@maxrnilchelI.com I Www.MoveWithMax.com ‘I



Comparative Market Analysis 3707 Englewood Drive. Champaign, Illinois 61822

What is a CMA

No two homes are identical, which is why choosing a sales price or offer price for a
home can be challenging. That’s where the comparative market analysis, or CMA, is
most useful.

What is a CMA? The CMA isa side-by-side comparison of homes for sale and homes that have recently
sold in the same neighborhood and price range. This information is further sorted by data
such as type of home, number of bedrooms, number of baths, lot size, neighborhood,
property condition and features, and many other factors. The purpose is to show
estimated market value, based on what other buyers and sellers have determined through
past sales, pending sales and homes recently put on the market.

How is the CMA CMAs are generated by using property information from your real estate agent’s multiple

created? ltsting service (MLS). The MLS is available to licensed members only, including brokers,
salespeople, and appraisers, who pay dues to gain access to the service’s public and
proprietary data, including tax roll information, sold transactions, and listings input by all
cooperating MLS members. Listing agents generate CMAs for their sellers, and buyer’s
agents create them for their buyers so both sides know what current market conditions are
for the homes they’re interested in comparing.

How accurate are The CMA is a here-and-now snapshot of the market based on the most recent data

CMAs? available, but it can instantly be rendered obsolete by a new listing, or a change of status in
a home with the same criteria. Why? The market is constantly changing - new listings,
pending sales, closed sales, price reductions, and expired listings.

CMAs can vary widely, depending on the knowledge and skill of the person creating the
CMA as well as the number and type of data fields that are chosen. That means some
features may not be included.

As informative as the CMA is, it should only be used as a tool and should not substitute for
your real estate professional’s knowledge and advice.

Q Max Mitchell
REMAX Realty Associates
cell: 217-369-0376
max@maxmitchell.com I Www.MoveWithMax.com
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Comparative Market Analysis 3707 Englewood Drive, Champaign. Illinois 61822

Contact Me

Max Mitchell
REMAX Realty Associates

‘I Max Mitchell
REMAX Really Associates
Cell: 217-369-0376
rrax@maxmilchellcom I Www.MoveWithMax.com

I

zoos Fox Drive
217-369-0376

max@maxmitchell.com
Www.MoveWithMax.com

6



Comparative Market Analysis 3707 Englewood Drive Champaign. Illinois 61822

Map of Comparable Listings

0
ci

C,

S.

a
0.

STATUS: = CLOSED = CONTINGENT Q = PENDING

MLS# STATUS ADDRESS SQFT

1 Subject

2 11070950 0
3 10919099

4 10776598

5 11119377 Q
11107871 0
11112656 Q

• 3707 Englewood Dr

4107 Crail Road

O 3922 Englewood Drive

3906 Glenn Brooke Road

1513 Cobblefield Road

1408 Casselbury Lane

4101 Manor Court

4 2.00

3 2.00

3 2.10

4 2.00

4 2.00

4 2.00

3 2.00

1,988 -

1,659 $225,000

2,126 $230,000

1,922 $220,000

1,971 $229,000

1,668 $225,000

1825 $224,900

0 Max Mitchell
REMAX Realty Associates
Cell: 217-369-0376
max@niaxmitchell.com I WwwMoveWithMaxcom 7
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Comparative Market Analysis 3707 Englewood Drive. Champaign. Illinois 61822

Summary of Comparable Properties

0 SOLD LISTINGS

ADDRESS SOLD DATE BEDS BATHS SQFT PRICE S/SOFT

4107 Crail Road 6/30/21 3 2.00 1,659 $225,000 $136
3922 Englewood Drive 3/1/21 3 2.10 2,126 $230,000 $108
3906 Glenn Brooke Road 8/20/20 4 2.00 1922 $220,000 $114

Averages 1,902 $225,000 $119

o CONTINGENT LISTINGS

ADDRESS SOLD DATE BEDS BATHS SQFT PRICE S/SOFT

1513 Cobblefreld Road 4 2.00 1,971 $229,000 $116
1408 Casselbury Lane

- 4 2.00 1,668 $225,000 $135
4101 Manor Court

- 3 2.00 1,825 $224,900 $123

Averages 1,821 $226,300 $125

Max Mitchell4a,. Www.MoveWithMax.com 8
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3922 Englewood Drive
Champaign, Illinois 61822

K’4’I$5’ 3)1/21

()

Max Mitchell
REMAX Realty Associates
Cell: 217-369-0376
max@maxmilchell.com I Www.MoveWithMax.com

3906 Glenn Brooke Road
Champaign, Illinois 61822

Kui’*1’ 8/20/20

Comparative Market Analysis

Comparable Properties
3707 Englewood Drive. Champaign, Illinois 61822

-

“- V

i:
.,

4107 Crail Road
Champaign, Illinois 61822

C4M4 6/30121

Details

MLS# 11070950 MLS# 10919099 MLS#

List Price $235,000 List Price $239,900 List Price

Sold Price $225,000 Sold Price $230,000 Sold Price

Adjusted Price - Adjusted Price - Adjusted Price

Sold Date 6/30/21 Sold Date 3/1/21 Sold Date

$/Sqft $136 $/Sqft $108 $/Sqft

DOM 25 DOM 36 D0k4

Year Built 2000 Year Built 1 998 Year Built

Sqft 1,659 Sqft 2,126 Sqft

Lot Size 0.23 Lot Size
- Lot Size

Area Champaign, Savoy Area Champaign, Savoy Area

Subdivision Turnberry Ridge Subdivision Glenshire Subdivision

Style Ranch Style - Style

Taxes 5318.4 Taxes 4478.68 Taxes

Beds 3 Beds 3 Beds

Baths 2.00 Baths 2.10 Baths

Garages 3 Garages 3 Garages

Acres 0.23 Acres - Acres

10776598

$219,900

$220,000

8/20/20

$114

1999

1,922

Champaign, Savoy

Turnberry Ridge

Ranch

5278.54

4

2.00

2

10



Comparative Market Analysis

Comparable Properties

1513 Cobblefield Road
Champaign, Illinois 61822

712i3 6/14121

Details

3707 Englewood Drive, Champaign, Illinois 61822

4101 ManorCourt
Champaign, Illinois 61822

6/5/21

MLS

List Price

Sold Price

Adjusted Price

Sold Date

$/Sqft

D0M

Year Built

Sqft

Lot Size

Area

Subdivision

Style

Taxes

Beds

Baths

Garages

Acres

MLS *

List Price

Sold Price

Adjusted Price

Sold Date

S/Sqft

DOM

Year Built

Sqft

Lot Size

Area

Subdivision

Style

Taxes

Beds

Baths

Garages

Acres

11107871

$225,000

$135

4

1997

1,668

0.18

Champaign, Savoy

Glensh ire

Ranch

4612.68

4

2.00

2

MLS //

List Price

Sold Price

Adjusted Price

Sold Date

$/Sqft

DOM

Year Built

Sqft

Lot Size

Area

Subdivision

Style

Taxes

Beds

Baths

Garages

0.18 Acres

11112656

$224,900

$123

1992

1,825

0.22

Champaign, Savoy

Glenshire

4212.6

3

200

2

0.22

() Max Mitchell
REMAX Realty Associates
Cell: 217-369•D376
max@maxmitchell.com I Www.MoveWithMax.com

1408 Casselbury Lane
Champaign, Illinois 61822

Dcfi 6/25/21

11119377

$229,00D

$116

13

1994

1,971

Champaign, Savoy

3827.86

4

2.00

2

11



Analysis

REMAX Realty Associates

Max Mitchell



Comparative Market Analysis 3707 Englewood Drive, Champaign, Illinois 61822

Comparable Property Statistics

0 3 Sold Listings

Q3

Max Mitchell
REMAXRealtyAssociates
Cell: 2173690376
max@maxmilchell.com I Www.MoveWithMax.com

AVG PRICE / SQFT

$119

AVG PRICE / SQFT

$125

AVG DOM

20

LOWEST AVERAGE HIGH

$220,000 $225,000 $230,000

Contingent Listings

LOWEST AVERAGE HIGH

I I

$224,900 $226,300 $229,000

AVG DOM

6

13



Comparative Market Analysis 3707 Englewood Drive, Champaign, Illinois 61822

Sold Property Analysis

Averages

97 no’
.L /0 20 Days on market

Homes sold for an average of 97.2% of their list priCe.

Analysis

It took an average of 20 days for a home to sell.

ADDRESS ORIG LIST PRICE SOLD PRICE % OF ORIG LFST PRICE CaM SPERSQFT

4107 Crail Road

3922 Englewood Drive

3906 Glenn Brooke Road

$255,000

$250,000

$225,000

$230,000

$219,900 $220,000

88.24% 25

9200% 36

1

$136

$108

Averages

(1 Max Mitchell
REMAX Realty Associates
Cell: 21 y-36g-o376

$241,633 $225,000 93.12% 20 $119

100.05% $114

max@maxmilchelI.com I WwwMoveWithMax.corn 14
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Max Mitchell

REMAX Realty Associates
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Comparative Market Analysis 3707 Englewood Drive, Chan-ipaign, Illinois 61822

Marketing Action Plan

Below are a few of the services we can provide as part of the marketing of your home.
Before we can get started, the first important step is to:

o Sign and complete the Listing Agreement

First Week

o Enter listing into the MLS system.

o Put up For Sale11 yard sign.

o Install lock box. (optional)

o Schedule time to shoot property photos.

o Review showing procedure.

o Prepare property flyer.

o Syndicate listing to real estate websites.

Second Week

o Invite brokers and agents to tour home.

o Begin agent to agent marketing efforts.

o Review and update status.

Third Week

o Hold Open House.

Ongoing activities

C) Show property to potential buyers.

C) Follow-up on Internet leads.

C) Monitor market conditions.

C) Monitor comparable properties for sale.

C) Monitor foreclosures and short sales in market.

Max Mitchell
REMAX Realty Associates
Cell: 217-369-0376
max@maxmitchell.com I Www.MovewithMax.com 6



Comparative Market Analysis 3707 Englewood Drive, Champaign, Illinois 61822

Commission Distribution

Buyer’s
Agent

Buyer’s
Broker

Lisng

Listing

The vast majority of real estate agents work on commission, meaning that they are paid once the transaction closes. To
simplify how commissions are routed, sales commissions are paid out of the sellers proceeds, according to the terms of
the listing agreement and/or the sales contract. Thus, the buyers agent commission is paid by the sellers, as a portion of
their listing commission.

All commissions paid to a real estate agent have to pass through their broker; only a broker can pay a commission and
only a broker can sign a listing agreement or a buyer representation agreement.

When the home is listed in the Multiple Listing Service (MLS), the listing broker discloses the terms of the commission to
other cooperating brokers, so they know what compensation is offered before they bring their buyers to the listing. When
the buyers broker presents an offer to the seller, it typically includes a provision to collect their share of the sales
commission, as offered by the listing agent in the MLS.

At the closing, you will see the amount of commission being paid to each agent’s brokerage on the closing disclosure
form. There will be a portion for the listing brokerage and a portion for the selling brokerage. Each agent will then be paid
by their broker for whatever amount of the commission they have earned based on their compensation agreement with
their brokerage.

Because agents are independent contractors, they use their portion of the commission to cover all of their business costs,
including marketing, health insurance, licensing costs, business insurance, continuing education, and more.

170 Max Mitchell
REMAX Realty Associates
cell: 217-369-0376
max@maxmitchell.com I Www.MoveWithMax.con,



Comparative Market Analysis 3707 Englewood Drive, Champaign, Illinois 61022

Why you need a real estate professional

Given the proliferations of services that help home buyers and sellers complete their own transaction, you may have
Considered whether you should go it yourself instead of working with an agent. However, there is no substitute for an
experienced professional, and taking on all the responsibility yourself could be Costlier than an agent’s commission in the
long run.

According to the National Association of Realtors’ 2019 Profile of Home Buyers and Sellers, only 8% of home sales were
accomplished as for sale by owner (FSBO), and of those, 77% knew their buyer personally. FSBO home sales had a median
price of $200,000 in 2019, compared to the agent assisted home sale median price of $280,000.

Beyond the price advantage of using an agent homes listed by real estate professionals get more exposure and their
sellers get more support. Here are some other considerations:

• They’re trained and licensed professionals.

They have experience in your neighborhood and your market.

• They have oversight from brokers and state licensing officials.

• Their job is to advise you the best way to reach your goals.

They know how to present your home and deal with buyers.

They know how and where to market properties effectively.

They know how to overcome typical snags that occur in real estate transactions and closings.

• They understand state-required disclosures and look out for your best interests.

• They understand personal safety and security for your belongings during showings.

• They know the best resources to make transactions go more smoothly, from bankers to home-stagers to contractors.

• They have access to the most accurate and comprehensive data - the MLS, the only data repository that has the most
up-to-date listing and sales information.

• They know how to negotiate.

• Their job is making real estate transactions successful.

• Their continuing education keeps them up-to-date on housing issues.

With a real estate professional in your corner, you’ll have a partner by your side to advocate for you and advise you through
the entire home sale process.

Max Mitchell
REMAX Really Associates
ceil: 217-369-0376
max@maxrnitcheil.com I Www.MoveWithMax.com 1 8



Comparative Market Analysis 3707 Englewood Drive, Champaign, Illinois 61822

Intelligent Pricing and Timing

Asking
Price

+ 15%

+ 10%

Market Value

- 10%

- 15%

Percentage
of Buyers

10%

30%

60%

75%

oo %

Pricing a home for sale is as much art as science, but there are a few truisms that never change.

• Fair market value attracts buyers, overpricing never does.

• The first two weeks of marketing are crucial.

• The market never lies, but it can change its mind.

Fair market value is what a willing buyer and a willing seller agree by contract is a fair price for the home. Values can be
impacted by a wide range of reasons, but the two biggest are Location and condition. Generally, fair market value can be
estimated by considering the comparables - other similar homes that have sold or are currently for sale in the same area.

Sellers often view their homes as special, which tempts them to
down later, but that’s a serious mistake.

Overpricing prevents the very buyers who are eligible to buy the
range and look for the best value in that range.

O Max Mitchell
REMAX Realty Associates
celi: 217-369-0376
max@maxmitchelLcom I Www.MovewithMax.com

put a higher price on it, believing they can always come

home from ever seeing it. Most buyers shop by price

A I

©.© © © ©
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Comparative Market Analysis 3707 Englewood Drive, Champaign, Illinois 61822

Intelligent Pricing and Timing

Weeks on Market

Your best chance of selling your home is in the first two weeks of marketing. Your home is fresh and
and to their agents.

exciting to buyers

With a sign in the yard, full description and photos in the local Multiple Listing Service, distribution across the Internet,
open houses, brokers caravan, ads, and email blasts to your listing agents buyers, your home will get the greatest flurry of
attention and interest in the first two weeks.

If you dont get many showings or offers, you’ve probably overpriced your home, and it’s not comparing well to the
competition. Since you can’t change the location, you’ll have to either improve the home’s condition or lower the price.

Consult with your agent and ask for feedback. Perhaps
perhaps stage the interior to better advantage.

The market can always change its mind and give your
perhaps allowed a stigma to cloud your homes value.

Max Mitchell
REMAX Realty Associates
cell: 217-369-0376
max@maxmitchell.com I Www.MoyewithMax.com

you can do a little more to spruce up your home’s curb appeal, or

home another chance, but by then you’ve lost precious time and
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Intelligent pricing isn’t about getting the most for your home - it’s about getting your home sold quickly at fair market
value.
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Curb Appeal, A First Impression That Lasts

Most buyers form their first impression of your home before they even get out of the car. Curb appeal is the view from the
Curb that gives potential buyers the first chance to fall in love with your home.

The exterior of your home should be in pristine condition - clean, cleared of clutter, with no visible repairs needed. A
broken step, overgrown bush, or abandoned toys in the yard can spoil both the home’s appearance and the potential
buyer’s first impression.

Here’s a simple Cleanup and spruce up checklist to make sure your home leaves a stellar first impression:

• Clear driveways and walkways of snow, weeds, and debris. Repair or replace cracked steps or payers. Whenever
possible, driveways should be clear of vehicles.

• Keep your lawn mowed, edged, and watered. Prune dead branches and plants. Weed flower beds and replace leggy,
thin landscaping with fresh plants and flowers.

• Replace loose or damaged roof shingles, clean the gutters, and paint and caulk window trim and doors.

Make the front door area shine: consider repainting your front door and placing a new welcome mat. Polish the door
hardware and make sure all front facing windows are clean.

• Power wash siding, brick, windows, and porches.

• Replace light fixtures -and if possible, pick new fixtures with the same mounting system to save time and hassle.

- Install new house numbers that match the finish of your light fixtures.

• Consider upgrading your mailbox; it’s an inexpensive fix and the first thing that buyers will see when they pull up to
your home.

• Install flowerboxes or pots of blooming flowers for a pop of color

• Hang a seasonal wreath from your front door.

Max Mitchell

max®maxnmtchefl.com I www.MovewithMax.com 21



Comparative Market Analysis 3707 Englewood Drive, Champaign, Illinois 61822

Staging Your Home

When you list your home for sale, it becomes a product rather than your personal retreat. You want potential homebuyers
to be able to envision themselves living in the home, which can be difficult if your family’s personality is still evident.
Before going on market, your agent will recommend decluttering and depersonalizing, but you may also want to bring in a
professional stager to help guide you through showing your home in its most marketable light.

When done correctly, staging can not only set the right emotional tone for buyers about the home, but can also help
highlight the most attractive features of the home. Staging can potentially make you money, too: 77% of listing agents
said a well-staged environment increases the dollar value buyers are willing to offer, according to the National Association
of Realtors Profile of Home Staging. Staging can also shorten the length of time your home is on the market, with agents
reporting that their staged homes were going under contract faster than those without.

A professional stager will typically begin with an in-home consultation, where they will walk through your home with you,
review the property, and provide a report with their advice for the home. The report will include advice on de-cluttering,
storing items, reorganizing furniture placement, and possibly changing out paint colors in different rooms. The stager may
also give tips for improving curb appeal. The most common rooms that are staged are the living room, kitchen, master
bedroom, and dining room.

Depending on what your home needs, and whether you want to do the work yourself or hire it done, your stager could
handle bringing in supplementary furniture and decor items, manage painting or other contractors coming to your home,
and have a more hands on role in getting your home ready to go on the market. The cost of services provided will vary
depending how much assistance your home will need.

O Max Mitchell
REMAX Realty Associates
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Showings and Open House Checklist

Once your home goes on the market, real estate agents may call to show your home
anytime, even if you’ve listed preferred showing times in the instructions. Keeping
your home in showtime condition can be challenging, especially if you have children
and pets. Here are some pointers for presenting your home in the best light

Showings & Open House Checklist
Eliminate Clutter; The less cluttered your home, the better it shows. If you have a lot of knick-knacks, Collections, or
family mementos, Consider renting a portable storage unit, which can be stored until it’s time to deliver it to your new
home.

Keep, donate, throw away; If you have time before you go on the market, sort unwanted belongings into one of these
three baskets. You’ll receive more in tax benefits for your donations than pennies on the dollar at a garage sale. It’s
faster, more efficient and you’ll help more people.

• Remove temptations; Take valuable jewelry and collectibles to a safety deposit box, a safe, or store them in a secure
location. Also secure your prescription medicine and private financial documents.

• Remove breakables; Figurines, china, crystal and other breakables should be packed and put away in the garage or
storage.

• Be hospitable; You want your home to look like a home. Open the blinds, turn on the lights, and make visitors feel
welcomed.

• Have a family plan of action; When a showing happens at an inconvenient time, get the family engaged. Everyone can
pitch in to tidy up in a hurry; pick up glasses, plates, clothing, and anything else left lying about.

• Get in the habit; Wash dishes immediately after meals. Clean off countertops. Make beds in the morning. Keep pet
toys and beds washed and smelling fresh.

• Clean out the garage and attic; Buyers want to see what kind of storage there is.

The Essential Five-minute Clean-up for Showings
Everyone gets a basket and cleans up clutter. Check for hazards, like toys left on the floor. Make sure all toys, including
bicycles, are put away.

• Put pets in daycare, sleep cages or take them with you; In the listing instructions, there should be a warning if there is
a big dog on premises. Buyers with allergies also may appreciate knowing in advance if you have pets.

• Turn on lights; Open the drapes, turn on lights so buyers can really see.

• Give the buyer privacy; The buyer cannot come to your home without being accompanied by an agent. They will be
more comfortable touring the home without your presence.

() Max Mitchell
REMAX Reaity Assocates
Celi: 217-369O376
max@maxmitcheii.com i Www.MoveWilhMax.com 23
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Moving Checklist

Moving to a new home can be an exciting but stressful journey. By finding the right
movers and having a good, though flexible, moving plan, most of the common moving
headaches can be easily avoided.

Start planning
Finding the best mover for you at the right price involves a simple evaluation of your needs. Moving companies provide a
wide range of services, from planning your move, storing your things, packing and unpacking, to decorating and organizing
your belongings in your new home. You can choose which services you want and have them tailored to suit your budget.

Compare movers
When you compare price and service estimates from several companies, you will find that estimates are based on the
weight of your household items, the distance they will be moved, and the amount of packing and other services you will
require. Be sure to show the estimator every item that will be moved. Estimates should be done in person and include a
clear explanation of rates and charges that will apply, the move(s liability for your belongings, pick-up and delivery
schedules, and claims protection.

If you are moving interstate, you should read and understand all of the information you will receive. In addition to
brochures explaining their various services, moving companies should give you a copy of a consumer booklet titled ‘Your
Rights and Responsibilities When You Move” and information regarding the mover’s participation in a Dispute Settlement
Program. Distribution of the consumer booklet and the requirement that movers must offer shippers neutral arbitration as
a means of settling disputes that may arise concerning loss or damage on household goods shipments are requirements
of the Federal Highway Administration (FHWA).

Be prepared
Even in the most well-planned moves, something unexpected may happen. In those instances, insurance is crucial. Check
with your homeowner’s insurance provider about coverage for your belongings while moving. Your mover will provide
either released value insurance (about $0.60 per pound of goods lost or damaged, according to NAVL.com) or full
replacement value, which you must sign for on your bill of lading. If you are not sure how to estimate the value of your
belongings for insurance purposes, your insurance carrier can help. Items of special value such as heirlooms, paintings, or
collectibles can be insured under separate riders. In the event of damage to an item, file a claim immediately. Be sure to
save the packing materials to show to the adjuster, should there be any problems.

Packing up and moving on
Once the time has come to start packing and organizing, here are some tips to make the process smooth:

Start by packing the things you use most infrequently.

Max Mitchell
REMAX Realty Associates
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• Pare down items that have accumulated over time by grouping them into 3 categories Keep, Donate, or Throw Away.

• Create an inventory sheet of valuables and a list of which boxes they were packed in.

• Label your boxes according to the rooms where they’ll be moved - bedroom #2,1st floor bath, etc. Consider using
different colored stickers/tape for each room.

• Provide your movers with copies of the floorplan of your new home, so they can move more efficiently without having
to stop and ask you where things go.

• Tryto keep boxes under 50 lbs. whenever possible, put heavier items in smaller boxes to reduce bulkiness, and place
lighter items in larger boxes.

• Dispose of items that can’t be moved, like flammable liquids, cleaning fluids, etc. Prepare your mower by emptying the
fuel and recycle your propane grill tanks.

• Snap a photo of the back of electronic devices so you know which wires to attach when setting them up in your new
home.

• Pack an overnight bag with moving day essentials, including toiletries, clothes, medications, and charger cords.

Max Mitchell
REMAX Realty Associates
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Listing Paperwork Overview

It is my job to bring you an offer that you want, at the price you want, at the terms you
want.
To begin that process we need to complete the listing agreement paperwork. This will let me start the process of
marketing and selling your home, but it also serves to protect you and your assets. Here’s an overview of the information I
will need to begin the process of selling your home. I’m going to start off with the top 5 pieces of information we capture
in the listing agreement.

1. First off I’m going to need basic information like your name and the address of the property we are listing for sale.

2. We also want to agree on what types of offers we can accept.

3. We need to include the agreed-upon list price.

4. We will also document what my compensation will be when the property is sold.

5. One of the most important aspects of a listing agreement is to highlight what items are not included with the sale of
the property. For instance, is there a chandelier you want to take with you?

Here is some other important information we will also capture in the listing agreement.

How I handle multiple offer situations

• Required disclosures

Indemnification

Fair housing

HOA details

• Special Assignments?

• Yard Sign

• Lockbox

Is the property vacant or leased, how long?

• Tax

• Mediation

• Was or is the house in foreclosure

• Has a notice of default been issued

State laws

Internet marketing permission

There may be other information that is tied to state or local regulations but I will make sure to go over these while we are
completing the paperwork.

Max Mitchell
REMAX Realty Associates
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The Value of Your Home

In a neighborhood of similar homes, why is one worth more than another? That’s the
question that’s teased buyers and sellers for ages, but the answer is simple.

Every home is different
When a home is sold, a willing seller and a willing buyer determine the value of that home with the sale price. That price
then becomes a benchmark for other similar homes, but other factors come into play. The most important are:

Location
The closer a home is to jobs, parks, transportation, schools, and community services, the more desirable it is.

Size
Square footage impacts home value because a larger home is built using more materials, and gives the homeowner more
usable space. And a larger lot size could mean more privacy than a smaller one.

Number of bedrooms and baths
Additional bedrooms and bathrooms raise the value of a home compared to similar homes that do not have those rooms.

Features and finishes
Features such as outdoor kitchens and spa baths make a home more luxurious. A home finished with hardwood floors
and granite countertops is going to cost more than a home with carpet and laminate countertops.

Condition
The closer a home is to new construction, the more it will retain its value. Ifs perceived as more modern, up to date, and
perhaps safer. Homes that are not updated or in poor repair sell for less as purchasers’ factor in the cost of updating and
eventually replacing appliances and systems.

Curb appeal
From the street, the home looks clean, fresh, and inviting. Fresh landscaping and flowers won’t change the size or location,
but they certainly add charm.

When two homes are identical in the same neighborhood, a higher price may come down to something as simple as
views, paint colors, or the overall taste of the homeowner.

Max Mitchell
REMAX Realty Associates
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July 03, 2021

Dear Champaign County Board Care, Lynn Canfield,

I appreciate the opportunity to share my business plan with you.

In order to inform you about the current happenings in today’s market, I have

prepared this comparative market analysis (CMA) especially for you. There are many

properties on the market today, and each has different amenities, sizes, and values.

By reviewing this CMA, you will have the information needed to price your home in

the appropriate range in today’s market.

Home buyers always do a lot of comparison shopping. In today’s market it is

especially important to price your home right from the beginning and to get it “show

ready’. There are many homes available in all price ranges, but the homes that are

priced right and show well are the ones that bring in qualified buyers.

Part of this package includes a detailed copy of my personal marketing plan. We will

certainly go over this in detail so that you feel comfortable to entrust your home sale

to me. I am sure that once you review the plan, you will feel very satisfied with me

marketing your home.

My goal is to help you sell your home quickly and at a fair market value. I look

forward to working with you on the sale of your home.

Sincerely,

Max Mitchell

Max Mitchell
REMAX Realty Associates I,’., ‘7CeW: 217-369-0376 / I__f
max@maxmitcheil.com i Www.MoveWithMax.com 2



Max Mitchell

Max Mitchell epitomizes integrity, energy, hard work and creative services in every detail of your real estate transaction.
Max grew up in the Champaign-Urbana area and started his sales habit at the age often1 selling The News Gazette in his
neighborhood. He has continued rising early and has built a successful career in real estate for over 40 years in the
Champaign-Urbana area. He has worked every aspect of the industry representing sellers, buyers, investors and banks, in
both the residential and commercial market.

Max isa family man with a devotion to God, his beautiful wife, two children and two beautiful granddaughters. An
adventurer by nature, Max enjoys spending time in the skies floating over Champaign-Urbana in his hot air balloon. He and
his family often travel to Albuquerque to attend the Albuquerque International Balloon Fiesta as well as other events
through the summertime. He continues to challenge himself by early morning cycling classes. Max attends the 5:30 am
cycle classes at Mettler Center and YMCA. Early mornings are a great time to recharge the batteries and meet nice
people.

Max has been trained and inspired in sales by some of the best from Dale Carnegie, Tom Hopkins, Mike and Tom Ferry,
Brian Bufini and others. Max believes in giving back to the industry and community in serving on the Illinois REALTORS
Board of Directors and has served as President for the Champaign County Associations of REALTORS. Max has been
elected to the Champaign County Board and currently serves in district 5. Keeping active within the community is
important by serving on Visit Champaign County Board, Champaign County Economic Development Board and the Willard
Airport Advisory Committee.

Five words you can count on from Max Mitchell Love, Integrity. Commitment, Passion and FUN.

Max Mitchell

rOaX@mm: Www MoveWithMax.com
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REMAX Realty Associates

Our company is a multifaceted business that operates with you, the customer, at the forefront of our day-to-day
operations. We are well known and respected in the community and our philosophies are based on both honesty and
integrity. As a client centered business, you will receive personal service and be backed by a reputable company.

We implement multi-level marketing strategies that benefit our Clients with every transaction. Our real estate agents have
extensive access to information about the communities in which they deal. This includes, but is not limited to: schools,
populations, recreation, entertainment, home values, growth potential and surrounding areas. Many agents live in the
areas we serve and therefore can more accurately overcome potential obstacles and focus on the unique needs of our
clients.

Our commercial division is well-equipped to provide today’s growing number of real estate investors with opportunities for
both income and commercial properties.

The real estate market is always changing and as a result, our agents regularly attend training sessions and events to
further their knowledge and be sure that they are focusing on current conditions that affect today’s buyers and sellers.
This type of training is imperative if we are to be successful in obtaining top dollar on home sales. Our goal is to make
sure that we satisfy the special needs of all of our clients and at the same time make the process and transactions go as
smoothly as possible.

Our company is dedicated to maintaining a professional, trustworthy relationship with our clients. One way this can be
seen is through this Comparative Market Analysis (CMA) which you hold in your hand. This CMA compiles the most
current and accurate information relevant to the sale of your home. Seeing that this is perhaps your most valuable asset, it
is imperative that you be equipped with the most complete information possible related to the pricing and marketing of
your home.

Max Mitchell
REMAX Really Associates
Cell: 217-369-0376 /
max@maxmilchell.com I Www.MoveWithMax.com /
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WhàtisaCMA

No two homes are identical, which is why choosing a sales price or offer price for a
home can be challenging. That’s where the comparative market analysis, or CMA, is
most useful.

What is a CMA? The CMA is a side-by-side Comparison of homes for sale and homes that have recently
sold in the same neighborhood and price range. This information is further sorted by data
such as type of home, number of bedrooms, number of baths, lot size, neighborhood,
property condition and features, and many other factors. The purpose is to show
estimated market value, based on what other buyers and sellers have determined through
past sales, pending sales and homes recently put on the market.

How is the CMA CMAs are generated by using property information from your real estate agent’s multiple

created? listing service (MLS). The MLS is available to licensed members only, including brokers,
salespeople, and appraisers, who pay dues to gain access to the service’s public and
proprietary data, including tax roll information, sold transactions, and listings input by all
cooperating MLS members. Listing agents generate CMAs for their sellers, and buyer’s
agents create them for their buyers so both sides know what current market conditions are
for the homes they’re interested in comparing.

How accurate are The OMA is a here-and-now snapshot of the market based on the most recent data

CMAs? available, but it can instantly be rendered obsolete by a new listing, or a change of status in
a home with the same criteria. Why? The market is constantly changing - new listings,
pending sales, closed sales, price reductions, and expired listings.

CMAs can vary widely, depending on the knowledge and skill of the person creating the
CMA as well as the number and type of data fields that are chosen. That means some
features may not be included.

As informative as the CMA is, it should only be used as a tool and should not substitute for
your real estate professional’s knowledge and advice.

Max Mitchell
REMAX Realty Associates
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Contact Me

Max Mitchell
REMAX Realty Associates

I
2009 Fox Drive
217-369-0376

max@maxmitcheil.com
Www.MoveWithMax.com

Max Mitchell
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Map of Comparable Listings
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STATUS: 0 CLOSED 0 = PENDING

MLS# STATUS ADDRESS BEDS BATHS SOFT PRICE

1 Subject * 3SOBRoyaIOakCt 4 3.00 2,162 -

2 10962692 3310 Roxford Drive 4 2.00 2,106 $170,000

3 10851218 Q 1809 Bridgestone Drive 3 2.00 1,924 $227500

4 11104046 3401 Halifax Drive 3 2.00 1,708 $208000

(1’- Max Mitchell
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Summary of Comparable Properties

fl Max Mitchell
REMAX Realty Associates
Cell: 217-369-0376
max@maxmitchell.com I Www.MovoWithMax.com

3506 Royal Oak Court, Champaign, Illinois 61822

0 SOLD LISTINGS

ADDRESS SOLD DATE SEDS BATHS SOFT PRICE S/SOFT

3310 Roxford Drive 3/19/21 4 2.00 2,106 $170,000 $81

1809 Bridgestone Drive 1 0/30/20 3 2.00 1,924 $227,500 $118

Averages 2,015 $198,750 $99

Q PENDING LISTINGS

ADDRESS SOLD DATE BEDS BATHS SOFT PRICE S/SOFT

3401 Halifax Drive - 3 2.00 1,708 $208,000 $122

Averages 1,708 $208,000 $122

8
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Cämparable Properties
3506 Royal Oak Court, Champaign, Illinois 61822

3310 Roxford Drive
Champaign, Illinois 61822

•*11’I 3/19/21

Details

0 Max Mitchell
REMAX Realty Associates
Cell: 217-369-0376
max@maxmitcherl.com I Www.MoveWithMax.com 10
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/
1809 Bridgestone Drive 3401 Halifax Drive
Champaign, Illinois 61822 Champaign, lllir.ois 61822

NW’K1’• 10/30/20 6/8/21

MLS# 10962692 MLS# 10851218 MLS# 11104046

List Price $175000 List Price $235,000 List Price $208,000

Sold Price $170,000 Sold Price $227,500 Sold Price -

Adjusted Price - Adjusted Price - Adjusted Price -

Sold Date 3/19/21 Sold Date 10/30/20 Sold Date -

$/Sgft $81 $/Sqft $118 $/Sqft $122

DOM 37 DOM 17 bUM 8

Year Built 1 978 Year Built 1 977 Year Built -

Sqft 2,106 Sqft 1,924 Sqft 1,708

Lot Size - Lot Size 0.27 Lot Size 024

Area Champaign, Savoy Area Champaign, Savoy Area Champaign, Savoy

Subdivision - Subdivision Maynard Lake Subdivision -

Style Ranch Style Ranch Style Ranch

Taxes 3900.62 Taxes 4029.62 Taxes 3636.36

Beds 4 Beds 3 Beds 3

Baths 2.00 Baths 200 Baths 2.00

Garages 2 Garages 2 Garages 2

Acres - Acres 0.27 Acres 0.24
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Comparable Property Statistics

o 2 Sold Listings

LOWEST AVERAGE HIGH
AVG PRICE / SOFT AVG DOM

$170,000 slga,75o $227,500 $gg 27

o 1 Pending Listings

LOWEST AVERAGE HIGH
AVG PRICE / SQFT AVG 0CM

$208,000 $208,000 $208,000 $122 8

() Max Mitchell
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Sold Property Ahalysis

Averages

n no?
‘t2 I . k..’ 1’O ui.. I Days on market

Homes sold for an average of 97.0% of their list price. It took an average of 27 days for a home to sell.

Analysis

ADDRESS ORIG LIST PRICE SOLD PRICE % OF ORIG LIST PRICE DOM S PER SOFT

3310 Roxford Drive $175000 $170,000 9714% 37 $81

1809 Bridgestone Drive $235,000 $227,500 95.81% 17 Si 18

Averages $205,000 $198,750 96.95% 27 $99

() Max Mitchell
REMAX Realty Associates
cell: 217-36g-0376 I I
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Marketing Abtion Plan

Below are a few of the services we can provide as part of the marketing of your home.
Before we can get started, the first important step is to:

o Sign and complete the Listing Agreement

First Week

o Enter listing into the MLS system.

o Put up ‘For Sale’ yard sign.

o Install lock box. (optional)

o Schedule time to shoot property photos.

o Review showing procedure.

o Prepare property flyer.

o Syndicate listing to real estate websites.

Second Week

o Invite brokers and agents to tour home.

o Begin agent to agent marketing efforts.

o Review and update status.

Third Week

o Hold Open House.

Ongoing activities

C) Show property to potential buyers.

C) Follow-up on Internet leads.

C) Monitor market conditions.

C) Monitor comparable properties for sale.

C) Monitor foreclosures and short sales in market.

() Max Mitchell
REMAX Really Associates ;2QCell: 217-369-0376
max@maxmilchell.com I Www.MoveWithMax.com 15
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Commission Distribution

Buyer’s
Agent

Buyer’s
Broker

Listing
Agent

Listing

The vast majority of real estate agents work on Commission, meaning that they are paid once the transaction closes. To
simplify how commissions are routed, sales commissions are paid out of the seller’s proceeds, according to the terms of
the listing agreement and/or the sales contract. Thus, the buyers’ agent commission is paid by the sellers, as a portion of
their listing commission.

All commissions paid to a real estate agent have to pass through their broker; only a broker can pay a commission and
only a broker can sign a listing agreement or a buyer representation agreement.

When the home is listed in the Multiple Listing Service (MLS), the listing broker discloses the terms of the commission to
other cooperating brokers, so they know what compensation is offered before they bring their buyers to the listing. When
the buyers broker presents an offer to the seller, it typically includes a provision to collect their share of the sales
commission, as offered by the listing agent in the MLS.

At the closing, you will see the amount of commission being paid to each agent’s brokerage on the closing disclosure
form. There will be a portion for the listing brokerage and a portion for the selling brokerage. Each agent will then be paid
by their broker for whatever amount of the commission they have earned based on their compensation agreement with
their brokerage.

Because agents are independent contractors, they use their portion of the commission to cover all of their business costs,
including marketing, health insurance, licensing costs, business insurance, continuing education, and more.

160 Max Mitchell
REMAX Realty Associates
cell: 217’369-0376
max@maxmitchell.com I Www.MoveWithMax.com
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Why you heed a real estate professional

Given the proliferations of services that help home buyers and sellers Complete their own transaction, you may have
considered whether you should go it yourself instead of working with an agent. However, there is no substitute for an
experienced professional, and taking on all the responsibility yourself could be costlier than an agent’s commission in the
long run.

According to the National Association of Realtors’ 2019 Profile of Home Buyers and Sellers, only 8% of home sales were
accomplished as for sale by owner (SB0), and of those, 77% knew their buyer personally. FSBO home sales had a median
price of $200,000 in 2019, compared to the agent assisted home sale median price of $280,000.

Beyond the price advantage of using an agent, homes listed by real estate professionals get more exposure and their
sellers get more support. Here are some other considerations:

• They’re trained and licensed professionals.

• They have experience in your neighborhood and your market.

• They have oversight from brokers and state licensing officials.

• Theirjob is to advise you the best way to reach your goals.

• They know how to present your home and deal with buyers.

• They know how and where to market properties effectively.

• They know how to overcome typical snags that occur in real estate transactions and closings.

• They understand state-required disclosures and look out for your best interests.

• They understand personal safety and security for your belongings during showings.

• They know the best resources to make transactions go more smoothly, from bankers to home-stagers to contractors.
• They have access to the most accurate and comprehensive data - the MLS, the only data repository that has the most

up-to-date listing and sales information.

• They know how to negotiate.

• Theirjob is making real estate transactions successful.

• Their continuing education keeps them up-to-date on housing issues.

With a real estate professional in your corner, you’ll have a partner by your side to advocate for you and advise you through
the entire home sale process.

Max Mitchell
REMAX Realty Associates Jcell: 217-369-0376
max@maxmitcheil.com I Www.MoveWithMax.com 17
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Intelligent Priding_and Timing

Pricing a home for sale is as much art as science, but there are a few truisms that never change.

• Fair market value attracts buyers, overpricing never does.

• The first two weeks of marketing are crucial.

• The market never lies, but it can change its mind.

Fair market value is what a willing buyer and a willing seller agree by contract is a fair price for the home. Values can be
impacted by a wide range of reasons, but the two biggest are location and condition. Generally, fair market value can be
estimated by Considering the comparables - other similar homes that have sold or are currently for sale in the same area.

Sellers often view their homes as special, which tempts them to put a higher price on it, believing they can always come
down later, but thats a serious mistake.

Overpricing prevents the very buyers who are eligible to buy the home from ever seeing it. Most buyers shop by price
range and look for the best value in that range.

0 Max Mitchell
REMAX Realty Associates
celL 217-369O376
max@maxmitchell.com I Www.MoveWithMax.com 18
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Comparative Market Analysis

Intelligent Pricing and Timing
3506 Royal Oak Court, Chan-ipaign, Illinois 61822

Your best chance of selling
and to their agents.

your home is in the first two weeks of marketing. Your home is fresh and exciting to buyers

With a sign in the yard, full description and photos in the local Multiple Listing Service, distribution across the Internet
open houses, broker’s caravan, ads, and email blasts to your listing agents buyers, your home will get the greatest flurry of
attention and interest in the first two weeks.

If you don’t get many showings or offers, you’ve probably overpriced your home, and it’s not comparing well to the
competition. Since you cant change the location, you’ll have to either improve the home’s condition or lower the price.

Consult with your agent and ask for feedback. Perhaps you can do a little more to spruce up your home’s curb appeal, or
perhaps stage the interior to better advantage.

The market can always change its mind and give your
perhaps allowed a stigma to cloud your home’s value.

Intelligent pricing isn’t about getting the most for your
value.

Max Mitchell
REMAX Realty Associates
cell: 217-369-0376

- max@maxmitchellcom I Www.MoveWithMax.com

home another chance, but by then you’ve lost precious time and

home - it’s about getting your home sold quickly at fair market

Weeks on Market

19
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Curb Appeal, A First Impression That Lasts

Most buyers form their first impression of your home before they even get out of the car. Curb appeal is the view from the
curb that gives potential buyers the first chance to fall in love with your home.

The exterior of your home should be in pristine condition - clean, cleared of clutter, with no visible repairs needed. A
broken step, overgrown bush, or abandoned toys in the yard can spoil both the homes appearance and the potential
buyers first impression.

Here’s a simple cleanup and spruce up checklist to make sure your home leaves a stellar first impression:

• Clear driveways and walkways of snow, weeds, and debris. Repair or replace cracked steps or payers. Whenever
possible, driveways should be clear of vehicles.

• Keep your lawn mowed, edged, and watered. Prune dead branches and plants. Weed flower beds and replace leggy,
thin landscaping with fresh plants and flowers.

• Replace loose or damaged roof shingles, clean the gutters, and paint and caulk window trim and doors.
• Make the front door area shine: consider repainting your front door and placing a new welcome mat. Polish the door

hardware and make sure all front facing windows are clean.

• Power wash siding, brick, windows, and porches.

• Replace light fixtures -and if possible, pick new fixtures with the same mounting system to save time and hassle.
• Install new house numbers that match the finish of your light fixtures.

• Consider upgrading your mailbox; it’s an inexpensive fix and the first thing that buyers will see when they pull up to
your home.

• Install flowerboxes or pots of blooming flowers for a pop of color.

• Hang a seasonal wreath from your front door.

REMAX ReaftyAssodates

WV cell: 217-369-0375
- 20max@maxmilchell.com I Www.MoveWithMaxcom
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Staging Your Hdme

When you list your home for sale, it becomes a product rather than your personal retreat. You want potential homebuyers

to be able to envision themselves living in the home, which can be difficult if your family’s personality is still evident.

Before going on market your agent will recommend decluttering and depersonalizing, but you may also want to bring in a
professional stager to help guide you through showing your home in its most marketable light.

When done correctly, staging can not only set the right emotional tone for buyers about the home, but can also help
highlight the most attractive features of the home. Staging can potentially make you money, too: 77% of listing agents

said a well-staged environment increases the dollar value buyers are willing to offer, according to the National Association

of Realtors Profile of Home Staging. Staging can also shorten the length of time your home is on the market, with agents
reporting that their staged homes were going under contract faster than those without.

A professional stager will typically begin with an in-home consultation, where they will walk through your home with you,
review the property, and provide a report with their advice for the home. The report will include advice on de-cluttering,

storing items, reorganizing furniture placement and possibly changing out paint colors in different rooms. The stager may
also give tips for improving curb appeal. The most common rooms that are staged are the living room, kitchen, master
bedroom, and dining room.

Depending on what your home needs, and whether you want to do the work yourself or hire it done, your stager could
handle bringing in supplementary furniture and decor items, manage painting or other contractors coming to your home,
and have a more hands on role in getting your home ready to go on the market. The cost of services provided will vary
depending how much assistance your home will need.

Max Mitchell
REMAX Really Associates / Q
cell: 217-369O376 Li’
max@maxmilchell.com I www.MovewithMax.com 21
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Showings and Open House Checklist

Once your home goes on the market, real estate agents may call to show your home
anytime, even if you’ve listed preferred showing times in the instructions. Keeping
your home in showtime condition can be challenging, especially if you have children
and pets. Here are some pointers for presenting your home in the best light

Showings & Open House Checklist
Eliminate Clutter: The less Cluttered yOur home, the better it shows. If you have a lot of knick-knacks, collections, or
family mementos, consider renting a portable storage unit, which can be stored until it’s time to deliver it to your new
home.

Keep, donate, throw away: If you have time before you go on the market sort unwanted belongings into one of these
three baskets. You’ll receive more in tax benefits for your donations than pennies on the dollar at a garage sale. It’s
faster, more efficient and you’ll help more people.

• Remove temptations: Take valuable jewelry and collectibles to a safety deposit box, a safe, or store them in a secure
location. Also secure your prescription medicine and private financial documents.

• Remove breakables: Figurines, china, crystal and other breakables should be packed and put away in the garage or
storage.

• Be hospitable: You want your home to look like a home. Open the blinds, turn on the lights, and make visitors feel
welcomed.

Have a family plan of action: When a showing happens at an inconvenient time, get the family engaged. Everyone can
pitch in to tidy up in a hurry: pick up glasses, plates, clothing, and anything else left lying about.

• Get in the habit: Wash dishes immediately after meals. Clean off countertops. Make beds in the morning. Keep pet
toys and beds washed and smelling fresh.

• Clean out the garage and attic: Buyers want to see what kind of storage there is.

The Essential Five-minute Clean-up for Showings
Everyone gets a basket and cleans up clutter. Check for hazards, like toys left on the floor. Make sure all toys, including
bicycles, are put away.

Put pets in daycare, sleep cages or take them with you: In the listing instructions, there should be a warning if there is
a big dog on premises. Buyers with allergies also may appreciate knowing in advance if you have pets.

Turn on lights: Open the drapes, turn on lights so buyers can really see.

Give the buyer privacy: The buyer cannot come to your home without being accompanied by an agent. They will be
more comfortable touring the home without your presence.

4) REMAX Really Msociales
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Moving Cheáklist

Moving to a new home can be an exciting but stressful journey. By finding the right
movers and having a good, though flexible, moving plan, most of the common moving
headaches can be easily avoided.

Start planning
Finding the best mover for you at the right price involves a simple evaluation of your needs. Moving companies provide a
wide range of services, from planning your move, storing your things, packing and unpacking, to decorating and organizing
your belongings in your new home. You can choose which services you want and have them tailored to suit your budget.

Compare movers
When you compare price and service estimates from several companies, you will find that estimates are based on the
weight of your household items, the distance they will be moved, and the amount of packing and other services you will
require. Be sure to show the estimator every item that will be moved. Estimates should be done in person and include a
clear explanation of rates and charges that will apply, the mover’s liability for your belongings, pick-up and delivery
schedules, and claims protection.

If you are moving interstate, you should read and understand all of the information you will receive. In addition to
brochures explaining their various services, moving companies should give you a copy of a consumer booklet titled “Your
Rights and Responsibilities When You Move” and information regarding the mover’s participation in a Dispute Settlement
Program. Distribution of the consumer booklet and the requirement that movers must offer shippers neutral arbitration as
a means of settling disputes that may arise concerning loss or damage on household goods shipments are requirements
of the Federal Highway Administration (FHWA).

Be prepared
Even in the most well-planned moves, something unexpected may happen. In those instances, insurance is crucial. Check
with your homeowner’s insurance provider about coverage for your belongings while moving. Your mover will provide
either released value insurance (about $0.60 per pound of goods lost or damaged, according to NAVL.com) or full
replacement value, which you must sign for on your bill of lading. If you are not sure how to estimate the value of your
belongings for insurance purposes, your insurance carrier can help. Items of special value such as heirlooms, paintings, or
collectibles can be insured under separate riders. In the event of damage to an item, file a claim immediately. Be sure to
save the packing materials to show to the adjuster, should there be any problems.

Packing up and moving on
Once the time has come to start packing and organizing, here are some tips to make the process smooth:

Start by packing the things you use most infrequently.

O Max Mitchell
REMAX Realty Associates
cell: 217-369O376
max@maxmitchell.com I w’..MovewithMax.com 23
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• Pare down items that have accumulated over time by grouping them into S categories Keep, Donate, or Throw Away.
• Create an inventory sheet of valuables and a list of which boxes they were packed in.

• Label your boxes according to the rooms where they’ll be moved - bedroom #2,1st floor bath, etc. Consider using
different colored stickers/tape for each room.

• Provide your movers with copies of the floorplan of your new home, so they can move more efficiently without having
to stop and ask you where things go.

• Try to keep boxes under 50 lbs. whenever possible, put heavier items in smaller boxes to reduce bulkiness, and place
lighter items in larger boxes.

• Dispose of items that can’t be moved, like flammable liquids, cleaning fluids, etc. Prepare your mower by emptying the
fuel and recycle your propane grill tanks.

• Snap a photo of the back of electronic devices so you know which wires to attach when setting them up in your new
home.

• Pack an overnight bag with moving day essentials, including toiletries, clothes, medications, and charger cords.

£ih sales

‘7 cell: 217-369-0376
max@maxmilcheli.com I Www.MoveWithMax.com 24
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Listing Paperwork Overview

It is my jab to bring you an offer that you want, at the price you want, at the terms you
want.
To begin that process we need to Complete the listing agreement paperwork. This will let me start the process of
marketing and selling your home, but it also serves to protect you and your assets. Here’s an overview of the information I
will need to begin the process of selling your home. I’m going to start off with the top 5 pieces of information we capture
in the listing agreement.

1. First off I’m going to need basic information like your name and the address of the property we are listing for sale.
2. We also want to agree on what types of offers we can accept.

3. We need to include the agreed-upon list price.

4. We will also document what my compensation will be when the property is sold.

5. One of the most important aspects of a listing agreement is to highlight what items are not included with the sale of
the property. For instance, is there a chandelier you want to take with you?

Here is some other important information we will also capture in the listing agreement.

• How I handle multiple offer situations

• Required disclosures

Indemnification

• Fair housing

• HOA details

• Special Assignments?

• Yard Sign

Lockbox

Is the property vacant or leased, how long?

‘Tax

• Mediation

• Was or is the house in foreclosure

• Has a notice of default been issued

• State laws

Internet marketing permission

There may be other information that is tied to state or local regulations but I will make sure to go over these while we are
completing the paperwork

AX ReakyAssoc1es
cell: 217-369-0376
max@maxmdchell.com I Www.MovewijhMaxcan, 25
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Thé Value of Your Home

In a neighborhood of similar homes, why is one worth more than another? ThaTh the
question that’s teased buyers and sellers for ages, but the answer is simple.

Every home is different
When a home is sold, a willing seller and a willing buyer determine the value of that home with the sale price. That price
then becomes a benchmark for other similar homes, but other factors come into play. The most important are:

Location
The closer a home is to jobs, parks, transportation, schools, and community services, the more desirable it is.

Size
Square footage impacts home value because a larger home is built using more materials, and gives the homeowner more
usable space. And a larger lot size could mean more privacy than a smaller one.

Number of bedrooms and baths
Additional bedrooms and bathrooms raise the value of a home compared to similar homes that do not have those rOoms.

Features and finishes
Features such as outdoor kitchens and spa baths make a home more luxurious. A home finished with hardwood floors
and granite countertops is going to cost more than a home with carpet and laminate countertops.

Condition
The closer a home is to new construction, the more it will retain its value. It’s perceived as more modern, up to date, and
perhaps safer. Homes that are not updated or in poor repair sell for less as purchasers’ factor in the cost of updating and
eventually replacing appliances and systems.

Curb appeal
From the street the home looks clean, fresh, and inviting. Fresh landscaping and flowers won’t change the size or location,
but they certainly add charm.

When two homes are identical in the same neighborhood, a higher price may come down to something as simple as
views, paint colors, or the overall taste of the homeowner

REMAX ReaftyAssoates
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From: NICK Ward
Ta: Lynn Canfield
Subject: 3707 Englewood Ustng Bid
Date: Friday, July 9, 2021 12:27:54 Pt-i
Attachments: Brokerage Resume.odf

July 2021 Market Uodate.pdf
3707 Englewood CMA.docx
3707 Englewood CMA.xlsx
Englewood Come Sal odf
Enalewood Come Listings edf
3707 Englewood Listing Agree-nentodf
Joel Ward Homes Marketing Plan 2021 dccx
Equity Sheet - 3707 Fnglewoodxlsx
JWH Company Info odf

Hi Lynn,

I’ve included quite a bit of information below, and please let me know if you have any
questions. I recommend reviewing the documents in the following order:

I. My resume & Joel Ward Homes company information
2. July 2021 Market Update
3. Englewood CMA word document
4. Englewood CMA excel document
5. Comparable listing and sales documents (if curious. this is the information the analysis is
based on)
6. Marketing plan
7. Listing agreement
8. Equity Sheet

Regarding selling the properties together: I recommend marketing the properties individually
as packaged properties usualLy sell at a discounted rate, the price of these homes is above what
investors are typically seeking, and the market for houses like this is extremely hot and has
virtually no inventory.

Since the market is currently very hot, it is unlikely the house will remain on the market for
longer than 30 days if priced appropriately. For this reason, I will keep a very close eye on the
number of showings and feedback, though my recommendation of list price is to increase the
likelihood of a quick sale. I also want to note that the commission of 5% will be split evenly
with the buyer’s agent. This commission covers all fees for our company and photography,
and I have included an approximation of the county’s proceeds following a sale. Prior to
acceptance of an offer, I will update this document. Please let me know if you have any
questions!

Thank you,

Nick

Nicholas Ward / Designated Managing Broker IL Lic#471 .020454

Joel Ward Homes, Inc / -

il11u.* :.c:p

P: 217-355-4999 / M: 217-840-0388/ F: 217-355-3903

A: 3113 Village Office Place, Champaign, Illinois 61822



Nicho’as Ward, Managing Broker

Experience

-5 Years as Property Manager with Joel Ward Homes
-5 Years as Licensed Real Estate Broker

-4 Years valuation experience as a Real Estate Appraiser
(over 2000 hours of practice completed)

This allows me to stay more informed on market
trends and conduct more thorough research then
typical for Real Estate Brokers. The benefit to you
is more reliable information to base decisions upon.

Licenses

- Licensed Real Estate Managing Broker — State of Illinois
- Certified Residential Real Estate Appraiser — State of Illinois

Professional Affiliations

-Champaign County Association of Realtors — Member of the Education Committee, Member Services,
and Professional Development Working Group; and Chair of the YPN Working Group.

-Illinois Association of Realtors

-National Association of Realtors

-Central Illinois Rental Property Professionals

Education

- Illinois State University, Bachelor’s Degree, Marketing

-Interpersonal selling and marketing

-Consumer Behavior

-Market research and analysis

- Basic Appraisal Principles, Appraisal Institute
- Basic Appraisal Procedures, Appraisal Institute
- 15-hr National Uniform Standards of Professional Appraisal Practice, Appraisal Institute

- Residential Site Valuation and Cost Approach, Appraisal Institute
- Residential Report Writing and Case Studies, Appraisal Institute
- Residential Sales Comparison and Income Approach, Appraisal Institute

- Residential Market Analysis and Highest & Best Use, Appraisal Institute
-Advanced Residential Report Writing and Case Studies, McKissock
-Statistics, Modeling, and Finance in Real Estate, McKissock

471.020454

556005184



Top Five Reasons to Choose Joel
Ward Homes to Market Your Home

FJ
Reason #1: Experience. There are very few brokerage companies that
can equal our over 30 years’ experience in real estate brokerage and ap
praisal. We have assisted hundreds of families in successfUlly marketing

their home. From the initial marketing activities though contract negotiations and
closing, you benefit from our suggestions and recommendations based upon this
wealth of experience.

______

Reason #2: Smaller, Independent Company. Many REALTORS to

rJ day work for large mega-companies which are unable to provide the in
dividualized attention which each of our valued clients deserve. At Joel
Ward Homes, we give our clients the best of both worlds: Exposure to

the entire real estate market through the Multiple Listing Service (just like the big
companies) together with personal, individual service. Our commitment to each of
our clients is to market their home as if it were our own.

Reason #3: You arc in Charge. That’s right—Our philosophy is that
because you own your home, you should be in charge of making deci
sions on pricing and marketing. Our role is to provide you with the in
formation, recommendations, technology and resources to successfully
market your home. You make the decisions and we will do the work to

implement your decisions.

Reason #4: Personal Service. Some real estate agents have hired assis
tants or “client care” staff to work with you in marketing your home.
When you choose me to sell your home, you will be working directly
with me as your REALTOR. Our support staff is just that—a staff
trained to support my efforts in effectively exposing your home to the

market.

Reason #5: Integrity. Our commitment to you is to employ our
knowledge, experience and resources to produce the results you want—a
sale of your home at the highest possible price. We promise to always
tell you the truth and to do what we say we will do. You can count on it.

JOEL WARD HOMES



JOEL WARD HOMES REALTORS

My Commitment to You

• I promise to promote your best interests at all times in the sale of your home.*

• I promise to always tell you the truth; and to disclose to you any relevant information I have
about your home and about the market generally.

• I promise to carefully research and analyze the market concerning your home in order to
provide you with accurate pricing recommendations.

• I promise to work with you in the development of a Comprehensive Marketing Plan for your
home.

• I promise to actively market your home in accordance with the Comprehensive Marketing Plan
upon which we have agreed.

• I promise to keep you informed concerning my marketing activities and MLS showing activities
as frequently as you wish.

• I promise to assist you in successfully negotiating the sale of your home at the highest price and
on the terms most favorable to you.*

• I promise to assist you in any necessary negotiations with the buyer following the professional
home inspection.

• If you wish, I promise to refer you to a selection of well-regarded real estate attorneys.

• I promise to coordinate closing activities with your attorney, and to represent you at closing as
your REALTOR.

• Throughout our relationship, I promise to keep confidential any confidential information you
share with me.

*Subject to the requirements of dual-agency, if applicable.

3113 Village Office Place, Champaign, Illinois 61822 I 217-355-4999
www.joelwardhomes.com
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Real Estate Market Update

July 2021

By Nick Ward

Solid information about our local market is helpful for everyone, and especially for our clients who are
thinking about entering into a real estate transaction this year.

This update is based upon information supplied by the Champaign County Association of REALTORS

Multiple Listing Service for all attached and detached single-family

properties in Champaign, Savoy or Urbana. It is important to keep in

mind that specific segments of the market may have performed better

or worse than the overall market analyzed below.

Comparing the Last 12 Months with the Previous 12

Months

For the most recent twelve months (07/01/2020-06/30/2021) the

MLS reported 2,033 sales with a median sale price of $175,000 and

a reported average marketing time of 66 days. For the prior twelve

months (06/01/2019-05/31/2020) the MLS reported 1,722 sales

with a median sale price of $162,500 and a reported average

marketing time of 89 days

This shows an increase in the number of sales of 311 homes or

18.1%. The median sale prices saw a 7.7% increase. There are

currently 202 homes on the market with an average marketing

time of 93 days. This results in a 1.2-month supply of homes in

inventory, which is a significant shortage relative to historical supply demand relationships in this
market.
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Interest Rates

The Interest Rate Story; For most of 2017, 30-year fixed rate mortgages were available from 3.75% to
4.125%. Interest rates increased rapidly in January and February of 2018 and had remained relatively

stable within the range of 4.5% to 4.75%. In September 2018, rates moved as high as 5% before starting

to decline as the year ended. Rates in 2019 began to decline, with a significant decline in the last

month.

In 2020, rates varied from 3.5% to 3.6% through March. Since then, and with the advent of the novel
coronavirus pandemic and the Federal Reserve cutting the interest rate, rates have been more volatile
and fluctuating within the 2.5% to 3.5% range. Currently, 30-year fixed rate mortgage financing is

available at 3.232%. Please note that the interest rate can vary significantly between lending institutions.
Contact your Joel Ward Homes agent for recon,mendationsl

Local Employment Analysis

The close connection between employment levels and the strength of housing markets has been well
established, both locally and on a national basis. In May 2021 (the last month for which data has been
published) there were 103,328 employed people in Champaign County and an unemployment rate of
4 . 4 %. In May 2020 there were 91,222 people employed with an unemployment rate of 10.2%. This
results in a 13.3% increase in the number of people employed. This increase in the unemployment rate
can be attributed to the Covid-19 pandemic. It is also important to note that the unemployment rate is
returning to the range of what it had been prior to the pandemic.



What follows is a graph showing the number of jobs in Champaign County, by month, based upon
non-seasonally adjusted U.S Bureau of Labor Statistics data.

NUMBER OF JOBS IN CHAMPAIGN COUNTY NON-SEASONALLY ADJUSTED DATE
PER BLS

It is most notable that there is a significant shortage of homes in inventory, which is putting upward
pressure on sales prices. This is most likely due to the combination of pent-up demand being released,
along with the historically low interest rates.

What does this mean to the home seller? The significant shortage of homes in inventory makes this a
strong seller’s market. Many market segments are seeing multiple offers and marketing time of less
than one week. Sellers should be prepared to handle these situations and expediated marketing times.
Contact your Joel Ward Homes REALTORfor the best optionsl

For buyers, the historic low interest rates are continuing theirtrend of remaining under 4.0%. However,
the current supply of homes in inventory, especially in Champaign-urbana, is exceedingly low, which is
likely going to make it more difficult to find suitable housing. This makes it even more important for
your REALTOR to stay current on all homes which are listed for sale and meet your criteria.
Additionally, buyers should be prepared to bring full price offers on homes in many market segments
and should be ready to proceed as quickly as possible.
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Champaign-Urbana Median Sale Price

Overall, Champaign-urbana real estate has proven to be a good investment over time with an
average annual appreciation rate of 2.6% since 2000, and this includes the 2009-2013 financial
crisis and recession.

Remember that each particular segment of the market is different. If you are thinking about selling
your home, or buying one, the best decision is to contact your Joel Ward Homes REALTOR to obtain
current information about the specific segment of the market relevant to your property.
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Real Estate Market Report

3707 Englewood, Champaign

As of July 9th, 2021

OVERALL MARKET CONDITIONS: See attached “July 2021 Market Update.”

SPECIFIC MARKET CONDITIONS: At the current time, for one-story detached homes
in Champaign and Savoy with 1,500 to 2,500 square feet of living space, listed or sold
from SI 80,000 to $280,000, the MLS reports 103 sales in the prior year with a median
sale price of $216,900, and an average marketing time of 23 days. Comparing the year
over year data for this market segment, there was a 27.1% increase in the number of sales
(103 and 81 the year prior), a 1.4% increase in the median sales price (within the range of
stable), and a 52.1% decrease in average marketing time. Currently there are 2 listings in
this market segment with an average marking time of 53 days. This results in a 0.2-
month supply of homes in inventory which is in balance relative to the overall market at
1.2-months of supply. Please note that the current supply and demand relationship is in a
historic state of shortage compared to the 5-year average of 3.2 months of supply.

SUBJECT HISTORY: The subject was purchased in 2015 for $215,500 and has been
used as an assisted living home since.

MARKETING STRENGTHS: The primary strength of the subject is that it has been
updated with handicap accessible amenities and doors, a feature that is unique in our
market. It also has a superior view with the lake in the rear, and is located in a popular
neighborhood of Champaign.

MARKETING CHALLENGES: The primary marketing challenge could potentially be
deferred maintenance items left following the tenants move-out. I recommend addressing
as many of these items prior to listing as possible.

COMPETITIVE LISTINGS: MLS data sheets on all competitive listings are attached.
There are currently only two listings in the subject’s market segment, and neither house is
a strong competitor for the subject. Of the two listings, 2514 Worecester is most similar,
though it is approx. 350 square feet smaller.

RECENT SALES OF SIMILAR HOMES: MLS data sheets and a “Price Adjusted
Comparables” sheets are attached. Please note that of the 4 comparable sales provided,
Sale #4 is located in a different neighborhood and has been afforded the least weight in a

10



determination of likely sales price. It has been included primarily to bracket the upper
end of the range, as the more similar sales all have upward adjustments.

SUMMARY OF CONCLUSIONS AND RECOMMENDATIONS: “Price Adjusted
Comparable Sales” indicate a likely sale price in the range of S234,000 (rounded) to
$247,000 (rounded). With an average sale to list price ratio of 97%, this would indicate a
list price in the range of $241,000 to $254,500 (rounded). The significant shortage of
homes indicates that an initial list price at the upper end of the range is most appropriate.
However, it should be noted that we are nearing the end of the prime marketing season
for our market. Based on this, a recommended list price of $249,000 is recommended to
increase the likelihood of a timely sale. Close attention should be paid to the number of
showings in the first week, and the price reduced as needed. I will handle this and will
make a recommendation at the end of the first week, and then again weekly as needed.

STATE OF ILLINOIS MANDATED DISCLOSURES:

INTENDED PURPOSE: The intended purpose of this Comparative Market Analysis
(CMA) is to provide information, analysis and recommendations to assist the homeowner
in pricing their property.

PROPERTY INTEREST: The property interest being considered in this CMA is a fee-
simple interest.

SCOPE OF WORK: The subject property was inspected and its strengths and
weaimesses with respect to its marketability were analyzed and reported. The subject’s
market segment defined. The market segment was analyzed to determine the supply and
demand relationships, to identify those competitive properties most similar to the subject
and to identify those sold properties most similar to the subject. A selection of sold
properties was made, and a “Price Adjusted Comparable” analysis was made, making
quantitative adjustments to comparable sales intended to produce a indicated likely sale
price of the subject. In the context of existing and expected overall market conditions,
the above information and analyses were reconciled to produce a recommended list price
range for the subject.

CMA NOT AN APPRAISAL: This is a comparative market analysis, not an appraisal of
the market value of the real estate and was prepared by a licensed real estate broker or
managing broker, not by a state certified real estate appraiser acting in his or her role as a
state certified real estate appraiser. (Note that Nicholas Ward is a licensed residential real
estate appraiser acting only in the role of managing broker in relationship to this client.)

2



Respectfully Submitted,

Nicholas Ward, Managing Broker
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Detached Single MISS: 10723879
Status: CLSD Ust Date: 05/3012020

Axea:6007 ListDt Rec:06/0l/2020
Address: 4102 Englewood Or, Champaign, IL 61822

Dlrections:Taks S. Staley Rd to Amherst Dr. Then turn left on Englewood Dr.
Sold by:Scott Bechtel (950875) on behalf of The Mkt. Ten€ (Lst.[rot.): 6/6

Scuff Bechtel Group (714720)) KELLER
WILLIANS-TREC (95313) and Michael
Elliott (952600) / KELLER WILLIAMS
TREC (95313)

closed: 07/201 2020
Off Market: 060412020
year Built: 1991

Din,ensions:81 X 100
Ownership: Fee Simple SubdMsion:Glenshire

Corp Limits: ChampaIgn Township: Champaign
Coordinates: Grid 0:44

Rooms: 8 Bathroomsl 1 0
(fulL/halO:

Bedrooms: 3 Master Bath: Full
Basement: None Bsmnt Bath: No

Mobility Score: 35- Minimal Mobility. ?
Reria’ks: Do not miss your dunce to fall in love with this sprawling rand. style home that is perfectly situated in the GienShlre Neighborhood with greatcurb appeal that provida a charming front pord. and well-maintained landscape. As you enter this sweet home, you are embraced with an open and aIryfeel with the cathethal ceilings, plush carpet, and ample space throughout gIving the home a relaxed and comfortable atmosphere. The open anceptliving and dining room lead you Into the large and highly functional laundry room that features cabinets and countertop space giving the home a highlevel of organization and ease. As you continue on, you are met with French doors that leads you Into an uplifting and sunny 4-seasons sun room that canbe enjoyed all year long with several windows throughout and an entrance to the peaceful back deck that overlooks the nicely landscaped backyard. Thegenerously sized kltd.en Indudes a convenient center Island with lots of cabinets and counter space which Is adjacent to a wondeiftilly pla familyroom with additional cathedral ceilings and a cozy gas log fireplace. ThIs home also features 3 good size bedrooms lnduding the large hall en suite masterthat offers two dose% one being a walk In, and full bath with a double vanIty. To finish this lovely home Is the 2nd full bath and oversized two car garagewith built).. stotage. Peace of mind maIntenance Includes some new paint throughout, new sump pump in 2019, Anderson windows throughout, newfleeting in both batiwooms, roof replacement In 2010, new AC and furnace in 2010, and new tension spring on garage door opener II. 2019. ThIs home Iswell cared for and waiting for you to call It your own!
School Date Assments

_____________

Elementary: Champaign/Middle Call Unit 4351-3701(4) Amount: $90
Junior High: Champaign/Middle Call Unit 4351-3701(4)
High School: Centennial (4)

Square Footage Comments:
“Level Square Footage Details: Upper Sq Ft 0, Main Sq Pt: 2088, Finished Lower Sq Ft: 0, UnfInished Lower Sq Ft 0, Above Grade Total Sq Ft 2088,Finished Basement Sq Ft 0, Unfinished Basement Sq Ft 0, Total Basement Sq Ft: 0, Aprox. Total Finished Sq Ft 2088, Total Finished/Unfinished Sq Ft2088
Lecal Descrlotlon: LOT 201 GLENSHIRE SUB 2

Room Name Size
Living Room 15X14
Dining Roo.n12X9

Kitchen 17X17
Family Room 16X14

Laundry Room 13X10
Sun/florida 21X10

Room Heated

ksi fjg Win Trmt Room Namej laY!! fljng Win TrmtMain Level Carpet Blinds Master Bedroom 16X13 Main Level Carpet BlindsMain Level Carpet None 2nd Bedroom 13X10 Main Level CarpetMain Level CeramIc lile 3rd Bedroom IIX1O Main Level Carpet BlindsMain Level Carpet Biinds 4th Bedroom Not Applicable
Main Level Ceramic Tile Blinds
MaIn Level Carpet

Interior Property Features: Vaulted/Cathedral Ceilings, 1st Floor Bedroom, 1st Floor Laundry, 1st Floor Full Bath, Walk-In Closet(s)Exterior Property Features: Dedc Porch

-
-—

-

----
-

-

Age: 26-30 Years
Type: 1 Story
SMe: Ranch
Exterior: Brick, Vinyl Siding
Air Cond: Centrai Air
Heating: Gas, Forced Air
Kitchen: Eating Area-Breakfast Bar, Island
Appliar-: Oven) Range, Microwave, Dishwasher,
Refrigerator, Disposal
Dining: Combined w) LlvRm
Attic: Pull Down Stair, Unfinished
Basement Details: Crawl, Slab
Bath Mm: Double Sink
fireplace Details: Attached Fireplace Doors/Screen,
Gas Logs
Flseclace Location: Family Room
Eiectoidty:
Equipment: Lump Pump
Other Stnjrtures: None
Door Features:

Laundry Features: In Unit, Sink
Additional Rooms: Sun/Florida Room Heated
Garage Ownership: Owned
Garage On Site: Yes
Garage Type: Attached
Garage Details: Garage Door Opener(s),
Transmitter(s)
Parking Ownet*ip:
Parking On Site:
Parking Details:
Driveway: Concrete
Foundation: Block, Concrete
Exst Bas/Fnd:
Disability Access: No
Disability Details:
Exposure: S (South)
Lot Size: Less Than .25 Acre
Lot Size Source:
Lot Desc: Mature Trees

Roof: Asphalt/Glass (Shingles)
Sewer: Sewer-Public
Water: Poblk
Const opts:
General Info: Commuter Bus
Amenities: Sidewaiks, Street Paved
Asmtlnd: Other
HERS Ir.dex Score:
Green Discl:
Green Rating Source:
Green Feats:
Sale Terms:
Possession: Closing
Ccc Date:
Rural: No
Vacant: No
Reiist:
Zero Lot Line: No

Window Features:

Broker Private Remarks: Some new paint throughout, now sump pump in 2019, Anderson windows throughout, new flooring in both bathrooms, roofreplacement In 2010, new AC and furnace In 2010, and new tension spring on garage door opener In 2019. Blinds will stay with the home but mostcurtains will not stay.
Internet Listing:Yes Remarks on Internet?: Yes Addr on Internet’: YesVOW AVM: No VOW CornnmeitfRe’mws: No Broker Notices:Listing Type: Exclusive Right to Sell Holds Earnest Money: Yes Lock Box: Supra - Blue iBox (Located at

https:/Iconnectrflisl.mredlio.Gorrt(Samimlsjsp?mOduiesearch&encurlsearch/search_index.jsp? searchjsp&uniqueURL=2734B145&switch 1/2

List Price: $225,000
Ocig List PrIce: $225,000

Sold Price: $224,000

Cotact: 06/04)2020
Flnandng: Conventional

Bit Before 78:No

concessions:
Contingency:
Curt Leased:No

Model:
County: Champaign

S FIreplaces: 1
Parking: Garage

S Spaces:Gar:Z
Parking mci. In Prlce:Yes

Frequency: Annual
Special Assessments: Unknown
Special SeMce Area: No

Master Association: No
Master Assc. Freq.:

Tax
Amount: $4,161.16

PIN: 0320 16356001
Mult PINs:
Tax Year: 2019

Tax Exmps: Homeowner, Other

Miscellaneous
Waterfront: No

Appx SF: 2O8S
SF Source: Plans

Bldg. Assess. SF:
Acreage: 0.19

Front)
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Detached Single MIS 4:11070950
Status: CLSD List Date: 05/09/ 2021

Area: 6007 List Dt Rec: 05/09/2021
Mdress: 4107 Crall Rd. Champaign, IL 61822

Directions: Stal to Tumbeny then Immediately North on Cxa to home
Sold by: Ryan Dalias (952140) on behalf of Ryan Mkt. lime (Lst.frot): 25/25

Dallas Real Estate (717048) I RYAN
DALLAS REAL ESTATE (95386)

Closed: 06/30/IOU Contracttos/0212D21 Concessions:
Off Market: 06/0212021 FinancIng: Cash Contingency:
Year Built: 2000 Bit Before 75: No Curr. Leased:No

Dimensions: 12Th139X25X110
Ownership: Fee Simple Subdivision:Turnberry

Ridge
Corp Limits: Champaign Towliship: Champaign

Coonjinates: Grid 4:44
Rooms:? Bathroornszjo

(fuli/haiU:
Bedroorns:3 Master Bath: Full
Basement:None Bsmnt. Bath:

Mobility Score: 36- MInimal MobilIty. ?
Rena&s: Gorgeous ran& home with beutiful water VioWsil Popular opei floor plan with cathedral ceilings and In move in ready condition!! You will lovethe water views froni almost every window In the home and the flex dining or sitting room leads straight to the patio with fenced In section of your backvwd. home featires 3 bedrooms. 2 full baths with spadgus 3 car garage! Home Is pm-Inspection and being sold as Is”.Sd,ool Date Asseismaib

__________

Ea,ietamyQiampalgn (4) Nnount:$220Junior Hlgh:dlampaignlMlddle Call Unlt4 351-3701 (4) Frequency:AnnuaiHigh Sdiool:Oiampaign (4) Special Assessments: No
Special Service Area: No

Master Association: No
Master Assc. Freq.: Not

Required

Li Descioflon: LOT 127 TURPdBERRY RIDGE I
Room Name Size Flooring Win Trait Room Namejjs tni fjgg!ing Win TrmtUving RoomZOXlt Main Level Carpet Master Bedroornl5Xl4 Main Level CarpetDthing RoomBXl4 Main Level Hardwood 2nd Bedroom 13X10 Main Level CarpetlOtchenl4Xll. Main Level Vinyl 3rd Bedrooml3XlO Main Level CarpetFamily Room 11X12 Main Level Carpet 4th Bedroom Not ApplicableLaundry Room8X6 Main Level Vinyl

Interior Property Features: Vaulted/Cathedral CeilIngs, 1st Floor Bedroom, 1st Floor Laundry, 1st Floor Full Bath, Walk-In Closet(s)Exterior Prooertv Features: Patio, Porch
Age: 21-25 Years Laundry Features: Roof:
Type: 1 Story Additional Rooms: No additional rooms Sewer: Sewer-Public
Style: Ranch Garage Ownership: Owned Water: Public
Exterior: Vinyl Siding Garage On Site: Yes Const Opts:
Nr Cond: Central AIr Garage Type: Attached General info: None
Heating: Gas, Forced Mr Garage Details: Amenities: Sidewalks
Kitchen: Eating Area-Breakfast Bar, Pantry-Closet Parting Ownership: Asmt md: None
Appliances: Dishwasher, Disposal, Range Hood Parting On Site: HERS Index Score:
Dinino: Combined w/ UvRm Parting Detais: Green Disd:
Attic: Driveway: Green Rating Source:
Basement Details: crawl Foundation: Green Feats:
Bath Nun: Whirlpool Ent Bas/Fnd: Sale Terms:
Fireplace Details: Gas Logs Disability Access: No Possession: Immediate
Firepiace Location: Living Room Disability Details: 0cc Date:
Eiecbicity: 200+ Amp Service Exposure: Rural: No
Equipment: TV-Cable Lot Size: LessThan .25 Acre Vacant: Yes
Other Smictures: Lot Size Source: Relist:
Door Features: Lot Desc: Zero Lot Line:
Window Features:

Broker Private Remar1:
internet Ustng:Yes Remarks on Internet?: Yes Addr on Internet?: YesVOW AW: No VOW Comments/Reviews: No Broker Notices:Listing Type: Exciusive Right to Sell Holds Earnest Money: No Lock BOXSup,a - Blue iBox (Locat at

- Front)Coop Comp: 3% (on Gross SP) Addi. Sales Info.: Hone Special Comp info: NoneShowing lnst:Seiler is waitIng on pie- Cont. to Shorn?: Expiration Date:Inspection and clearing out
home as this is In a tnist. Plan
Is to allow showings 5/10.1
will place this live on the 9th
for showings to be scheduled
starting on the 10th.

contact Name:
Ph #:

Broker: RE/MiX REALTY ASSOCIATES-CHA (95122) / (217) 352-5700
List Broker:Klmbcrly Krisnian-Clark (951952)/ (21?) 352-5700 / klrnberiysunnneclark@gmail.comCoUst Broker: More Agent Contact Info:

https://connoctmisl .mredliccom/sar&mle.jsp?moduiesearch&encurl=search/soarch_index arChisearchjsp&uniqueURL=273481458switcK.. 112

List Price: $235,000
Orig List Price: $255,000

Sold Price: $225,000

Model:

County: Champaign
# Faeplaces:1

Parking: Garage

4 Spaces: Gar:3
Parldng mci. In Price: Yes

Amount: $5,318.40
PIN: 442016358013

Mult PINs:
Tax Year: 2019

Tax Exmps: Homeowner, Senior

Miscellaneous
Waterfront:Yes

Appx SF: 1659
SF Source:Other

Bldg. Assess. SF: 0
Acreage: 0.23

Square Footage Comments: Minion
flLevd Square Footage Details: upper Sq Ft 0, Main Sq Fl: 1659, FinIshed tower Sq Ft 0, Unfinished tower Sq Ft 0, Above Grade Total Sq Ft 1659,Finished Basement Sq Ft 0, Unfinished Basement Sq Fl: 0, Total Basement Sq Pt; 0, Apmox. Total Finished Sq Fl: 1659, Total Finished/Unfinished Sq Ft1659

Mçnint Co:
Owner: OOR

Phone:
Broker Owned/Interest: No



719/2021 Nicholas Ward I connectMLS

School Data
Elenentary: Unit 401 O,olce (4)
Junior W4n:C’narnpalgnlMiddie Call Unit 4351-3701 (4)
High Sthool: Centennial (4)

nfl
Sold by:Wendy Evans (952275) / JOEL WARD

HOMES, INC (95221)
Dosed: 03/0112021 Conb-act: 01/13/2021

Off Market:01/13/ 2021 Finandrig:Conventlortal
Year Built: 1998 BIt Before 75: No

Dimensions: 100 X 80
Ownership: Fee Simple w/ SubdMslon: Gleuishire

HO Ann.
Corp Limits: Champaign Township: Champaign
Coordinates: Grid #: 44

Rooms:? Bathrooms2j 1
(fill/bait):

Bedrooms: 3 Master Bath: Full
Basement. None Bsmnt Bath: No

Mobility Score: 36- Minimal Mobility. 7

Addi. Sales Info. None
Cont, to Show?:
Contact Name: n

Phi:

Mxt. Time (LstjTotj:36/36

Concessions: 1000
Contingency:
Cairr. Leased:

Model:

County: Champaign
I Fireplaces: I

Parking: Garage

I Spaces: Gar3
Parking mci. In Price:

Front)

Detached Single MIS #:i0919099 list Price: $239,900
Status: CLSD List Date: 12109/2020 Drig List Price: $250,000

Area: 6007 List Dt Rec: 12/09/2020 Sold Price: $230,000
Address: 3922 Englewood Dr, Champaign, It 61822

Directions: From Kirby, north on Cobble,lield Rd. left on Englewood, beta. on right

Remarks: LOOK NO FURTHER, you are going to LOVE THIS. 3 Bedroom, 2.5 bathroom, 3 Car garage! As you enter this beautiful home, the soaring ceilingswill take your breath away. With large picturesque windows, the home is filled with soothing natural light with a desirable open floor plan. Enjoy a varietyof lMng space with generously sized rooms and bedrooms, Cow wood burning fireplace. Beautiful hardwood flooring throughout This isn’t your avengeone story home. Then’s so mud, to lovet Located In sought after Glenshire subdivision, with convenience to grocary, parks and restaurants. Scheduleyour aocol,itmcnttcdavl
Assessments !4isceflaneous

Amount $90 Amount $4,478.68 Waterfront: No
Frequency:Annual PIN:032016356008 A,ppx SF: 2125Special Assess,nents:No Mult PINs: SF Source:OtherSpecial Service As’ea:No Tax Year: 2019 Bldg. Assess, SF:

Master Association: No Tax Exrnps: Homeowner, Senior Acreage:
Master Assc. Freq,: Not

Required
Square Footage Comments: Premium exposures
“Lev& Square Footage Details: Upper Sq Ft 0, Main Sq Ft: 2126, Finished Lower Sq Ft 0, Unfinished Lower Sq Ft: 0, Above Grade Total Sq Ft 2126,Finished Basement Sq Ft 0, UnfinIshed Basement Sq Ft: 0, Total Basement Sq Ft: 0, Aprox. Total Finished Sq Ft 2126, Total Finished/Unfinished Sq Ft:2126
Legal Desaiotlon: GLENSHIRE SUB NO 2. LOT: 208

Room Name Size L&yj Flooring Win Trmt Room NameJjg jyj Flooring Win Traitliving Rooml8Xl3 Main Level Hardwood Master Bedroom 18X14 Main Level HardwoodDining Room 11112 Main Level Hardwood 2nd Bedroom 12X11 Main Level HardwoodKitchen 14X14 Main Level Hardwood 3rd Bedroom 12X11 Main Level HardwoodFamty Rooni 14X12 Main Level Hardwood 4th Bedroom Not ApplicableLaundry Room

Interior Property Features:
Exterior Prcoerty Features:
Age: 21-25 Years Laundry Features: Roof:
Type: 1 Story Additional Rooms: No additional rooms Sewer: Sewer-Public
Style: Garage Ownership: Owned Water: Public
Exterior: Vinyl Siding Garage On Site: Yes Const Opts:
Air Coed: Centni Air Garage Type: Attached General Info: None
Heating: Forced Mr Garage Details: Mienities:
Kitchen: Eating Area-Breakfast Bar, Eating Area- ParkEig Ownership: Asmt mci: NoneTable SPace Parking On Site: HERS Index Score:Appliances: Oven/Range, Microwave, Dishwasher, Parking Details: Green Disci:Refrigerator

Driveway: Concrete Green Rating Source:Dining: Combined w/ LivRm
Foundation: Green Feats:Attic:
Exst Bas/Fnd: Sale Terms:Basement Details: Crawl
Disability Access: No Possession: ClosingBath Mm:
Disability Details: Dcc Date:Fireplace Details: Wood Burning
Exposure: R,sai:Fireplace Location: Living Room
Lot Size: Less Than .25 Acre Vacant:Elect,oty:
Lot Size Source: Roust:Equipment:
Lot Desc: Zero Lot Line:Other Structures:

Door Features:
Window Features:

Broker Private Remarks: For questions or offers, alease call Joanna 217-9794944
Internet Listing: Yes Remarks on Internet?: Yes Addr on Internet?: YesVOW AVM: No VOW CommentsfRe’,iews:No Broker Notices:listing Type: Exclusive Right to Sell Holds Eamest Money: No Lock Box:supn - Blue iBox (Located at

Coop Comp: 3.0°/o (on Gross SP) Special Comp Info: NoneShowing last: Please use Showing time. Expiration Date:Mgmnt Ce: n Phone: (000) 000-0000Owner: Robinson Broker Owned/Interest: NoBroker: KELLER WILLIAMS-TREC (95313)/(217)356-6100
List Broker:Joanna Smith (950234) / (217) 979-6944 I joannarsmithokw.cecn

CoUst8roker: MoreAgentContactlnfo:217-9794944
Copyright 2021 MRED LLC - The accuracy of all information, regardless of source, induding but not limited to square footages and lot sizes, Is deemed reliablebut not uaeanteed and should be personally verified through personal inspection by and/or with the appropriate professionals.

-

- NOTI :Manyhomescontaln recording devices, and buyers should be aware that they may be recorded during a showing.

https:llconncctmlsl.rnredllc.coflVsallVnhIsjsp?modulesearch&eulcurlsearChisearch,Jndex.jsp urisearc(search.jsp&uniqueURL=27348j45&swltc,. 1(2



71912021 Nicholas Ward I connectMLS

Tax
Amount: $5,979.80

PIN: 462026230006
Muit PtNs:
Tax Year: 20W

Tax Exrnps: Homeowner

List Pflce:$259,900
Orig List Price: $259,900

Sold Price: $265,0b0

Model:
County: Champaign

# flreplaces:1
Parking: Garage,

Exterior
Space(s)

# Spaces: Gar.2 Ext3

Miscellaneous
Waterfront: No

Appx SF:2200
SF Source: Other

Bldg. Assess. SF:

Lecal Desciotlon: LOT 33 DEVONSHIRE SOUTh 1 SUB
Reorpi Name Size

Living Roornl3Xl9 Main Level
Dining Room 11X20 Main I.evel

IotchenI2XlB Main Level
Famifr Room Not Applicable

Laundry Roan,
Sun/Florida 11X22 Main Level

Room Heated

Age: 41-50 Years
Type: IStory
Style: Ranch
Exterior: Wood SIdIng
Air Cond: Central Air

Dining: L-shaped
Attc: Pull Down Stair
Basement Details: Crawl
Bath Aiim:
Fireplace Details: Gas logs, Gas Starter
Fireplace Location: Dining Room
Ele&Idty: 200+ Amp Service
Eçuiprnent: Central Vacuum
Otter Stmctures:
Door Features:

Laundry Features: Electric Dryer Hookup
Additional Rooms: Sun/Florida Room Heated
Garage Ownership: Owned
Garage On Site: Yes
Garage Type: Attached

Parldng On Site: Yes

Driveway: Circular
Foundation:
Exst Bas/Fnd:
Disability Access: No
Disability Details:
Exposure: N (North)
Lot Size: .25-.49 Acre
Lot Size Source:
i.ot Desc: Cul-de-sac

Window Features:

Broker Private Remarks:
Remarks on lnterret?:Yes

VOW Cornments/Reiews: No
Holds Earnest Money: No

AddI. Sales Info,: None
Cant. to Show?:

Addr on Intemet?:Yes
Broker Notices:

Lock Box: Supra - Blue iBox (Located at
Front)

Special Comp Info: None
Expiration Date:

Detached Single MIS #:11028814
StatIJs:CL5D List Date:04107/2021

Area: 6007 IlstDt Rec:04/07/2021
Address: 907 Barday Ct, Champaign, Ii. 61821

Diredions: South on Prospect, Right on Kent Or, Left on Nottinghani Dr, Right on
Barclay Ct

Sold by: Rodica Tarltsa (952224) / KElLER
WILLIAMS-nEC (95313)

Oosed:06/01/2021 Contrad:04/10/2021 Concions:
Off Market:04/1O/2021 l9riandng: Cash Contingency:
Year Built: 1980 BIt Before 78: No Curr. Leased:

Dlmensions:9$.12 X 140.03 X 100
Ownershlp:Fee Simple Subdivision:

Corp Limits: Champaign Township: City of
Champaign

Coordinates: Gild #: 73
Roonis:8 Bathrcon’.sl/ 1

(full/half):

Mkt. lime (Lstfrotj: 414

Bedrooms: 4

Basement: None
Mobility Score: 44 - Fair MobilIty! ?

Master Bath: Full,Double
Slnlçshower
Only

Bsnint Bath:No Parking mci. In Prlce:Yes

Remarks: LOCATIONI LOCATION! LOCATIONI You will FALL IN LOW with this adorable 2.000+ sq ft ranch located in the quiet and private cul-de-sac inhighly desflbie Devonshire South. This well-situated home welcomes you with top notch curb appeal complete with a circle drive, covered corport,cedar posts, fresh exterio, paInt, new roof and modem black gutters. As you enter you are greeted with an entryway opening up to the family room withsouthern facing windows for tons of natiral light Hearth room is connected to the dining room leading Into the expansive 4-seasons room. Enjoy yourmorning coffee on the private deck off the master bedroom or relaxing nights on the new 475 sq ft patio with room for dining and lounging. Familyfriendly neighborhood with walking path ass behind home to Noel Park. Updates include A/C 2019, Exterior Paint 2020, Roof/Gutters 2020, Patio2020. Deck 2021. Master Bath 2021.
School Data Assessments

_____________

Elementary: Unit 4 Of Choice (4) As’nount: $401)
JunIor High: ChampaIgn/Middle Call UnIt 4351.3101(4)
High Schooi:Central (4)

Frequency:Aiinuai
Special Assessments: No
Special Service Area: No

Master Association:
Master Assc. Freg.: Not

Required
Square Footage Comments:
•Level Square Footage Details: Upper Sq ft: 0, Main Sq Ft: 2200, Finished Lower Sq Ft: 0, Unfinished Lower Sq Ft 0, Above Grade Total Sq Ft 2200,Finished Basement Sq Ft: 0, Unfinished Basement Sq Ft 0, Total Basement Sq Ft 0, Aprox. Total Finished Sq Ft: 2200, Total Finished/Unfinished Sq Ft2200

Win Trmt Room Namej k!
Carpet Master Bedroom 11X20 Main Level Carpet
Carpet 2nd BedroocnlOXls Main Level Carpet

3rd Bedroocnl0xl2 Main Level Carpet
qd, Bedroom 13118 Main Level Carpet

Ceramic lile

Win Trn,t

Interior Property Features: Vaulted/Cathedral Ceilings, 1st Floor Bedroom, In-Law Arrangement, 1st Floor Laundry, 1st Ftoor Full Bath, Walk-In Closet(s),Separate DInIng Room
ExteHorPropectqFeature$: DeKPorcltjHdcPaverPatio

—
--- -

--
-

- -
--

Heating: Gas Garage Details: Garage Door Opener(s), Carport
Kadien: Eating Area-Table Space, Island, Pantry- Parking Ownership: Owned
Walk-in
Appliances: Microwave, Dishwasher, Refrigerator, Parking Details:Electric Cooktop, Wail Oven

Roof: Asphalt/Glass (Shingles)
Sewer: Sewer-Public
Water: Public
Const Opts:
General Info: School Bus Service
Amenities: Park/Playground, Sidewalks, Street
Paved
Asmtlncl: Other
HERS Index Score:
Green Discl:
Green Rating Source:
Green Feats:
Sale Terms:
PossessIon: dosing
0cc Date:
Rural:
Vacant: No
Reiist:
Zero Lot Line:

Internet 1st Yes
VOWAVM:No

listing Type: Exclusive Right to Sell

Coop Comp:3% (on Gross SP)
ShowIng Inst: Please use Showingrime -

Showings will be scheduled for
4/8 and 4/9 ONLY. All offers

hltps://conneclmlsl .rnredllc.comlcommon/PrintableVieW.jsp?soyNamedynaconn.soy.pages.hotsheel tViewReportPage&hideLookupLinks=tr... 1(2
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Detached Single MLS #:11148255
Status: NEw List Date: 07/ 06? 2021

Area:6007 List Dt Rec:D7/082021 Said Price:
Address: 2514 Worcester, Champaign, IL 61821

Directions: South on Nell St, right on Kirby Aye, left on Scottsdale, right on Worcester.
Sold by: Mkt. lime (Lst/Tot):4/4
Closed: Contact: Concessions:

Off Market: Financing: Contingency:
Year Buiit:1987 Bit Before 78:No Curt. Leased:

DImensions: 65 X 100
Ownership: Fee Simple

Corp Limits: Champaign
Coordinates:

Rooms: 5

SobdMsion:
Township: Champaign

Grid #:48
Bathrooms2 /0
(full/half):

Master Bath: Full
Bsmnt Bath: No

Mobility Score: 46- Fair Mobility! ?

Remarks: This charmIng 3 bed/2 bath home could be just what you are looking tori it offers an open concept wit), the living room S kitchen flowingtogether to make these special memodes with family and friends alike. The kitchen was completely renovated recesidy with beautiful new cabinets,granite countertops, arid featuring stainless steel appliances. You’ll fall In love with the diniate controlled four seasons room offering dual skylights andviews In three directions. The master bedroom I. quite large (thiS), has a walk-in closet, and It I, positioned away fron, the secondary bedrooms on theother side of the house. The secondary bedrooms are also quite large. The house also offers a fenced In back yard, as welt as a two car garage. Thefurnace, air conditioner, & water hea- were replaced in 2017. This house is totally move-In ready and offers you a lot of bang for your budilli
School Data

_________
__________

Elementary: UnIt 4 Of Choice (4)
Junior High: Champaign/Middle Call Unit 4351-3701(4)
High School: CentennIal (4)

Assessments
Amount: $0

Frequency: Not
Applicable

Special Assessnients:No
Special Senicekea:No

Master Association: No
Master Assc. Freq.: Not

Required
Square Footage Comments: Sq Ft measurements provided by Photography Solutions.
•4Leyel Square Footage Details: Upper Sq Pt: 0, MaIn Sq Ft 1637, Finished tower Sq Ft: 0, Unfinished Lower Sq FL; 0, Above Grade Total Sq Pt: 1637,Finished Basement Sq Pt: 0, Unfinished Basement Sq Ft 0, Total Basement Sq Ft 0, Aprox. Total Finished Sq Pt: 1637, Total Finislled)Unfinished Sq Fl:
1637

______________

Lecal Descriotlon: LOT 222 STRATFORD PARK NORTH StIR 2

Family Room Not Applicable
Laundry Room

Sun/Florida l4Xli Main Level
Room

Age: 31-40 Years
Type; iStory
Style: Ranch
Exterior: Vinyl Siding, Brick
Air Cond: Central Air
ligating: Gas, Forced Air
Kitchen: Eating Area-Breakfast Bar

Laminate

Appliances: OvenjRange, Microwave, Dishwasher,
Washer, Dryer, Disposal
Dining:
Attic: Pull Down Stair
Basement Details: Crawl
Bath Awn:
Fireplace Details:
Fireplace Location: Family Room
Electricity:
Equipment:
Other Sthictures: Shed(s)
Door Features:

Internet Llsting:Yes
VOW AVN:Yes

Listing Type; Exclusive Right to Sell
Coop Comp: 3% (on Gross SP)

Showing Inst: Showings to start Dit FrIday, July
91)1 at 2:30 PM and continue
until 6:30 PM on Sunday, July

Laundry Features:

4th Bedroom

Additional Rooms: Sun/Florida Room
Garage Ownershp: Owned
Garage On Site: Yes
Garage Type: Attached
Garage Details: Garage Door Opener(s),
Transmitter(s)
Parking Ownership:
Parking On Site:
Parking Details;
Driveway:
Foundation:
Exst Bas/Fnd:
Disability Access: No
Disability Details;
Exposure; S (South)
Lot Size: Lass Than .25 Acre
Lot Size Source:
Lot Desc: Fenced Yard

Remarks on internet?: Yes
VOW Corn ments/Rei,iews: Yes

Holds Eamest Money: No
AddI. Sales Info.: None

Coot, to Show?:

Roof: Asphalt/Glass (Shingles)
Sewer: Sewer-Public
Water: Public
Const Opts:
General :nfo: School Bus Service
Amepities:
Asmtlnd: None
HERS Index Score:
Green Disci:
Green Rating Source:
Green Feats:
Sale Terms:
Possession: Closing
0cc Date:
Rural:
Vacant:
Re! ist:
Zero Lot Line:

Win Trmt

Addr on Internet?: Yes
Broker Noti:

Lock Box: Supra - Blue IBox
Special Comp Info: None

Expiration Date:

112

List Price: $199,900
Orig List Price: $199,900

‘virtual Tour

Bedrooms: 3
Basement: None

Model:
County:Champaign

4 Fireplaces: I
Parkir.g: Garage

# Spaces: Gar:2
Parking mci. in Price: Yes

Tax
Amount: $4,37t54

PiN: 452022129012
Mult PINs:
Tax Year: 2020

Tax Exmps: Homeowner

Miscellaneous
Waterfront: No

Appx SF: 1637”
SF Source: Other

Bldg. Assess. SF:

Room Namek
Living Room 17X17
Dining Room

Kitthenl3Xtl

Level
Main Level
Not Applicable
Main Level

Acreage: OdS

flqgjng
Carpet

Wood

Win Trmt Room Name Size
Master Bedroom 17X13

2nd Bedroom 13X10
3rd Bedroom 14X11

Carpet

Level
Main Level
stain Level
Main Level

Not Applicable

EI92!1119
Carpet
Carpet
Carpet

Interior Property Features: Skylight(s), Hardwood Floors, 1st Floor Bedroom, 1st Floor Laundry, 1st Floor Full Bath, Walk-In Closet(s), Open Floorplan, SomeCarpeting, Granite Counters
Exterior Property Features:

Window Features:
Gas Supplier: Ameren
Electric Supplier: Ameren

Broker Private Remarks: Showings to start on Friday, July 9th at 2:30 PM and continue until 6:30 PM on Sunday, July 11th. Please call/text listing agent at217-202-0924 to schedule your showing apoolntn,ent Please do NOT use showing time. Refrigerator Is not Included with appliances.

--



719/2021 Nicholas Ward I connectMLS

Ownership: Fee Simple
Corp Limits: Unincorporated

Coordinates:
Rooms: 8

Bedrooms: 2+2 bsnit
Basement: Full

Contract:
Finandng:

Bit Before 78:Yes

Subdivision;
Township: Henley

Grid 4:0
Bathroomsl /0
(fuIl/halfl:

Master Bath:Nore
Bsrnnt. Bath: Yes

List Price: $264,900
Orig List Price: $275,000

Mkt, Time (Lst.JTotj: 102/102
Concessions:
Contingency:
Curr. Leased:No

Model:
County: Champaign

I Fireplaces:
Paricing: Garage

S Spaces:Gar.4
Parking Irid. tn Plice:Yes

Sdool Data
Elementary: Maho4net (3)
Junior High: Mahama (3)
High School: Mahomet-seymour (3)

Am
Amount:

Frequency: Not Applicable
Special Assesnents: No
Special Service flea: No

Master Assodation:
Master Assc. Freq.: Not Required

Remarks on Internet?: Yes
VOW Comments/Reviews: Yes

Holds Earnest Money: Yes

Addi. Sales Info.: None
Cont. to Show?:
Contact Name:

Ph #:

hA
Amount: $1,619

PIN: 03200835 10 17
Mult PLNs:
Tax Year: 2019

Tax Exmps: Homeowner

Miscallaneous
Waterfront: No

Appx SE: 2015k *

SF Source: UndlerdjTenantIseller
Bldg. Assess. SF:

Acreage:

Addr on Internet’: Yes
Broker Notices:

Lock Box: Supra - Blue IBox (Located at
Front)

Special Camp Into: Variable
Expiration Date:

Phone:
Broker Owned/Interest: No

112

Detached Single MLS 1:11021165
Status:ACTV List Date: 03/30/2021

Area:6007 ListDtRa:03/30/2021
Address: 322$ Rising Rd. Champaign, It 61522

Directions: Springfield Ave to Rising Road then go North
Sold by:

Off Market:
Year Built: UNK

Dimensions: 145.5X137.5

Sold Price:

Virtual Tour

Mobility Score: 33-Minimal Mobility. ?

Remarks: This county setting just minutes from downtown Champaign gives you the best of both worlds. A beautiful ranch facts west for amazing sunsetviews. FeaturIng 4 bedrooms wIth 2 full baths, sun pordi, hot tub room, wonderful kitchen with granite countertops, backslash, new stainless appliances,and the downstairs Is ain-ently being used isa master suite, outside features lndLade stamped concrete and a large 4 plus ear garage. Have we mentionedlocated In highly so.aght alter Mahomet Schools! There are multiple adjacent lots for sale that can be purchased with thIs home, and behInd the houseanother that has areat rental Income from two fillers, come take a lock at It today.

_________________________________________

Square Footage Comments:
Level Square Footage Details: Upper Sq Ft 0, Main Sq Ft: 2015, FinIshed Lower Sq Ft 0, Unfinished Lower Sq Ft: 0, Above Grade Total Sq Ft 2015,Finished Basement Sq Ft 845, UnfinIshed Basement Sq N: 135, Total Basement Sq Ft 980, Aprox. Total Finished Sq N: 2860, Total Finished/UnfinishedSc Ft 2995

Lszal Desciotion: L019
Roan, Name Size l!y fljg Win Tnnt Room Namej Lsy&I fltin Win TrmtLiving Rooml2X23 Main Level Master Bedroom 12X13 Basement
Dining Room Not Applicable 2nd Bedroom 10X12 Basement

Kitchen 16X12 Main Level 3rd Bedroom 10X13 Main Level
Family Room 16X23 Main Level Carpet 4th BedroomIOXL3 Main Level

Laundry RoomBX8 Basement
Sun/flodda36XlZ Main Level Otherl6Xl2 Main Level

Room Heated

Interior Property Features:
Exterior Prooeitv Features:
Age: 31-40 Years, Rehab In 2004 Laundry Features: Roof:
Type: 1 Story Additional Rooms: Sun/Florida Room Heated, Other Sewe: Septic-Private
Style: Ranch Garage Ownership: Owned Water: Public
Exterior: Vinyl Siding Garage On Site: Yes Const Opts:
Air Cond: Central Air Garage Type: Detached General Info: None
Heating: Hot WaterlSteam Garage Details: Amenities;
latchen: Parking Ownership: Asmt mci: None
Appliances: Parking On Site: HERS Index Score:
Dining: ParkJng Details: Green Disd:
Attic: Driveway: Concrete Green Rating Source:
Basement Details: FinIshed Foundation: Green Feats:
Bath Amn: Exst Bas/Fnd: sale Terms:
Fireplace Details: Disability Access: No Possession: Closing
Fireplace Location: Disability Details: Dcc Date:
Electricity: 200+ Amp Service Exposure: Rural:
EquIpment Lot SIze: .25-.49 Acre Vacant: No
Other Structures: Lot Size Source: Relist:
Door Features: Lot Desc: Zero Lot line:
Wndow Features:

Internet Usting:YeS
VOW AVM:Yes

listing Type: Exclusive Right to Sell

Broker Private Remarks: would like to sell with the other two pin numbers, one Is the empty lot and one is the lot with thel traIlers on it, trailers can beremovedifvouwpnted

--
-

----
- - -

Coop Camp: 2.5% (on GrossSP)
ShowIng lnst: Use showing time

Mgmnt. Ca:
Owner: Owner of Record
Broker: RE/MAX Choke (95060) I (217) 359-3131

List Broker: Carol Meinhart (952201) on behalf of The SellingHomesl4-7 Team (T14465) /(217) 840-3328 / carol@sellinghomes24—7.com
— CclistBroker: —- -

- - -

- -

- MoreAgentContactmnfo:
Copyright 2021 MRED Ll.C - The accuracy of all information, regardless of source, including but not limited to square footages and lot sizes, Is deemed reliablebut not uaranteed and should be personally verified through personal Inspection by and/or with the appropriate professionals.NOT! : Many homes contaIn recording devices, and buyers should be aware that they may be recorded dunng a showing.
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Joel Ward Homes Marketing Plan

Day 1:
• The listing agreement is signed
• Professional photography and floor plan is ordered, and data is gathered to prepare listing. This

expense (approx. $150) is covered by Joel Ward Homes and included in our service.

Week 1:
• The property is listed in the MLS on the day photography is received.
• “For Sale” sign is placed in the yard and an MLS key box on the door.
• Promotional flyers are created and placed in the house, along with MLS info sheets.
• Open house is held (with owners’ consent) to increase initial interest. Email notice is sent to all

Realtors.
• Showings are tracked and all agents are contacted VIA PHONE for follow up interviews.
• Recommendation on pricing is made by the listing agent.

*please note that due to the time of the year, feedback will be monitored on a weekly basis to be
sensitive to the listing price. Should feedback indicate the subject is over-priced, a recommendation of
price reduction will be made.

30 Days from Listing;
• Should the subject not be under contract within 30 days, a detailed analysis of the market

segment will be provided. This will include an update of the initial market analysis, information
on new competitive listings, information on listings in the market segment now under contract,
and tracking of the most competitive listings prices and offerings.

• All feedback will be summarized, and recommendations will be made regarding price and
condition.

• A second Open House will be scheduled to attract buyers who may have missed the initial
listing.

Ongoing:
• The subject’s market segment will be analyzed every month to ensure the subject is competitive

with the market. It is the recommendation of Joel Ward Homes that Open Houses be held every
month to attract new buyers in the subject’s market segment.



Champaign County Association of REALTORS®
305 W. Burwash Ave., Savoy, Illinois 61874

EXCLUSIVE RIGHT TO SELL LISTING AGREEMENT

MLS Uniform Listing Agreement
(For use with all classes in conjunction with appropriate property data form.)

(DUAL AGENCY DISCLOSURE AND CONSENT INCLUDED)

In consideration of the services to be performed by Joel Ward Homes, Inc.

(Brokerage Company) hereinafter referred to as Company, and the commissions to be paid

by Champaign County Mental Health Board , (“Seller”), hereinafter

referred to as Seller, the parties agree that Company shall have the exclusive right to market and sell Seller’s

property described below upon the following terms and conditions.

Address: 3707 Englewood

Legal: Lot 715 Glenshire Sub No 7 & Replat of Lot 631 & 632 of Glenshire Sub No 6

Pin: 44-20-16-375-016 at a price of: $ 249,000 , free of liens, payable
as follows cash at closing

or, with Seller consent, for a lesser sum or upon other terms.

Per Illinois License Law Section 15.50 all licensees shall be considered to be representing the
consumer they are working with as the designated agent for the consumer. Company designates
Nicholas Ward (“Seller’s Designated Agent”), sales associate(s) affiliated with
Company as the only legal agent(s) of the Seller. Company reserves the right to name additional designated
agents when in Company’s discretion it is necessary. If additional designated agents are named, Seller shall
be informed in writing within a reasonable time. Seller understands and agrees that this agreement is a
contract for Company to effect a sale of Seller’s property and that Seller’s Designated Agent(s) is (are) the
only leg& agent(s) of Seller. Seller’s Designated Agent will be primarily responsible to effect the sale of
Seller’s property. Buyer’s Agent may show Seller’s property in accordance with the provisions of the “To
Show” line on property data form and Company in its sole discretion, may pay a part of the below
commission to such Buyer’s Agent.

Per Illinois License Law, Section 15.75, Seller’s Designated Agent(s) shall provide for Seller, at a
minimum, the following services; (I) accept delivery of and present to the Seller offers and counter offers to
buy, sell, or lease the Seller’s property or the property the Seller seeks to purchase or lease; 2) assist the
Seller in developing, communicating, negotiating, and presenting offers, counteroffers, and notices that
relate to the offers and counter offers until a lease or purchase agreement is signed and all contingencies are
satisfied or waived; and (3) answer the Seller’s questions relating to the offers, counteroffers notices, and
contingencies.

Seller understands and agrees that other sales associates affiliated with Broker, other than Seller’s
Designated Agent(s), may represent the actual or prospective buyer of Seller’s property. Further, Seller
understands and agrees that if the property is sold through the efforts of a sales associate affiliated with
Company who represents the Buyer, the other sales associate affiliated with Company will be acting as a
buyer’s designated agent. This is not considered dual agency.

Company is authorized in its sole discretion to determine with which brokers Company will cooperate.
and the amount of compensation that Company will offer cooperating brokers in the sale of Seller’s
property. Seller acknowledges that compensation offered may vary from Company to Company.

MLS EXCLUSIVE RIGHT TO SELL LISTING AGREEMENT PAG 4 REVISED 1/2011

S



DISCLOSURE AND CONSENT TO DUAL AGENCY

NOTE TO CONSUMER: THIS SECTION SERVES THREE PURPOSES. FIRST, IT DISCLOSES ThAT A REAL
ESTATE LICENSEE MAY POTENTIALLY ACT AS A DUAL AGENT. ThAT IS, REPRESENT MORE THAN
ONE PARTY TO THE TRANSACTION. SECOND, THIS SECTION EXPLAINS THE CONCEPT OF DUAL
AGENCY. THIRD, This SECTION SEEKS YOUR CONSENT TO ALLOW THE REAL ESTATE LICENSEE TO
ACT AS A DUAL AGENT. A LICENSEE MAY LEGALLY ACT AS A DUAL AGENT ONLY WITH YOUR
CONSENT. BY CHOOSING TO SIGN THIS SECTION, YOUR CONSENT TO DUAL AGENCY
REPRESENTATION IS PRESUMED.

The undersigned

___________________________________________________.

(“Licensee”/”Seller’s Designated Agent”),
(Insert name(s) of Licensee undertaking dual representation)

may undertake a dual representation (represent both the seller or landlord and the buyer or tenant) for the sale or lease
of property. The undersigned acknowledge they were informed of the possibility of this type of representation. Before
signing this document please read the following:

Representing more than one party to a transaction presents a conflict of interest since both clients may rely upon
Licensee’s advice and the client’s respective interests may be adverse to each other. Licensee will undertake this
representation only with the written consent of ALL clients in the transaction.

Any agreement between the clients as to a final contract price and other terms is a result of negotiations between the
clients acting in their own best interests and on their own behalf. You acknowledge that Licensee has explained the
implications of dual representation, including the risks involved, and understand that you have been advised to seek
independent advice from your advisors or attorneys before signing any documents in this transaction.

WHAT A LICENSEE CAN DO FOR CLIENTS WHEN ACTING AS A DUAL AGENT
I. Treat all clients honestly.
2. Provide information about the property to the buyer or tenant.
3. Disclose all latent material defects in the property that are known to the Licensee.
4. Disclose financial qualification of the buyer or tenant to the seller or landlord.
5. Explain real estate ternis.
6. Help the buyer or tenant to arrange for property inspections.
7. Explain closing costs and procedures.
8. Help the buyer compare financing alternatives.
9. Provide information about comparable properties that have sold so both clients may make educated decisions on

what price to accept or offer.

WHAT A LICENSEE CANNOT DISCLOSE TO CLIENTS WHEN ACTING AS A DUAL AGENT
I. Confidential information that Licensee may know about a client, without that client’s permission.
2. The price or terms the seller or landlord will take other than the listing price without permission of the seller or

landlord.
3. The price or terms the buyer or tenant is willing to pay without permission of the buyer or tenant.
4. A recommended or suggested price or terms the buyer or tenant should offer.
5. A recommended or suggested price or terms the seller or landlord should counter with or accept.

If either client is uncomfortable with this disc)osure and dual representation, please let Licensee know. You are not
required to sign this section unless you want to allow the Licensee to proceed as a Dual Agent in this transaction.

By initialing here and signing below, you acknowledge that you have read and understand this form and voluntarily
consent to the Licensee acting as a Dual Agent (that is, to represent BOTH the seller or landlord and the buyer or
tenant) should that become necessary.

Seller’s initials Seller’s inhials Dale

LicenseefSetler’s Designated Agent Date

MLS EXCLUSIVE RIGHT TO SELL LISTING AGREEMENT PAGE 2 of 4 REVISED 1/2011



Company is authorized to advertise the property through various print media, the internet or
other similar means or media and to display “For Sale” signs on the property, to install a lock box,
to photograph the property and use such photographs in negotiation for such sale, and to have
access to the property to show the same at reasonable hours and to submit this listing to the
CHAMPAIGN COUNTY ASSOCIATION OF REALTORS® MULTIPLE LISTING SERVICE
and to submit same to any other multiple listing service that the Company deems applicable; to
provide timely notice of status changes of the listing to the MLS; and to provide sales information
including selling price to the MLS upon sale of the property.

Seller understands that the information which Seller provides to Seller’s Designated Agent as
listing information will be used to advertise Seller’s property to the public, and it is essential that
this information be accurate. SELLER HAS EITHER REVIEWED THE MLS LISTING INPUT
SHEET AND REPRESENTS THAT THE INFORMATION CONTAINED [N IT IS TRUE AND
ACCURATE TO THE BEST OF SELLER’S KNOWLEDGE, OR SELLER UNDERSTANDS
THAT THEY HAVE AN OBLIGATION TO PROViDE ACCURATE, TRUTHFUL
INFORMATION TO BE PUT IN ThE MLS INPUT SHEET AND HEREBY PROMISES TO
FULFILL THIS OBLIGATION.

Seller is required by state law to complete a Seller Disclosure Form concerning the condition of
seller’s property. Seller understands that seller will be responsible for completing that form or
having it completed by appropriate inspectors or professionals and that the listing broker shall in no
way be responsible for completion of the Seller Disclosure Form or the content of the information
contained in the Seller Disclosure form.

Although Seller is listing Seller’s property in its present physical condition, Seller understands
that Seller may be held responsible by a buyer for any latent or hidden undisclosed defects or
concealed defects in the property which are known to Seller but which are not disclosed to the
buyer. If seller discovers any latent or hidden undisclosed defect in the property after the original
disclosure documents have been signed, said disclosure documents must be updated immediately to
include those defects.

Seller agrees to save and hold Company harmless from all claims, disputes, litigation,
judgments, and costs (including reasonable attorney’s fees) arising from Seller’s breach of this
agreement, from any incorrect information or misrepresentation supplied by Seller or from any
material facts, including latent defects, that are known to Seller that Seller fails to disclose. The
company is not responsible for vandalism, theft, or damage to the property.

Seller has been informed that home warranty options are available to them. Furthermore, seller
acknowledges they understand the Broker may receive a documentation preparation fee from the
home warranty company.

I UNDERSTAND AND ACKNOWLEDGE THAT IT IS ILLEGAL FOR EITHER THE AGENCY OR ME
TO REFUSE TO SHOW OR SELL TO ANY PERSON BECAUSE OF RACE, COLOR, RELIGION, SEX,
NATIONAL ORIGIN, ANCESTRY, AGE, ORDER OF PROTECTION STATUS, MARITAL STATUS,
PHYSICAL OR MENTAL HANDICAP, MILITARY STATUS, SEXUAL ORIENTATION, UNFAVORABLE
DISCHARGE FROM MILITARY SERVICE, OR FAMILIAL STATUS OR ANY OTHER CLASS
PROTECTED BY ARTICLE 3 OF THE ILLINOIS HUMAN RIGHTS ACT. THE PARTIES AGREE TO
COMPLY WITH ALL APPLICABLE FEDERAL, STATE AND LOCAL FAIR HOUSING LAWS.

Seller agrees to refer to Company all inquiries made to Seller and to cooperate with Company to
a reasonable degree to affect a sale. In the event of a sale Seller agrees to have an attorney of

MLS EXCLUSIVE RIGHT TO SELL LISTING AGREEMENT PAGE 3 of 4 REVISED 1/2011



Seller’s choice prepare a contract of sale and deed at Seller’s expense and to furnish at Seller’s
expense a merchantable abstract of title certified to date of sale or, at Seller’s option, to furnish an
owner’s title guarantee policy in the amount of the sale price.

If, during the term of this agreement, anyone, including the Seller, produces a purchaser, ready,
willing and able to purchase said property, or if, within 30 days after the expiration
of said term, a sale is made to any person to whom the property was presented by anyone, including
Seller, during said term, without incurring a commission to another broker, Seller agrees to pay
Company a commission of 5% of the Gross Sale Prke

For a residential property of four units or less, Seller shall not be obligated to pay said commission
if subsequently a valid listing agreement is entered into during the term of said protection period
with another licensed real estate broker and a sale, lease, or exchange of property is made during
said protection period. Said commission shall be paid on closing the sale herein contemplated,
which in the case of a sale on contract for deed shall be at the time Buyer and Seller execute the
initial contract or agreement for deed. In the event of Seller’s failure or refusal to pay a
commission which becomes due under this agreement, Seller agrees to pay all the costs incurred by
Company to collect same, including reasonable attorney’s fees.

The term “sale” as used herein shall be construed to include any exchange to which Seller
consent in writing. In the event of an exchange of properties, the “sale price” shall be the listed
price of the property at that time for the purpose of computing commission. In the event of Dual
Agency, Company is authorized to represent and to receive compensation from both parties
provided that Seller is advised of Company’s dual interest prior to acceptance of the exchange
proposal.

When a contract to purchase is entered into for the purchase of Seller’s property, the Buyer
may deposit earnest money with Company. Company will hold any such earnest money in a
special, non-interest bearing escrow account on behalf of the Buyer and Seller. At closing, the
earnest money will be disbursed according to the terms of the contract to purchase.

This contract shall be binding upon and inure to the benefit of the heirs, administrators, successors,
and assigns of the parties hereto. No amendment or alterations in the terms hereof shall be valid or
binding unless made in writing and signed by the parties hereto. If more than one purchaser or
more than one seller are involved or if the company, the purchaser or the seller is an entity other
than a natural person, the pronouns and grammatical structure shall be understood to conform. This
agreement shall become effective on acceptance by Company and will terminate on
11/30 ,2021 . Seller acknowledges receipt ofa copy of this agreement and
all attachments. The attachments include the following: [HERE LIST ALL ATFACHMENTSj: -

Accepted:

_________________________,20 _____

Seller:

____________________________

By:

___________________________________________

Seller:

______________________________

5ignature of Listing Broker or Authorized Agent for company
Addr ss

___________________________________

Time: Date:

MLS EXCLUSIVE RIGHT TO SELL LISTING AGREEMENT PAGE 4 of 4 REVISED 1/2011



Estimated Equity Calculation

Client Name: Champaign County Mental Health Board
Property Address: 3707 Englewood, Champaign
Date of Closing:

Sale Price $249,000.00

Brokerage Fee@ 5% $12,450.00
Attorney $500.00
Title Insurance $734.55
50% Title Search $50.00
Closing Protection Letter $50.00
Real Estate Taxes $0.00
Revenue Stamps $373.50
Total Payoff & Closing Costs $14,158.05

Estimated Net Equity $234,841.95

Estimates are derived from sources deemed reliable but are not guaranteed.
Actual closing figures will be determined by your attorney prior to closing.
If real estate taxes as escrowed, the balance in the escrow account will be
refunded to the homeowner.



From: Nick Ward
To: Lynn Canfield
Subject 3506 Royal Oak Usting Bid
Date: Friday, July 9, 2021 2:08:35 PM
Attachments: Brokeraae Recun,e.pdf

July 2021 Market Uodate.odf
JWH Company Info odf
3506 Royal Oak CMA.xlsx
3506 Royal Oak Ct-IA doo<
Royal Oak Lisitna Apreement.odf
Eouity Sheet -3506 Royal Oak Ct.xlsx
Royal Oak flynn Sales.odf
Royal Oak Como Listinp,pdf

Hi Lynn,

I’ve included quite a bit of information below, and please let me know if you have any
questions. I recommend reviewing the documents in the following order:

1. My resume & Joel Ward Homes Company Info
2. July 2021 Market Update
3. Royal Oak CMA word document
4. Royal Oak CMA excel document
5. Comparable listing and sales documents (if curious, this is the information the analysis is
based on)
6. Marketing plan
7. Listing agreement
8. Equity Sheet

Regarding selling the properties together: I recommend marketing the properties individually
as packaged properties usually sell at a discounted rate, the price of these homes is above what
investors are typically seeking, and the market for houses like this is extremely hot and has
virtually no inventory.

Since the market is currently very hot, it is unlikely the house will remain on the market for
longer than 30 days if priced appropriately. For this reasdn, I will keep a very close eye on the
number of showings and feedback, though my recommendation of list price is to increase the
likelihood of a quick sale. I also want to note that the commission of 5% will be split evenly
with the buyer’s agent. This commission covers all fees for our company, and I have included
an approximation of the county’s proceeds following a sale. Prior to acceptance of an offer, I
will update this document. Please let me know if you have any question&

Thank you,

Nick

Nicholas Ward I Designated Managing Broker IL Licft47l .020454
Joel Ward Homes, Inc I

P; 217-355-4999 / M: 217-840-0388 I F: 217-355-3903

A: 3113 Village Office Place, Champaign, Illinois 61822



Nicholas Ward, Managing Broker

Experience

-5 Years as Property Manager with Joel Ward Homes
-S Years as Licensed Real Estate Broker
-4 Years valuation experience as a Real Estate Appraiser
(over 2000 hours of practice completed)

This allows me to stay more informed on market
trends and conduct more thorough research then
typical for Real Estate Brokers. The benefit to you
is more reliable information to base decisions upon.

Licenses
- Licensed Real Estate Managing Broker — State of Illinois
- Certified Residential Real Estate Appraiser — State of Illinois

Professional Affiliations
-Champaign County Association of Realtors — Member of the Education Committee, Member Services,
and Professional Development Working Group; and Chair of the YPN Working Group.
-Illinois Association of Realtors
-National Association of Realtors
-Central Illinois Rental Property Professionals

Education
- Illinois State University, Bachelor’s Degree, Marketing

-Interpersonal selling and marketing
-Consumer Behavior
-Market research and analysis

- Basic Appraisal Principles, Appraisal Institute
- Basic Appraisal Procedures, Appraisal Institute
- 15-hr National Uniform Standards of Professional Appraisal Practice,
- Residential Site Valuation and Cost Approach, Appraisal Institute
- Residential Report Writing and Case Studies, Appraisal Institute
- Residential Sales Comparison and Income Approach, Appraisal Institute
- Residential Market Analysis and Highest & Best Use, Appraisal Institute
-Advanced Residential Report Writing and Case Studies, McKissock
-Statistics, Modeling, and Finance in Real Estate, McKissock

Appraisal Institute

471.020454

556.005184



Top Five Reasons to Choose Joel
Ward Homes to Market Your Home

rJ
Reason #1: Experience. There are very few brokerage companies that
can equal our over 30 years’ experience in real estate brokerage and ap
praisal. We have assisted hundreds of families in successfUlly marketing

their home. From the initial marketing activities though contract negotiations and
closing, you benefit from our suggestions and recommendations based upon this
wealth of experience.

Reason #2: Smaller, Independent Company. Many REALTORS ton day work for large mega-companies which are unable to provide the in

_______

dividualized attention which each of our valued clients deserve. At Joel
Ward Homes, we give our clients the best of both worlds: Exposure to

the entire real estate market through the Multiple Listing Service (just like the big
companies) together with personal, individual service. Our commitment to each of
our clients is to market their home as if it were our own.

Reason #3: You are in Charge. That’s right—Our philosophy is that
because you own your home, you should be in charge of making deci
sions on pricing and marketing. Our role is to provide you with the in
formation, recommendations, technology and resources to successfully
market your home. You make the decisions and we will do the work to

implement your decisions.

Reason #4: Personal Service. Some real estate agents have hired assis
tants or “client care” staff to work with you in marketing your home.
When you choose me to sell your home, you will be working directly
with me as your REALTOR. Our support staff is just that—a staff
trained to support my efforts in effectively exposing your home to the

market.

Reason #5: Integrity. Our commitment to you is to employ our

FJ knowledge, experience and resources to produce the results you want—a

_______

sale of your home at the highest possible price. We promise to always
tell you the truth and to do what we say we will do. You can count on it.

JOEL WARD HOMES



fl JOEL WARD HOMES REALTORS®

My Commitment to You

• I promise to promote your best interests at all times in the sale of your home.*

• I promise to always tell you the truth, and to disclose to you any relevant information I have
about your home and about the market generally.

• I promise to carefully research and analyze the market concerning your home in order to
provide you with accurate pricing recommendations.

• I promise to work with you in the development of a Comprehensive Marketing Plan for your
home.

• I promise to actively market your home in accordance with the Comprehensive Marketing Plan
upon which we have agreed.

• I promise to keep you informed concerning my marketing activities and MLS showing activities
as frequently as you wish.

• I promise to assist you in successfully negotiating the sale of your home at the highest price and
on the terms most favorable to you.*

• I promise to assist you in any necessary negotiations with the buyer following the professional
home inspection.

• If you wish, I promise to refer you to a selection of well-regarded real estate attorneys.

• I promise to coordinate closing activities with your attorney, and to represent you at closing as
your REALTOR.

• Throughout our relationship, I promise to keep confidential any confidential information you
share with me.

Subject to the requirements of dual-agency, if applicable.

3113 Village Office Place, Champaign, Illinois 61822 I 217-355-4999
www.joelwardhomes.com
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Real Estate Market Update

July 2021

By Nick Ward

Solid information about our local market is helpful for everyone, and especially for our clients who are
thinking about entering into a real estate transaction this year.

This update is based upon information supplied by the Champaign County Association of REALTORS

Multiple Listing Service for all attached and detached single-family

properties in Champaign, Savoy or Urbana. It is important to keep in

mind that specific segments of the market may have performed better

or worse than the overall market analyzed below.

Comparing the Last 12 Months with the Previous 12
Months

For the most recent twelve months (07/01/2020-06/30/2021) the

MIS reported 2,033 sales with a median sale price of $175,000 and

a reported average marketing time of 66 days. For the prior twelve

months (06/01/2019-05/31/2020) the MLS reported 1,722 sales

with a median sale price of $162,500 and a reported average

marketing time of 89 days.

This shows an increase in the number of sales of 311 homes or

18.1%. The median sale prices saw a 7.7% increase. There are

currently 202 homes on the market with an average marketing

time of 93 days. This results in a 1.2-month supply of homes in

inventory, which is a significant shortage relative to historical supply demand relationships in this
market.



Number of Sales By Month
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Interest Rates

The Interest Rate Story: For most of 2017, 30-year fixed rate mortgages were available from 3.75% to
4.125%. Interest rates increased rapidly in January and February of 2018 and had remained relatively
stable within the range of 4.5% to 4.75%. In September 2018, rates moved as high as 5% before starting
to decline as the year ended, Rates in 2019 began to decline, with a significant decline in the last
month.

In 2020, rates varied from 3.5% to 3.6% through March. Since then, and with the advent of the novel
coronavirus pandemic and the Federal Reserve cutting the interest rate, rates have been more volatile
and fluctuating within the 2.5% to 3.5% range. Currently, 30-year fixed rate mortgage financing is
available at 3.232%. Please note that the interest rate can vary significantly between lending institutions.
Contact your Joel Ward Homes agent for recommendationsl

Local Employment Analysis

The close connection between employment levels and the strength of housing markets has been well
established, both locally and on a national basis. In May 2021 (the last month for which data has been
published) there were 103,328 employed people in Champaign County and an unemployment rate of
4 - 4 %. In May 2020 there were 91,222 people employed with an unemployment rate of 10.2%. This
results in a 13.3% increase in the number of people employed. This increase in the unemployment rate
can be attributed to the Covid-19 pandemic. It is also important to note that the unemployment rate is
returning to the range of what it had been prior to the pandemic.



What follows is a graph showing the number of jobs in Champaign County, by month, based upon
non-seasonally adjusted U.S Bureau of Labor Statistics data.
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It is most notable that there is a significant shortage of homes in inventory, which is putting upward
pressure on sales prices. This is most likely due to the combination of pent-up demand being released,
along with the historically low interest rates.

What does this mean to the home seller? The significant shortage of homes in inventory makes this a
strong seller’s market. Many market segments are seeing multiple offers and marketing time of less
than one week. Sellers should be prepared to handle these situations and expediated marketing times.
Contact your Joel Ward Homes REALTOR for the best optionsl

For buyers, the historic low interest rates are continuing their trend of remaining under 4.0%. However,
the current supply of homes in inventory, especially in Champaign-Urbana, is exceedingly low, which is
likely going to make it more difficult to find suitable housing. This makes it even more important for
your REALTOR to stay current on all homes which are listed for sale and meet your criteria.
Additionally, buyers should be prepared to bring full price offers on homes in many market segments
and should be ready to proceed as quickly as possible.
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Conclusions
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Overall, Champaign-Urbana real estate has proven to be a good investment over time with an

average annual appreciation rate of 2.6% since 2000, and this includes the 2009-2013 financial

crisis and recession.

Remember that each particular segment of the market is different. If you are thinking about selling

your home, or buying one, the best decision is to contact your Joel Ward Homes REALTOR to obtain

current information about the specific segment of the market relevant to your property.

cz

III



Real Estate Market Report

3707 Englewood, Champaign

As of July 9th, 2021

OVERALL MARKET CONDITIONS: See attached “July 2021 Market Update.”

SPECIFIC MARKET CONDITIONS: At the current time, for one-story detached homes
in Champaign and Savoy with 1,500 to 2,500 square feet of living space, listed or sold
from $160,000 to $260,000, the MLS reports 125 sales in the prior year with a median
sale price of Sl99,900, and an average marketing time of2l days. Comparing the year
over year data for this market segment, there was a 19.1% increase in the number of sales
(125 and 105 the year prior), a 2.0% increase in the median sales price (within the range
of stable), and a 47.5% decrease in average marketing time. Currently there is I listing in
this market segment with a marking time of 4 days. This results in a 0.1-month supply of
homes in inventory which is in balance relative to the overall market at 1.2-months of
supply. Please note that the current supply and demand relationship is in a historic state
of shortage compared to the 5-year average of 3.2 months of supply.

SUBJECT HISTORY: The subject was purchased in 2015 for $175,000 and has been
used as an assisted living home since.

MARKETiNG STRENGTHS: The primary strength of the subject is that it has been
updated with handicap accessible amenities and doors, a feature that is unique in our
market. It is located on a cul-de-sac, which many buyers find desirable

MARKETING CHALLENGES: The primary marketing challenge will likely be the
subject’s proximity to the interstate as some buyers prefer a quieter location.

COMPETITIVE LISTINGS: MLS data sheets on all competitive listings are attached.
There is only one current competitive listing, and it is 2514 Worcester. It is approx. 500
square feet smaller than the subject but is more updated.

RECENT SALES OF SIMILAR HOMES: MLS data sheets and a “Price Adjusted
Comparables” sheets are attached. Please note that comparable sale #1 appears to have
sold below market value and has therefore been excluded as an indicator of likely sales
price for the subject. Of these comparable sales, #2 and #3 are the most similar due to
their proximity to the subject.



SUMMARY OF CONCLUSIONS AND RECOMMENDATIONS: “Price Adjusted
Comparable Sales” indicate a likely sale price in the range of $208,000 (rounded) to
$238,000 (rounded). With an average sale to list price ratio of 97%, this would indicate a
list price in the range of $214,500 to $245,000 (rounded). The significant shortage of
homes indicates that an initial list price at the upper end of the range is most appropriate.
However, it should be noted that we are nearing the end of the prime marketing season
for our market. Based on this, a recommended list price of $239,000 is recommended to
increase the likelihood of a timely sale. Close attention should be paid to the number of
showings in the first week, and the price reduced as needed. I will handle this and will
make a recommendation at the end of the first week, and then again weekly as needed.

STATE OF ILLINOIS MANDATED DISCLOSURES:

INTENDED PURPOSE: The intended purpose of this Comparative Market Analysis
(CMA) is to provide information, analysis and recommendations to assist the homeowner
in pricing their property.

PROPERTY INTEREST: The property interest being considered in this CMA is a fee-
simple interest.

SCOPE OF WORK: The subject property’ was inspected and its strengths and
weaknesses with respect to its marketability were analyzed and reported. The subject’s
market segment defined. The market segment was analyzed to determine the supply and
demand relationships, to identify those competitive properties most similar to the subject
and to identify those sold properties most similar to the subject. A se’ection of sold
properties was made, and a “Price Adjusted Comparable” analysis was made, making
quantitative adjustments to comparable sales intended to produce a indicated likely sale
price of the subject. In the context of existing and expected overall market conditions,
the above information and analyses were reconciled to produce a recommended list price
range for the subject.

CMA NOT AN APPRAISAL: This is a comparative market analysis, not an appraisal of
the market value of the real estate and was prepared by a licensed real estate broker or
managing broker, not by a state certified real estate appraiser acting in his or her role as a
state certified real estate appraiser. (Note that Nicholas Ward is a licensed residential real
estate appraiser acting only in the role of managing broker in relationship to this client.)

Respectfully Submitted,
Nicholas Ward, Managing Broker

2
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719/2021 Nicholas Wand i oonnectMLS

Detached Single MIS #:11148255 List P,lct:$199,900
Status: NEW List Date; 07/06/2021 OrIg List Puce: $199,900

Axea: 6007 List Dt Rec: 07/ 0812021 Sold Price:
Address: 2514 Worcester Or, Champaign, IL 61821

Directions: South on Nell St., right on Kirby Aye, left on Scottsdale, right on Worcester.
Mkt. Thi,e (LstfYot):4/4

Contact: Corwesste,n:
Financing: Contigency:

Bit Before 78: No Curt. Leased:

Sold by:

Oft Market:
Year Built: 1987

Dimensions: 65 X 100
Ownership: Fee Simple

Corp Limits:Champaign
Coordinates:

Rooms: 5

Subdivision:
Township: Champaign

Grid #:48
Bathroorns2 /0
(fulWhalfl:

Bedrooms: 3 Master Bath: Full
Basement: None Bsmnt. Bath:No

Mobility Score: 46- Fair Mobility! ?

Remarks: This channlng 3 bed/2 bath home could be just what you are looking for! It offers an open concept with the living room & kitchen flowingtogetiierto make those special memories with family and friends alike. Th. kitchen was completely renovated recently wTth beautiful new cabinets,granite countertops, and featuring stainless steel appliances. You’ll fall in love with the climate contolied four seasons room offedng dual skylights andviews in three directIons. The master bedroom Is quite large (17 x 13), has a walk-In closet, and It Is positioned away from the secondary bedrooms on theother side of the house. The secondary bedrooms are aba quite large. Th. house also offers a fenced in back yard, as well as a two car garage. Thefurnace, air conditioner. & wate, heater were reolaced in 2fl7. This house is totally move-in ready and offers you a lot of bang for our budclliSchool Data Assessments NiscelareousElementary: UnIt 4 Of ChoIce (4) Amount: $0 Waterfront: NoJunior High:Champeign/Middie Call UnIt 4 3514701 (4) Frequency:Not Appx SF: 1637High School: CentennIal (4) SF Source: Other
Bldg. Assess, SF:

Acreage: 0. 15

Applicable
Special Assessments: No
Special SerqiceAsea:No

Master Association No
Master Assc. Freq.: Not

Required

Age: 31-40 Years
Type: IStory
Style: Ranch
Exterior: Vinyl Siding, Brick
Air Cond: Central Air
Heating: Gas, Forced Air

f&2dflg Win Trmt
Carpet

Wood
LamInate

Carpet

Itchen: Eating Area-Breakfast Bar
Appliances: Oven/Range, Microwave, Dishwasher,
Washer, Dryer, Disposal

Attic: Pull Down Stair
Basement DetaiLs: Crawl
Bath Anin:
Fireplace Details:
Fireplace Location: Family Roam
Electricity:
Equipment:
ceher Structures: Shed(s)
Door Features:

Laundry Features;
Addieon& Rooms: Sun/florida Room
Garage Ownership: Owned
Garage On Site: Yes
Garage Type: Attached
Garage Details: Garage Door Opener(s),
Transmitter(s)
Parking Ownership:
Parking 0” Site:
Parldrg Details:
Driveway;
Foundation:
Exst BasfFnd:
Disability Access: No
Disability Details:
Exposure: S (South)
Lot Size: Less Than 25 Acre
Lot Size Source:
Lot Desc: Fenced Yard

Not Applicable

Roof: Asphalt!Glass (Shingles)
Sewer: Sewer-Public
Water: Public
Const Opts:
Genera! Info: School Bus Service
Amenities:
Asnt Ir.cl: None
HERS Index Score:
Green Disd:
Green Rating Source:
Green Feats:
Sale Terms:
Possession: Closing
Ccc Date:
Rural:
Vacant:
Re] lot
Zero Lot Une:

Window Features:
Gas Supplier: Ameren
Electric Supplier: Ameren

Internet L]stlng:Yes
VOW AVN:Yn

Listing Type: Exclusive Right to Sell
Coop Comp: 3¼ (on Gross SP)

Showing Lnst: Showings to start on FrIday, July
9th at 2:30 PM and continue
untIl 6:30 PM an Sunday, July

Remarks on Internet?; Yes
VOW Convnents/Reviews; Yes

Holds Earnest Money: No
Mdl. Sales Info.: None

Cont. to Show?:

Addr on Internet?: Yes
Broker Notices:

Lock Box: Supra -Blue IBox
Special Comp Info:None

Expiration Date:

Virtual Tour

Model:
County: Champaign

N Flreplaces:1
Parking: Garage

N Spaces:Gar.2
Parking md. In Prlce:Yes

Tax
Amount: $4,371.54

PIN: 452022129012
Mult PINs:
Tax Year: 2020

Tax Exmps: Homeowner

Leoai Descriotlon: LOT 222 STRATFORD PARK NORTH SUB 2
Room Nan.ejjg

Ltvirig Room 17X17
Dining Room

Kitchen 13X11

Square Footage Corrirnents: Sq Ft measurements provided by Photography Solutions.
LeveI Square Footage Details: Upper Sq Ft 0, MaIn Sq Pt: 1637, Finished Lower Sq FL: 0, unfinished Lower Sq Ft 0, Above Grade Total Sq Pt: 1637,Finished Basement Sq Ft 0, Unfinished Basement Sq Pt: 0, Total Basement Sq Ft 0, Aprox. Total FinIshed Sq Ft: 1637, Total Finished/Unfinished Sq Pt:1637

Level
MaIn Level
Not Applicable
Main Level

Room Name Size igygj
Master Bedrooml7Xl3 Main Level Carpet

2nd Bedroornl3xlo Main Level Carpet
3rd Bedrooml4Xll Main Level Carpet

Win Trrnt

Famity Room Not Applicable 4th Bedroom
Laundry Room

Sun/florida 14X11 Main Level
Room

Interior Property Features: Skylight(s), Hardwood Floors, lot Floor Bedroom, 1st Floor Laundry, 1st Floor Full Bath, Walk-In Closet(s), Open Floorpian, SameCarpeting, Granite Counters
Exterior Property Features:

Broker Private Remarks: Showings to start on Friday, July 9th at 2:30 PM and continue until 6:30 P14 on Sunday, July 11th. Please call/text listing agent at217-202-0924 to schedule your showing appointment Please do NOT use showing time. Refrigerator is not included wIth appliances.

https:l/conneclsnlsl.mredliccom/sam/misjsp?modula=searoh&encurl=search/search 1/2



7)912021 Nicholas Ward I oonnectMLs

Detached Single MLS 4’: 10962692 LIst Price: $175,000
StabJs;CISD List Date;01j04/2021 Orig List Price:$175,000

Area; 6007 List Dt nec: 03/19/2021 Sold Price: $170,000
Address: 3310 Roxford Or, Champaign, XL 61822

Dl,ectons; From Kirby Are: South on Maynard Drive, Right on Roxfrwd Dr. Home Is
on Right

Sold by: Nick Taylor (950496) on behalf of Th€
Nick Taylor Team (T14648) / RE/MAX
REALTY ASSOCAThS-MAHO (95005)

losed:03/ 19/2021 Contrad:02/09/2021
Off Market:02f09/2021 flnandng:Cash
Year Built: 1978 BIt Before 78: No

Dlmegs[ons; 80 X 114.54
Ownershp; Fee Simple SubdMsion;

w/ HOAssn.
Corp Limits: Champaign Township: Champaign

Coordinates: Grid#;O
Roorns:8 Bathrooms 2 / 0

(hill/h
Bedrooms:4 Master Bath:Shared
Basement: None Bsnint. Bath:No

Mobility Score: 40- Fair Mobility! ?
Renajics: Soawilna ranch in wL.*.4sZZ ivision. Vaulted ceilings, wood bumk. stove, large bedrooms. rented yard. New HVAC.School On MiscellaneousEio,letry: UnIt 4 Of Choice (4) Asnothlt$170 Amount: $3,900.62 Waterfront; NoYunior High: UnIt 401 Choke (4) Frequency: Annual PIN:032021229008 Appx SF;21Q6’High Sd,cd: centennial (4) SpecIal Assessments: No Mult PINS: SF Source: OtherSpedalservlceArea:No TaxYear:2019 Bldg. Assess. SF:

Master Association:No Tax Exmps: Homeowner Acreage:Master Assc. Freq.: Not Required
Squse Footage Comments: Measured using Matteiport scanner- deemed reliable but not guaranteed.

‘Level Square Footage Details: Upper Sq ft 0, Main Sq Pt: 2106, FInished Lower Sq Pt: 0, UnfinIshed Lower Sq Ft 0, Above Grade Total Sq Ft: 2106,Finished Basement Sq Ft 0, Unfinished Basement Sq Ft: 0, Total Basement Sq Pt: 0, Aprox. Total FInished Sq Pt: 2106, Total Finished/Unfinished Sq Ft2106
Legal Descfioton: LOT 109 MAYNARD LAKE 5Th SUB

Room Name She LnI fjgg,ng Win Trmt Room NameLe f1291!ng Win TrmtLiving Roomi4X2l Main Level Master Bedroom 13X17 Main LevelDining Room flXl3 Main Level 2nd Bedroom 11X18 Main LeveliGtdienl4Xl3 Main Level 3rd Bedroom 1SX11 Main LevelFamily Room 12X11 Main Level 4th Bedroom 10X12 Main LevelLaundry Room 8X8 Main Level
Foyer 10X13 Main Level

Interior Property Features: Vaulted/Cathedral Ceilings, Beamed Ceiiings
Exterior Prooerty Features:
Age: 41-50 Years Laundry Features: Roof: Asphalt/Glass (Shingles)
Type; I Story Additional Rooms; Foyer Sewer; Sawer-Public
Style: Rand. Garage Ownership: Owned Water; Public
Exterior: Brtdç Cedar Garage On Site: Yes Const Op;
Air Cond: Cenfral Air Garage Type: Attached General Info; None
Heating: Gas Garage Details: Amenities:
iotd,en: Parking Ownership; Asmt md; Other
Appliances; Dishwasher, Refrigerator, Cooktop, Parting On Site; HERS Index Score;Oven/Built-In Parting Details; Green Disci:Drning; Driveway; Green Rating Source;Attic: Foundation; Green Feats;Basement Details: Crawl

Sale Terms;Bath Asnn; Disability Access: No Possession; ClosingFireplace Details: Wood Burning Stove Disability Details; Ccc Date;Fireplace Location; Living Room Exposure: Rural:Secthclty; Lot Size: Less Than .25 Acre Vacant;Ecuipment; Lot Size Source; Other Rehst;Other Structures: Lot Desc: Fenced Yard, Mature Trees, Sidewalks, Zero Lot Line:Door Features: Streetlights
Window Features;
Broker Private Remarks; ‘SIGNED CONTRACT RECEIVED 2/9/21’ AS-IS SALE strongly preferred. 4/2/2 ranch home with approximately 2,000-2,100 SF1Great prIvacy-fenced yard. New HVAC 2020. Highly desired Maynard Lake subdivision. Larce bedroomsl
Internet Listirig:Yes

VOW AVN: No
Listing Type: Exdusive Right to Sell
coop Comp:3% (on Gross SF)

Showing Inst ‘SIGNED CONTRACT RECEIVED
2/9/21 - may still show.’
Piease ‘TEXT Carrie at 217-621-
2527 and waitfor
confirmation. Showings wili be
confirmed in the order requests
are received.

Mgmnt Co: Maynard Lake Homeowners
Association

Owner;Kllndworth Ph 4’;
Broker: RE/MAX REALTY ASSOCIATES-CHA (95122) ((217) 352-5700

list Broker: Carrie 3ohnston (952626) / (217) 352-5700 I cartte@homesbycarrie.com
Coustsroker:

-

MoreAgentContactlnfo:
j CopyrIght 2021 MRED LLC - The accuracy of all information, regardless of source, including but not limited to square footages and lot sizes Is deemed reliablebut not guaranteed and should be personally verified throuqh personal Inspection by and/or with the appropriate professionals.

httpsJiconnectrnlsl
1/2

Mkt. lime (La/Tot): 37/37

Consions:
Contingency:
Curr. Leased:

Model;

County: Champaign
* Fireplaces:1

Parting; Garage

4’ Spaces;Gan2
Parking md. in Price; Yes

Remarks on intemet?:Yes
VOW Comments/Reews: No

Holds Eamest Money: Yes
Mdl. Sales Info.: None

Cont. to Show?;

Contact Name; Maynard Lake Homeowners
Associa

Addr on Internet?: Yes
Broker Notices;

Lock Box;
Special Comp Info: None

Expirat.on Date;

Phone:(111) lit-lilt

Broker Owned/Interest: No



7/9)2021 Nicholas Ward I connectMLs

__

Lty
Main Level
Not Applicable
Main Level
Main Level

Interior Property Features: let Floor Bedroom
Exterior Prcoetv Features: Patio
Age: 41-50 Years
Type: lSto.y
Style: Rand.
Exterior: Brith
Air Cond: Central Air
Heating: Gas, Forced Air Garage Details:
Ktchen:
Appliances: Oven/Range, Microwave, Dishwasher, Parking On Site:
Refrigerator, DIsposal Parking Details:
Dining: Driveway:
Attic: Fourdation:
Basement Details: None Exst Bas/Fnd:
Bath Amn:
Fireplace Details:
Fireplace Location: Living Room Exposure:
Electridtr
Equipment: i’d-Cable, CO Detectors
Other Structures:
Door Features:
Wndow Features:

-

Detached Single MIS 1:10623591
Status:CLSD List Date:03/10/2020

kea:6007 Ust ft Rec:03/10/2020
Address: 3304 Roxford , Champaign, IL 61822

E:irectons:Kirby, South on I4aynard, west or Roxford.
Sold by: Ryan Dallas (952140) or behalf of Ryan

Dallas Real Estate (T17048) / RYAN
DAlLAS REAL ESTATE (95386)

closed:Q$/07/2020 Contsact: 06/1312020
Off Market: 06/13/2020 Flnandng: FHA
year Built: 1978 BIt Before 78: No

Dimensions: 67.41X160X146. 10X11S.54
Ownership: Fee Simple Subdivision: Maynard

Lake
Township: Champaign

Grid #:47
Baiivoonisl / 0
(full/half):

Bedrooms:4 Master Bath: Full
Basement:None Bsmnt. Bath:No

Mobility Score:40 - Fair Mobility! 7

List Price: $229,900
Orig List Price: $229,900

Sold Price: $225,000

Mkt lime (Lst/Totj:68/96

Concess ions:
Contingency:
Curr. Leased:

Model:

County: Champaign
* flreplaces:1

Parking:Garage

I Spaces: Gar.2
Parking md. In Price:

MIscellaneous
Waterfront: No

Appx SF: 2180
SF Source: Other

Bldg. Assess. SF:
Acreage:

jnq Win Trmt
Carpet

Carpet
Carpet

f4rnker Private Remarks: Preannroued buyers only. Home has been insnected, Insoection in attathn,entc.
Internet Llstlng:Yes

VOW &VM:No
Listr.g Type: Exdinive RIght to Sell
Coop Comp:3% (on GrosssP)

Showing lnst: 24 Hoar Notice. Use Showing
Time. Showing Monday
Through Friday can only be
Iron 5:00pm to 7:00pm Must
wear mask and gloves

Remarks on Internet?: Yes
‘SOW Canvoents/Reviews: Yes

Holds Earnest Money: No
Mdl. Sales Info.: None

Cant, to Show?:

Addr on Intemet7:Yes
Broker Notices:

Lod Box:
Special Comp Info:Varlable

Expiration Date:

Phone:
Broker Owned/Interest: No

More Agent Contact Info:

Corp Umits:Unincorporated
Coordinates:

Rooms: 7

Remarts Wonderful updated rand. In popolar Maynard Late. ThIs 4 bedroom, 2 bath home has over 2100 square feet of living space. Updated eat Inkitchen complete with center Island and .11 the applIances. Living room wIth fireplace, separate large lanilly room, master suite with remodeled bath,full bath with double vanity and 3 generous sized bedrooms. Enjoy lower coonty taxes! Additional offerings Include, huge patio, fenced yard and 2 orcaraoe. ConvenIent to shocolne dinina, parks and Cane at the Fields.
School Data

_________

__________

Elementary: UnIt 4 Of Choke (4)
Junior High: Champaign/Middle Call Unit 4351-3701(4)
High School: Centennial (4)

Assew.enta
Amount: $170

Frequency: Annual
Special Assments: No
Spedal Service kea:No

Master Association:
Master Assc. Freq.:

Tax
Mount: $3,688.06

PIN: 032021229011
Mult PINs:
Tax Year: 2018

Tax Exrnps: Homeowner

Room Name Size
Living Room t4X21

Dining Room
lGtchenl4Xll

Famity RoornlSXZ2
Laundry Room

Square Footage Comments:
“Level Square Footage Details: Upper Sq Pt: 0, Main Sq Pt: 2180, FInIshed Lower Sq Ft: 0, UnfInished Lower Sq FL: 0, Above Grade Total Sq Pt: 2180,FInIshed Basement sq Ft 0, UnfinIshed Basement Sq Pt: 0, Total Basement Sq Ft: 0, Aprox. Total Finished Sq Pt: 2180, Total Finished/Unfinished Sq Ft2180
Ipoal Descriodon: LOT 106 MAYNARD LAKE 5TH SUB

Win Trmt Room Naniej ffj
Carpet Master Bedroom 17X11 Main Level

2nd Bedroom 13X15 Main Level
Ceramic Tile 3rd Bedroom 12X14 Main Level
Carpet 4th Bedroom 12X10 Main Level

Laundry Features: Roof:
Additional Rooms: No additional rooms Sewer: Sewer-Public
Garage Ownershp: Owned Water: Public
Garage On Site: Yes Const Opts:
Garage Type: Attached

Parking Ownership: Asmt mci: None

General info: None
Amenities:

I-{ERS Index Score:
Green Disci:
Green Patng Source:
Green Feats:
Sale Terms:

Disability Access: No Possession: Closing
Disability Details: Ccc Date:

Lot Desc:

Lot Size: Less Than .25 Acre Vacant:
Lot Size Source: Relist:

Rural:

Zero Lot Line:

Mgmnt. Co: Contact Name:
Owtier:iohn and Robin Scott Ph I:
Broker: OW REALTY LLC-CHA (95404) / (217) 4806477

List Broker: Bill Utnage (952067) 1(217) 480-6477 / billcuhometeam.com
Coust Broker:

CopyrIght 2021 MRED LLC - The accuracy of all Information, regardless or source, including but not limited to square footages and lot sizes, is deemed reliablebut not guaranteed and should be personally verified through personal Inspection by and/or with the appropriate professionals.
-

OCE: Many homes contain mceMing devices, and buyers should be aware that they may be recorded during a showing.
MLS I: 10623591 Prepared By: Nicholas Ward I JOEL WARD HOMES, INC I 07/09/2021 12:52 PM

htlpsJ/conneclmlsl
1/1



7/9/2021 Nicholas Ward connectMLS

Sdieel Data
Elenientary:Unit 4 Of choke (4)
Junior 1-11gb: UnIt 4 Of ChoIce (4)
High School; CentennIal (4)

BedroomS: 3
Basement: None

Ass
Amojnt: $240

Frequency: Annual
Special Assessments: No
Special Service Area: No

Master Association:
Masterftssc. Freq.:Not Required

Remarks on Intemet?: Yes
VOW Comments/Reviews: No

Holds Earnest Money; Yes
AddI. Sales tnfo,: None

Coot to Show?:

Subdivision; Maynard Lake
Township: Champaign

Grid #:47
Batvcoms2 / 0
(fiull/halQ;

Master Bath; Full
Bsmnt. Bath:

Tax
Amount: $4,029.62

PIN: 032021251009
Mult PINs: NO
Tax Year: 2019

Tax Exmps: Homeowner

Model:
County; Champaign

# Rrepiaces:1
Parldng:Garaqe

# Spaces: Gar2
Parking mci. In Price:

Miscellaneous
Waterfront: No

Appi SF: 19245*
SF Source: Plans

Bldg. Assess. SF:
Acreage: 0.27

Ust Price: $235,000
Otig Ust Price: $235,000

Sold Price: $227,500

Detached Single MIS #:10851218
Status:CLSD List Date: 09/09/2020

Area; 6007 List Ut Rec: 09/09/2020
Address; 1809 Bridgestone Dr, champaign, It 61822

Directions:Take 157 exIt to curtis Road, him north on Duncan Road, turn west onto
Kirby Avenue, turn south on Maynard Drive, turn north on Bridgestone
Drive and home will be on your left.

Sold by: Diane Dawson (952425) / RE/MAX
REALTY ASSOCIATES-CHA (95122)

dosed: 10/30/2020 Cotact: 09/25/2020 ConcessIons:
Off Marlcet:09/25/2Q20 Financing: Cash Continga-icy:
Year Built: 1977 BIt Before 78: Yes Curr. Leased;

Drnenslons: 6OXIZOX11BXII5
Ownership: Fee Simple
Corp Umi: Champaign

Coornates;
Roorns;7

Mkt lime (LstjTotj:17/17

Remarks: This gorgeous 3 bedroom, 2 bathroom rends home Is in the desIred Maynard Lake Subdivision! When you pull in the drive you’ll fall in love inwith the vibrant landscaping. Entering the front door there Is a spacious foyer with a closet for all your grab and go essentials. The open living roomleads to the formal dinIng room. The nicety shed kitchen offers space for a table and plenty of cabInet space. in the famIly room you can cozy up next tothe fire while you watd. the leaves fall out the back door. The laundry room sits right off the family room as well. Down the ball you’ll fInd the largemaster suite with a full bathroom and 2 nIcety sized bedrooms that share a full bathroom as well! Out back is a 26X13 patio arid a garden shed for exflstorage. YaWN e4oy the gorgeous back yard with plenty of space for the kids to run and play. This home has LOW COUNTY TAXES and has been PREINECTEDI H won’t last ipeol Call us todavl

Square Footage Comments:
‘tLevel Square Footage Details: Upper Sq Ft 0, MaIn Sq Ft 1924, FinIshed Lower Sq Ft 0, Unfinished Lower Sq Ft: 0, Above Grade Total Sq Ft 1924,Finished Basement Sq Ft 0, UnfinIshed Basement Sq Ft 0, Total Basement Sq Ft: 0, Aprox. Total FinIshed Sq Ft 1924, Total Finished/UnfinIshed Sq Ft1924
Lenal Desoiotion: LOT 117 MAYNARD LAKE 5Th

Room Name Size jj fljg Win Trmt Room Name fjQ0r!g Win TreatLiving Roocnl8Xl4 Main Level Carpet Master Bedroom 21X10 MaIn Level Carpet
Dining Room 161(10 MaIn Level Carpet 2nd Bedroornllxlo Main Level Carpet

Kitchen 161(11 Main Level vInyl 3rd BedroorniOXiG MaIn Level Carpet
Famity Room 191(17 Main Level Carpet 4th Bedroom Not Applicable

Laundry Room

Interior Property Features:
Exterior Prooetv Features: Ded Patio
Age: 41-50 Years Laundry Features: Roof:
Type: 1 Story Additorial Rooms: No additional rooms Sewer: Sewer-Public
StIle: Ranch Garage Ownership: Owned Water: Public
Exterior: Brldc Garage On Ste: Yes Const Opts;
Air Cond: Central Air Garage Type: Attached General Info: School Bus Service
Heating: Gas, Forced Air Garage Deails: Amenities:
Kitd,en: Eating Area-Table Space Parking Ownership: Asmt md; Other
Appliances: Oven/Range, Disposal Parking On Site: HERS Index Score:
Dining: Parking Details: Green Disci:
Attic: Driveway: Green Rating Source:
Basement Details: Crawl Foundation: Green Feats:
Bath Arnn: Exst Bas/Fnd; Sale Terms:
Fireplace Details; Disability Access: No Possession: Closing
Fireplace Location; Family Room Disability Details: 0cc Date:
Electridty: Exposure: E (East) Rural:
Equipment: Lot Size; .2S-.49 Acre Vacant: No
Other Sbictures: Lot Size Source: Relist:
Door Features: Lot Desc: Fenced Yard Zero Lot Line;
window Features:

Broker Private Remarks: This home has been PRE-INSPECTEDI There will be NO INSPECTION CONTINGENCIES. Call/text LA Steve Littlefield withquestions/offers 217-202-7950.
Internet Llstng:YeS

VOW AVM: No
Ustng Type: ExclusIve Right to Sell
Coop Comp:3% (on Gross SI’)

Showing Inst: Use showing time. 24 hour notice
required. Call/text LA Steve
Uttlefleld with questions/offers
217-202-7950.

Addr on Intemet?: Yes
Broker Notices:

Lock Box: Supra Blue IBox
Special Comp Info: None

Expiration Date:

Mgmnt. Ca: Contact Name; Phone;
Owrver:Owner of Reoord Ph 4: Broker Owned! Interest; Yes
Broker:KELLER WELLIAMS-TREC (95313) / (217) 356-6100

List Broker:Steve Llttlefleld (951705) on behalf of LIttletleld Group (318538) / (217) 356-6100 / steve@littlefieidhomes.comCoust Broker: More Agent Contact Info:
Copyright 2021 MRED LLC - The accuracy of all inrormation, regardless of source, Including but not limited to square footages and lot sizes, is deemed reliablebut not guaranteed and should be personally verified through personal Inspection by and/or with the appropriate professionals.NOTICE: Many homes contain recording devices, and buyers should be aware that they may be recorded during a showing.

https://conneclmlsl .mredllc.ccm/common/PrintabloVrow.jsp?soyNamo=dynaccnnsoy. tsheetHotsheetViewReporlPage&hideLookupLinks=tr... 1/2



7/9)2021 - - Nici-ie4as Ward I oonnec*MLS

Sthooi DMa
EIen,enty: Unit 4 Of Choke (4)
Junior High:thampalgn/Mlddle Call Unit 4351-3701 (4)
H4 Sdiod:Central (4)

SuNision: Arbor
Meadows

Township: Champaign
Grid 4:418

Bathroorns3 / 0
(fulI)halfl:

Bedroorus:3 Master Bath:Fuil
Basement: None Bsmnt. Bath: ho

Motility Score:39 - Minimal Mobility. ?

Assessments
Amount: $110

Frequency: Annual
Spedal Assessments: No
Spedal Service Area: No

Master Assodation: No
Master Assc. Frog,:

List Price: $229,900
Orig List Price: $229,900

Sold Price:$228,100

4 Spaces: Gar:2
Parking md. In Price: Yes

Miscellaneous
Waterfront: No

AppxSF:1968*
SF Source:Taped

Bldg. Assess. SF:
Acreage: 0.27

Internet Listing: Yes
VOW AW1:No

UsUng Type: Exclusive Right to Sell
Coop Camp: 2.3°/a (on Grass SP)

ShowIng Inst: 24-hour notice preferred, but

Remarks on Intemet?:Yes
VOW Comments/Reviews: No

Holds Earnest Money: No
AddI. Sales Info,: None

Cent, to Show?:

Addr on Internet’: Yes
Broker Notices:

Lock Box:combinauon Box (Located at Front)
Special Camp Info: None

Expiration Date:

Detached Single MIS 4:10755136
Status:cLSD List Date:06/fl/2020

Area: 6007 List DL Rec:06/22/2020
Address: 704 Wesley Aye, Savay, IL 61874

Directons:Take Rt 45 (Dunlap Ave.) tow. Tomaras Ave.; turn right (north) on Wesley
Ave.; 704 Wesley Ave. is the 2nd home on the right (east) side of the street
- on the southeast corner of Wesley Ave. and Vista Dr.

Sold by: Diane Dawson (952425)1 RE/MAX
REALTY ASSOCIATES-CHA (95122)

Cosed:0B/05/2020 Contract:06/26/2020
Off Market:06)26/2020 Hnandng:Conventlonai
Year Suit: 1990 BIt Before 78: Na

Dimensions: 1160
Ownership: Fee Simple w/

HO Assn.
Corp Limits:Savoy

Coordinates:
Rooms: 7

Mkt. Time (Lst4Tot): 5/5

Concessions: 1fl06
Contingency:
Curt Leased:No

Model:

County: Champaign
I Fireplaces:O

Parking: Garage

Remarks: Wow! This one has it aill A beautiful, spacious (almost 2,000 square feet!), updated, move-In-ready ranch home an a corne, lot In a quietneighborhood, with EVERYTHING ON ONE LEVEL - inducting THREE BIG BEDROOMS, THREE FULL BATHS, an open-concept kitchen and living room, and anextra family/game room. Step out of the living rooca onto the large deck, where you can enjoy the shady, fully-fenced backyard with vinyl privacy fencing,flrepit, mature bees, and plenty of room to play at just relax. Fall in love with the huge master bedroom (285 square feet!) with Its en suit, double-sinkbali, well-appointed walk-in doset, and directas to the backyard deck. And there’s more-the convenient laundry/mudroon, (with direct access tothe twa-car attached garage, backyard, and kitchen) - has Its own full bath! Plus all the lovely, modern appliances - induding the front-loading washerand dryer - are Included! You an look all you want, but you probably won’t find a ranch with this much space - and so many features - at this price InSavoyl Better conic see It now, because It won’t last long - the owner Is relocating and he’s ready to make a deall

___________

Tax

____________

Micunt: $4,332.38
PIN: 032036153006

Nut PINs:
Tax Year: 2019

Tax Ennps: Homeowner

Square Footage Comments: 552 sqit attached garage not included in ‘Appx sr
**Level Square Footage DetaIls: Upper Sq Ft: 0, Main Sq Pt, 1968, Finished Lower Sq Ft: o, Unfinished Lower Sq Pt: 0, Above Grade Total Sq Ft 1968,Finished Basement Sq Ft: 0, UnfinIshed Basement Sq Ft: 0, Total Basement Sq Ft: 0, ApWK Total FInished Sq Ft: 1968, Total Finished/UnfinIshed Sq Ft:1968
Legal Description: LOT 45, ARBOUR MEADOWS SUBDIVISION 1, SAVOY

Room Namej I&&! fjqgth)g Win Twit Room Name5j j,j flsin Win TrmtUng Room 191(20 Main Level Hardwood Drapes Master Bedroom 15X19 Main Level Carpet DrapesDinng Room COMBO Main Level Ceramic Tile Drapes 2nd Bedroom 111(14 Main Level Carpet DrapesKJtdienl4XtB Main Level CeramicTile Drapes 3rd Bedroom 10X14 Main Level Carpet DrapesFamily Room 12X16 Main Level Hardwood Drapes ‘th Bedroom Not Applicable
Laundry Room9X9 Main Level Ceramic Tile None

Deck 12118 MaIn Level Other None Utility Rcon-lstSX6 Main Level Other None
floor

Walk In Closet 6X8 Main Level Carpet None

Interior Property Features: Hardwood Floors, 1st Floor Bedroom, 1st Floor Laundry, 1st Floor Full Bath, Walk-In Closet(s)
Exterior Prooertv Features: Deck, Storms!Screens. Fire Pit
Age: 26-30 Years, Rehab In 2015 Laundry Features: Electric Dryer Hookup, In Unit Roof: Asphalt/Glass (Shingles)
Type: I Story Additional Rooms: Declç Utility Room-tat Floor, Walk Sewer: Sewer-Public
St1e: Ranch In Closet Water: Public
Exterior: BrlcJç Wood Siding Garage Ownership: Owned Const Opts:
ArCond: Central Air Garage On Site: Yes General Info: None
Heating: Gas Garage Type: Attached Astenibes: Park/Playground, Pondf Lake,
Kitchen: Eating Area-Breakfast Bar, Eating Ai’ea- Garage Details: Garage Door Opener(s), Curbs/Gutters, Sidewalks, Street Paved
Table Space Transmitter(s) Asmt md: None
Appliances: Oven/Range, Microwave, Dishwasher, Parking Ownership: HERS Index Score:Refrigerator, Washer, Dryer, Disposal, Range Parking On Site: Green Discl:Hood Parking Details: Green Rating Source:DinIng: Combined w! UvRm Driveway: Concrete Green Feats:Attc: Pull Down Stair, Unfinished Foundation: Concrete Sale Terms:Basement Details: Crawl Exst Bas/Fnd: Possession: ClosingBath Ann: Double Sink Disability Access: No 0cc Date:fireplace Details: Disality Details: Rural: NoFirepiace Location: Exposure: W (West) Vacant: NoElectricity: CircuIt Breakers Lot Size: .25-Ag Acre Roust:Equipment: Central Vacuum, Ceiling Fan, Sump Lot Size Source: Zero Lot Une: NoPump

Lot Desc: Corner, Fenced Yard, Mature TreesOther Sutictures: None
Door Features:
Widow Features:
Gas Supplier: Ameren
Electric Supplier: Ameren

Broker Private Remarks:

https:llconneclmls1.mredllc.corrt’mls.jsp7modulozsearct&encurl=searchIsearchJnde 4sp’ ‘— arcNsearch.jsp&uniqueURL=73849S4&swjtchola,s,, 112



Joel Ward Homes Marketing Plan

Day 1:

• The listing agreement is signed
• professional photography and floor plan is ordered, and data is gathered to prepare listing. This

expense (approx. $150) is covered by Joel Ward Homes and included in our service.

Week 1:

• The property is listed in the MLS on the day photography is received.
• “For Sale” sign is placed in the yard and an MLS key box on the door.
• Promotional flyers are created and placed in the house, along with MLS info sheets.
• Open house is held (with owners’ consent) to increase initial interest. Email notice is sent to all

Realtors.
• Showings are tracked and all agents are contacted VIA PHONE for follow up interviews.
• Recommendation on pricing is made by the listing agent.

splease note that due to the time of the year, feedback will be monitored on a weekly basis to be
sensitive to the listing price, Should feedback indicate the subject is over-priced, a recommendation of
price reduction will be made.

30 Days from Listing:
• Should the subject not be under contract within 30 days, a detailed analysis of the market

segment will be provided. This will include an update of the initial market analysis, information
on new competitive listings, information on listings in the market segment now under contract,
and tracking of the most competitive listings prices and offerings.

• All feedback will be summarized, and recommendations will be made regarding price and
condition.

• A second Open House will be scheduled to attract buyers who may have missed the initial
listing.

Ongoing:

• :.The subject’s market segment will be analyzed every month to ensure the subject is competitive
with the market. It is the recommendation of Joel Ward Homes that Open Houses be held every
month to attract new buyers in the subject’s market segment.



Champaign County Association of REALTORS®
305W. Burwash Ave., Savoy, Illinois 61874

EXCLUSIVE RIGHT TO SELL LISTING AGREEMENT

MLS Uniform Listing Agreement
(For use with all classes in conjunction with appropriate property data form.)

(DUAL AGENCY DISCLOSURE AND CONSENT INCLUDED)

Inconsideration of the services to be performed by Joel Ward Homes, Inc.

(Brokerage Company) hereinafter referred to as Company, and the commissions to be paid

by Champaign County Mental Health Board
, (“Seller”), hereinafter

referred to as Seller, the parties agree that Company shall have the exclusive right to market and sell Seller’s

property described below upon the following terms and conditions.

Address: 3506 Royal Oak Ct.

Legal: Lot 321 Minor Lake West No 3 Sub, Replat of Lt 228 of Minor lake West No 2 Sub

Pin: 03-20-21-204-038 at a price of: $ 239:000 , free of liens, payable
as follows cash at dosing

or, with Seller consent, for a lesser sum or upon other terms.

Per Illinois License Law Section 15.50 all licensees shall be considered to be representing the
consumer they are working with as the designated agent for the consumer. Company designates
Nicholas Ward (“Seller’s Designated Agent”), sales associate(s) affiliated with
Company as the only legal agent(s) of the Seller. Company reserves the right to name additional designated
agents when in Company’s discretion it is necessary. If additional designated agents are named, Seller shall
be informed in writing within a reasonable time. Seller understands and agrees that this agreement is a
contract for Company to effect a sale of Seller’s property and that Seller’s Designated Agent(s) is (are) the
only legal agent(s) of Seller. Seller’s Designated Agent will be primarily responsible to effect the sale of
Seller’s property. Buyer’s Agent may show Seller’s property in accordance with the provisions of the “To
Show” line on property data form and Company in its sole discretion, may pay a part of the below
commission to such Buyer’s Agent.

Per Illinois License Law, Section 15.75, Seller’s Designated Agent(s) shall provide for Seller, at a
minimum, the following services; (I) accept delivery of and present to the Seller offers and counter offers to
buy, sell, or lease the Seller’s property or the property the Seller seeks to purchase or lease; 2) assist the
Seller in developing, communicating, negotiating, and presenting offers, counteroffers, and notices that
relate to the offers and counter offers until a lease or purchase agreement is signed and all contingencies are
satisfied or waived; and (3) answer the Seller’s questions relating to the offers, counteroffers notices, and
contingencies.

Seller understands and agrees that other sales associates affiliated with Broker, other than Seller’s
Designated Agent(s), may represent the actual or prospective buyer of Seller’s property. Further, Seller
understands and agrees that if the property is sold through the efforts of a sales associate affiliated with
Company who represents the Buyer, the other sales associate affiliated with Company will be acting as a
buyer’s designated agent. This is not considered dual agency.

-

Company is authorized in its sole discretion to determine with which brokers Company will cooperate.
and the amount of compensation that Company will offer cooperating brokers in the sale of Seller’s
property. Seller acknowledges that compensation offered may vary from Company to Company.

MLS EXCLUSIVE RIGHT TO SELL LISTING AGREEMENT PAGE 1 of 4 REVISED 1/2011



DISCLOSURE AND CONSENT TO DUAL AGENCY

NOTE TO CONSUMER: THIS SECTION SERVES THREE PURPOSES. FIRST, IT DISCLOSES THAT A REAL
ESTATE LICENSEE MAY POTENTIALLY ACT AS A DUAL AGENT, THAT IS, REPRESENT MORE THAN
ONE PARTY TO THE TRANSACTION. SECOND, THIS SECTION EXPLAINS THE CONCEPT OF DUAL
AGENCY. THIRD, THIS SECTION SEEKS YOUR CONSENT TO ALLOW THE REAL ESTATE LICENSEE TO
ACT AS A DUAL AGENT. A LICENSEE MAY LEGALLY ACT AS A DUAL AGENT ONLY WITH YOUR
CONSENT. BY CHOOSING TO SIGN THIS SECTION, YOUR CONSENT TO DUAL AGENCY
REPRESENTATION IS PRESUMED.

The undersigned

________________________________________________________,

(“Licensee”/”Seller’s Designated Agent”),
(Insert name(s) of Licensee undertaking dual representation)

may undertake a dual representation (represent both the seller or landlord and the buyer or tenant) for the sale or lease
of property. The undersigned acknowledge they were informed of the possibility of this type of representation. Before
signing this document please read the following:

Representing more than one party to a transaction presents a conflict of interest since both clients may rely upon
Licensee’s advice and the client’s respective interests may be adverse to each other. Licensee will undertake this
representation only with the written consent of ALL clients in the transaction.

Any agreement between the clients as to a final contract price and other terms is a result of negotiations between the
clients acting in their own best interests and on their own behalf. You acknowledge that Licensee has explained the
implications of dual representation, including the risks involved, and understand that you have been advised to seek
independent advice from your advisors or attorneys before signing any documents in this transaction.

WHAT A LICENSEE CAN DO FOR CLIENTS WHEN ACTING AS A DUAL AGENT
I. Treat all clients honestly.
2. Provide information about the property to the buyer or tenant.
3. Disclose all latent material defects in the property that are known to the Licensee.
4. Disclose financial qualification of the buyer or tenant to the seller or landlord.
5. Explain real estate terms.
6. Help the buyer or tenant to arrange for property inspections.
7. Explain closing costs and procedures.
S. Help the buyer compare financing alternatives.
9. Provide information about comparable properties that have sold so both clients may make educated decisions on

what price to accept or offer.

WHAT A LICENSEE CANNOT DISCLOSE TO CLIENTS WHEN ACTING AS A DUAL AGENT
I. Confidential information that Licensee may know about a client, without that client’s permission.
2. The price or terms the seller or landlord will take other than the listing price without permission of the seller or

landlord.
3. The price or terms the buyer or tenant is willing to pay without permission of the buyer or tenant.
4. A recommended or suggested price or terms the buyer or tenant should offer.
5. A recommended or suggested price or terms the seller or landlord should counter with or accept.

If either client is uncomfortable with this disclosure and dual representation, please let Licensee know. You are not
required to sign this section unless you want to allow the Licensee to proceed as a Dual Agent in this transaction.

By initialing here and signing below, you acknowledge that you have read and understand this form and voluntarily
consent to the Licensee acting as a Dual Agent (that is, to represent BOTH the seller or landlord and the buyer or
tenant) should that become necessary.

Sefler’s initials Seller’s i±tials Date

Licensee/Seller’s Designated Agent Date

MLS EXCLUSIVE RIGHT TO SELL LISTING AGREEMENT PAG 4 REVISED 1/2011



Company is authorized to advertise the property through various print media, the internet or
other similar means or media and to display “For Sale” signs on the property, to install a lock box,
to photograph the property and use such photographs in negotiation for such sale, and to have
access to the property to show the same at reasonable hours and to submit this listing to the
CHAMPAIGN COUNTY ASSOCIATION OF REALTORS® MULTIPLE LIST1NG SERVICE
and to submit same to any other multiple listing service that the Company deems applicable; to
provide timely notice of status changes of the listing to the MLS; and to provide sales information
including selling price to the MLS upon sale of the property.

Seller understands that the information which Seller provides to Seller’s Designated Agent as
listing information will be used to advertise Seller’s property to the public, and it is essential that
this information be accurate. SELLER HAS EITHER REVIEWED THE MLS LISTING INPUT
SHEET AND REPRESENTS THAT THE INFORMATION CONTAINED IN IT IS TRUE AND
ACCURATE TO THE BEST OF SELLER’S KNOWLEDGE, OR SELLER UNDERSTANDS
THAT THEY HAVE AN OBLIGATION TO PROVIDE ACCURATE, TRUTHFUL
INFORMATION TO BE PUT IN THE MLS INPUT SHEET AND HEREBY PROMISES TO
FULFILL THIS OBLIGATION.

Seller is required by state law to complete a Seller Disclosure Form concerning the condition of
seller’s property. Seller understands that seller will be responsible for completing that form or
having it completed by appropriate inspectors or professionals and that the listing broker shall in no
way be responsible for completion of the Seller Disclosure Form or the content of the information
contained in the Seller Disclosure form.

Although Seller is listing Seller’s property in its present physical condition, Seller understands
that Seller may be held responsible by a buyer for any latent or hidden undisclosed defects or
concealed defects in the property which are known to Seller but which are not disclosed to the
buyer. If seller discovers any latent or hidden undisclosed defect in the property after the original
disclosure documents have been signed, said disclosure documents must be updated immediately to
include those defects.

Seller agrees to save and hold Company harmless from all claims, disputes, litigation,
judgments, and costs (including reasonable attorney’s fees) arising from Seller’s breach of this
agreement, from any incorrect information or misrepresentation supplied by Seller or from any
material facts, including latent defects, that are known to Seller that Seller fails to disclose. The
company is not responsible for vandalism, theft, or damage to the property.

Seller has been informed that home warranty options are available to them. Furthermore, seller
acknowledges they understand the Broker may receive a documentation preparation fee from the
home warranty company.

I UNDERSTAND AND ACILNOWLEDGE THAT IT IS ILLEGAL FOR EITHER THE AGENCY OR ME
TO REFUSE TO SHOW OR SELL TO ANY PERSON BECAUSE OF RACE, COLOR, RELIGION, SEX,
NATIONAL ORIGIN, ANCESTRY, AGE, ORDER OF PROTECTION STATUS, MARITAL STATUS,
PHYSICAL OR MENTAL HANDICAP, MILITARY STATUS, SEXUAL ORIENTATION, UNFAVORABLE
DISCHARGE FROM MILITARY SERVICE, OR FAMILIAL STATUS OR ANY OTHER CLASS
PROTECTED BY ARTICLE 3 OF THE ILLINOIS HUMAN RIGHTS ACT. THE PARTIES AGREE TO
COMPLY WITH ALL APPLICABLE FEDERAL, STATE AND LOCAL FAIR HOUSING LAWS.

Seller agrees to refer to Company all inquiries made to Seller and to cooperate with Company to
a reasonable degree to affect a sale. In the event of a sale Seller agrees to have an attorney of
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Seller’s choice prepare a contract of sale and deed at Seller’s expense and to furnish at Seller’s
expense a merchantable abstract of title certified to date of sale or, at Seller’s option, to furnish an
owner’s title guarantee policy in the amount of the sale price.

If, during the term of this agreement, anyone, including the Seller, produces a purchaser, ready,
willing and able to purchase said property, or if, within 30 days after the expiration
of said term, a sale is made to any person to whom the property was presented by anyone, including
Seller, during said term, without incurring a commission to another broker, Seller agrees to pay
Company a commission of 5% of the Gross Sale Price

For a residential property of four units or less, Seller shall not be obligated to pay said commission
if subsequently a valid listing agreement is entered into during the term of said protection period
with another licensed real estate broker and a sale, lease, or exchange of property is made during
said protection period. Said commission shall be paid on closing the sale herein contemplated,
which in the case of a sale on contract for deed shall be at the time Buyer and Seller execute the
initial contract or agreement for deed. In the event of Seller’s failure or refusal to pay a
commission which becomes due under this agreement, Seller agrees to pay all the costs incurred by
Company to collect same, including reasonable attorney’s fees.

The term “sale” as used herein shall be construed to include any exchange to which Seller
consent in writing. In the event of an exchange of properties, the “sale price” shall be the listed
price of the property at that time for the purpose of computing commission. In the event of Dual
Agency, Company is authorized to represent and to receive compensation from both parties
provided that Seller is advised of Company’s dual interest prior to acceptance of the exchange
proposal.

When a contract to purchase is entered into for the purchase of Seller’s property, the Buyer
may deposit earnest money with Company. Company will hold any such earnest money in a
special, non-interest bearing escrow account on behalf of the Buyer and Seller. At closing, the
earnest money will be disbursed according to the terms of the contract to purchase.

This contract shall be binding upon and inure to the benefit of the heirs, administrators, successors,
and assigns of the parties hereto. No amendment or alterations in the terms hereof shall be valid or
binding unless made in writing and signed by the parties hereto. If more than one purchaser or
more than one seller are involved or if the company, the purchaser or the seller is an entity other
than a natural person, the pronouns and grammatical structure shall be understood to conform. This
agreement shall become effective on acceptance by Company and will terminate on
11130 , 2021 . Seller acknowledges receipt of a copy of this agreement and

all attachments. The attachments include the following: [HERE LIST ALL ATTACHMENTS]:

Accepted:

___________________________,

20

______

Seller:

______________________________

By:

___________________________________________

Seller:

_____________________

Signature of Listing Broker or Authorized Agent for company
Address:

___________________________

Time:

______________

Date:

____________
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Estimated Equity Calculation

Client Name: Champaign County Mental Health Board
Property Address: 3506 Royal Oak Ct, Champaign
Date of Closing:

Sale Price $239,000.00

Brokerage Fee@ 5% $11950.00
Attorney $500.00
Title Insurance $705.05
50% Title Search $50.00
Closing Protection Letter $50.00
Real Estate Taxes $0.00
Revenue Stamps $358.50
Total Payoff& Closing Costs $13,613.55

Estimated Net Equity $225,386.45

Estimates are derived from sources deemed reliable but are not guaranteed.
Actual closing figures will be determined by your attorney prior to closing.
If real estate taxes as escrowed, the balance in the escrow account will be
refunded to the homeowner.

cz



Lynn Canfield

From:
Sent:
To:
Subject:
Attachments:

Genia Laslie <genia.laslie@exprealty.com>
Friday, July 9, 2021 3:57 PM
lynn@ccmhb.org
Realtor Notice- Bid Proposal
Genia Laslie- County Bid.docx

Flag Status:

Good Afternoon Lynn,

Flagged

Attached is a bid proposal for the Realtor Notice that was posted outside of the Brookens Administrative Center. Please
let me know if you have any questions or if I need to make any changes.

Thanks so much for the opportunity,
Genia

Genia Laslie
Licensed Real Estate Broker
217.721.0034
genia.laslie@eXprealty.com



Genia Laslie

eXp Realty

904 Brookside Ln,

Mahomet, IL 61853

July 9, 2021

Lynn Canfield- Executive Director of Champaign County Developmental Disabilities Board/Champaign
County Mental Health Board

Brookens Administrative Center

1776 E Washington Street

Urbana, IL 61802

The purpose for this proposal is for the opportunity to facilitate the sale of a property or properties for
the Executive Director of Champaign County Developmental Disabilities Board and the Champaign
County Mental Health Board. I have been a licensed Real Estate Broker/Realtors for 5 years. I cover the
Champaign County area, and various surrounding counties. I am an independent broker with eXp Realty,
which allows me the autonomy to prioritize and maintain direct contact with my clients.

The property would be listed for a price agreed upon by the Boards with documentation provided to
validate the current market value of the property. The most recent sales data will be provided for the
period 6-months prior to present in a 1-mile radius of the property to determine the market value.
Other key features that will be considered with comparing properties of market value are number of
bedrooms, number of bathrooms, square footage, available parking, year built, style of home and
updates.

Once an appropriate, agreed upon price is set for the property, a listing agreement, property
disclosures, wiring fraud advisory notice and an affiliated business disclosure will be signed by the
Boards. The commission rate will also be reflected in the listing agreement for 6%, 5% if sold while
acting as dual agent. The commission of 6% will be co-brokered between the buyer agent and the listing
agent for 3%. The Board will receive no other fees from the realtor other than stated above.

The Board will be required to appoint an attorney at their cost to facilitate the closing and prepare all
required documentation in accordance with state law. The Board will also be required to obtain a pest



inspection at their cost upon acceptance of an offer to purchase unless listed as “as-is” condition. The
Board will incur other fees at closing, such as but not limited to:

Taxes
Title Fees

• Recording Fees
• Attorney Fees

The property will be listed and advertised on the Multiple Listing Service, which will syndicate to all real
estate advertising websites such as Zillow, realtor.com, homesnap, etc. The property will also be
advertised for sale on Facebook and Linkedln. Professional photos will be taken at the expense of the
Realtor to provide pristine pictures for advertising.

Thank you for the opportunity to submit this proposal to the Champaign County Boards of
Developmental Disabilities and Mental Health.

Sincerely,

Genia Laslie

Licensed Broker/Realtor®

217.721.0034

Genia.Lastie@eXpRealty.com



INTERGOVERNMENTAL AGREEMENT

THIS INTERGOVERNMENTAL AGREEMENT is entered into this 1&’ day of March,
2016 by and between the Champaign County Mental Health Board (hereinafter the
“Mental Health Board”) and the Champaign County Board for the Care and
Treatment of Persons with a Developmental Disability (hereinafter the
“Developmental Disabilities Board”). The parties hereby enter into this
INTERGOVERNMENTAL AGREEMENT to delineate respective roles, responsibilities,
and financial obligations associated with the shared administrative structure that shall
be responsible for the staffing and operation of the Mental Health Board and the
Developmental Disabilities Board. Both parties understand and agree as follows:

VVITNES SETH

WHEREAS, the Mental Health Board has a statutory responsibility (Illinois Community
Mental Health Act, 405 ILCS 20 I Section 0.1 et.seq.) to plan, fund, monitor, and
evaluate mental health, substance abuse, and developmental disability services in
Champaign County;

WHEREAS, the Developmental Disabilities Board has a statutory authority (County
Care for Persons with Developmental Disabilities Act, 55 ILCS 105 I Section 0.01 et.
seq.) to fund services and facilities for the care and treatment of persons with a
developmental disability;

WHEREAS, the Mental Health Board and Developmental Disabilities Board have
overlapping responsibilities pertaining to planning, funding, monitoring, and evaluating
developmental disability programs and services in Champaign County;

WHEREAS, the members of the Mental Health Board and the Developmental
Disabilities Board are appointed by the Chair of the Champaign County Board with
consent of the Champaign County Board and as such have committed to share the
same administrative structure to maximize the funding available for direct mental health
and developmental disabilities programs and services;

WHEREAS, the Parties agree sharing an administrative structure will reduce
administrative costs, maximize available funding for direct services, and assure an
integrated planning process for developmental disabilities and behavioral health
programs and services;

NOW, THEREFORE, it is the agreement of the parties that this
INTERGOVERNMENTAL AGREEMENT is entered into in order to assure an efficient,
ongoing, cooperative effort that will benefit people with disabilities in Champaign
County.



The Parties Agree to the Following Arrangements for a Shared Executive Director
and Joint Programs:

1. The chief administrative employee shall serve in a dual (i.e., shared) capacity
as Executive Director of the Mental Health Board as well as Executive Director
of the Developmental Disabilities Board.

2. The terms and conditions of the Executive Director’s employment shall be
delineated in an employment contract with both the Developmental Disabilities
Board and the Mental Health Board as Parties to the agreement.

3. Each Board shall complete a separate annual performance evaluation of the
Executive Director. If either Board rates the Executive Director as “less than
satisfactory,” a Joint Personnel Committee comprising two (2) officers of the
Mental Health Board and two (2) officers of the Developmental Disabilities
Board shall be convened to assess the situation and formulate
recommendations. A recommendation of termination by the Joint Personnel
Committee, or any other action proposed, shall require ratification by each
Board by majority vote. The Joint Personnel Committee shall have no other
function.

An annual performance review conference with the Executive Director shall be
convened by the Presidents of the two Boards. This conference shall be used
to provide feedback about performance and discuss goals and objectives for
the coming year.

4. Process for selection of a new shared Executive Director: At such time as it
becomes necessary to fill the shared position of Executive Director for the
Mental Health Board and the Developmental Disabilities Board, the search and
decision process shall include the following steps and processes.

a. The Mental Health Board and the Developmental Disabilities Board shall
develop and agree upon selection criteria and job description for the shared
Executive Director position. If necessary, a separate document delineating
the search process shall be developed and agreed upon by each Board.

b. The Presidents of the two Boards, with the advice and consent of the two
Boards, shall appoint a Search Committee to manage the search and
selection process for the shared Executive Director using the job description
and selection criteria.

c. The Search Committee shall report, in advance, a general schedule for the
search process, any advertising content to be used, shall request budget
support for the search process, and shall keep the two Boards informed about
activities and progress associated with the search with regular reports at each
Board meeting during the search schedule.

d. Ultimately, finalists for the shared Executive Director position will be
determined by majority vote of the Search Committee and forwarded to the
two Boards.



e. If within 45 days of the planned time of completion of the search, from the
schedule in part (c) above, the Search Committee is unable to come to a
decision about finalists, then the two Boards may elect to extend the search
time to a specific later date or to start the search again from the beginning. If
the two Boards do not so elect, this shall be considered to imply that a shared
Executive Director is no longer viable and the process of termination or
amendment of this agreement shaD commence.

f. The Executive Director shall be chosen from among the final candidates by
majority vote of each Board If the two Boards do not reach mutual
agreement, then the two Boards may elect to start the search again from the
beginning. If the two Boards do not so elect, this shall be considered to imply
that a shared Executive Director is no longer viabTe and the process of
termination or amendment of this agreement shall commence.

The Parties Agree to the Following Financial Commitments:
5. There shall be ongoing communication between the Mental Health Board and

the Developmental Disabilities Board. On at least a quarterly basis, the shared
Executive Director shall meet with the Presidents of the Mental Health Board
and the Developmental Disabilities Board to review the status of the provision
of administrative services, to discuss coordination of funding for developmental
disabilities services, to coordinate regarding joint projects and activities, and to
address any other items pertinent to the operations of either Board. The
Presidents shalt report on the discussion and any actions taken at regular
meetings of each Board.

6. The Mental Health Board shall provide funding for developmental disabilities
services using the FY12 amount of $529,852 as a base with annual increases
or decreases predicated on the percentage of increase or decrease in the levy
fund in subsequent years.

7. The organization of Champaign County Government makes it cumbersome for
administrative costs to be paid by both the Mental Health Board and the
Developmental Disabilities Board. To simplify matters, all administrative costs
shall be paid through the Mental Health Board fund/account. The
Developmental Disabilities Board will transfer their share of administrative
costs to the Mental Health Board for this purpose.

8. The split for administrative costs on the date of execution of this agreement is
42.15% for the Developmental Disabilities Board share with the remainder
paid by the Mental Health Board. This percentage is based on a time study of
staff effort to determine the salary cost split between the Boards. Subsequent
appropriate cost sharing adjustments, based on time studies, pro rata
allocation, or other mutually agreed approach shall be determined through the
regular meetings between the Presidents of the Mental Health Board and the



Developmental Disabilities Board with the advice and consent of the two
Boards.

9. In preparation for the annual budget process, the Executive Committee shall
review the proposed administrative costs of the Mental Health Board budget to
assure the share in paragraph (8) above is applied only to expenditures which
are common for both boards. Administrative costs which are specific to the
Mental Health Board or to the Developmental Disabilities Board shall be
excluded from (i.e., backed out of) the shared cost pool.

10. All current and future “jointly sponsored programs and activities” shall be
shared equally between the Boards unless each Board agrees to some other
allocation. These include, but are not limited to, various Acceptance, Inclusion,
and Respect programs intended to address discrimination, violations of civil
rights, and other stigma directed to people with disabilities.

Miscellaneous Provisions:
11. Nothing contained herein serves to limit, alter, or amend either party’s duties,

rights, or responsibilities as set out in applicable State statutes, laws, or
regulations.

12. This agreement can be amended at any time based on needs identified at the
quarterly Presidents Meeting or by either of the two Boards.

13. This agreement may be terminated by first providing notification of intent to
terminate the agreement at the President’s Meeting, followed by majority vote
of either Board, or in the event of disagreement about candidates for the
Executive Director position as described in Paragraph 4 above. In the event of
a decision to terminate the Intergovernmental Agreement, full implementation
of the termination and separation shall be coordinated and concurrent with the
Champaign County Budget and fiscal year (January 1).

Governing Law:
14. This Agreement shall be interpreted, construed, and governed by the laws of

the State of Illinois.

Entirety of Agreement:
15.This Agreement embodies all representations, obligations, agreements, and

conditions in relation td the subject matters hereof, and no representations,
obligations, understandings, or agreements, oral or otherwise, in relation
thereto exist betweenthe parties except as expressly set forth herein and
incorporated herein by reference. This Agreement constitutes the entire
agreement between the Mental Health Board and the Developmental
Disabilities Board on the subject matters hereof and supersedes and replaces
any and all other understandings, obligations, representations, and
agreements, whether written or oral, express or implied, between or by the
Mental Health Board and the Developmental Disabilities Board. This



Agreement may be amended or terminated only by an instrument in writing
duly executed by the parties hereto.

IN WITNESS WHEREOF, the Parties have caused this INTERGOVERNMENTAL
AGREEMENT to be executed by their authorized representatives on the 16th day of
March, 2016.

For the Champaign County Board for the Care and Treatment of Persons with a
Developmental Disability: -

Philip T. Krein, President March 16, 2016

For the Champaign County Mental Health Board 4Deborah Townsend, President______

-____________________________________



ADDENDUM TO INTERGOVERNMENTAL AGREEMENT

This .ddendum to Intergovernmental Agreement is entered into this2’ day
of ?t.flWl4’ , 2020, by and between the Champaign County Mental Health Board
(MHB”) and the Champaign County Board for the Care and Treatment of Persons with
a Developmental Disability (DDB”).

Whereas, MHB and 0DB entered into an Intergovernmental Agreement dated
June 30.2012 (“Agreemenfl, revised March 16, 2016 (&Agreement), and amended
September17, 2014 and February 20,2019,

Whereas, MHB and 0DB desire to amend the Agreement by providing for the
sharing of costs related to the acquisition, maintenance, and disposition of residences to
be used to provide Community Integrated Living Arrangement (‘CILA’) Services,

Whereas, with financing provided by one or more local banks, MHB acquired
residences in Champaign County to be leased to a CILA provider to provide housing to
residents in Champaign County who qualify for CILA services,

Whereas, MHB paid the remaining mortgage balance (interest and principal)
which has allowed for acquisition of two residences and provision of services to eligible
persons, so that as of May 2019, the MHB had contributed a total of $500,000, and the
DOB $300,000 to the project,

Whereas, per October 2020 resolution, the titles for each property were
transferred from the MHB to the DOB,

Now, therefore, MHB and DDB hereby agree as follows:

1. MI-IS and 0DB have agreed that for so long as a residence is owned by DOS
and used to provide CILA services to residents of Champaign County, each
party shall be responsible for one-half of all costs associated with the
acquisition of such residences, the debt payments associated with such
residences, the maintenance costs of such residences and the costs
associated with any disposition of a residence.

2. Prior to the contributions of the DOB becoming equal to those of the MHB, if
expensis related to the CILA fund exceed the amount available in the annual
budget, the 0DB will transfer the additional amount to the CILA fund, reducing
the remaining DDB obligation.

3. After the contributions of each Board have become equal, the CILA fund will
continue to receive equal contributions from each board, by annual interfund
transfers, for ongoing expenses associated with the properties. This annual
amount will be based on most recently completed fiscal year actual expenses
plus 10%.



4. If expenses related to the properties exceed the amount available in annual
CILR fund budget a request to transfer from CILA fund balance may be
made. If fund balance is insufficient or transfer not possible, the Boards may
agree to contribute equally to the fund as needed.

5. MHB and DDB agree that once a residence is no longer to be used to provide
CILA services, DOB shall enter into a listing agreement with a realtor in an
attempt to sell such residence.

A. If the homes are sold prior to such time as the total DDB contribution has
become equal to that of the MHB, net proceeds from sale of the homes
shall first be paid to MHB in an amount equal to the MH8’s contribution
that is greater than the then DOS’s contribution. Any fund balance or net
proceeds remaining will be split equally between the two Boards, as
interfund transfers from the CILA fund to each of the MHB fund and DDB
fund.

B. if the homes are sold after the contributions have become equal, the
current balance of the CILA fund and proceeds from the sale of the homes
will be split equally between the two boards, per the original agreement.

In witness whereof, the parties have executed this Addendum as of the date first
written above.

As this Addendum contains the entire agreement between the Champaign
County Mental Health Board (MHB”) and the Champaign County Board for the Care
and Treatment of Persons with a Developmental Disability (DDW) concerning the
operations, finances and disposition of any mailer related to the CILA (formal) homes,
by mutual agreement, the Addendums of Feb 20, 2019 and Sept. 17, 2014 are null and
void.

For the Champaign County Board for the Care and Treatment of Persons with a
DeveIoprnfflai Disability

EL

Forithe ChampjcCounty Mental Health Board



CILA Fund - actual for 2016-2020, projected 2021, and possible 2022

EXPENDITURES

Description

Printing

Equip Under $1,000

COMMODITIES TOTAL

46 $ - $ - $

- $ - $ 974 $

46 $ - $ 974 $

Professional Fees $
Insurance $
UtHities $
Dues/Licenses $

SERVICES TOTAL $

6,550 $

- S

909 $
295 $

7,754 $

$ 6,000

S 3,000

S 2,400

$ 350

$ 11,750

property mgt, alarm services

waiting for quote

UCSD pius Ameren and water

HQA, lake owners’fees, etc

Acquisition

RE Tax/Drainage Asmt

CILA Facilities Repair-Mnt

Finance Charges, Bank Fees

Landscaping Service/Maint

SERVICES TOTAL

$0 $

$1,475 $

$7,986 $

$36 $
$3,008 $

$12,505 $

$ 2

$ 10,000

$ 69

$ 8,000

S 18, 071

$
$ 2

$ 6,000

$ 69

$ 5,755

S 11,826

Building Improvements

CAPITAL OUTuAY

$ - $ 12,045 $ $ - 510,000 $ 7,000

S - $ - 512,045$
- $ - $10,000 $ 7,000

just in case

Mortgage Principal Paymen $ 53,746 $ 49,750

BT PRINCIPAL REPAYMENTS $ S3,746 $ 49,750

$
- $

S-S- $

TOTAL EXPENDITURES; $101,958 $ 83,595 $ 100,268 5430,750 $28,626 $51,167 $ 36,241

REVENUE

Description

Investment Interest

Rent

Other Misc Revenue

From 0DB

From MHB

TOTAL REVENUE:

FY2O1G FY2017

$127 $ 1,181

$17,SSO $ 21,600

$2,002 $ 452

$50,000 $ 50,000

$174,717 $ 50,000

$244,396 $123,233

projecred

FY2021

$ 100

$ 3,750

FY20 18

$ 3,452

$ 22,440

$ 132

$ 50,000

$ 50,000

$126,024

Budget
(no occupants)

FY2022

$ 200 law interest income expected

$ - presumes no tenants/residents

FY2019 1Y2020

$ 3,717 $ 694

$ 21,676 $16,500

$ 669 $ 1,301

$ 50,000 $ 50,000

$ 300,000 $ -

S 376,052 $ 68,495 S 53,850 $ 50,200

$0 $

SD $

$0 $

$50,000 $ 50,000 DDB transfer, per IGA

paid off in 2019

designated g,ft far 1 individual5,536

5,536

$
$
$

$ 11,346

$ 11,346

6,176

6,176

6,000 $ 6,000 $ 6,000 $ 6,000

- $ - $ - $ 2,234

67S 5 866 $ 904 5 739

315 $ - $ - $ 350

6,990 5 6,866 S 6,904 $ 9,323

$ 2,700

$ 3,500

$ 4,689

$ 350

$ 11,239

4,698

36

2,876

7,610

$ - S - $ -

$ - $ - $ 1

$ 10,591 $ 6,397 $ 7,833

$ 36 $ 33 $ 69

$ 3,750 S 7,669 S 5,864

$ 14,377 $ 14,099 $ 13,767

no RE tax due to charitable use

just in case

PNC bank statements, fees

primarily lawn care

Interest an Mortgage $ 27,953 $ 19,199

DEBT INTEREST PAYMENTS $ 27,953 $ 19,199

$ 49,750

$ 49,750

$ 17,230

5 17,230

$
5- S-$

$398,002

$398,002

$ 10,771

5 10,771

RevenLe aver Expenditures $142,438 $ 39,638 $ 25,756 $ (54,688) $ 39,870 $ 2,683 $ 13,959



DRAFT
CHAMPAIGN COUNTY DEVELOPMENTAL DISABILITIES BOARD

AND CHAMPAIGN COUNTY MENTAL HEALTH BOARD

REQUEST FOR PROPOSAL

COMMUNITY INTEGRATED LIVING ARRANGEMENT SERVICES

FOR THE COUNTY OF CHAMPAIGN

RFP Number 2021-001

ISSUE DATE:

CLOSING LOCATION:
Champaign County Mental Health Board

Champaign County Developmental Disabilities Board
ATTN: Lynn Canfield, Executive Director

1776 East Washington Street
Urbana, IL 61802

CLOSING DATE AND TIME:

_______ _____________

must be presented by 8:30 am. on

________ _____________

At 9:00 a.m. on that date, the names of the respondents will be read aloud b the

NOTICE: If downloading this solicitation from h31 sM. it is the
responsibility of the respondent to e-mail our office at steyhanie(ccmhb.org to be
registered as a potential respondent in order to receive any clarifications or addenda.
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Section 1 — General Information

1-1 Purpose of the Request for Proposal

The purpose of the Request for Proposals (RFP) is to maintain Champaign County’s availability
of Community Integrated Living Arrangements (CILA) homes with capacity for four people,
three people, two people, or one person with intellectual and/or developmental disabilities
(I/DD). The CCDDB and CCMHB own two homes licensed for use as CILAs and are seeking a
qualified provider of CILA services to operate them in order to provide services to eligible
individuals who have not been able to secure local placement.

Even though many people with intellectual and developmental disabilities originating from
Champaign County have CILA service awards from the Illinois Department of Human Services
Division of Developmental Disabilities (IDHS-DDD), vacancies are rare in appropriate homes in
Champaign County. For many reasons, CILA service providers have not developed additional
capacity in Champaign County. Issues associated with workforce retention are complicated by
economic and demographic circumstances which set Champaign County apart from neighboring
areas and for which the State does not currently make a rate adjustment.

The IDHS-DDD Prioritization for Urgency of Needs for Service (PUNS) database and the Ligas
Consent Decree make it clear that the demand for additional CILA capacity will increase,
statewide and in Champaign County. This RFP seeks to maintain the level of capacity achieved
as a result of RFP 2014-001. Without this, it is unlikely that the expansion of capacity will be
maintained. Additional efforts will be necessary to meet the needs of other eligible residents.

The Champaign County Developmental Disabilities Board (CCDDB) is a five-member body
appointed by the County Executive and County Board and has statutory authority (Community
Care for Persons with Developmental Disabilities Act, ILCS 50/835, Section 0.1 et seq.) to fund
services and facilities for the care and treatment of persons with a developmental disability.

The Champaign County Mental Health Board (CCMI-IB) is a nine-member body appointed by
the County Executive and County Board and has statutory responsibility (Illinois Community
Mental Health Act, ILCS 405/20, Section 0.1 et. seq.) to plan, fund, monitor, and evaluate
mental health, substance abuse, and developmental disability services in Champaign County.

The CCDDB and CCMHB are seeking proposals from licensed CILA service providers willing
to provide services as detailed in this RFP, in two houses owned by the CCDDB, to be leased at
low cost and operated in accordance with the terms and conditions specified by contract.

Champaign County is located in east central Illinois. approximately 135 miles south of
downtown Chicago, Illinois. The County operates under the township form of government. The
County’s 30 townships lie in eleven County Board districts. The two largest cities in the County
are Champaign and Urbana, with 2010 census populations of 81,055 and 41,250, respectively.
The County seat is the City of Urbana. As reported in the 2010 census, the population of the
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County is 201,081, which represented growth of 11.9% over the 2000 census, and placed
Champaign County as the 0 largest county in the State of Illinois.

1-2 Internet Access to this RFP

All materials related to the RFP will be available online . . In the
event that a potential Respondent does not have download capability, all materials may be
obtained from the Cham County Developmental Disabilities BoardlChampaign County
Mental Health Board

_______________________ _____________________

Prior to submittal,
Respondents shall be responsible for ensuring they have obtained all RFP materials.

All Respondents who download an RFP solicitation from have the
responsibility to e-mail our office stephanie6ccmhb.org referencing REP 202 1-001 to be
registered as a potential Respondent in order to be notified of any clarifications or addenda.
Failure to register to receive clarifications and/or addenda shall not relieve the Respondent from
being bound by any additional terms and conditions in the clarifications and/or addenda or from
the responsibility of considering additional information contained therein in preparing the
Respondent’s proposal. Any harm to the Respondent resulting from the failure to register and/or
ensuring they have obtained all RIP materials shall not be valid grounds for a protest against
award(s) made under this solicitation.

1-3 Inquiries and Lobbying Restrictions

Respondents will careftilly examine all sections of this RFP and make a written request to the
CCDDB/CCMHB for interpretation or correction of any ambiguity, inconsistency, or error
herein. Any written interpretation or correction will be issued as an Addendum by the
CCDDB/CCMHB. Only a written interpretation or correction by addendum shall be binding.
Respondents are cautioned against relying upon any interpretation or correction given by
any other method.

All Requests for Interpretation (RFI), correction, or other inquiries concerning the REP process
and/or the subject of this REP must be directed to:

Lynn Canfield, Executive Director
Champaign County Mental Health Board and
Champaign County Developmental Disabilities Board
1776 East Washington Street, Urbana, ILlinois 61802
PH: 217-367-5703 and FAX: 217-367-5741
e-mail: lynnliccmhb.org

Except for contact with the designated County official for this RFP, all interested individuals,
firms, and their agents who intend to submit or have submitted a proposal or other response to
the County are hereby placed on formal notice that no Champaign County Board Members,
CCMHB or CCDDB Board Members or staff, or REP Committee Members are to be lobbied,
either individually or collectively, concerning this RFP.

I ‘,i
‘‘.‘‘ j dJJiIPb a4I)&iw U

4 DRAFT of 2021 CILA RFP



Lobbying consists of introduction, discussions related to the selection process, or any other
discussions or actions that may be interpreted as attempting to influence the outcome of the
selection process. This includes holding meetings, engaging in the aforementioned prohibited
lobbying and!or prohibited contact, which actions may immediately disqualify Respondent from
further consideration by the CCDDB/CCMHB for this RFP.

By submitting a proposal, qualifications, or other response for this RFP, the Respondent certifies
that it and all of its affiliates and agents have not lobbied or attempted to lobby Champaign
County Board Members, CCMHB or CCDDB Board Members or Staff, or RFP Evaluation
Conmiittee Members.

1-4 Pre-Proposal Conference

•3ffi ‘k- J4t,.W3Tñt timtj.3I4itW.A r,j1flitjuj).1. JI hPJPg’Th ‘ijft 2 x’
c’L!jt’)I’ )j4

___________________

All interested parties are invited to attend. The CCDDB and CCMHB
request that all parties planning on attending the Pre-Proposal Conference notify Stephanie
Howard Gallo (stphanieccnthb.org) prior to the Pre-Proposal Conference. The e-mail
communication shall include the name, title, e-mail address, and phone number of each attendee.
The CCDDB and CCMHB will answer questions, clarify the terms of the RFP at the Pre
Proposal Conference, and may respond both to questions posed on the day of the conference and
to questions faxed or mailed prior to the deadline for receipt of questions per Section 1-3 above.

The CCDDB and CCMHB will hold a Pre-Proposal Conference in the

1-5 Addenda

If revisions or clarifications to the RFP become necessary, the CCDDB/CCMHB will post
written Addenda on the county website. All Addenda issued by the CCDDB/CCMHB will
include a receipt form, which must be signed and included with any proposals submitted for
consideration. In the event that multiple Addenda are issued, a separate receipt for each
Addendum must be included with the proposal at the time it is submitted, However, it is the

closely monitor postings on

The CCDDB/CCMHB will not issue Addenda later than prior to
the scheduled deadline date and time for receiving proposals, unless said date is to be postponed.

1-6 Proposal Submission and Opening

A proposal shall be made in the official name of the agency under which business is conducted
(showing the official organization address) and must be signed in ink by a person duly
authorized to legally bind the corporation or not-for-profit entity submitting the proposal. In
addition, only proposals from agencies licensed as CILA providers by the State of Illinois
will be considered for award.

The CCDDB/CCMHB shall not be responsible for unidentified proposals. Respondents are to
include all applicable requested information and are expected to expand on the scope of services
requested by incorporating their expertise and proposed methods or approaches. Respondents
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should clearly identifj the expanded scope of services being offered and the value and cost of
those services.

___________________________

the RFP Proposal (which
must be identical to the original Proposal, including any supplemental information), which
clearly identifies the RFP number/title as well as the Respondent’s name and return address.
Proposals may be

Champaign County Mental Health Board and
Champaign County Developmental Disabilities Board
RFP for CILA Services (RFP 2021-001)
ATIN: Lynn Canfield, Executive Director
1776 East Washington Street, Urbana, IL 61802

The CCDDB/CCMHB will not accept nor consider proposals submitted by facsimile or e-mail
transmission. Respondents mailing their proposal must allow a sufficient mail delivery period to
ensure timely receipt of their proposal. The CCDDB/CCMHB is not responsible for proposals
delayed by mail and/or delivery services of any nature.

Proposals and proposal amendments shall be accepted until 8:30 am. local time on
2021. Proposals received after 8:30 a.m. on 2021 will not be considered and will be
returned to the Resoondent At

_______________

read aloud by CCMHB/CCDDB Executive Director or designee, and recorded.

‘rns.IflM.

it. g4ra,ctgfa
UIP1 Ffl.r.w2,

1-7 Proposal Withdrawal

Respondents may withdraw their proposals by noti’ing the CCDDB/CCMHB, in writing, at any
time prior to the proposal response time deadline. Respondents may withdraw their proposals in
person or through an authorized representative. Respondents and authorized representatives must
disclose their identity and provide receipt for the proposal. Any proposal not so withdrawn shall
constitute an irrevocable offer for a period of ninety (90) days. Proposals, once opened, become
the property of the CCDDB/CCMHB and will not be returned to the Respondents.

1-8 Proposal Disclosure

All proposals submitted to the CCDDB/CCMHB are subject to the Illinois Compiled Statutes
Chapter 5, Section 140 (5 ILCS 140/Freedom of Information Act). With regard to any
information submitted in a proposal which the Respondent considers to be proprietary or
otherwise exempt from disclosure, the Respondent must invoke, in witing, the exemption(s) to
disclosure provided by 5 ILCS 1 40/Freedom of Information Act in its proposal by providing the
specific statutory authority for claimed exemptions, identifying the data or other materials to be
protected, and stating the reasons why such exclusion from public disclosure is necessary.
Furthermore, to designate portions of the bid as confidential, the Respondent must:
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1. Mark the cover page as follows: “This proposal includes trade secrets or other proprietary
data.”

2. Mark each sheet or data to be restricted with the following legend: “Confidential: Use or
disclosure of data contained on this sheet is subject to the restriction on the title page of
this proposal.”

___________________

3. Provideal

___________

— for public inspection.
Respondent is responsible for properly and adequately redacting any proprietary
information or data which Respondent desires remain confidential. If entire pages or
sections are removed, they must be re resented b a a e indicatin that thç a e or
section has been redacted. iI .

:- with a
redacted copy may result in the posting of an un-redacted copy.

Indiscriminate labeling of material as “Confidential” may be grounds for deeming a bid as
non-responsive.

The CCDDB and CCMHB will make the final determination as to whether information, even if
marked “confidential,” will be disclosed pursuant to a request under the Freedom of Information
Act or valid subpoena. Respondent agrees not to pursue any cause of action against Champaign
County, the CCMHB, the CCDDB, or their agents for their determination in this regard and
disclosure of information.

At some point after proposal opening, all opened proposals will be made available for public
inspection consistent with 5 ILCS 140/Freedom of Information Act.

If a contract is awarded as a result of this RFP, the awarded contract will also become a public
record consistent with 5 ILCS 140/Freedom of Information Act. The CCDDB and CCMHB have
the right to use any or all information/material submitted.

The CCDDB and CCMHB reserve the right to make an award to the Respondent offering a
proposal in the best interests of Champaign County and meeting all the requirements of this RFP.

1-9 Oral Presentations and/or Interviews

The CCDDB and CCMHB reserve the right to interview’ any, all, or none of the respondents and
to select who they feel is the most responsive. At their sole discretion, the CCDDB and CCMHB
may invite short-listed Respondents to conduct oral presentations or interviews. Presentations or
interviews provide an opportunity for Respondents to clarit5 their proposals for the CCDDB and
CCMHB. Any such presentations or interviews will be scheduled as indicated in the timetable
below.

1-10 Proposal Timetable

The CCDDB and CCMHB will use the timetable below which is expected to result in selection
of a service provider on WtTII1 2021 and contract issued on or by 2021.

Date Event

7 DRAFT of 2021 CILA RFP (75



:--: :.

JRequest for Proposal Posted & Advertised
Pre-Proposal Conference —

Brookens Administrative Center,
Urbana, IL 61802
Final Date to Issue Addenda
Proposals Due
Proposals Opened —

__________

Brookens Administrative Center,
Urbana, IL 61802 -

Confirmation of the Evaluation Committee’s
Recommendation of Top-Ranked Respondents and
authorization to Contract for Services with the Selected
Provider

The CCDDB and CCMHB may delay or modit’ scheduled event dates if it is to the
advantage of the CCDDB and CCMHB to do so. The CCDDB/CCMHB will noti1’
Respondents of all changes in scheduled due dates osti an change in the form of an
Addendum on the

1-11 Acceptance or Rejection of Proposals

Each qualified Respondent will be evaluated on its overall strategy, methodology, experience,
qualifications, timetable, cost proposal, and approach to service delivery and meeting the needs
of people from Champaign County eligible for CILA services.

Qualified Respondent means Licensed as a CILA Provider by the Illinois Department of Human
Services.

1-12 Development Costs

Neither the County nor its representatives shall be liable for any expenses incurred in connection
with the preparation, submission, or presentation of a proposal in response to this RFP.

1-13 Conflicts of Interest

All Respondents must disclose with their proposal the name of any officer, director, or agent
who is an elected official, appointed official, or employee of the County. Furthermore, all
Respondents must disclose the name of any elected official, appointed official, or employee of
the County who owns directly, or indirectly, any interest in the Respondent’s firm or any of its
affiliates or branches. Lastly, all Respondents must disclose CCDDB and CCMHB Members or
Staff related to people for whom the Respondent is a service provider.

1-14 Non-Collusion
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By submitting and signing a proposal response, the Respondent certifies that its proposal is made
without prior understanding, agreement, or connection with any corporation, firm or person
submitting a proposal for the same materials, services, supplies, or equipment and is in all
respects fair and without collusion or fraud. No premiums, rebates, or gratuities are permitted,
either with, prior to, or after any delivery of material or provision of services. Any violation of
this provision may result in contract cancellation, return of materials, or discontinuation of
services.

1-15 Notice of Award

Notice of Award is ex ected to be posted on

Section 2 — Scope of Services

2-1 Description of Services

The scope of services and specifications that the CCDDB and CCMHB seek to acquire is
described in Exhibit 1 of this RFP. The respondent is expected to expand on this scope in the
submitted proposal by incorporating their expertise and proposed methods and approaches.

2-2 Term of Contract

Any contract awarded pursuant to this RFP solicitation is expected to commence on or by
and shall be for a base contract period of four (4) years with an option for the

CCDDB to renew for a second four (4) year period. The contract may extend thereafter on an
annual basis by mutual agreement of the parties.

2-3 Non-Appropriation

The contract for Community Integrated Living Arrangement Services shall include a rider that
allows cancellation of contract if funds are not appropriated or otherwise made available to
support continuation of performance in any fiscal year. Any contract approved by the
CCDDB/CCMHB shall be conditioned by a “non-appropriation” clause containing the following
or similar language:

This contract is approved and funded contingent upon annual appropriations being
established by the local governing body of Champaign County to provide handing
necessary to meet the requirements of the contract. Such funding is approved on
a fiscal year basis with the fiscal year commencing January l and terminating
December 3 l of that year. In order for the contract to remain in effect, such
appropriation must be approved on an annual basis throughout the term of the
contract scheme. In the event that an annual appropriation is not approved, the
CCDDB and CCMHB shall not be held responsible for any liabilities beyond the
remaining annual term prior to the new budget year.
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Section 3 — Preparing Proposals: Required Information

Each Proposal must contain all of the following documents and must conform to the
following requirements:

3-1 Format of Proposals

Sections should be organized in accordance with subject matter sequence as set forth
below. Each page of the Proposal must be numbered in a manner so as to be uniquely
identified. Proposals must be clear, concise, and well organized.

3-2 Required Content of Proposals

Respondents are advised to adhere to the submittal requirements of the RFP. Failure to comply
with the instructions of this RFP may be cause for rejection of the non-compliant Proposal.
Respondent must provide information in the appropriate areas throughout the RFP. By
submitting a response to this RFP, you are acknowledging that if your Proposal is accepted by
the CCDDB/CCMHB, Respondent’s Proposal and related submittals may become the Program
Plan component of the contract.

At a minimum, the Proposal must include the following items:

1. Cover Letter

Respondent(s) must submit a cover letter signed by an authorized representative of the entity
committing Respondent to provide the Services as described in this RFP in accordance with
the terms and conditions of any contract awarded pursuant to the RFP process. The cover
letter must:

(i) Indicate the number of years the entity has been in business and provide an overview
of the experience and background of the entity and its key personnel committed to the
Champaign County CILA Services contract.

(ii) IdentifS’ the legal name of the entity, its headquarters address, its principal place of
business, its legal form (i.e., corporation, joint venture, limited partnership, not-for-profit,
etc.), and the names of its principals or partners and authority to do business in Illinois.
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(iii) Indicate the name and telephone number(s) of the principal contact for oral
presentation or negotiations.

(iv) Acknowledge receipt of Addendum/Addenda issued by the CCDDB/CCMHB, if any.

2. Executive Summary

Respondent must provide an executive summary which explains its understanding of the
CCDDB and CCMHB’s intent and objectives and how their Proposal would achieve those
objectives. The summary must discuss Respondent’s strategy and methodology for
successfully implementing and monitoring CILA Services; approach to project management;
strategies, tools, and safeguards for ensuring performance of all required Services;
equipment, software, and firmware considerations; training and on-going support; and any
additional factors for the CCDDB and CCMHB’s consideration.

3. Professional Qualifications and Specialized Experience of Respondent and Key
Personnel Committed to the Champaign County Account

Respondent must supply the information as described below. If Respondent proposes that
major portions of the work will be performed by subcontractors, Respondent must provide
the required information as described below for each such subcontractor.

A. Respondent Profile Information (see Exhibit 2)

Submit a completed Respondent profile information sheet (Exhibit 2) for each
subcontractor, as applicable. If Respondent has a prime consultant/subcontractor
relationship, the information regarding role, involvement, and experience is also required
for any subcontractor that is proposed to provide a significant portion of the work.

B. Business License/Authority to do Business in Illinois

Respondent must provide copies of appropriate licenses or certifications required of any
entity performing the CILA Services described in this RFP in Champaign County and the
State of Illinois, for itself, its partners, and its subcontractors. IDHS CILA Licensure is
mandatory for consideration.

C. Profiles of and Local Availability of Committed Key Personnel

Respondent must provide a summary identi’ing who will be dedicated to the CILA
Services described in this RFP. If individuals are to be hired, describe the position. For
each persorior position ideriified, describe and/or provide the following information:

• Title and responsibility,
• Proposed role in this program, including the functions and tasks for which they

will have prime responsibility (also indicate areas of secondary responsibility, if
appropriate),
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• Pertinent areas of expertise and past experience, and
• Copies of all licenses required by law for the positions to be filled.

4. Capacity to Perform

Respondent must provide a summary of current and future projects and commitments and
include projected completion dates. Describe how any pending and/or ongoing contractual
commitments to other clients will affect your ability to deliver CILA Services, capacity to
perform within the CCDDB/CCMHB timeline, and affect dedicated resources committed to
the CILA Services program. Identifr what percentage of the Services will be performed
utilizing your own workforce, equipment, and facilities. Identif’ the percentage of the work
to be subcontracted.

5. Implementation Plan

Respondent must provide a comprehensive and detailed plan for implementing Services as
outlined in Exhibit 1, Scope of Services in this RFP.

The implementation plan must include, but not be limited to, the following:

A. Approach to Implementing Services

Respondent must address an approach to implementing and managing the Services
described in this RFP, policies and procedures for implementing services for clients,
quality control checks, adherence to compliance programs, and project management;
program support and reporting/recommendation services, including an approach to
overcoming obstacles, if any, and troubleshooting to resolve problems. Also, describe
respondent’s approach to providing positive, in-house management in the CILAs on a
regular basis.

B. Organization Chart

Submit an organization chart which clearly illustrates all individuals and subcontractors;
their relationship in terms of proposed Services; and key personnel involved and the
following information:

• A chart which identifies not only the proposed organizational structure, but also
key personnel by name (unless ‘to be hired’) and title. Staffing levels of each
CILA unit should be estimated.

• The specific role of each subcontractor (if any) for each task/work activity must
be described.

C. Dedicated Resources

• Describe facilities, equipment, personnel, communication technologies, and other
resources available for implementing the proposed CILA Services.
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• Staffing requirements. Provide an assessment of staffing needs for each CILA
location by job title and function. The assessment should include full-time
equivalents for professional staff and supervisors committed to CILA Services in
Champaign County. Specify if the assigned personnel will be on a full or part-
time basis. Specil5’ how each employee turnover will be handled (i.e., Sick,
vacation, leave of absence, etc.).

D. Cultural and Linguistic Competence Plan

• A written Cultural and Linguistic Competence Plan (CLCP) is designed to ensure
that services and policies support the needs of diverse populations currently
receiving or seeking services as well as those who are employed within an
organization. An agency CLCP should provide examples of specific tasks and
responsibilities associated with the National Culturally and Linguistically
Appropriate Services (CLAS) Standards: Principal Standard; Governance
Leadership and Workforce; Communication and Language Assistance; and
Engagement, Continuous Improvement, and Accountability.

• The CLCP is structured such that specific tasks and action steps are provided for
all levels of accountability within the agency, including the policy and
governance, administrative, practice, and individual and family levels. This
format also reflects the importance of a team approach and shared responsibilities
in the development of a culturally and linguistically responsive organization.
Everyone, including the members of the board of directors or formal decision-
making body, is responsible for prioritizing cultural and linguistic competence
throughout an organization.

• If the applicant does not currently have a written CLC Plan, some technical
guidance is available at our online application site, http://ccnihddbrds.org under
downloadable files, named “How to Apply for Funding...,” or through
CCDDB/CCMHB staff

6. Cost Proposal for Existing CILA Services

The CCDDB and CCMHB are requesting information regarding the costs of operating the
Respondent’s existing smaller CILAs (with capacity for four or fewer persons) and services
associated with individual client awards from IDHS. If the Respondent does not currently
operate a CILA for four people, three people, two people, and/or one person, a proposed
budget shall be provided for operation in Champaign County of CILA(s) with the capacity to
serve four people, three people, two people, and/or one person.

The Respondent is responsible for disclosing any charges or fees that the CCDDB and
CCMHB would incur with the Respondent, before, during, and after the implementation of
the Champaign County CILA Services project. Respondents should identi& the cost of any
expanded scope of services (i.e., those beyond the scope of Exhibit 1 which are
recommended by incorporating the Respondent’s expertise and proposed methods or
approaches).
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Proposals that fail to include complete cost information for existing CILAs will be rejected as
incomplete and deemed non-responsive.

7. Financial Statements

Respondent must provide a copy of the last three (3) years audited financial statements (i.e.,
income statement, balance sheet, and annual report). Respondents that are comprised of more
than one entity must include financial statements for each entity. The CCDDB and CCMHB
reserve the right to accept or reject any financial documentation other than the financial
statements requested by this section.

8. Legal Actions

Respondent must provide a listing and a brief description of all material legal actions,
together with any fines and penalties (i) Respondent or any division, subsidiary or parent
entity of Respondent, or (ii) any member, partner, etc., of Respondent if Respondent is a
business entity other than a corporation, has been:

A. A debtor in bankruptcy; or
B. A plaintiff or defendant in a legal action for deficient performance under a contract or

violation of a statute or related to service reliability; or
C. A respondent in an administrative action for deficient performance on a project or in

violation of a statute or related to service reliability; or
D. A defendant in any criminal action; or
F. A named insured of an insurance policy for which the insured has paid a claim related

to deficient performance under a contract or in violation of a statute or related to
service reliability; or

F. A principal of a bond for which a surety has provided contract performance or
compensation to an obligee of the bond due to deficient performance under a contract
or in violation of a statute or related to service reliability; or

G. A defendant or respondent in a governmental inquiry or action regarding accuracy of
preparation of financial statements or disclosure documents.

The CCDDB arid CCMHB reserve the right to request similar legal action information from
Respondent’s key personnel members during the evaluation process.

9. Insurance

The Respondent (i.e., CILA Service Provider) shall describe the types and limits of insurance
coverage needed for this project, and will be required to submit evidence of insurance
coverage prior to award of the contract.

Section 4 — Evaluation of Proposals

The members of the CCDDB/CCMHB’s Evaluation Committee (BC) for this RFP will include:
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I. A member of the Champaign County Developmental Disabilities Board
2. A member of the Champaign County Mental Health Board
3. Associate Director for Intellectual/Developmental Disabilities
4. Cultural and Linguistic Competence Coordinator
5. Executive Director
6. A direct support professional currently employed by a provider of CILA services
7. A representative from the CCRPC ISC Unit
8. A representative Champaign County: Family Member, Guardian, or Advocate of

person(s) in need of CILA services, or Person in need of CILA services.

The EC will evaluate the proposals in order to prepare a recommendation to the CCDDB and
CCMHB for award of the proposal. The CCDDB and the CCMHB, in their sole discretion,
reserves the right to waive all technicalities or irregularities, to reject any or all proposals,
including any portion thereof, to award to a single Respondent or to divide the award between
Respondents, and to reject all proposals and/or re-solicit in whole or in part. The CCDDB and
CCMHB further reserve the right, in their sole discretion, to award a contract to the Respondent
(or Respondents) whose proposal best serves the interests of people seeking CILA services in
Champaign County.

When an offer appears to contain an obvious error or otherwise where an error is suspected, the
circumstances may be investigated and then be considered and acted upon. Any action taken
shall not prejudice the rights of the public or other offering entities. ‘Where offers are submitted
substantially in accordance with the procurement document but are not entirely clear as to intent
or to some particular fact or where there are other ambiguities, clarification may be sought and
accepted provided that, in doing so, no change is permitted in pricing. The purpose of seeking
clarification is to better understand the information provided in this document, not to allow
additional information to be added.

4-1 Phase I - Preliminary Proposal Assessment

Phase I xviii involve an assessment of the Respondent’s compliance with, and adherence to, all
submittal requirements requested in Section 3-2 Required Content of the Proposal. Proposals
which are incomplete and missing key components necessary to frilly evaluate the Proposal may,
at the discretion of the EC, be rejected from further consideration due to “non-responsiveness”
and rated Non-Responsive. Proposals providing responses to all sections will be eligible for
detailed analysis in Phase II, Proposal Evaluation.

4-2 Phase II - Proposal Evaluation

In Phase II, the BC will evaluate the extent to which a Respondent’s Proposal meets the program
objectives set forth in the RFP. Phase II vill include a detailed analysis of the Respondent’s
qualifications, experience, proposed implementation plan, cost proposal, and other factors based
on the evaluation criteria outlined in Section V - Evaluating Proposals.

As part of the evaluation process, the EC will review the information required by Section 3, for
each Proposal received. The EC may also review other information gained by checking
references and by investigating the Respondent’s financial condition.
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The CCDDB and CCMHB reserve the right to seek clarification of any information that is
submitted by any Respondent in any portion of its Proposal or to request additional information
at any time during the evaluation process. Any material misrepresentation made by a Respondent
may void the Proposal and eliminate the Respondent from further consideration.

The CCDDB and CCMHB reserve the right to enlist independent consulting services to assist
with the evaluation of all or any portion of the Proposal responses as it deems necessary.

In addition, the EC will review the Respondent’s Proposal to determine overall responsiveness
and completeness of the Proposal with respect to the components outlined in the RFP using the
following criteria (not necessarily listed in order of importance):

A. Professional Competence: Ability to provide the Services described in the RFP,
including capacity to achieve the project goals, objectives, and scope of services
described in this RFP.

B. Professional Qualifications and Specialized Experience of Respondent and Team with
emphasis on specific experience on projects of similar scope and magnitude as outlined
in Exhibit I - Scope of Services of this RFP.

C. Past and Current Performance of the Respondent on IDHS contracts and awards for
CILA Services, in terms of quality of services and compliance with budgets and
performance schedules. The Committee may solicit from IDHS and/or the Illinois
Department of Healthcare and Family Services (IHFS), or any available sources, relevant
information concerning the Respondent’s record of performance.

D. Professional Qualifications and Specialized Experience of Respondent’s Key
Personnel and Local Availability of Key Personnel with emphasis on specific experience
on CILA Services projects of similar scope and magnitude as outlined in Exhibit 1 -

Scope of Services of the RFP.

E. Quality, Comprehensiveness, and Adequacy of the proposed Implementation Plan
including its agency CLC Plan and responsiveness and understanding of the needs of
people requiring CILA Services in Champaign County. The EC will review each
Proposal for the Respondent’s understanding of the objectives of the Services and how
these objectives may be best accomplished. Each Respondent will be evaluated on their
overall strategy, methodology, and approach to meeting the CCDDB and CCMHB
program objectives.

FTSchedule of Professional Fees and Expenses relative to information provided in
Exhibit 2.

0. Legal Actions - The EC will consider legal actions, if any, against Respondent andJor
any division, subsidiary, or parent company of Respondent, or against any member,
partner, etc., of Respondent if Respondent is a business entity other than a corporation.
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H. Financial Stability — The EC will consider the financial condition of Respondent.
Respondent must be financially stable to ensure performance over the duration of the
contract.

I. Compliance with Laws, Ordinances, and Statutes. The EC will consider Respondent’s
compliance with all laws, ordinances, and statutes governing the contract.

J. Conflict of Interest — The EC will consider any information regarding Respondent,
including information contained in Respondent’s Proposal, that may indicate any
conflicts, or potential conflicts, of interest which might compromise Respondent’s ability
to satisfactorily perform the proposed Services or undermine the integrity of the
competitive procurement process. If any Respondent has provided any services for the
County in researching, consulting, advising, drafting, or reviewing of this RFP or any
services related to this RFP, such Respondent may be disqualified from further
consideration.

Section 5 — Selection Process

After the Evaluation Committee (EC) completes its review of Proposals in Phase II, it may
identi’ a recommended short list of Respondents (Phase III) or forego Phase III and submit a
recommendation to select one Respondent or make a recommendation to reject all Proposals.

5-1 Phase III - Oral Presentations and/or Site Visit

If the EC identifies a short list of Respondents for further review, then those short-listed
Respondents will be invited to appear before the CCDDB and CCMHB and EC for an oral
presentation. The purpose of the oral presentation is to clari1’ in more detail the information that
was submitted in Respondent’s Proposal and to allow the CCDDB and CCMHB and EC to ask
Respondent to respond to additional questions. Afterwards, the EC will make a final evaluation,
including a final ranking of the Respondents, and will submit a recommendation for one
Respondent to the CCDDB and CCMHB.

If the CCDDB and CCMHB make a CILA service-provider selection, the selection will be
forwarded to the Executive Director as authorization to enter into contract negotiations with the
selected Respondent.

The CCDDB and CCMHB will require the selected Respondent to participate in contract
negotiations. The requirement that the selected Respondent negotiate is not a commitment to
award a contract. If the Executive Director determines that it is unable to reach an acceptable
Sontract with the selected Respondent, including failure to agree on a fair and reasonable cost
proposal for the Services or any other terms or conditions, the Executive Director is authorized to
terminate negotiations with the selected Respondent.

The CCDDB and CCMHB reserve the right to terminate this RFP solicitation at any stage
if the EC determines this action to be in the best interests of people in need of CILA
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Services. The receipt of Proposals or other documents will in no way obligate the CCDDB
and CCMHB to enter into any contract of any kind with any party. Termination of the
current RFP will not on its own be the causefor any qua!(fled organization which has
submitted an application to be excludedfrom consideration in a subsequent RFP process.

Section 6 - Additional Details of the Process

6-1 Addenda

If it becomes necessary to revise or expand upon any part of this RFP, an addendum will be sent
to all of the prospective Respondents registered with the CCDDB/CCMHB prior to the Proposal
due date. Prospective Respondents are automatically listed when they e-mail as documented in
Section 1-2 upon download of the RFP package. Each addendum is incorporated as part of the
RFP documents, and the prospective Respondent must acknowledge receipt.

The addendum may include, but will not be limited to, the following:

1. Responses to questions and requests for clarification sent to the CCDDB/CCMHB
Executive Director according to the provisions of Section 1-3 herein; or

2. Responses to questions and requests for clarification posed at the Pre-Proposal
Conference or by the deadline for submission of questions.

6-2 CCDDB and CCMHB Rights to Reject Proposals

If no Respondent is selected through this RFP process, then the Executive Director may utilize
any other procurement method available to the CCDDB and CCMHB, to obtain the Services
described herein.

In soliciting proposals, any and all proposals received may be rejected in whole or in part. Basis
for rejections shall include, but not be limited to the following:

• The proposal being deemed unsatisfactory as to quantity, quality, delivery, price, or
service offered.

• The proposal not complying with conditions of the solicitation document or with the
intent of the proposed contract.

• Lack of competitiveness by reason of collusion or knowledge that reasonably available
competition was not received.

• Error in specifications or indication that revision would be to the County’s advantage.
• Cancellation or changes in the intended project or other determination that the proposed

requirement is no longer needed.
• Regulatory changes.
• Circumstances which prevent determination of the most advantageous proposal.

• Any determination that rejection would be in the best interest of the County.
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The CCDDB and CCMHB reserve the right to reject any and all proposals. The CCDDR and
CCMHB also reserve the right to cancel this RFP at any time and/or to solicit and re-advertise
for other proposals.

6-3 No Liability for Costs

Champaign County, the CCDDB, and the CCMHB are not responsible for costs or damages
incurred by Respondents, member(s), partners, subcontractors, or other interested parties in
coimection with the RFP process, including but not limited to costs associated with preparing the
Proposal andlor participating in any conferences, site visits, product/system demonstrations, oral
presentations, or negotiations.

EXHIBIT 1

SCOPE OF SERVICES

El-i DESCRIPTION OF THE CHAMPAIGN COUNTY CILA SERVICES PROJECT

The purpose and goal of this Request for Proposals is to maintain the expanded availability of
appropriate Community Integrated Living Arrangement (CILA) capacity for people with IDHS
CILA awards, in particular those currently residing in Champaign County and/or those with
families/guardians residing in Champaign County. During 2014, twelve (12) people with CILA
finding had been unable to secure appropriate placements in their home community and another
eighteen (18) Champaign County residents had been selected from PUNS for consideration for
CILA awards. Because there were no appropriate options in Champaign County, it was
imperative that people have a choice of home other than in a location far from their families.
This circumstance did not provide people with CILA awards an adequate choice concerning
where, how, and with whom they live.

In 2015, the CCDDB and CCMHB contributed to expansion of Champaign County’s CILA
capacity by purchasing and renovating two (2) homes, with approval to purchase 2 more if
affordable. These houses have been used as Community Integrated Living Arrangements (CILA)
for several individuals who had received CILA awards through the state but had not been able to
secure a placement in their home community of Champaign County. It was in the best interest of
all to have added to the cohort an individual transitioning from a State Operated Developmental
Center due to the enhanced rate for care. Selection of the homes was accomplished jointly by the
property management company under contract with the CCDDB/CCMHB and the licensed
CILA provider selected through the RFP 2014-001 process.

It is still true in 2021 that nearly 400 Champaign County residents are listed on the PUNS
database and waiting for services. Many are members of the Ligas Class and in need of CILA
placement. While continuation of the capacity created in 2015 is critically important and the
focus of RFP 2021-001, additional CILA home capacity remains desirable. Responses to this
RFP may address these unmet local CILA needs and propose solutions.

El-2 SPECIFICATIONS FOR CILA HOMES
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In consultation with the licensed CILA provider selected in 2015, the CCMHB purchased two
(2) houses located in Champaign County which were appropriate for use as a CILA for four
(4) persons or fewer. Prior to closing on each property, the licensed provider ensured that the
homes were suitable for use as CILA homes and met all relevant requirements promulgated by
IDHS and all other applicable statutes, rules, and regulations. The property management firm
was responsible for assessing the physical property to determine a reasonable schedule for,
and estimated cost of, the maintenance and repair for each home.

The CILA homes owned by the CCDDB shall be leased (i.e., triple net lease) to the selected
Respondent subject to the terms and conditions outlined in this RFP and ultimately in the
contract between the CCDDB and the selected Respondent. The lease of the homes to the
selected Respondent is the total contribution of the CCDDB and CCMHB under the terms and
conditions of the contract.

The Respondent shall be fully responsible for all costs associated with the provision of CILA
Services as specified in each individual’s IDHS CILA award and Person-Centered Plan. All
people served in these houses must have parents or guardians residing in Champaign County or
must have originated from Champaign County themselves, with the exception of an individual
transitioning out of a State Operated Developmental Center.

El-S SPECIFICATIONS FOR SELECTION OF PEOPLE IN NEED OF CILA
SERVICES

The Respondent shall include a detailed plan for inclusion of people needing and awaiting CILA
Services in Champaign County. Information about individuals and families will not be provided
as part of this RFP. Each respondent is encouraged to demonstrate an understanding of the needs
of eligible individuals. Families and stakeholders may attend the Pre-Proposal Conference,
offering opportunity to establish contact. The Champaign County Regional Planning
Commission - Independent Service Coordination Unit staff are also familiar with the service
needs of eligible people and may be a valuable partner.

The proposal must explain how individuals currently receiving or likely to receive CILA services
in Champaign County through this project would benefit from person centered services as
coordinated by the individual, the service provider(s), Independent Service Coordinator, and
family members or other advocates for the individual, with the individual as the focus.

E1-4 SPECIFICATIONS FOR PROVISION OF CILA SERVICES AND BEYOND

The Respondent shall describe in detail the administration and management of the four CILA
houses including the following for each house:

1. Person Centered Planning methodology
2. Information on complaint, appeal, and grievance processes
3. Day and vocational programming predicated by Person Centered Planning
4. Supervision, staffing patterns, and coverage minimums
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5. Job descriptions
6. Staff training
7. Staff recruitment and retention strategies
8. Service mix and programming schedule(s)
9. Transportation of CILA residents
10. Nursing coverage and medication management
11. Behavior management planing
12. Emergency procedures
13. Free time and social life
14. Meals and nutrition
15. Wellness strategies
16. Process for maintenance and repair of the house *

17. Process for replacement of furnishings and equipment *

18. Other creative ideas to enhance the lives of the people living in the CILAs which aLso
facilitate full community participation and inclusion.

* The CCDDB and CCMHB will continue to engage with a properly management companyfor
services through a separate agreement; the CILA provider will coordinate with properly
management companyfor these purposes.

The Respondent may also outline strategies for continued incremental CILA expansion in
Champaign County, including a needs assessment of probable utilization needs based on data
from PUNS and Ligas Class Members originating from Champaign County. The Respondent
may further describe ideas for future innovative living arrangements for people with I/DD.

E1-5 IMPLEMENTATION TIMELINE

The Respondent shall include a very specific and detailed timeline which includes all milestones
from award to placement of people in the CILAs.

EXHIBIT 2

RESPONDENT PROFILE INFORMATION

Submit a completed profile information sheet for the Respondent and subcontractors, if
applicable, which includes:

1. Legal Name of Business Entity:
2. Name of Chief ExeciLtive Officer, Executive Director, Agency Director, or Owner:

3. Doing Business under Other Name(s)?
If Yes, Name(s):

4. Headquarters Address:

5. City, State, Zip Code:

6. Website:

7. Email Address for Primary Contact:
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8. Number of Years in Business:
9. Total Number of Employees:
10. Total Number of CILAs currently operated in Illinois by the entity:
11. Total Number of individuals residing in any of these CILAs with capacity for 4 people, 3

people, 2 people, or 1 person:
12. Total Arwual Revenues separated by last 3 flaIl fiscal years:
13. License(s) and Services offered:

EXHIBIT 3

LEASE AGREEMENT

THIS LEASE AGREEMENT made this day of , 2021,
between the Champaign County Board for the Care and Treatment of Persons with a
Developmental Disability (Champaign County Developmental Disabilities Board), herein
referred to as “Landlord”, and

___________,

herein referred to as “Tenant”.

RECITALS

A. This lease agreement is predicated by selection of the Tenant’s proposal in
response to CCDDB REP 2021-001 (i.e., Community Integrated Living Arrangement Services
for the County of Champaign). The purpose of this lease agreement is to maintain the expansion
of Community Integrated Living Arrangements (CILA) for people with intellectual and
developmental disabilities (I/DD). The lease agreement is an alternate funding methodology,
and the reasonable return on this investment is the provision of high-quality services and supports
for people with I/DD residing in the CILAs located in Champaign County.

B. Landlord is the owner of the real estate commonly known as

_____________

Champaign, Illinois, herein referred to as” CILA”.
C. Tenant desires to lease the CILA from Landlord, and Landlord is willing to lease

the same to Tenant, all upon the following terms and conditions (“the Lease”).

NOW, THEREFORE, for and in consideration of the mutual promises, covenants and
agreements herein contained, the receipt and sufficiency of which is hereby acknowledged, IT
IS HEREBY AGREED AS FOLLOWS:

ARTICLE ONE - LEASE PREMISES

Landlord leases to Tenant, and Tenant hereby accepts from Landlord, the CILA.
Landlord has completed all repairs, improvements, and buildout that were agreed upon between
the parties in the course of purchasing the property. Tenant, at its own cost and expense, made
further alterations and improvements in order to prepare the Premises for Tenant’s occupancy,
and major repairs were approved and paid for, in part with funds collected through rent and in
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part with Landlord contribution. It shall be the responsibility of Tenant to assure compliance
with all applicable codes and regulations for the intended use.

ARTICLE TWO - POSSESSION

As Tenant already occupies the premises and is familiar with its condition, Tenant
accepts the premises as such and in ‘as is condition’.

ARTICLE THREE - LEASE TERM. COMMENCEMENT. AND RENEWAL

1. The Term of this Lease shall commence on 2021, and shall
terminate on Dun 2025, unless terminated earlier or extended further as provided below.

2. After this term, Landlord may extend the Lease by annual renewal.

3. Except as set forth in paragraph #4 below, as part of this contract, Tenant agrees
that the following shall be provided at a minimum (quality, licensure level, extent, and uanti
as set forth in their Response to CCDDB Request for Proposal 202l-O0l dated

___________

which is hereby incorporated into this contract by reference as if set forth in fill:
All professional services
All general services
Any good or tangible assets
Hiring and retention of employee practices, procedures, and methods
All professional and business practices including education, training, and

licensure.

The minimum standard shall apply even if the Response simply gives examples of current
similar projects, general practice, or current training, hiring or retention practices, or license
levels. These examples or current practices shall be the minimum provided under this contract.

For clarification, the Request for Proposal #2021-001 and any amendments or supplements to it
are also incorporated into this contract by reference as if set forth in full.

4. In the event the federal andlor state ftinding for the CILA operation contemplated
by this Lease Agreement is reduced in an amount in excess of 5% of the amounts Tenant will
receive on the first day of this Lease Agreement for that CILA operation or Tenant ceases its
business operations, Tenant reserves the right to terminate this Lease Agreement upon thirty
(30) days written notice to Landlord.

ARTICLE FOUR - RENT

I. Tenant shall pay to Landlord’s agent, at Landlord’s address set forth herein or at
such other location as directed from time to time by Landlord’s notice, Rent during the Term at
the aimual rate of $ 7,200.00 per year, payable in monthly installments of $ 600.00, each
installment being payable in advance promptly on the first day of every calendar month of the
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Term, without any abatement, setoff, or deduction or further demand whatsoever, except that
Tenant, at the time of execution of this Lease, shall pay the installment due for the first full
month of the Term and for any initial fractional month of the Term. If the Term commences
other than on the first day of the month or ends other than on the last day of the month, the Rent
for that month shall be prorated.

2. Tenant shall also pay a late charge of five percent [5%] of any Rent payment
made more than ten [lOJ days after the due date to compensate Landlord for administrative and
collection costs that Tenant agrees Landlord will incur by failure of Tenant to pay its Rent in a
timely manner.

3. It is understood that the Rent is to be held by Landlord in an account to be used
for payment of repairs and maintenance expenses for which Landlord is responsible hereunder,
and property management expenses relating to the leased premises. Other CILA properties
Leased by Tenant from Landlord may be leased on similar terms, and the Rent for such properties
may be comingled in the single account, and used as necessary for such expenses related to one
or more CILA properties. Upon termination or expiration of this Lease, all such funds will
remain property’ of Landlord.

ARTICLE FIVE - TENANT’S USE

1. Tenant shall occupy and use the Premises continuously during the Term of this
Lease as a Community Integrated Living Arrangement (“CILA”) home and no other purpose
without Landlord’s prior written consent. Tenant shall take all steps necessary to ensure the
Premises qualij as CILA home. Tenant shall be solely responsible for contracting for all
services that may be required to assist the residents of the CILA home.

2. Tenant agrees to observe the following covenants and to comply with all rules
and regulations that Landlord may from time to time make for the Premises:

a. Tenant shall not conduct itself or permit its contractors, agents, employees, or
invitees to conduct themselves in the Premises in a manner inconsistent with the character of
the Premises as a CILA facility.

b. Tenant shall not exhibit, sell, or offer for sale on the Premises or in the Building
any

article or thing, without the prior written consent of Landlord.

c. Tenant shall not make or permit to be made any use of the Premises that, directly
or indirectly, is forbidden by public law, ordinance, or governmental regulation, that may be
dangerous to life, limb, or property, or that may invalidate or increase the cost of any policy of
insurance carried on the Premises or covering its operation.

d. Tenant shall not sell or offer to sell or permit to be sold or offered for sale in the
Premises any alcoholic or other intoxicating beverage.
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e. Tenant shall not display, inscribe, paint, print, maintain, or affix on any place in
or about the Premises any sign, notice, legend, direction, figure, or advertisement, except on the
doors of the Premises and then only such name or names and in such color, size, style, place,
material, and manner as Landlord shall approve in writing.

1’. Tenant shall not use the name of the Premises for any purpose other than that of
business address of Tenant and shall not use any picture or likeness of the Premises in any
circulars, notices, advertisements, or correspondence without Landlord’s prior written consent.

g. Tenant shall not obstruct or use for storage or for any purpose other than ingress
and egress the sidewalks, entrances, passages, courts, corridors, vestibules, halls, elevators, and
stairways of the Premises.

h. No dog or other animal or bird shall be brought or permitted to be in the Building
or any part of the Building, other than as an aid to persons with disabilities, unless approved by
the Landlord in writing.

i. Tenant shall not install any antennae, aerial wires, or other equipment inside or
outside the Building, without, in each and every instance, the prior written consent of Landlord.

j. Tenant shall not attach or permit to be attached any additional locks or similar
devices to any door or window, nor shaH Tenant make or permit to be made any keys for any
door to the Premises or Building other than those provided by Landlord. If more than two keys
for one lock are desired by Tenant, Landlord may provide them upon payment by Tenant.

k. Tenant shall be responsible for locking the doors and closing the transoms and
windows in and to the Premises.

1. If Tenant desires internet, telegraphic, telephonic, microwave, burglar alarm, or
television signal service, Landlord will, upon request, direct where and how connections and all
wiring for those services shall be introduced and run. Tenant shall make no boring, cutting, or
installation of wires or cables without Landlord’s consent and direction.

m. If Tenant desires, and Landlord permits, blinds, shades, awnings, or other forms
of inside or outside window covering or window ventilators or similar devices, they shall be
furnished, installed, and maintained at Tenant’s expense and shall be of such shape, color,
material, and make as are approved in writing by Landlord and shall be consistent with the first-
class standard of the building.

n. Tenant shall not install, without Landlord’s prior written consent, or operate any
steam or internal combustion engine, boiler, machinery, refrigerating or heating device, or air--
conditioning apparatus in or about the Premises, carry on any mechanical business therein, use
any illumination other than electric light, or use or permit to be brought onto the Premises any
flammable oils or fluids such as gasoline, kerosene, naphtha, and benzene, or any explosives or
other articles deemed hazardous to life, limb, or property,
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o. Tenant shall not install in the Premises any equipment that uses a substantial
amount of electricity. Tenant shall ascertain from Landlord the maximum amount of electrical
current that can safely be used in the Premises, taking into account the capacity of the electric
wiring in the Premises, and shall not use more than safe capacity. Landlord’s consent to the
installation of electric equipment shall not relieve Tenant from the obligation not to use more
electricity than safe capacity.

p. Tenant shall not lay linoleum or other similar floor covering so that such floor
covering shall come in direct contact with the floor of the Premises. Tenant shall not use cement
or other similar material in affixing floor covering. If linoleum or other similar floor covering is
used, an interliner of builder’s deadening felt shall first be affixed to the floor by paste or other
material soluble in water.

3. a. In addition to all other liability that Tenant may incur for breach of any
covenant contained in Paragraph 2 of this section, Tenant shall pay to Landlord an amount equal
to any increase in insurance premium or premiums payable by Landlord, to the extent caused by
any breach.

b. The violation of any covenant contained in Paragraph 2 of this section may be
restrained by injunction or other order issued by a court of equity.

4. Landlord shall not be liable in any way for any damage caused by the
nonobservance by any other tenant of the Premises of any similar covenant contained in
Paragraph 2 of this section or of any rules and regulations made by Landlord.

ARTICLE SIX - LANDLORD’S RIGHTS

Landlord, its agents and employees, shall have the following rights, each of which
Landlord may exercise without liability to Tenant for damage or injury to property, person, or
business due to the exercise of those rights, and the exercise of those rights shall not be deemed
to constitute an eviction or disturbance of Tenant’s use or possession of the Premises and shall
not give rise to any claim for setoft deduction, or abatement of Rent or any other claim:

I. To install, affix, and maintain any and all signs on the exterior and on the interior
of the Premises.

2. To decorate and to make repairs, alterations, additions, and improvements,
structural or otherwise, in or to the Premises.

3. To retain at all times, and to use in appropriate instances, keys to all doors within
and into the Premis Tii1t árees to purchase only from Landlord additional duplicate keys
as required, to change no locks, and to affix no locks on doors without the prior written
consent of Landlord. No duplicate keys shall be made; all extra keys will be furnished by
Landlord at Tenant’s expense. If the keys provided to Tenant shall be lost or any locks damaged,
Tenant shall be liable for the cost of replacement or repair. Notwithstanding the provision for
Landlord’s access to the Premises, Tenant relieves and releases Landlord of all responsibility
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and liability arising out of theft, robbery, or pilferage. Upon the expiration of the Term or of
Tenant’s right to possession, Tenant shall return all keys to Landlord and shall disclose to
Landlord the combination of any safes, cabinets, or vaults lefi in the Premises.

4. To approve the weight, size, and location of safes, vaults, books, files, and other
heavy equipment and articles in and about the Premises so as not to exceed the design live load
per square foot designated by any qualified structural engineer for the Premises, and to require
all such items and furniture and similar items to be moved into or out of the Premises only at
times and in a manner as Landlord shall direct in writing. Tenant shall not install or operate
machinery or any mechanical devices of a nature not directly related to Tenant’s ordinary use
of the Premises without the prior written consent of Landlord. Movement of Tenant’s property
into or out of the Premises and within the Building is entirely at the risk and responsibility of
Tenant, and Landlord reserves the right to require permits before allowing any property to be
moved into or out of the Premises.

5. To show the Premises to prospective tenants or purchasers of the Premises at
reasonable hours during the last three [31 months of the Term, and, if vacated or abandoned, to
show the Premises to prospective tenants or purchasers at any time and to prepare the Premises
for reoccupancy or sale.

6. To erect, use, and maintain concealed pipes, ducts, wiring, and conduits and
appurtenances thereto, in and through the Premises in walls, below the floor, and above any
suspended ceiling.

7. To enter the Premises at any reasonable time to inspect the Premises.

ARTICLE SEVEN - LANDLORD/TENANT MAINTENANCE RESPONSIBILITY

I. Landlord shall retain the services ofa property manager of its choice to oversee
maintenance of the premises. All repairs and maintenance shall be under the supervision and
approval of the propcrty manager.

2. Tenant shall promptly notify Landlord of broken or damaged glass, fixtures,
equipment, and appurtenances, and any need for repairs or maintenance arising during the
occupancy of the premises.

3. Tenant shall pay all normal operating expenses, which shall include all utilities,
insurance, licenses, permits, inspection fees, and costs of compliance with applicable laws and
governing regulations for CILA operations.

4. Landlord shall make all necessary repairs and perform all needed maintenance,
and shall be responsible for all needed structural repairs and replacement of equipment, major
appliances, systems, and components.

ARTICLE EIGHT - INSURANCE AND UNTENANTABILITY
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1. Tenant shall maintain, at Tenant’s sole cost and expense, insurance on Tenant’s
personal property located in the Lease Premises. Tenant shall also maintain a special form policy
for property insurance for full replacement cost with a deductible not more than $5,000, and flood
plain coverage if located in a high hazard flood zone, naming the Landlord and the County of
Champaign as the primary insured and naming any lender as its interests require.

2. Tenant shall maintain Commercial General Liability in a broad form, to include,
but not limited to, coverage for the following: Bodily Injury and Property Damage,
Premises/Operations, Independent Contractors, Personal Injury and Contractual Liability; limits
of liability shall be not less than $1,000,000 per occurrence and $2,000,000 in the aggregate.
Tenant shall name the Landlord and the County of Champaign as additional insureds, on a primary
and non-contributory basis to general liability. Waiver of subrogation in favor of Landlord and
the County of Champaign shall be included on the general liability. Proof of workers
compensation coverage shall be provided and waiver of subrogation in favor of the Landlord and
the County of Champaign shall be included. Proof of Professional Liability coverage shall be
provided with Landlord and the County of Champaign named as additional insureds, and with
minimum coverage amount of $1,000,000.

3. a. In the event (i) the Premises are rendered wholly untenantable by fire or other
casualty and Landlord declares by written notice to Tenant a determination not to restore or
repair them, or (ii) the Building is so damaged by fire or other casualty that Landlord cannot
reasonably rebuild or rehabilitate it within ninety [90] days, then in any of such events either
party may terminate this Lease by written notice to the other party within thirty [30] days after
the date of such fire or other casualty. Rent shall be apportioned on a per diem basis and paid to
the date of such fire or other casualty.

b. In the event the Premises are rendered wholly or partially untenantable by fire
or other casualty and Landlord reasonably declares the intention within thirty [30] days by
written notice to Tenant to rebuild and restore them within ninety [90] days of such notice, this
Lease shall not terminate, and Landlord shall repair and restore the Premises at Landlord’s
expense and with due diligence, subject, however, to (i) reasonable delays for insurance
adjustments, and (H) delays caused by forces beyond Landlord’s control. Rent shall abate on a
per diem basis during the period of reconstruction and repair.

4. In the event the Premises are partially damaged by fire or other casualty but are
not rendered wholly untenantable and Landlord undertakes repairs, Rent shall abate in
proportion to the non-usability of the Premises during the period while repairs are in progress,
if Tenant continues to utilize a portion of the Premises.

5. Notwithstanding any provision of this Lease to the contrary, in no event will
Landlord be obligated to repair or restore any improvements or alterations made to the Prnises
by Tenant during the Term of the Lease, the repair and restoration of all such improvements and
alterations (and maintaining insurance thereon) to be solely Tenant’s Responsibility. Tenant by
this Lease acknowledges that Landlord is under no obligation to insure Landlord’s interest in
the Premises or the Building.

28 DRAFT of 2011 CILA RFP



ARTICLE NINE - INDEMNIFICATION AND LIMITATIONS OF LIABILITY

1. Tenant hereby agrees to indemnify, defend and hold Landlord harmless from and
against any claim of liability or loss from personal injury or damage to the property of others
in
connection with the Premises or resulting from or arising out of the use and occupancy of the
Premises by Tenant or its agents, invitees, subtenants. clients.

2 To the extent permitted by law, Tenant waives and releases Landlord and
Landlord’s contractors, agents, and employees from all claims for damage to person or property
sustained by Tenant or any occupant of the Premises relating to (a) the Premises or any part of
either or any equipment or appurtenance becoming out of repair; (b) any accident in or about
the Premises; or (c) directly or indirectly, any act or neglect of any tenant or occupant of the
Premises or of any person, including Landlord and Landlord’s agents, servants, guests, and
invitees. This section shall apply especially, but not exclusively, to damage caused by the
flooding of basements or other subsurface areas, refrigerators, sprinkling devices, air-
conditioning apparatus, water, snow, frost, steam, excessive heat or cold, falling plaster, broken
glass, sewage, gas, odors or noise, or the bursting or leaking of pipes or plumbing fixtures and
shall apply equally whether the damage results from the act or neglect of Landlord or its
contractors, agents, or employees or of any other person and whether that damage caused or
resulted from any thing or circumstance above mentioned or referred to, or any other thing or
circumstance, whether of a like or of a wholly different nature.

3. If any damage to the Premises or to any equipment or appurtenance thereto or
any part thereof or to Landlord results from any act, omission, or neglect of Tenant or of
Tenant’s contractors, agents, or employees, Landlord may, at Landlord’s option, repair that
damage, and Tenant shall, upon demand by Landlord, reimburse Landlord immediately for the
total cost of those repairs in excess of the amount, if any, paid to Landlord under insurance, if
any, covering these damages.

4 All property situated in the Premises and belonging to Tenant, its agents,
contractors, employees, or invitees, or any occupant of the Premises shall be situated there at
the risk of Tenant or such other person only, and Landlord shall not be liable for damage, theft,
misappropriation, or loss of that property.

5. To the extent that Tenant carries hazard insurance on any of its property in the
Premises, each policy of insurance shall contain, if obtainable from the insurer selected by
Tenant, a provision waiving subrogation against Landlord.

- 6. Tenant agrees to hold Landlord and its contractors, agents, and employees
harmless from and indemnified agaiñt all claims, liability, and costs (including, but not limited
to, attorneys’ fees and costs) for injuries to persons and damage to, or the theft, misappropriation,
or loss of, property arising from occurrences in or about the Premises caused, in whole or in part,
by the act, omission, or negligence of Tenant or its agents, contractors, employees, invitees, or
clients.
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ARTICLE TEN - LEASE TERMINATION

1. At the termination of this Lease by lapse of time or otherwise:

a Tenant shall return the Premises in as good condition as when Tenant took
possession (ordinary wear and tear and loss by fire or other casualty excepted).

h Tenant shall, at Landlord’s request, remove any floor covering laid by Tenant,
and

(i) remove all nails, tacks, paper, glue, bases, and other vestiges of the floor covering and
restore the floor surface to the condition existing before such floor covering was installed; or
(ii) pay to Landlord, upon demand, the cost of restoring the floor surface to such condition.

c. Tenant shall surrender all keys to the Premises and shall make known to Landlord
the combinations for all locks on safes, cabinets, and vaults.

ci. All installations, additions, hardware, non-trade fixtures, and improvements,
temporary or permanent, in or on the Premises, except movable furniture and equipment
belonging to Tenant, whether placed there by Tenant or Landlord, shall be Landlord’s property
and shall remain on the Premises, all without compensation, allowance, or credit to Tenant,
provided, however, that if prior to such termination or within ten [10] days thereafter Landlord
so directs by notice, Tenant shall promptly, at Tenant’s cost, remove the installations, additions,
hardware, non- trade fixtures, and improvements placed in or on the Premises by Tenant and
designated in the notice and shall repair any damage caused by that removal, failing which
Landlord may remove such items and Tenant shall, upon demand, pay to Landlord the cost of
that removal and of any necessary restoration of the Premises plus any interest.

2. All fixtures, installations, and personal property belonging to Tenant not removed
from the Premises upon termination of this Lease and not removed as provided in this Lease
shall be conclusively presumed to have been abandoned by Tenant, and title to those items shall
pass to Landlord under this Lease as by a bill of sale.

ART1CLE ELEVEN - ASSIGNMENT AND SUBLETTING

I. Tenant shall not, without the prior written consent of Landlord, (1) assign,
convey, or mortgage this Lease or any interest under this Lease; (2) suffer to occur or permit to
exist any assignment of this Lease or any lien on Tenant’s interest, voluntarily, involuntarily, or
by operation of law; (3) sublet the Premises or any part of the Premises; or (4) permit the use of
the Premises by any parties other than Tenant and its employees and clients. Landlord’s consent
to any assignment, subletting, or transfer shall not constitute a waiver of Landlord’s right to

vithho1d

its consent to any future assignment, subletting, or transfer.

2. Landlord may, in its sole judgment, withhold its consent to any proposed
assignment or subletting for reasonable concerns and purposes which are not in concert with its
mission. Tenant acknowledges and agrees that Landlord has a vital interest in the nature of
services provided in the Premises and that Landlord’s right to withhold its consent to any
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proposed assignment or subletting is a material consideration for the rental rate and terms
contained in this Lease.

3. Notwithstanding anything to the contrary contained in this Section, if Landlord
approves a proposed assignment or subletting by Tenant, original Tenant shall not be released
from any covenant or obligation under this Lease.

ARTICLE TWELVE- DEFAULT/REMEDIES

I. Tenant shall be in default of this Lease upon the occurrence of the following
events:

a. Tenant shall, by any Court of competent jurisdiction, be adjudged bankrupt or
insolvent, or upon Tenant’s making an assignment for the benefit of creditors. Upon the
occurrence of any such event, Landlord may, if Landlord so elects, and with or without notice
of such election, and with or without entry or other action by Landlord, forthwith terminate this
lease, and notwithstanding any other provision hereof, Landlord shall forthwith, upon such
termination, be entitled to recover damages in an amount equal to the then present value of rent
reserved pursuant to the provisions hereof for the remainder of the stated term hereof, less the
fair rental value of the Premises actually realized by Landlord during the remainder of the term
of this Lease; and

b. Tenant shall default in the payment of rent or in the performance of any other
covenant, condition or agreement required of Tenant pursuant hereto, for more than ten [10]
days (in the event of default in the payment of rent) or thirty [30] days (in the event of default
in the performance of any covenant, condition, or agreement required of Tenant other than
payment of rent) after written notice of such default from Landlord to Tenant, Landlord may, at
its election but not otherwise, and upon further written notice to Tenant of such election,
terminate this Lease and Tenant’s right to possession of the Premises.

c. If the leasehold interest of Tenant be levied upon under execution or be attached
by process of law, or if Tenant abandons the Premises, then and in any such event Landlord
may, at its election, and with or without any demand whatsoever, forthwith terminate this Lease
and Tenant’s right to possession of the Premises.

d. If Tenant fails to maintain a license with the State of Illinois as a CILA service
provider.

2. All rights and remedies of Landlord herein enumerated shall be cumulative, and
none shall exclude any other right or remedy permitted by law. Upon any such default by Tenant,
Tenant shall reimburse Landlord for all costs associated with Tenant’s default, including but not
limited to reasonable attorneys’ fees and court costs.

ARTICLE THIRTEEN - VAIVER OF DEFAULT
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No waiver of default of Tenant shall be implied, and no express waiver shall affect any
default other than the default specified in such waiver, and then only for the time and to the
extent therein stated. The invalidity or unenforceability of any provision of this Lease shall not
affect or impair any other provision hereof

ARTICLE FOURTEEN - NOTICE

In every instance where it shall be necessary or desirable to Tenant to serve any notice
or demand upon Landlord, such notice or demand shall be sent by United States Certified or
Registered mail, postage prepaid, addressed to Landlord at the place where rent is then being
paid, and to Tenant at the address of Lease Premises or at such other address as may appear on
the books and records of Landlord. Notice mailed as aforesaid shall be deemed to have been
received three [3] days following the postmark date thereof

ARTICLE FIFTEEN - HEADINGS

The Article and paragraph headings of this Lease are for convenience only and in no
way limit or enlarge the scope or meaning hereof. Whenever the word “Section” is used in this
Lease, the same shall be deemed to include “Article”.

ARTICLE SIXTEEN - PRONOUNS

All pronouns and any variations thereof shall be deemed to refer to the masculine,
feminine, neuter, singular or plural, as the identity of the person or persons may require.

ARTICLE SEVENTEEN—BENEFIT

This Lease Agreement shall be binding upon and shall inure to the benefit of Landlord
and Tenant, their respective successors, assigns, grantees and legal representatives, if any.

IN WITNESS WI-IEREOF Landlord and Tenant have executed or caused this Lease
Agreement to be executed as of the day and year first above written. Copies of executed pages
shall be effective as originals and separately executed copies may be combined to constitute a
single document.

LANDLORD: TENANT:

Champaign County Developmental Disabilities Board

By:

_________________________________

By:
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CHAMPAIGN COUNTY
DEVELOPMENTAL
DISABILITIES BOARD
CHAMPAIGN COUNTY
MENTAL HEALTH BOARD

BRIEFING MEMORANDUM
DATE: july 21, 2021

TO: Members, Champaign County Mental Health Board (CCMHB)

FROM: Shandra Summerville, CLC Coordinator

SUBJECT: Ebertfest 2021 AIR Community/Student Film Partnership

Overview

Since 2017, AIR has partnered with Urbana High School to have student screening to ensure that there is

visibility of the Ebert Festival in the community. Eric Pearson, a UIUC alum and film instructor from

University of San Diego, served as the moderator. Directors Rick Goldsmith (Mind/Game) and Rita Coburn

Whack (Maya Angelou and Still I Rise) also came and talked with the students about these films and the

film industry. During 2020 because of the pandemic the Eberfest was virtual. Even though there was not

a student presentation, we had a community panel and conversation with the directors and actors the

film, “A Most Beautiful Thing.”

In 2021, several communities in the State of Illinois were awarded Healing Illinois Grant Dollars to address

racial healing. The No Malice Film Contest created a platform for Illinois youth and young adults, ages 11-

21, to explore the topic of racial healing using the medium of film. The No Malice Film Contest encourages

people to take a creative and thoughtful approach to promote fairness, heal the wounds within their

communities, and participate in social change through the creation of short films. We had some entries

from Champaign County, and the Ebertfest would like to take time to highlight the winners of the contest

at the Ebert Film Fest as a part of community engagement.

Update about the Partnership

As part of the Healing Illinois initiative, the No Malice Film Contest asked Illinois young filmmakers to

submit videos addressing racial healing. Entrants were judged on their ability to address the topic through

an engaging, informative, inspiring, and creative approach. These films, from all over Illinois, will be shown

at Ebertfest in September. We have also kept three spots open for filmmakers between 11-18 from

Champaign County to show their videos on the topic of racial healing at the festival alongside the No



Malice winners and in front of an audience of professional filmmakers. These films will be chosen from

films submitted during August (deadline to be announced).

Film Length: Entrants may submit a live action film of no shorter than 3 minutes and no longer than 5

minutes, Ebertfest will accept and consider short, animated (including 3D, hand drawn, stop-motion, etc.)

films. The minimum length for animated submissions is 45 seconds.

Director’s Statement: All entrants will be required to submit a Director’s Statement. The Director’s

Statement is a short (no more than 500 words) explanation of your vision and intent for the film. In the

Director’s Statement you may want to address the story you are telling, the themes it covers, your vision

for the film, and your purpose or intent in telling the story. While we expect your film will speak for itself,

the Director’s Statement helps us to create marketing materials and the supplemental curriculum we are

sharing with students and educators after the Contest.”

Organizations participating as Alliance for Inclusion and Respect members include: Champaign County

Community Coalition, the CCMHB, Courage Connection, Circle of Friends Adult Day Center, Crisis Nursery,

Depression and Bipolar Support Alliance, DSC, Family Service, GROW in Illinois, International Galleries,

NAMI, Parkland Counseling Services and Dean of Students, The Pavilion Hospital and Behavioral Health

System, Rosecrance Central Illinois, Swann Special Care Center, and the UIUC School of Social Work.

Other Alliance for Inclusion and Respect activities are detailed in Stephanie Howard-Gallo’s staff report,

including the traditional Art Show and Sale in front of the festival, this year scheduled for Saturday,

September11.

Budget Implication

There is not a funding decision that needs to be considered at this time. This is part of our

sponsorship/partnership that you have funded previously. This memo is to keep you informed about the

Partnership with AIR and Ebertfest and the commitment to promote ways to address racism as a public

health crisis through community engagement.
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United Way 2-1-1 Repbrt—_-<

Champaign County

April 1 — June 30, 2021

Submitted by: Susan Williams, Database Manager, PATH, Inc.

TEXTING

Text your zip code to 898211 or this easy-to-remember number — TXT21 1. Live texting is available Monday
through Friday, 8:30 am - 4:30 pm. Second quarter texts for all counties was 54.

211 COUNTS

https://uwaypath.21 1 counts.org/

If you need guidance on using the dashboard, please feel free to call me for help: 309-834-0513.

The statistics listed below are some of the data elements that 211 Counts does not collect. I will not be
showing any “0” values under Contact Person Type or Referral Source.

Follow-Ups
Number Performed 112
Received Assistance 18
Did Not Receive Assistance 15
Attempted: no answer, number
did not work, referral not contacted 79

Call Time
8:00 am — 5:00 pm 470
6:00 pm—11:00 pm 93
Midnight—7:00 am 36

Contact Person Type
Individual 545
Third Party 37
Agency 12
Police/Sheriff 4
Church 1

Referral Source
Self-Referral 450
Agency 113
Family/Friend 18
Caseworker 4
Doctor/Hospital/Clinic 4
Other Advertisement 2
Police/Fire 2
United Way 2
Television 1
Business 1
Internet 1
Clergy/Church 1

Get Connected. Get HelpY4



COVID-19 Contacts

Out of the 599 total contacts for Champaign County, 80 were directly related to COVID-19.

Top Apency Referrals

Champaign County Regional Planning Commission 151
Salvation Army of Champaign County 68
City of Champaign Township 49
Cunningham Township 49
Illinois Department of Commerce & Economic Opportunity 47
C-U at Home 39
Austin’s Place Emergency Shelter for Women 30
Rosecrance Central Illinois 18
Land of Lincoln Legal Aid 17
Housing Authority of Champaign County 17
Champaign-Urbana Public Health District 16
Cunningham Children’s Home 15

All 211 Calls — Data from ACD — InContact
04-01 -2021 through 06-30-2021
Service Level % = Percentage of calls answered within 90 seconds. Our goal is 80%. Our goal for abandoned calls is 9%.

AVG AVG AVGSKILL TOTAL ABAN- ABAN- SERV.HANDLE
NAME CALLS DONS

INQUEUE ABANDON
DONS LEVELTIME TIME TIME

United Way
9,177 00:07:24 1,193 00:00:55 11.4PJo 00:01:31 79.24°/c211



PATH, Inc.
Statistical Report
Search Option - County and AIRS Problem Needs and Referral Count
0410112021 To 0613012021

Total Contacts in Date Range: 9847

599 6083% Champaign
310 51.753% Housing

238 76.774% Rent Payment Assistance
92 29.677% Homeless Shelter
56 18,065% Low Income/Subsidized Rental Housing
12 3.871% Homeless Drop In Centers
9 2.903% Transitional Housing/Shelter
6 1.935% Housing Authorities
6 1.935% Mortgage Payment Assistance
5 1.613% Domestic Violence Shelters
4 1.29% Housing Search Assistance
4 1.29% Youth Shelters
2 0.645% Crisis Nurseries/Child Care
1 0.323% At Risk/Homeless Housing Related Assistance Prograi
1 0.323% Eviction Prevention Legal Assistance
1 0.323% First Time Buyer Home Loans
1 0.323% Housing Down Payment Loans/Grants
1 0.323% Tenant Rights Information/Counseling
439 TOTAL Referral Count

102 17.028% Information Services
7 6.863% Information and Referral
3 2.941% Information Sources
2 1.961% DirectoryAssistance
1 0.98% Directory/Resource List Publication
1 0.98% Outreach Programs
14 TOTAL Referral Count

82 13.689% Individual, Family and Community Support
8 9.756% Case/Care Management
5 6.098% Home Maintenance and Minor Repair Services
4 4.878% Adult Protective Intervention/Investigation
4 4.878% Language Interpretation
3 3.659% Child Abuse Reporting/Emergency Response
3 3.659% Personal Care
2 2.439% Burial/Cremation Expense Assistance
2 2.439% Foster Home Placement
1 1.22% Animal Control
1 1.22% Charities/Grantmaking Organizations
1 1.22% EIder/Dependent Adult Abuse Reporting
1 1,22% Extended Child Care
1 1.22% Family Maintenance/Reunification
1 1,22% Friendly Visiting
1 1.22% Group Homes for Children and Youth with Disabilities
1 1.22% Home Based Parenting Education
1 1.22% In Home Assistance



1 1.22% Parenting Skills Classes
1 1.22% Senior Centers
1 1.22% Support Groups
1 1.22% Veterinary Care Expense Assistance
44 TOTAL Referral Count

62 10.351% Utility Assistance
109 175.806% Utility Assistance
109 TOTAL Referral Count

47 7.846% Mental Health/Addictions
14 29.787% General Counseling Services
12 25.532% Crisis Intervention
9 19.149% Psychiatric Disorder Counseling
7 14.894% Psychiatric Inpatient Units
5 10.638% Inpatient Substance Use Disorder Treatment Facilities
4 8.511% Alcohol Detoxification
4 8.511% Recovery Homes/Halfway Houses
3 6.383% Detoxification
3 6.383% General Psychiatry
2 4.255% Child/Adolescent Residential Treatment Facilities
2 4.255% Community Mental Health Agencies
2 4.255% Opioid Detoxification
1 2.128% Child Sexual Abuse Counseling
1 2.128% Crisis Intervention Hotlines/Helplines
1 2.128% Family Counseling
1 2.128% Psychiatric Rehabilitation
1 2.128% Psychological Assessment
1 2.128% Sexual Assault Counseling
1 2.128% Sexual Assault Hotlines
1 2.128% Substance Use Disorder Counseling
1 2.128% Substance Use Disorder Treatment Programs
76 TOTAL Referral Count

42 7,012% Legal, Consumer and Public Safety Services
19 45.238% General Legal Aid
5 11.905% Municipal Police
3 7.143% Birth Certificates
3 7.143% Veteran Benefits Assistance
2 4.762% Advocacy
2 4.762% Child Passenger Safety Seats
2 4.762% Protective/Restraining Orders
2 4.762% States Attorney
1 2.381% 911 Services
1 2.361% Child Guardianship Assistance
1 2.381% Full Cost Motor Vehicle Registration
1 2.381% General Benefits Assistance
1 2.381% Identification Cards
1 2.381% Lawyer Referral Services
1 2.381% Public Defender
1 2.381% Reduced Cost Motor Vehicle Registration
1 2.381% Traffic Bulletins/Information
47 TOTAL Referral Count

33 5.509% Food/Meals
60 181.818% Food Pantries



7 21.212% Food Stamps/SNAP
3 9,091% Grocery Ordering/Delivery
2 6.061% Food Cooperatives
2 6.061% Soup Kitchens
1 3.03% Food Banks/Food Distribution Warehouses
1 3.03% Formula/Baby Food
1 3.03% WIC
77 TOTAL Referral Count

28 4.674% Health Care
12 42.857% Dental Care
11 39.286% COVID-19 Immunization Clinics
3 10.714% Medicaid
2 7.143% Community Clinics
2 7.143% Eye Care
1 3.571% General Medical Equipment/Supplies Provision
1 3.571% Health Insurance Marketplaces
1 3.571% Pregnancy Counseling
1 3.571% Public Health Information/Inspection/Remediation
1 3.571% Wheelchairs/Wheeled Mobility
35 TOTAL Referral Count

27 4.508% Income Support/Assistance
13 48.148% General Relief
4 14.815% Tax Preparation Assistance
3 11.111% Child Care Expense Assistance
2 7.407% TANF
1 3.704% Credit Counseling
1 3.704% Social Security Disability Insurance
1 3.704% SSI
1 3.704% State Unemployment Insurance
26 TOTAL Referral Count

18 3.005% Transportation
8 44.444% Transportation Expense Assistance
1 5.556% Disability Related Transportation
1 5.556% Local Bus Services
1 5.556% Non-Emergency Medical Transportation
1 5.556% Senior Ride Programs
1 5.556% Transportation Passes
13 TOTAL Referral Count

13 2.17% Clothing/Personal/Household Needs
6 46.154% General Clothing Provision
3 23.077% Diapers
2 15.385% Baby Clothing
2 15.385% Childrens Clothing
2 15.385% Furniture
2 15.385% General Furniture Provision
2 15.385% Household Goods
2 15.385% Thrift Shops
21 TOTAL Referral Count

8 1.336% Disaster Services
6 75% Extreme Cold Warming Centers
3 37.5% Disaster Related Cash Grants
9 TOTAL Referral Count



6 1.002% Volunteers/Donations
5 83.333% Household Goods Donation Programs
1 16.667% Volunteer Opportunities
6 TOTAL Referral Count

5 0.835% Not Recorded
5 0.835% Other Government/Economic Services

2 40% City Government Departments/Offices
1 20% Legal Associations
1 20% Post Offices
4 TOTAL Referral Count

4 0.668% Employment
3 75% Comprehensive Job Assistance Centers
1 25% Ex-Offender Employment Programs
4 TOTAL Referral Count

3 0.501% Arts. Culture and Recreation
1 33.333% BoysfGirls Clubs
1 33.333% Computer and Related Technology Classes
1 33.333% Recreational Activities/Sports
3 TOTAL Referral Count

1 0.167% Education
1 100% English as a Second Language
I TOTAL Referral Count

796 TOTAL AIRS Problem Needs
599 TOTAL Search Option - County



PATH, Inc.
Statistical Report
Search Option - County and Unmet Need Count and Unmet Need Reasons
0410112021 To 06/3012021

Total Contacts in Date Range: 9847

599 6083% Champaign
13 2.17% Homeless Shelter

12 92.308% Service is unavailable
1 7.692% Service is unavailable for women
13 TOTAL Unmet Need Reasons

8 1.336% Homeless Motel Vouchers
8 100% Service is unavailable
8 TOTAL Unmet Need Reasons

7 1.169% Rent Payment Assistance
2 28,571% Does not meet eligibility guidelines for program
1 14.286% COVID19 - Service unavailable or caller not eligible
1 14.286% Service is out of funds
1 14.286% Service is unavailable
1 14.286% Service referral is refused
6 TOTAL Unmet Need Reasons

3 0.501% Outreach Programs
3 100% Service is unavailable
3 TOTAL Unmet Need Reasons

2 0.334% Homeless Drop In Centers
2 100% Service is unavailable
2 TOTAL Unmet Need Reasons

1 0.167% Automotive Repair and Maintenance
1 100% Does not meet eligibility guidelines for program
I TOTAL Unmet Need Reasons

1 0.167% Car donation to her
1 100% Service is unavailable
I TOTAL Unmet Need Reasons

1 0.167% Car-Repair
1 100% Service is unavailable
I TOTAL Unmet Need Reasons

1 0.167% Child Passenger Safety Seats
1 100% Service is too far away/Transportation is unavailable
I TOTAL Unmet Need Reasons

1 0.167% Domestic Violence Shelters
1 100% Service referral is refused
I TOTAL Unmet Need Reasons

1 0.167% Employment
1 100% Service is unavailable
I TOTAL Unmet Need Reasons

1 0.167% Extreme Heat Cooling Centers
1 100% Service is unavailable
I TOTAL Unmet Need Reasons

1 0.167% General Legal Aid
1 100% Service is unavailable



I TOTAL Unmet Need Reasons
1 0167% Homeless Permanent Supportive Housing

1 100% Service is unavailable
‘I TOTAL Unmet Need Reasons

1 0.167% Hotel/Motel Funds
1 100% Service is unavailable
I TOTAL Unmet Need Reasons

1 0.167% Information and Referral
1 100% Service is unavailable
I TOTAL Unmet Need Reasons

1 0.167% Language Interpretation
1 100% Service is unavailable
I TOTAL Unmet Need Reasons

1 0.167% Maternity Clothing
1 100% Service is unavailable
I TOTAL Unmet Need Reasons

1 0.167% Medical Care Expense Assistance
1 100% Service is unavailable
I TOTAL Unmet Need Reasons

1 0.167% Prescription Expense Assistance
1 100% Disability makes access to services unavailable
I TOTAL Unmet Need Reasons

1 0.167% Ramp Construction Services
1 100% Service is unavailable
I TOTAL Unmet Need Reasons

1 0.167% Respite Care
1 100% Service is unavailable
I TOTAL Unmet Need Reasons

1 0.167% Temporary Financial Assistance
1 100% Service is unavailable
I TOTAL Unmet Need Reasons

1 0.167% Transitional Housing
1 100% Service is unavailable
I TOTAL Unmet Need Reasons

1 0.167% Transportation-Out of Town
1 100% Service is unavailable
I TOTAL Unmet Need Reasons

1 0.167% Utility Assistance
1 100% Service is out of funds
I TOTAL Unmet Need Reasons

54 TOTAL Unmet Need Count
599 TOTAL Search Option - County
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CHAMPAIGN COUNTY

C
DEVELOPMENTAL
DISABILITIES BOARD
CHAMPAIGN COUNTY
MENTAL HEALTH BOARD

CCMHB 2021-2022 Meeting Schedule
5:45PM Wednesday after the third Monday of each month

Brookens Administrative Building, 1776 East Washington Street, Urbana, IL
hnp://usO2web.zoom.us/i/8 1393675682 312-626-6799, Meeting ID: 813 9367 5682

July 21 — Shields-Carter Room

July 28 — Shields-Carter Room —joint special meeting with CC’DDB

September 15 joint study session Shicido Carter Room CANCELLED

September 22 — Shields-Carter Room

October 20 — Shields-Carter Room

October 27 —study session - TBD

November 17 — Shields-Carter Room

December 15 — Shields-Carter Room - tentative

January 19, 2022 — Shields-Carter Room
January 26, 2022 — study session - Shields-Carter Room

February 16, 2022 —study session - Shields-Carter Room

February 23, 2022 — Shields-Carter Room
March 23, 2022 — Shields-Carter Room
March 30, 2022 — study session - Shields-Carter Room

April 20, 2022 — Shields-Carter Room
April 27, 2022 — study session - Shields-Carter Room

May 18, 2022 — study session - Shields-Carter Room

May 25, 2022 — Shields-Carter Room
June 22, 2022 — Shields-Carter Room
July 20, 2022 — Shields-Carter Room

September 21, 2022 — Shields-Carter Room
September 28, 2022 — study session - Shields-Carter Room

October 19, 2022— Shields-Carter Room
October 26, 5:45PM —study session with CCMHB - Shields-Carter

November 16, 2022 — Shields-Carter Room (offcycle)
December 21, 2022 — Shields-Carter Room (offcycle) - tentative
This schedule is subject to change due to unforeseen circumstances.

Please email stephanie@ccmhb.org to confirm meetings or to request alternative
format documents, language access, or other accommodation needed to participate.
Meetings are archived at http:/’/www.co.charnpaitzn.iLus/mhhddb/MHBMeetinaDocs.php

Public Input: All meetings and study sessions include time for members of the public to address the Board.
All are welcome to attend meetings, using the Zoom options or in person, in order to observe and to

offer thoughts during ‘Public Participation’. For support to participate, let us know how we might help
by emailing stephanie(dccmhb.otg. If the time of the meeting is not convenient, you may still

communicate with the Board by emailing stephanieccmhb.org any written comments which you
would like us to read to the Board during the meeting. Your feedback is appreciated but be aware that

the time for each persons comments may be limited to five minutes.



C
CHAMPAIGN COUNTY

C
DEVELOPMENTAL
DISABILITIES BOARD
CHAMPAIGN COUNTY
MENTM HEALTH BOARD

CCDDB 2021-2022 Meeting Schedule
9:00AM Wednesday after the third Monday of each month

Brookens Administrative Building, 1776 East Washington Street, Urbana, IL
https://uso2web.zoom.us/j/81559124557 312-626-6799, Meeting ID: 815 5912 4557

July 21— Shields-Carter Room

July 28, 5:45PM — Shields-Carter — joint special meeting with CCMHB

August 18 — Shields-Carter Room — tentative

Scptcmbcr 15, 5:45PM Shields Carter study scasion with CANCELLED

September 22 — Putman Room

October 20 — Shields-Carter Room

November 17 — TBD (Shields-Carter Room unavailable)

December 15 — Shields-Carter Room

January 19, 2022 — Shields-Carter Room

February 23, 2022 — Shields-Carter Room

March 23, 2022 — Shields-Carter Room

April 20, 2022 — Shields-Carter Room

May 18, 2022 — Shields-Carter Room

June 22, 2022 — Shields-Carter Room

July 20, 2022 — Shields-Carter Room

August 17, 2022 — Shields-Carter Room

September 21, 2022 — Shields-Carter Room

October 19, 2022 — Shields-Carter Room

October 26, 5:45PM — Shields-Carter — study session with CCMHB

November 16, 2022 - Shields-Carter Room

December 21, 2022 — Shields-Carter Room

This schedule is subject to change due to unforeseen circumstances.
Please email stephanie@ccmhb.org to confirm meetings or to request alternative

format documents, language access, or other accommodation needed to participate.
All meetings and study sessions include time for members of the public to address the Board.

Meetings are posted m advance and recorded and archived at
http://www.co.champaign.il.us/mhbddb/DDBI\leetingDocs.php

Public Input: All are welcome to attend the Board’s meetings, using the Zoom options or in person, in
order to observe and to offer thoughts during the “Public Participation” period of the meeting. For support
to participate in a meeting, let us know how we might help by emailing srephamei2ccmhb.org. If the time of
the meeting is not convenient, you may still communicate with the Board by
emailing stephanie(Wccmhb.or any written comments which you would like us to read to the Board during
the meeting. Your feedback is appreciated but be aware that the time for each person’s comments may be
limited to five minutes.

(S



IMPORTANT DATES
DRAFT 2021-2022 Meeting Schedule with Subjects,

Agency and Staff Deadlines, and Allocation Timeline for PY2023

The schedule provides dates and subject matter of meetings of the Champaign County
Mental Health Board. Subjects are not exclusive to any given meeting, as other matters
requiring Board review or action may also be addressed or may replace the subject listed.
Study sessions may be scheduled; topics will be based on issues raised at meetings,
brought by staff, or in conjunction with the Champaign County Developmental
Disabilities Board. Included are tentative dates for steps in the funding allocation process
for Program Year 2023 (July 1, 2022 — June 30, 2023) and deadlines related to PY2022
agency contracts. Meetings and study sessions are scheduled to begin at 5:45PM;
these may be confirmed by contacting Board staff.

7/21/21 Regular Board Meeting

7/28/21 Joint Special Meeting with the CCDDB

8/27/21 Agency PY2021 4th Q Reports, CLC Progress Reports, and
Annual Performance Measure Reports due

9/22/2 1 Regular Board Meeting
Draft Three Year Plan 2022-2024 with 2022 Objectives

9/3 0/2 1 Deadline for some agency revisions, fby Special Provision

10/20/21 Regular Board Meeting
Release Draft Program Year 2023 Allocation Criteria

10/27/21 Study Session

1 0/29/21 Agency PY2022 First Quarter Reports Due

11/17/21 Regular Board Meeting
Approve Three Year Plan with FY2022 Objectives
Allocation Decision Support — PY23 Allocation Criteria

1 2/13/21 Public Notice ofFunding Availability to be published on or
before, giving at least 21-day notice ofapplication period

12/15/21 Regular Board Meeting — tentative

1 2/31/21 Agency Independent Audits, Reviews, or Compilations due

1/3/22 Online System opens for Applications for PY2023 Funding

1/19/22 Regular Board Meeting



1/26/22 Study Session: Mid-Year Program Presentations

1/28/22 Agency FY22 2 Q Reports and CLC Progress Reports due

1/31/22 Deadline for updated agency eligibility questionnaires

2/11/22 Deadline for submission ofapplications for P }‘23 finding.
Online system will not accept anyfirms after 4:30PM

2/16/22 Study Session: Mid-Year Program Presentations

2/16/22 List ofRequests for PY2023 Funding assembled

2/23/22 Regular Board Meeting
Discussion of Board Members’ Review of Proposals;
Mid-year updates on new agency programs

3/23/22 Regular Board Meeting: FY2021 Annual Report
(includes utilization data from agencies for PY21)

3/30/22 Study Session: Mid-Year Program Presentations

4/13/22 Program summaries released to Board, copies posted
online with CCMHB April 20, 2022 meeting agenda

4/20/22 Regular Board Meeting
Program Summaries Review and Discussion

4/27/22 Study Session
Program Summaries Review and Discussion

4/29/22 Agency PY2022 3” Quarter Reports due

5/11/22 Allocation recommendations released to Board; copies
posted online with CCMHB study session agenda

5/1 8/22 Study Session: Allocation Recommendations

5/25/22 Regular Board Meeting
AHocation Decisions; Authorize Contracts for PY2023

6/22/22 Regular Board Meeting: Draft FY2023 Budget

6/24/22 Deadline for agency application/contract revisions.
Deadline for agency letters ofengagement with CPA firms.
FY2023 contracts completed.



6/30/22 Agency Independent Audits, Reviews, or Compilations due
(only applies to those with calendar FY, check contract)

7/20/22 Regular Board Meeting

8/26/22 Agency PY2022 4 Q Reports, CiC Progress Reports, and
Annual Performance Measure Reports due

9/21/22 Regular Board Meeting
Draft Three Year Plan 2022-2024 with 2023 Objectives

9/28/22 Study Session

10/19/22 Regular Board Meeting
Release Draft Program Year 2024 Allocation Criteria

10/26/22 Joint Study Session with CCDDB at 5:45PM

10/28/22 Agency PY2023 First Quarter Reports due

11/16/22 Regular Board Meeting (off cycle)
Approve Three Year Plan with One Year Objectives
Allocation Decision Support — PY24 Allocation Criteria

12/11/22 Public Notice ofFunding Availability to be published on or
before, giving at least 21-day notice ofapplication period.

12/21/22 Regular Board Meeting (off cycle) - tentative



S.
CHAMPAIGN COUNTY

MENTAL HEALTH BOARD
REGULAR MEETING

Miii ides—June 23, 2021

This meeting was held remotely and at the Broolcens Administrative Center, Urbana, IL

5:45 p.m.

MEMBERS PRESENT: Susan Fowler, Joseph Omo-Osagie, Elaine Palencia, Julian
Rappaport, Jane Sprandel, Jon Paul Youakim, Matthew Hausman.
Daphne Maurer

MEMBERS EXCUSED: Kyle Patterson

STAFF PRESENT: Kim Bowdry, Leon Bryson, Lynn Canfield, Stephanie Howard
Gallo, Shandra Summerville, Chris Wilson

OTHERS PRESENT: Laura Lindsey, Courage Connection; Nicole Sikora, Josh
Cornwell, DSC; Pat Ege, Cunningham Children’s Home

CALL TO ORDER:

Mr. Joe Omo-Osagie called the meeting to order at 5:47 p.m. Executive Director Cantield was
present at the Brookens Administrative Center in compliance with the Open Meetings Act.

ROLL CALL:

Roll call was taken and a quorum was present.

CITIZEN INPUT I PUBLIC PARTICIPATION:

None.

APPROVAL OF AGENDA:

The agenda was in the packet for review. The agenda was approved unanimously by a roll call
vote.

Bord/Board Minutes 6123121



PRESIDENT’S COMMENTS:

Mr. Joe Omo-Osagie made some brief comments regarding the increase of violence in our
community.

EXECUTIVE DIRECTOR’S COMMENTS:

Director Lynn Canfield discussed the American Rescue Plan funds and CCMHB requests to the
County Board. She also announced a recent donation to the CCMHB in memory of Brad Bates.

NEW BUSINESS:

Draft Fiscal Year 2022 Budgets:
A Decision Memorandum, proposed 2022 budgets for the MHB, DDB, and CILA funds, and
background information on each were included in the Board packet. Ms. Palencia requested
clarification on the Ebertfest funds paid last year, which Ms. Canfield provided.

MOTION: Dr. Fowler moved to approve 2022 CCMHB
Budget, with anticipated revenues and expenditures of
$5,927,611. Ms. Palencia Seconded the motion. A roll call vote
was taken and the motion passed unanimously.

MOTION: Dr. Rappaport moved to approve the 2022 CILA
Fund Budget, with anticipated revenues and expenditures of
$67,000. Payment to this fund is consistent with the terms of
the Intergovernmental Agreement between the CCDDB and
CCMHB and full approval is contingent on CCDDB action.
Ms. Sprandel seconded. A roll call vote was taken and the
motion passed unanimously.

Updated Memorandum of Understanding (MOU) with United Way:
The packet contained a Decision Memorandum and revised MOU with the United Way of
Champaign County and the CCDDB for continuation of funding for 211 Information and
Referral Services.

MOTION: Dr. Fowler moved to approve the Draft
Memorandum of Understanding with United Way of
Champaign County and the CCMHB and the CCDDB: 2-1-1
Information and Referral Services contingent on approval by
the CCDDB. Dr. Maurer seconded the motion. A roll call vote
was taken and the motion passed unanimously.

Revised CCMHB By-Laws:
Included for review and approval was a Decision Memorandum and DRAFT of proposed
revisions to the Board’s By-Laws. For reference, the packet also contained the full texts of the
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Illinois Community Mental Health Act, Illinois Open Meetings Act, and the Champaign County
Code of Ethics. There was a general discussions regarding language in Item lIB..

MOTION: Dr. Fowler moved to approve the draft of revised
CCDDB By-Laws with a change from the word “shall” to
“may” on item II.B. Upon approval, strikethroughs,
highlights, and bracketed comments will be removed from the
final version. Ms. Palencia seconded the motion. A roll call
vote was taken and the motion passed unanimously.

AGENCY INFORMATION:

None.

OLD BUSINESS:

CCMHB FY 2020 Annual Report:
The draft FY 2020 Annual Report was included in the packet for review. A few minor edits were
reviewed.

MOTION: Ms. Palencia moved to approve the draft FY 2020
Annual Report for the CCMHB as presented, with the edits
discussed at the meeting. Ms. Sprandel seconded the motion.
A roll call vote was taken and the motion passed unanimously.

CILA Facilities Project:
A Decision Memorandum was included in the packet. During 2014, the CCMHB and CCDDB
established a shared CILA Facilities Project in order to develop additional small group home
capacity for persons with Intellectual/Developmental Disabilities, within the County.

This local project was a response to parent advocates’ coordinated message and request. A
growing number of people with complex service needs, who were eligible for CILA services and
willing to accept services as described and funded by the State under its Medicaid Waiver
program, had been unable to secure placement close to home. With encouragement from the
Governor’s office and support from the Champaign County Administrator, the Boards issued a
Request for Proposals to purchase up to four homes suitable for up to four individuals each and
identi’ an appropriate provider. Three responses were submitted. In fall 2014, Individual
Advocacy Group (JAG) was selected as the provider, and two houses were purchased and
renovated for compliance with State CILA Rules.

From 2015 through 2019, both homes were operational and served residents as planned. lAG
experienced the same funding and workforce challenges that have threatened community-based
provider capacity across Illinois and the country. Additional homes were not purchased due to
the higher cost of the first two. To address the workforce and revenue issues, expansion of non
traditional day program services or increased client base through host home, family, and
intenuittent CILA were explored with the families of eligible people, the Independent Service
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Coordination unit, and the state’s Division of DD. We reviewed and revised all agreements,
between the two Boards, the provider, and the property manager, Joel Ward Homes, and at the
beginning of 2020, had some hope of keeping the project going.

COVJD-l9 and mitigation efforts impacted I/DD operations early in 2020, adding to the staffing
shortage. In the summer of 2020, the JAG homes were further rocked by the loss of a key staff
person to gun violence. At that time, their CEO expressed concern that she would not be able to
expand Champaign County operations enough to continue here. In December of 2020, residents
of the first home found CILA placements out of county. At the end of this month, the second
home will be vacant, as residents have secured placements out of county (one with lAG).

Kim Bowdry, Associate Director for Intellectual/Developmental Disabilities, has engaged a
number of CILA providers in serious discussion about establishing a presence in Champaign
County, either to ‘take over’ our CILA homes or to serve the residents in other local homes. She
consulted with Ed McManus about best options and followed up on his suggestions. Importantly,
both Ed and the final CILA provider commented that JAG was the best option for projects such
as this one, and that if they could not make this work, it was probably not doable.

Given the poor outlook, staff will not recommend re-issuing an RFP seeking a provider to
continue this project, although we have prepared such a draft. Instead, staff recommended that
the Boards seek to sell each property, as the market is favorable to sellers.

Board members discussed selling the homes at length, A study session or special meeting will
be scheduled for the CCMI-JB and CCDDB to discuss ideas regarding the homes.

MOTION: Dr. Fowler moved, pending appraisal and similar
approval by the CCDDB, to authorize the Executive Director
to obtain at least three proposals from local, licensed realtors
who arc interested in listing each CILA house for sale. The
proposal is to include the realtor’s qualifications and
experience, the realtor’s plan to market the property or
properties, the realtor’s commission and any other expenses
the Board would incur regarding the realtor, and the realtor’s
proposed reasonable selling price along with their method of
making such a determination. The Boards shall select the
realtor who offers the best value to the Boards and set the
initial asking price. The Board reserves the right to reject any
and all proposals. Dr. Youakim seconded the motion. A roll
call vote was taken. All members voted aye, with the exception
of Dr. Rappaport, who abstained from the vote. The motion
passed.

Disability Resource Expo Update:
A Briefing Memorandum was included in the packet. The Expo Steering Committee voted to
not have the event in-person this year.
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Contract Amendment Report:
No report.

Schedules & Allocation Process Timeline:
Copies of CCMHB and CCDDB meeting schedules and CCMHB aLlocation timeline were
included in the packet.

APPROVAL OF CCMHB MINUTES:
Meeting minutes from May 26, 2021 were included in the Board packel

MOTION: Dr. Fowler moved to approve the CCMHB minutes
from May 26, 2021. Dr. Rappaport seconded the motion. A
roll call vote was taken. The motion passed.

OLD BUSINESS:

Staff Reports:
Staff reports from Kim Bowdry, Leon Bryson, Stephanie Howard-Gallo, Shandra Summerville,
and Chris Wilson were included in the Board packet.

Board to Board Reports:
None.

EXPENDITURE LIST:
The Expenditure List was included in the packet.

MOTION: Dr. Rappaport moved to accept the Expenditure
List as presented. Dr. Maurer seconded the motion. A roll call
vote was taken and the motion passed unanimously.

BOARD ANNOUNCEMENTS:

None.

ADJOURNMENT:

The meeting adjourned at 7:26 p.m.

Respectfully
Submitted by: Stephanie Howard-Gallo

CCMHBJCCDDB Staff

*Minutes are in draft form and subject to CCMHB approval
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Kim Bowdry, Associate Director for Intellectual & Developmental Disabilities
Staff Report — July 2021

CCDDB: I spent time working with Agency staff to ensure that the Online Reporting System was
prepared for PY22 reports. I also coordinated with the System Developer to update the Excel
Worksheets used for claims uploads into the Online Reporting System.

Champaign County Down Syndrome Network submitted most of their PY2022 reports, the CLC
reports for the 2nd and 4th Quarters were not submitted and their Agency Financial Review has
not yet been submitted. DSN Board members provided an update on their Financial Review,
sharing that they have contacted several area accounting firms and have been declined by all.
DSN h:s learned that most accounting firms d not do Financial Reviews, as they are not
Iicens d to do Financial Reviews since it is a specialty practice. DSN shared that they are
reachig out to one additional accountant to complete the Review. DSN also shared that the
new F-,ancial Review does not seem fair to the small non-profit groups run by volunteers
receivng limited funding compared to larger non-profit organizations that run as a business and
use otside auditors as part of their business model. A recommendation was provided to us by
our cortracted CPA and that recommendation was passed along to DSN.

k The CU Able Program Site Visit was completed June 18, 2021. No concerns were noted during
X the site visit. During their site visit, CU Able members shared that some families have
‘ communicated that they continued ordering from the Walmart Giveaway program throughout

the pandemic because it allowed them the opportunity to interact with others, who understand
what they are going through, in a safe way. On at least one occasion, CU Able Board Members
and/or volunteers were able to help one family through a difficult mental health situation, by
provicng support and information referral diring the Walmart Giveaway program. Another
family shared that they had been trying to get their child a weighted vest costing over $300 and
not covered by their insurance. This family shared that they were able to get other household
items, such as shampoo, through the Walmart Giveaway program, thus freeing up some of their
funds a purchase the weighted vest for their child.

I met vith the Piatt County Mental Health Certer (PCMHC) Executive Director, PCMHC Director
of Programming, Director Canfield, and Associate Director Bryson to discuss next steps for the
PCMHC funding requests, see ‘Update on Deferred Funding Decisions’ in the Board packet.

I parti :ipated in a Zoom meeting with new CCDDB member, Kim Fisher, welcoming her to the
CCDDS.

I partizipated in several meetings related to the CCDDB & CCMHB Community Needs
Assessment. A Focus Group was formed, and the assessment tool developed based on
discussions with the Focus Group.



I emaHed a local CPA and a representative from a local consulting company to determine their
ability and willingness to provide bookkeeping/financial support to a few of the smaller
organ rzations.

CCDDB Mini-Grant: I communicated with one Mini-Grant recipient’s mother regarding his Mini-
Grant ward. I also communicated with staff from Camp New Hope arrange for payment for his
first week of Camp New Hope Summer Camp. This young man plans to attend Camp New Hope
Respit Weekends in the fall as well.

Learning Opportunities: Karen Simms, MAMFT, LMHC presented “Psychological First Aid and
Skills fDr Psychological Recovery” on June 24, 2021.

On July 29, 2021, Karen Simms, MAMFT, LMHC is scheduled to present again, this time
“Culturally Responsive Fundamentals of Trauma, Trauma Informed Care & Resilience.” I created
the Eventbrite registration page and Zoom meeting information for each event, managing the
registrations for each event is often a tedious task. Each presentation was also certified with
staff from the University of Illinois School of Social Work, for Social Work CEUs.

ACMHAI: I participated in the July meeting of the ACMHAI l/DD committee. IDHS-DDD Director
Allison Stark participated in a 0 & A with ACMHAI members.

NACBHDD: I participated in the July meeting of the NACBHDD l/DD Committee.

Disability Resource Expo: I will be supporting one of the Expo Coordinators and UIUC a student
group to continue the Expo video project during the fall semester. The UIUC Professor and his
students worked on the video project for the Expo last fall and expect to complete 8 to 12
videos. This effort continues the enhancement of the Expo website.

The Expo will also have a booth at the Champaign County Fair and will be distributing the Expo
Resource Guide. The official Press Release about the cancellation of the Expo was released on
June 28, 2021.

Other activities: Other activities include attendance at several webinars and Lunch n’ Learns. I
also used vacation time and spent time back to school shopping with my boys.

Prioritization of Urgency of Needs for Services (PUNS) Selection Ietters: 1,593 PUNS Selection
Letters were mailed by IDHS-DDD on July 12, 2021. According to local ISC staff, 34 residents of
Champaign County received PUNS Selection Letters and were invited to apply to the State for
Medicaid waiver-funded services, two others declined potential funding and were removed
from the PUNS database as a result.



Leon Bryson, Associate Director for Mental Health & Substance Use Disorders
Staff Report — July 2021

CCMHB: I worked on a Briefing Memo: Review of Strategic Plan and Funding Priorities with the
Executive Director CCMHB/IDD for CCMHB July 2l meeting.

I participated in virtual meetings and email conversations with staff from a few CCMHB funded
agencies.

CCMHB&CCDDB

The CCMHB and CCDDB continues to meet and work on the Community Needs Assessment. The
Focus group completed the assessment survey, which will be distributed to the community.

CCMKB/CCDDB Financial Site Visit

On June 18, 2021, I participated in Site Visit for CU Able with l/DD staff.

On June 23, 2021, I participated in a Financial Site Visit for Rattle with The Stars with CCMHB &

l/DD staff.

CCMHB & CCDDB:

On June 24, 2021, I attended and participated in the Psychological First Aid (PFA) and Skills for

Psychological Recovery (SPR) Training presented by Karen Crawford Simms, MAMFT, LMHC. PFA

and SPR is an evidence-informed modular approach to help children, adolescents, adults, and

families immediately after a crisis. Kim Bowdry, Associate Director of Development Disabilities

coordinated the event.

Criminal Justice-Mental Health:

Reentry Executive Committee Meeting

This meeting re-convened on 6/25/21. The discussion centered around identifying a few

barriers affecting agency providers for the reentry population. Also, there was discussion about
strengthening the Council by re-inviting new and former Council members back to the Council.

Reentry Council Meeting on 7/7/21 reintroduced the Purpose, Mission and By-Laws to new and

returning Council Members. The Council reviewed some of the barriers that providers faced

when trying to assist people who are reentering the community. Returning to the community

from prison or jail presents an inordinate number of obstacles related to housing,
transportation, and community resources. This Council discussed the CDC Eviction Moratorium,

which will end on July The Council discussed the need for an educational campaign on
ordinances within the Cities of Urbana and Champaign, specifically surrounding discrimination

criminal background and source of income. Also, there is a need to develop a list of Landlords

that will accept Housing Vouchers and a list to distinguish between emergency, transitional, and



permanent housing. Moreover, in the meeting, a Council member reported that a MTD Free
Fare extension for the reentry population is needed as the MTD COVID Free Fare will end
August 15, 2021. Another barrier that exists is community resources to assist the reentry
population with their taxes and retrieving their stimulus payments.

Crisis Intervention Team (CIT) Meeting July 6, 2021:

Members of the group agreed to meet in-person at the Brookens Building for the next meeting
once approved. Lieutenant Cory Koker of the Urbana Police Department (UPD) is looking to
have UPD added to the 211-website list. He also added that UPD is in discussions with the
University of Illinois Police to possibly join their Co-Responder model as early as August of this
year. Many of the service providers in the meeting pointed out the rise in aggression, suicidal

ideation, and violence with their clients is connected to depression, hopelessness, and lack of

coping skills (identical to the issues related to the COVID pandemic).

CCMHDDAC Meeting on June 22, 2021:

There was a motion for Becca Obuchowski to remain the Chair. Agency updates: Crystal Hogue,
Executive Director of Champaign County Christian Health Center, is looking for a part-time
Psychiatrist. James Hamilton will be the new Director of Behavioral Health at Promise
Healthcare. HV Neighborhood Transformation, an organization working on “disrupting cycles of
violence” in Champaign-Urbana will begin their 40 days of peace and community building
initiative on July 3rd GROW announced that in-person meetings have begun. Andy Kulczycki of
Community Service Center of Northern Champaign County announced that their doors opened
to the public in June of 1971 and will celebrate with an annual golf outing on July 16th Janice
Mitchell of Urbana Neighborhood Connection Center reported that her agency will be open this
summer from 7:30-5:3Opm Monday-Friday. Seventy youth are already enrolled.

ACM HAl:

Telehealth Equity Virtual Forums:

On June 29, 2021, I attended the Forum 1—Projects That Use Telehealth to Reduce Inequities.
The panelists discussed their transformative practices to include telehealth solutions for caring
for underserved populations, with examples of telehealth solutions to minimize inequities.

The Illinois Telehealth Initiative (ITI) is a project of the nonprofit Partnership for a Connected
Illinois (PCI). Over the last five years, ITI organized Law and Policy Forums examining the
telehealth landscape in Illinois and the broader Midwest. The Forums feature interactive panel
discussions on the current legal and regulatory environment for telehealth, reimbursement
trends and opportunities, and telemedicine delivery and business models. http://
www.broadbandillinois.org/index.html



ACMHAI Legislative Committee Meetings on July 9 and July 13th

On July 9, 2021, ACMHAI committee members discussed Springfield Updates — GSA, Legislative
Bill Status, and a follow up regarding the Kane County Referendum

July 13, 2021, ACMHAI members will have a conversation with Allison Stark, Director of the
Division of DD/IDHS. This discussion will be moderated by Committee Member Jane Nesbitt,
with questions from the members.

Rantoul Service Providers Meeting on July 12, 2021:

Andy Kulczycki of Community Service Center of Northern Champaign County reported that the

food pantry opened on July 6th, allowing two people at a time to shop. The Anti-violence

Taskforce next meeting will be Saturday, July 17th at the Village in Rantoul. The Youth

Assessment Center reported that they are doing virtual check-ins with their clients. Don Moyer

Boys & Girls Club reported that they have summer camp at JW Eater Junior High School from 8-

5:30pm and have open part-time positions. Darcy Widener, Information Systems Manager of

Rantoul City Schools informed the group that summer registration can now be done online

instead of in-person. The city of Rantoul has a new program called The 4U program. The 4U

program focuses on crisis intervention, advocacy, community outreach and social service

assistance to the community. Tasha Saltsgaver is the social worker who will field the 911 calls

and work directly with the Rantoul Police Department. For more information go to:

https://www,facebook.com/4uRantoul-100157945666783/

UIUC Evaluation Committee Meeting on July 7. 2021:

The Evaluation Committee members discussed the continuation of the evaluating of

CCMHB/DDB funded programs. Drs. Nicole Allen and Mark Aber reviewed PY21 continuing and

new partners and their use of data support. The evaluators will present their annual report on

their work with funded agencies to the Board in September.

Learning Opportunities:

N AC B H D D:

On June 24, 2021, I participated in the webinar: Artificial Intelligence and Behavioral Health:

Thoughts for a Post-COVID-19 World. The presenter was Ian G. Williams, LMSW. This discussion

reviewed some key considerations about Al in relation to behavioral health’s future.

The COVID-19 pandemic altered the relationship between digital technology and behavioral

health. Wide-spread adoption of new technologies among providers and consumers changed

how services were experienced and delivered. Many of these technologies either utilize or will

become the building blocks for various forms of artificial intelligence (Al).



The College for Behavioral Health Leadership:

On June 30, 2021, I attended the webinar Crisis Response: Peer Leadership to Develop

Community Solutions. Panelists discussed opportunities to engage and promote peers into

leadership positions to develop community solutions to community behavioral health

challenges.



Stephanie Howard-Gallo

Operations and Compliance Coordinator Staff Report

July 2021 Board Meeting

SUMMARY OF ACTIVITY:

Compliance:
Down Syndrome Network (CCDDB funded) have submitted their 3rd Quarter Reports
and we are being told that their financial review will be finished soon. Staff
members are in the process of reviewing their reports. As of this writing, payments
continue to be withheld.

The Promise Healthcare (CCMHB funded) payments on PY22 contracts are withheld
until their audit is submitted.

Community Awareness/Anti-Stigma Efforts/Alliance for Inclusion and Respect
(AIR):
The Ebertfest Art Show will be held on Saturday, September 11. The time of the
event will be announced once we know the movie schedule. I contacted the artists
and they are beginning to sign up for the event. So far, eight people/groups have
committed to the day.

Records and Data Retention:
Master files are being set up for the new contract year beginning July 1. Paper files
are kept on contracts, funding applications, audits, board minutes, site visit
reports, program/financial reports, and any correspondence being sent or received.
Generally, we keep 10 years of paper files in the master file room.

Annual Report:
The 2020 CCMHB Annual Report that the Board approved in June has been posted
on the County website.
https: / /www.co champaign. il.us/ mhbddb / reports / 2oannualreport. pdf
Paper copies are available upon request.

Contracts:
All of the contracts that the Board approved in May have been fully executed. A few
payments to agencies were delayed due to them missing the return deadline.

Trainings:
On June 21St, I attended an equipment training with M.C. Neal, the Chief
Information Officer of Champaign County.

On June 24, I attended Psychological First Aid (PFA) and Skills for Psychological
Recovery (SPR) presented by Karen Crawford Simms. Psychological First Aid (PFA)



and Skills for Psychological Recovery (SPR) are practical trainings that equip lay
community members with the essential skills that are needed to support

individuals, families, and communities immediately after a crisis. They have been
proven to be effective in promoting long term mental health recovery, reduce the
need for additional mental health services, or crisis supports. The models are
applicable for use in at work, home, school, or in any community settings.

Site Visits:
Participated in a program site visit with Kim, Lynn, Chris, and Leon for CU Able
(CCDDB funded) on June 18.

Participated in a financial site visit with Lynn, Chris, and Leon for Rattle the Stars
(CCMHB funded) on June 23.

Other:
• Preparing meeting materials for CCMHB/CCDDB regular meetings and study

• sessions/presentations.

• Composing detailed minutes from the meetings.

• Participating in virtual meetings and study sessions for the CCDDB/CCMHB.

• I completed an extensive orientation packet for new CCDDB member, Dr. Kim
Wolowiec-Fisher. She replaces Dr. Gail Kennedy.

EN



2021 July Staff Report- Shandra Summerville
Cultural and Linguistic Competence Coordinator

Agency cultural and Linguistic Competence (CLC) Technical Assistance,

Monitoring, Support and Training for CCMHB/DDB Funded Agencies

Agency Support and Technical Assistance:

There was an updated CLC Site visit form that was created to ensure the CLC Support is
available to organizations. This fiscal year there will be additional time spent with the CLC
Committees to ensure they are being a culturally responsive organization.

Cultural Competence Training/Support

Champaign County Head Start: I met with Christy Martin on July 8, to discuss the changes in
Champaign County Head start and how they are updating their CLC Plan for Head start. They
are still going through an CLC organizational process that will conclude in October. We will bring
results from the process in November to the boards.

Site Manager Meetings are held on the 1st Thursday or 3” Thursday.

Administrative Team Meetings are scheduled monthly.

PACE: I reviewed the updated CLC Plan for PACE for PY22 revisions. I met with the Diversity
Committee to discuss the updates about their new CLC Plan. PACE is being more intentional
about CLC within the organization.

Don Moyer’s Boys Club: I conducted CLC Training for the Board of Directors. There was an CLC
Assessment that was conducted prior to the training to ensure that training needs were met for
the board members. The training was held on June 22. There were 9 board members and 3 staff
members in attendance.

CLC Coordinator Direct Service Activities

PY22 Contract Revisions

I am working with the team to review contract revisions and provide support to organizations
that require updates to their CLC Plans for PV22.

Webinar and Training Activities:

The Impact of Digital Workflows in the New Hybrid Workplace, Wednesday, June 16 12:00 —

1:00pm

How to thrive in a hybrid work world, delivering value through superior customer and
employee experiences, and the role of digital workflows as a driver of growth and competitive
advantage.

Reform: Restoration, Revitalization, and Representation Thursday, June 17 5:30 — 7:00pm

1 Page



2021 July Staff Report- Shandra Summerville
Cultural and Linguistic Competence Coordinator
The Illinois Legislative Black Caucus Foundation (ILBCF) and the University of Illinois Springfield
have partnered to create a focused speaker series to educate the citizens of Illinois on critical,
societal issues resulting from social determinant factors directly impacting historically
marginalized populations. The series will embody principles of equity, diversity and inclusion
and promote social change with a concentration on the reform pillars of the Illinois Black
Caucus.

The Lasting Effects of COVID-19 on Patients, the Health Care System, and the World- June 18,
2021, 12:OOpm-1:OOpm

As new COVID-19 infections recede in the United States, our expert panelists will discuss some
lasting effects of the pandemic, both good and bad. Some ‘Long Hauler’ CQVID-19 patients
have not completely recovered months after their initial infection. Increased use of
telemedicine prompted by the pandemic will improve access to health care long-term, and new
COVID-19 variants, vaccine hesitancy, and global COVID-19 activity suggest that the pandemic is
still not over.

Anti-Stigma Activities/Community Collaborations and Partnerships

C-HEARTS African American Storytelling Project: Activities will resume in August.

C-U Trauma and Resilience Initiative

The Community Violence Response Community Committee meets monthly. I attended the
meeting on July 9 to discuss the work that has been happening with the community violence
response. The purpose of the group is to discuss the areas that community members can
support families that are impacted by community violence. We have learned that due to the
underfunded strained systems, services for families are not coordinated well. There is also not
enough staff to cover the volume of support that is needed to address the incidents of violence.
CU-TRI has conducted community-based training for neighborhoods as well as offered support.
This is ongoing work that is happening in collaboration with the Walk as One Community
Coalition.

AIR-Alliance for Inclusion and Respect:
I have been working with Lynn and Andy Hall to finalize activities for the Community
Involvement of the Ebert Fest and the sponsored film. Please see the Memo that provides a full
update about the partnerships. I connected a new artist to Stephanie about display their ART
Through AIR.

Short Reading List to continue the conversation about Racism and
Trauma as a decision maker.

MENTAL HEALTH: Culture, Race, and Ethnicity

2 I Page



2021 July Staff Report- Shandra Summerville
Cultural and Linguistic Competence Coordinator
A SUPPLEMENT TO MENTAL HEALTH: A REPORT OF THE SURGEON GENERAL
https://drum.Iib.umd.edu/bitstream/hancile/1903/22834/sma-01-
3613.pdf?seguence=1&isAllowed=y

National CLAS Standards Fact Sheet

https :7/thin kcu Itural health. h hsgov/pdfs/N ationa ICLASSta n d a rdsFactSheet. pdf

Foster Care, LGBTQ Youth & Increased Suicide
https://nihcm.org/pu blications/foster-care-Igbtg-youth-increased
suicide?utm source=NIHCM+Foundation&utm campaign=6cd69a3caa-
Trevor Project Infographic 052521&utm medium=email&utm term=0 6f88de9846-
6cd69a3caa-167751988

Liberatory Education
Integrating the Science of Learning and Culturally Responsive Practice
https://www.aft.orgJae/summer2O2l/hammond

Long Haul COVID: New Study
https ://n ihcm org/pub lications/lo ng-h au 1-covid-new-

study?utm source=NIHCM+Foundation&utm campaign=6e63lacadb-
July 2021 Newsletter&utm medium=email&utm term=0 6f88de9846-6e63lacadb-
16775 1988

* NIHCM Long-HauL COVID:
,ofl”Iot•

DATA INSIGHTS New Study
Long-HauL COVID:

When patients ezperience one or more symptoms thought to be associated
with COVID more than four weeks after first being diagnosed with COVID-19

A study analyzing the health insurance iccorda of nearly two million COViD-19 patients und:

23%
patients had Long•hauL

CO%’1D

The five mon common post-COVID conditions across aLl ages:

Pain Breathing Difficulties Hyperlipldemla

Mabise and Fatigue Hypertension

Source: A Detailed Study ofPatientswith tong-Haul CDVID:An AoaIyis or Private Ileatthcare CblmL A FAIR
Health White Paper, june 19, 20Z1
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